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IHHOBALIMHI MIAXOAMN TA CYUYACHI
TEHAEHLIT AIXKUTAI-MAPKETUHTY
TA EJIEKTPOHHOI KOMEPLIIT

INNOVATIVE APPROACHES
AND MODERN TRENDS IN DIGITAL
MARKETING AND E-COMMERCE

AHoTauif. Bctyn. Y cydacHomy LmngpoBomMy cepegoBuLLi, LLO LWBUGKO PO3BUBAETHCS, e1eKTPOHHA KOMepList CTand pyLLiiHoto
cu1010 ycrixy 6a2aTbox KOMIMAHINA. 3aBgsiKM 3pyYHOCTI Ta GOCTYMHOCTI, SIKi BOHA MPOMOHYE, CNOXMBAYi BCe YacTillle 38epTaloTbCs
go OHAANH-MOKYMOK g/1sl CBOIX LOGeHHUX NoTped. K Hacnigok, KOMAQHIi MOCTIMHO WYKAKOTb HOBI LASXM IHHOBALN, 106 OyTn
rionepegy KOHKYPeHTIB y 2a/1y3i eeKTPOHHOI KomepLii. [TpaKTUYHi 3aBGAHHS MOB'A3aHI 3 peani3avielo KOHKPEeTHNX CTpaTeziii Ta
MeT0giB eNeKTPOHHOI KomepLii y peanbHomy bi3Hec-CepegoBuLi. [1ignpUEMCTBA AKTUBHO BPOBAGXKYIOTb iHHOBALiHI NigxogH,
Taki SIK NepCoHani3avlis Npono3uLii, BAKOPUCTAHHS LUTYYHOR0 iHTENEKTY gAsl HANI3Y gaHuX, PO3BUTOK MODIbHUX §OgaTKiB Ta
BMPOBAGXKEeHHS! PO3yMHMX TeXHO/I02ii y cepi N02ICTKM Ta qOCTABKM. TaKUM YMHOM, HOYKOBI GOCNIg)KeHHS y 2any3i eeKTpo-
HHOI KOMepLjii CnpuATb BJOCKOHANGHHIO MPAKTUYHMX CTPATERI IHTePHET-TOPRiB/I TA MigBMLIEHHIO KOHKYPEHTOCTPOMOXHOCTI
nignpueMcTB y cy4acHomy bi3Hec-cepegoBuLLj.

MeTa. MeToto gocnigikeHHs € 00y PYHTYBAHHS Cy4dCHUX TeHgeHLii Ta iHHOBALifHWX NIgX0giB PYHKLIOHYBAHHS gig)unTa-
MapKeTnH2y Ta eIeKTPOHHOI KoMepUii Ta BU3HAYeHHS IX BI/IMBY HA GislIbHICTb NigNpUEMCTBA.

Martepiann i meTogn. MaTtepianamu gocnigxxeHHs €: 1) npaui BITYU3HSAHMX Ta 3apyOiKHUX ABTOPIB, L0 3aiMAaioTbCs go-
CNGXKEHHSIMU B 2a/1y3i gigm1TAN-MapKkeTHH2y Ta eNeKTPOHHOI KoMepuii; 2) cTaTMCT4Hi gaHi 2106anbHOI N1aTdopmm gaHmx
i 6i3Hec-aHaniTukm Statista.

B npoueci 3giricHeHHs1 gocigeHHs Oy10 BUKOPUCTAHO HACTYIMHI HAOYKOBI TA CrieliaibHi MeTogu: TeOPeTUYHOR0 y3a2a/lbHEeHHS
(gns aHanisy HaykoBoi nitepatypwm Ta nybaikavii B 06ACTi gigK1TaN-MapkeTHay Ta eeKTPOHHOI KoMepLii, BU3HAYeHHS KIlo-
YOBMX MOHSATb, TeHGeHLii Ta iIHHOBALiN); QHANI3Yy CTATUCTMYHMX GAHNX (G151 BUBYEHHS CTATMCTUYHMX 3BITIB, GOCAIg)KeHb PUHKY
Ta aHani3y TpeHgiB y cPepi enekTPOHHOI Komepuii g/ist BUSIB/IEHHS! OCHOBHMX MOKA3HUKIB TA 3MiH HA PUHKY); aHANI3y BeO-gaHnx
(gns 360py Ta aHani3y gaHmx LWogo noBegiHK1 KOPUCTYBAYiB Ha BeO-CANTAX Ta B iHLWMX LUPPOBIX CEPeqoBMLLAX); 102I4HO20
y3a2a/1bHeHHs! pe3y/bTaTiB (Mpy GOPMY/IOBAHHI BUCHOBKIB).

PesynbTatn. Y cTatti po32/isiHyTO iHHOBALVHI MigXogu TA CYyYdCHI TeHGeHLii gigxK1TAN-MapKeTH2y Ta e1eKTPOHHOI KoMepuil,
BUCBIT/IOI0UM IX BAX/IMBICTb GAS YCMLLUHOI GisiIbHOCTI MignpueMCTB y LUMPPOBIi enoxi. BU3HAYeHo, Lo gigk1Tan-MapkeTuHe Ta
e/1IeKTPOHHA KOMEpLIiSi CTaIM KK0YOBUMM KOMITOHEHTAaMM Cy4dcHo20 bi3Hecy, 0c00/IMBO B yMOBAX LLUBUGKO20 PO3BUTKY TEXHO/MO-
2iii Ta 3pOCTAHHS BI/INBY IHTEPHETY. BUsB/IeHO, L0 TeXHONMO0RII LUTY4HO20 iHTenekTy (Al) i MalmHHO20 HaBYAHHS (ML) pobasiTb
peBosoLito B e/1eKTPOHHIV KOMepLiil, CTBOPIOIOYM NepCoHAN30BaHI peKoMeHgawii Ta ONTUMI30BAHI CTpartezii LiiHOYTBOPEHHS.
BusHayeHo, 1o gonoBHeHa pea/ibHICTb (AR) i BipTyanbHa peasbHicTb (VR) 3ab6e3nedytoTb 3aX0MII0I0UMIA GOCBIg, YCyBAKO4M pO3pUB
MiX OHAQVH- i 0aviH-noKynKamu. [JoBegeHo picT 20/10COBOI KOMepLii Ta BU3HAYeHO, Lo MPUCTPOI 3 20/10COBOI0 AKTMBALLIED
3abe3neqyloTb 3py4HICTb MOKYMOK 6e3 BUKOPUCTAHHS PYK.

BcraHoseHo, o ntumizadis st MobibHMX MPUCTPOIB MAE BUPILLA/IbHE 3HAYEHHS B CepegoBuLLi eleKTPOHHOI KoMepLii, ge
gOMiHyI0Tb MOBI/IbHI MPUCTPOI, a aganToBaHi go MobiNbHIX MPUCTPOIB BEO-CaiTi Ta NPOPAMU € BAXINBUMM G/Is1 3Q/TYHEHHS
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MOOIiNIbHUX NOKYMLiB. [JOBEGEHO, L0 CoLianbHA KOMepLisl MOEGHYE COLianbHI Megia Ta OHAAMH-MAa2a3uHK, BUKOPUCTOBYIOUM
KOHTEHT, CTBOPEeHMI KOPUCTYBAYAMMU, | OXOMJIOI0YMN MibIpgu MOTEHLiNHMX KIEHTIB. 3d3HAYeHO, Lo NepCcoHanialis Ta Ha-
NAWTYBAHHA MOKPALLYIOTb B3AEMOGIIO 3 KTIEHTAMM, CIPUAIOYM 30/1y4eHHIO Ta JI0SSIbHOCTI. [TpOAHANI30BAHO MOgesi Ha OCHOBI
nigrmcKkn Ta BU3HAYEHO, LLO BOHM NPOMOHYIOTb 3PYYHICTb i MepCOHANIB0BAHMI §OCBI], CTBOPIOIOYN pe2y/IsipHI MOTOKM goXOogy.

BusiB/ieHO CTiviKi IpaKTUKKM e1eKTPOHHOI KOMepLii, TaKi K eK0M021YHO YMCTe NaKyBAHHS Ta eTUYHMI MOLLYK goKepes1, 34/1y4aioTh
€KO/102i4HO CBIGOMMX K/IEHTIB i MOKPALLylOTb peryTauito OpeHgy. BU3HaueHo, o TPaHCKOPGOHHA e1eKTPOHHA KOMepLisi gO3BO-
JIF€ NigNPUEMCTBAM BUXOGUTU HA 271000/1bHI PUHKM, ale BUMA2AE aganTawii go pisHOMAHITHUX PUHKIB i MOGONAHHS BUK/MKIB.
JoBegeHo, 10 be3neka gaHux i KOHQIGeHUiNHICTb € KDUTUYHO BAXIMBUMU MUTAHHSIMK, i KOMIAHII MOBMHHI BIPOBAG)KYBATH
HagiviHi 3axogu 6esneku Ta goTpuMyBaTUCT HOPMATUBHMX AKTIB, LIOD 3MILIHUTI JOBIPY K/TIEHTIB.

[TepcrexTnBy NOGabLLMX GOCIGIKeHb BKIOYAIOTb AHAAI3 BIINBY HOBITHIX TEXHOMORIMN, TAKMX AK LUTYYHUI IHTENEKT, MALLMHHE
HABYAHHSI TA PO3LLUMPEHA PeaibHICTb Ha ePeKTUBHICTb GigxnTan-mapkeTuHay. Takox BAXIMBO qOCIigUTI POib MepcoHanizauii,
MO0iNbHO20 GOCTyNny TA COLIANbHUX MEpex Y PO3BUTKY eNeKTPOHHOI KomepLii. [logaTkoBi gOCAIGKEeHHS MOXYTb TAKOX BK/IO-
4aTty aHAni3 TpeHyiB CroXMBYOI MOBEGiHKM Ta BUBYEHHS BIIMBY €/1eKTPOHHOI KOMepLil Ha eKOHOMIKY Ta CyCniIbCTBO B Li/IOMY.

KnioyoBi croBa: IHHoBauiiiHi nigxogu, uMPpoBmii MapkeTuHe, eleKTPOHHA KoMepLisi, CTpaTezisi, NoBegiHKA CoXMBaya
aHanI3 pUHKY, MAPKETUH2 y COLIIabHMX Mepexax, MobilbHa KOMepLis, 3a/1y4eHHS KIEHTIB, QHANITUKA gaHMX, HOBI TeXHONORI

Summary. Introduction. In today’s fast-paced digital environment, e-commerce has become the driving force behind the
success of many businesses. Due to the convenience and affordability it offers, consumers are increasingly turning to online
shopping for their daily needs. As a result, companies are constantly looking for new ways to innovate to stay ahead of the
competition in the e-commerce industry. Practical tasks are related to the implementation of specific strategies and methods
of electronic commerce in a real business environment. Businesses are actively implementing innovative approaches such as
personalization of offers, use of artificial intelligence for data analysis, development of mobile applications and implementation
of smart technologies in the field of logistics and delivery. Thus, scientific research in the field of e-commerce contributes to the
improvement of practical strategies of Internet trade and increasing the competitiveness of enterprises in the modern business
environment.

Purpose. The purpose of the study is to substantiate modern trends and innovative approaches to the functioning of digital
marketing and e-commerce and to determine their impact on the company’s activities.

Materials and methods. The research materials are: 1) works of domestic and foreign authors engaged in research in the field
of digital marketing and e-commerce; 2) statistical data of the global data and business analytics platform Statista.

In the process of conducting the research, the following scientific and special methods were used: theoretical generalization
(for the analysis of scientific literature and publications in the field of digital marketing and e-commerce, definition of key con-
cepts, trends and innovations); analysis of statistical data (for studying statistical reports, market research and trend analysis
in the field of e-commerce to identify key indicators and changes in the market); web data analysis (to collect and analyze data
on user behavior on websites and in other digital environments); logical generalization of results (when formulating conclusions).

Results. The article discusses innovative approaches and modern trends in digital marketing and e-commerce, highlighting
their importance for the successful functioning of enterprises in the digital age. It has been established that digital marketing
and e-commerce have become key components of modern business, especially with rapid technological development and the
growing influence of the Internet. Artificial intelligence (Al) and machine learning (ML) technologies are revolutionizing e-com-
merce by creating personalized recommendations and optimizing pricing strategies. Augmented Reality (AR) and Virtual Reality
(VR) have been identified as providing immersive experiences that bridge the gap between online and offline shopping. The
growth of voice shopping has been confirmed and voice-activated devices have been identified that provide affordable shopping
convenience.

Mobile optimization has been found to be critical in a mobile-dominated e-commerce environment, and mobile-friendly web-
sites and apps are critical to attracting mobile shoppers. Social commerce has been proven to combine social media and online
shopping, leverage user-generated content, and reach billions of potential customers. Customization and personalization are
said to improve customer interactions, enhance engagement and loyalty. analyzed subscription-based models and found that
they offer convenience and a personalized experience while generating regular revenue streams.

Sustainable e-commerce practices, such as sustainable packaging and ethical sourcing, have been found to attract environ-
mentally conscious consumers and improve brand reputation. It was found that cross-border e-commerce allows businesses
to enter global markets, but requires adapting to diverse markets and overcoming challenges. Data security and privacy have
proven to be critical issues, and companies must implement strict security measures and adhere to regulations to build consum-
er trust.

Discussion. Prospects for further research include analyzing the impact of emerging technologies such as artificial intelli-
gence, machine learning, and augmented reality on digital marketing effectiveness. It is also important to explore the role of
personalization, mobile access and social networks in the development of e-commerce. Additional research may also include
analyzing trends in consumer behavior and examining the impact of e-commerce on the economy and society as a whole.

Key words: Innovative approaches, digital marketing, e-commerce, strategy, consumer behavior, market analysis, social
media marketing, mobile commerce, customer engagement, data analytics, emerging technologies.
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HOCTaHOBRa mpo06JeMHu y 3araJbHOMY BUTJISAML Ta
ii 3B’A30K i3 BasKJIMBUMU HAYKOBUMU UM IIPAK-
TUYHUMU 3aBAAHHAMU. ¥ CYUYaCHOMY ITH(PPOBOMY
CepemoBUIIli, M0 IITBUIKO PO3BUBAETHCS, €JIeKTPOHHA
KOMEepIIid cTajia PYIIifiHOI CUJIOI yCIixXy 6araThox
KoMIaHi#i. 3aBAAKYN 3PYYHOCTI Ta HOCTYITHOCTi, AKi
BOHA ITPOIIOHYE, CIIOKMBAYL BCe UACTillle 3BEPTAIOTHCA
IO OHJIAWH-TIOKYIIOK JAJIST CBOIX ITOAEeHHUX moTped. K
HAaCJIiJOK, KOMIIaHil IIOCTiHO MIYKAaIOTh HOBi ILIAXI
iHHOBAIIill, 1100 OyTH Tomepeny KOHKYPEHTIB y ra-
ay3i exrekTpornHoi KomMmepiIrii. IIpakTruni 3aBmanHda
OB’ A3aHi 3 peaJizalieo KOHKPETHUX CTPATeTiil Ta
MEeTOMiB eJIeKTPOHHOI KoMepIlii y peasibHOMY OisHec-
cepenoBuii. IligmpmemMcTBa aKTUBHO BIPOBAIKYIOTH
igHOBaMmiiHi migxooM, TaKi AK IepcoHaJi3aIia mpo-
TO3UIili, BUKOPUCTAHHA MITYYHOTO iHTEJNEKTY OJA
aHaJIi3y maHWX, PO3BUTOK MOOIIBHUX AOJaTKiB Ta
BIIPOBA/KEHHA PO3YMHUX TEXHOJIOTi# y cepi soricTu-
KM Ta goctaBKu. TaKMM YMHOM, HAYKOBI MOCIiIKeHHS
y ranysi eJIeKTPOHHOI KOMEPILil CIPUAIOTh BAOCKOHA-
JIeHHIO IIPAKTUYHUX CTpaTeriii iHTepHeT-TOPriBJi Ta
MiABUIIEHHIO KOHKYPEHTOCITPOMOYKHOCTI i JITPIEMCTB
y cyuyacHOMY OisHec-cepemoBUIITi.

Amnanis ocranHix gocaimsxens i myoaikamiii. Hay-
KOBIi JOCIIiPKEeHHA y TaTy3i eJIeKTPOHHOI KOMepITii 1o-
moMararoTh PO3YMITH TEeHIEHIIil PUHKY, CIIOKUBAIIbKL
ymomo0aHHsA Ta BILIUB TEXHOJOTiHM Ha OisHec-mIpoIecu.
ITe nosBossge migmpuemMcTBaM pPO3pO0IATH eheKTUBHI
cTpaTerii MapKeTUHTY, ONITUMi3yBaTH JIOTiCTHUKY, II0-
KpallyBaTu KJI€HTCbKUI cepBic Ta yIpPaBIATH PUIU-
KaMu. B cBOIX AOCTIIKEeHHAX NMUTAHHA €JEKTPOHHOL
KoMmepirii posrianmaiors C. Hpaskuung [14], T'. I’ ar-
munbka [15], I. Caguukona [16], T.Cax [7], B. CimaxoB
[5], O.YepBona [9] Ta iH. Boru mocaimxyoTs eheKTUB-
HIiCTH PiBHUX CTpaTeTiil eJIEKTPOHHOI KOMEPITii, BKJIIO-
YauYM MOJeJi MiATMCKY, PO3POOKY MapKeTILIeiciB
Ta iHTEpHET-MarasuHiB, a TAKOYK BILJINB €JeKTPOHHOL
KoMepIlii Ha TpaguIilifiny pos3ApiOHy TOPTiBIIIO.

Bueni K.Banabyxa [6], T. dy6osuxk [2], B. JIudap
[4], H.JIamyk [4], FO.Cokomnosa [10] akTuBHO BUBYA-
IOTH 0COOJIMBOCTI imsKuUTaa-MapKeTUHTY, TeHIEeHITil
CIIO’KUMBYOI MOBENIHKHY Ta BILINB COIiaJIbHMUX MeIia Ha
e()eKTUBHICTh MapKeTUHIOBUX KaMIIaHili B OHJIAliH-
CepenoBUIIIi.

3araJjiom, OCTaHHiI MOCHiAKeHHS CBigUaTh IIPO
3HAUHUU IIPOrpec y PO3yMiHHI Ta BUKOPUCTAHHI iH-
HOBAI[IMHUX TiAXOMiB y AiAKUTaAI-MapKeTHUHTY Ta
€JIEKTPOHHIN KOMepI[ii, a TaKOX BKal3yIOTh Ha Be-
JUKUH TOTEHIiaJ IS MOAAJbIIIOTO PO3BUTKY Ta 3a-
CTOCYBaHHSA ITMX KOHIENIi# y mpakTuIii. OgHak, He-
3BaYKAIOUYM Ha 3HAYHY KIJIBKiCTH mocaimxens y chepi
MapKeTUHTY, HONAJBIIOTO TOCTIAMKEeHHA TOTPeOyIOTh
cyJacHi TeHAeHIIl AimKuTal-MapKeTUHTY Ta eJeK-
TPOHHOI KOMepILii.

MeTo10 cTaTTi € OOTPYHTYBAHHS CYYACHUX TEH-
IEeHIif Ta iHHOBAI[IMHUX IMiAXO0AiB (QyHKIiOHYBaHHA
IiIKUTaI-MapKEeTUHTY Ta eJeKTPOHHOI KomepIiii Ta
BU3HAUEHHA iX BIIMBY Ha iAJBHICTH IIiAITPUEMCTBA.

Marepianu i meroagu. MaTtepiamamMu gociigKeHHA
e: 1) mparri BiTYn3HAHUX Ta 3apyOiKHUX aBTOPiB, IO
3aMaOThCA AOCHiMKEeHHAMU B rajdysi gimsxmras-
MapKeTHHTY Ta eJeKTPOHHOI KoMepIrii; 2) cTaTUCTUYHL
IaHi rorobaabHOI mIaTdopMu JaHUX i OidHec-aHATITUKHT
Statista.

B mporeci spificuenHA mocaimkeHHA O0yJI0 BUKO-
pUCTaHO HACTYIIHI HAYKOBi Ta cmeljiajibHI MeTOou:
TEOPEeTUUYHOTO y3arajdbHEeHHA (IJaA aHaIidy HayKo-
BOI JiiTepaTypu Ta myOJiKamiii B obsacTi mimexkuTas-
MapKEeTUHTY Ta eJIEKTPOHHOI KOMepIlii, BU3HAYEeHHA
KJIOYOBUX TOHATDH, TEHAEHITiH Ta iHHOBAaIiil); aHaIisy
CTATHUCTUYHUX MaHUX (IJd BUBUEHHSA CTATUCTUUHUX
3BiTiB, JOCHigyKeHb PUHKY Ta aHAJi3y TPeHAIB y cde-
Pi eITeKTPOHHOI KOMepIlil AJid BUSABJIEHHSA OCHOBHUX
MMOKA3HUKIB Ta 3MiH Ha PUHKY); aHaidy BeO-TaHUX
(mna 36opy Ta aHaJidy MaHUWX IMOAO IOBENiHKHU KO-
puctyBauiB Ha Beb-caiTax Ta B iHmMUX MU(GPOBUX
cepemoBUINax); JIOTIUHOTO y3araJbHeHHA Pe3yJIbTaTiB
(mpu dopmysroBaHHI BUCHOBKIB).

Bukaag ocHoBHOTo Martepiaxy gociaimskeHua. Cbo-
ronHi OisHec-cepeqoBUIlle BUMATa€ ITOCTiHHOTO BIO-
CKOHAJIEHHS Ta ajanTallii o ImMBUAKO3MIiHIOBAHUX
yMoB puHKY. B ymoBax nu@posol Tpanchopmaii,
TimKuTaI-MapKeTUHT Ta eJeKTPOHHA KOMEepIlisd cTa-
IOTh Ba'KJIUBUMU CTPATETiUHUMHU iHCTPYMEHTAMU IJIA
JOCATHEHHA KOHKYPEHTHUX IepeBar i 3a0BOJIEHHSA
otped cyuacHux cuokmuBauiB [14, c. 70]. Texmomorii
mry4yHoro iHTenekTy (Al) i MmammHHOrO HaBUAHHA
(ML) po6sATH PEeBOJIIOIiI0 B Tajy3i €JIeKTPOHHOI KO-
Mepiiii. 3a momomoroio uaT-00TiB Ha 0asi IITyYHOTO
iHTEJIeKTy, epCOHAJIIB0BAHUX PEKOMEHJAIlil 1100
IIPOAYKTIB i BipTyalbHUX IIOMIUHUKIB JJIf IIOKYIIOK
KOMIIaHil MOMKYTb ITOKPAIIUTH B3a€EMOJII0 3 KJIi€HTA-
MU Ta 30iabIIUTHU Tpojaki. PosrianemMo ocob6IuBOCTL
Ta IOeTAalHUU aJroOpUTM BUKODPHCTAHHS TEeXHOJIOTiI
mryuyHoro inrtesnexTy (Al) Ta MammHHOrO HaBUYAHHA
(ML) B enekTpoHHi#t Komeprii (puc. 1).

Anropurvmu Al i ML Mo:xyTh aHANIi3yBaTuU BeJIU-
Yye3Hi MacUBU JAHUX, 100 3pO3yMiTU MOBEIiHKY CIIO-
JKUBAYiB, mepeg0auuTy TEHIEHIIil Ta ONTUMi3yBaTH
crparerii miHoyTBopeHHA. BUKOpUCTOBYIOUM IIi TeX-
HOJIOTi1, KOMIIaHil MOKYTh OTpUMATHU ITiHHY iH(DOP-
MAaIlifo Ipo BIOAOOaHHS KJIi€HTIB i agamTyBaTu cBOi
MIPOIO3UILil BiAMOBiAHO M0 iHAMBiAyaabHUX TOTPED.

HomoBueHna peanbHicTh (AR) i Bipryanbua peasb-
Hicts (VR) 3MiHIOIOTE Te, AK CIIOKMBAYI 3IifICHIOIOTH
nokynku B Imrepreri. I1i 3axomnroroui TexHOJIOTII 103-
BOJIAIOTH KJI€HTaM BisyasisdyBaTu IIPOAYKTHU B peaJric-
TUYHUU Ta iHTePaKTUBHUH CIOCi0, yCyBalOUM PO3PUB
Mixk omHyaiiH-i opmariH-mokynkamu. AR i VR mosBo-
JIAIOTH BipTyaabHO TecTyBaTu, podbutu 360-rpamyc-
HUU OTJIAA NIPOAYKTIB i BipTyasbHi JeMoOHCTpaIiiHi
3aJIM, Jal0uM KJIl€HTaM Kpallle POSYMiHHA IMIPOAYKTIB,
AKi BoHU posriamaiors [1]. Ile He TimbKM mOKpaIye
3aJlyueHHA KJIIEHTIB, ajie I 3MEHIIIye MMOBipHiCTH
MOBEpHEHHA, B KiHIEBOMY HiICYMKY ITOKPAaIlyIO4YNn
3a7T0BOJIEHICTh KJIE€HTIB 1 30iJbITyI0UN TPOIAXKi.
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* 30ip iH(opmalIii Mpo KOPUCTYBadiB, iXHI B3aEMOJII 3 caliTOM abo
. JIOJIaTKOM, 1H(OpMaIlis PO MOKYIKHU, BIATYKH KOPUCTYBauiB TOIIO
30ip JaHux
* Anaii3 Ta 00poOKa 310paHuX JaHWX /ISl BUSBICHHS
3aKOHOMIPHOCTEH, TPEH/IIB Ta MaTepPHIB
O06poOKa naHux
* 3acTOCYBaHHS aJTOPUTMIB MITYYHOTO IHTEJIEKTY Ta MAIIMHHOTO
HABUAHHS JIJIS pO3B'sI3aHHS KOHKPETHUX 3aBJaHb, TAKUX SIK
Buxopucranns|  ICPCOHATI3AIIIS PEKOMEH/IALIIMN, TIPOTHO3YBAHHS [OMHATY, BUABICHHS
AI/ML mraxpaiB TOLIO
* Po3poOka Moziesielt mporHo3yBaHHs Ta aHaIi3y Ha OCHOBI
Mo Aot OTPUMAHMX JIaHUX Ta PE3yJIbTaTiB POOOTH aJrOPUTMIB
Mozenel
* Bukopucranns orpumanux Big AI/ML pe3ynbratiB s
BIOCKOHAJICHHSI CTPATEriii MApKETHHTY, YIIPABIIIHHS 3allacaMu,
Briposawkenns  r1iqBUICHHS €()EKTHBHOCTI OOCITyrOBYBaHHS KJII€HTIB Ta iH.
pe3yabTaTiB

Puc. 1. Anropur™M BUKOPUCTAaHHA TEXHOJOTII mTyuyHOro inrenexty (Al)

Ta MamuHHOrO HaBuaHHA (ML) B eslekTpoHHI#N KoMepIrii

Iscepeno: po3pobIIEHO aBTOPOM

Po03BUTOK rosiocoBux mOMIiUYHKKIB, TaKkux ax Alexa
Bim Amazon, Siri Bix Apple i Google Assistant, mpo-
KJIaB IIJIAX AJIA rojocoBoi kKomepirii. IIpucTtpoi 3 ro-
JIOCOBOIO aKTUBAITi€I0 JO3BOJAIOTH KIIi€eHTAM POOUTH
TMOKYIKY 6e3 BUKOPUCTAHHA PYK, POOIAUN TOKYITKU,
mpocTo mpoMoBaaouu Komauau [1]. Ileir daxTop
3PYYHOCTIi CIIOHYKAa€ A0 BIPOBAIKEHHA I'OJIOCOBOI KO-
MepIiii, i Bce GiybIle CIIOMKMUBAUiB BBAKAIOTh T'OJIOCO-
BUMU TTOMiYHUKAMU CBOIM YJIIO0JIEHUM iHCTPYMEHTOM
nasa 3nivicHenHsa mokymok. 11106 ckopucTaTucs Iieio
3POCTAIOYO0I0 TEeHIEHI[I€0, KOMIIaHil TOBUHHI ONTHMI-
3yBaTHu CBOI IaT@OpMU eJIEKTPOHHOI KoMepIii ajd
TOJIOCOBOTO TIOMIYKY Ta 3a0e3IeunTy IMOBHY iHTerpa-
I[if0 3 TPUCTPOSIMH 3 TOJOCOBOIO aKTUBAIIi€IO.

Mob6inbHa KOMeEpIid, abo m-commerce, IPOIOB-
JKy€ MOMIiHYBaTH B €JIEKTPOHHiN Komepirii. 3 mmpo-
KUM DOSIOBCIOAMKEHHAM cMapTQOHIB i myiaHIIeTiB
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CIIOXKMBAUYi MOKYTh POOUTU TMOKYOKU B OyIb-AKUHI
yac i B OyAb-AKOMY MicCIli, JINIle KiJIbKOMAa JOTUKAMU
mo exkpana. Maiixxe 3 iz 4 (77%) BigBigyBaub caiTis
y 2023 pori BimbOysimca uepe3 MOOIIBHUI IIPUCTPI,
i meft Tun IpUCTPOIB IpuHic Gisbire mosoBuHY (56,3% )
3aTaJILHOTO JOXOMY PO3APIOHUX MPOJABIIiB, III0 TPOMAA-
IOTh TOBapu B Mepe:ki inTepuer y 2023 portri (puc. 2).

Ax HaCHiIOK, KOMIIaHIl TIOBUHHI HajaBaTu Ipiopu-
TeT onTuMisarii Jyia MoOiTbHUX MPUCTPOIB, 11106 3a-
OesmeunTy 6e3MPOOJIEeMHN i BpYUHUI HOCBiA MMOKYIIOK
[2, c. 208]. AganTuBHi Beb-caiiT, MOOiTBHI momat-
KU Ta BapiaHTU MOOITbHUX TJIATEKiB € BaKIUBUMU
IJIS 3aJyYeHHsA MOOLIBHUX MOKYIIIB i 30iabIIeHHS
KiJTbKOCTi KOHBepciii. BukopucroByouu MOO0iIbHY
KOMEPILifo, KOMIIaHil MOYKYTb OXOIUTH IITUPIITY ayau-
TOPi0 Ta OTPMMATHU BUTOMY BijJ 3pOCTAI0UOl TeHIEHIIi1
TMOKYIIOK Ha XOXy.
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CrieniaizoBana po3piOHa TOPTiBIIsL
BinmoynHOK Ha MPUPOIi Ta CIIOPTUBHI TOBApH
Poskir

ToBapu st fomMy Ta MeOITi

3mopoB's Ta Kpaca

Bakanis

Mona

Crio>xuBYi TOBapH

ToBapu, 10 KynylTh

[ToGyToBa eneKkTpoHika
TexHika Ta TOBapH IS IOMY

Bcst po3npibna Toprisiis

B epcoHATBHUI KOMITTOTEpP/HOYTOYK

B MOOiTHHHHN TeTePOH

20 40 60 80 100 120
BincoTox xopucryBauis

Puc. 2. CoiBBigHOIIeHHA 3IiMiICHEHUX MOKYIIOK (e-commerce Ta m-commerce) B Mepeki iHTeHeT
3a BUJaMU TOBapiB Ta mpucrpoamu, y %

[ocepeso: ysaraaIbHEHO aBTOPOM Ha OCHOBI [12; 13]

Ilnatdopmu comialbHUX MEPEeXK CTaJIM IOTYKHU-
MU iHCTPpyMeHTaMUu JJis iHHOBAaIlill eJIeKTPOHHOI KO-
Meprrii. 3 MinTbApIaMU KOPUCTYBAUiB ¥ BCHOMY CBiTi
(puc. 3) raki maardopmu, sk Facebook, Instagram
i Pinterest, mpomoHyOTh KOMIAHIAM YHIKAJIBHY MOK-
JIUBiCTH IPOJEMOHCTPYBATU CBOI IPOAYKTH Ta HAIIPHA-
My 3B’s3aTHCA 3 MOTEHI[iHHUMU KJienTamu [3].

CormiasbHa KOMepIlisg 00’eAHye coIiajabHi Memia Ta
OHJIaWH-MarasWHU, IO03BOJAIOUN KOPUCTyBadaM 3HA-

XOAUTU Ta KyIIyBaTU IIPOOAYKTH, HE 3aJIUIIIAI0OUYN CBOIX
yaobmeHux miaatdopMm. BuUKoprcTOByIOUnN COIiaabHY
KOMeDILifo, KOMIIaHil MOXXYTh BUKOPHCTOBYBATU BeJIN-
Ye3HUU MOTeHIiaJl COIliaIbHUX MeJia Ta BUKOPHUCTOBY-
BaTU CTBOPEHUU KOPUCTYBAYaMU KOHTEHT AJISA 30i/Ib-
IIeHHS TpogasKiB i JosnabHOCTI mo Opeuny [4, c. 32].

¥ cyuacHOMY KOHKYPEHTHOMY CEPEIOBUII €JIEKTPO-
HHOI KOMepITil ITepcoHaIisalisa € KJaodoBoio [5, c. 86].
KiienTu ouikyroTs iHAUBiAyalIbHUX pPEeKOMEHIAIlill,

3,5

2,5

191

KisnbkicTh kKopucTyBauiB, MJIp/.

_

2013

2012 2014 2015 2016

2017

2,9

N
B
[e)]

=

2019

2018 2020 2021 2022 2023

Pik

Puc. 3. Junamika KinpKicTi KOpucTyBauiB CcOLiaJIbHUX MepeX, MAP0.
Iocepeso: ysaraabHEHO aBTOPOM Ha OCHOBI [17]
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IepCcOHAaJII30BaHUX ITPOMO3UIIIN i 3PYUYHUX ITOKYIIOK,
SAKi 3aIOBOJIBHAIOTH IXHi iHAUBiAyanbHI moTpedu. Bu-
KOPUCTOBYIOUH JIaHI KJII€HTIB i pO3IIUPEHY aHATITUKY,
KOMIIaHil MOKYTb CTBOPIOBATH II€PCOHATII30BaHI YMOBU
TOKYIIOK, AKi CTUMYJIIOIOTH 3aJIyUEeHHA Ta JIOAJIBHICTD.
Ilepconamisamia BUBOOAUTH iHAMBiAyaJbHICTH HA Ha-
CTYIHUU PiBEeHb, JO3BOJAIOYU KJIIEHTAM ITPOEKTYyBaTH
Ta MMEePCOHAJIIByBaTU MPOAYKTHU BiAMMOBIAHO A0 CBOIX
TouHMX crenudikarnii [6, c. 147]. IIpomonyroun Bapi-
aHTH HAJAIITYyBaHHA, KOMIIAHII MOXYTb BUIiJINTHUCS
cepeJ KOHKYPEHTIB i HazaTu KJi€HTAM YHIKaJabHY
TIPOTIO3UILiTO.

Mogeni Ha ocHOBI mepeAIIaTH HAOYJIU TOMYJIAPHOC-
Ti B OCTaHHI POKU, MPOIMOHYIOUN KJII€HTaM 3PYYHICTH
i mepconasisoBanmuit mocin. IlimmpuemcTBa MOXKYTH
CTBOPIOBATHU IIOCTiliHI AiKepesa IOXOAy Ta OymayBaTh
JTOBTOCTPOKOBI BifHOCMHU 3 KJIi€EHTaAMM, MOYMHAIOUU
BiJ AIMUKIB I MiAOUCKY Ta 3aKiHYYIOUM IIporpaMa-
MU uieHcTBa. I[Ipomonyioun migibpaHi TpogyKTH, eKc-
KJIIO3VBHI 3HUKKU Ta IIEPCOHAIIB0BaHI peKOMeHalril,
MOJeJIi Ha OCHOBI HigHMCKM 3a0e3IeuyioTh KJIieHTaM
YHiKaJIbHUI i 6e3mpobareMuMil fOCBia moKymok. 1lei iH-
HOBAIIMHUH MiAXiA 70 eJIEKTPOHHOI KOMEDPILii He TiIbK’
MiIBUIITYE JIOANLHICTD KJIIEHTIB, aje i 3abe3neuye mi-
IIPUEMCTBA Iepe0avyBaHUMMU JIXKepesamMu goxoxny [7].

I3 3pocrarHAM 06i3HaHOCTI IpO ITpPOOIEMU HABKO-
JUMTHBOTO CEPENOBUIIA CTiMKa eJIEKTPOHHA KOMEPI[isa
cTaJjia BajKJIMBOIO TeHAeHIielo B raaysi. CmosxmBaui
AKTUBHO IMIYKAIOTh €KOJIOTIiYHO YWCTi IPOAYKTHU Ta
OiATPUMYIOTH ITiATIPUEMCTBA, AKi BifIaroTh IepeBary
cTifiKocTi. 3aCTOCOBYIOUM CTiMKi MpakTUKM, TaKi AK
BUKOPUCTAaHHA €KOJOTIYHO YMCTOl YIIaKOBKHU, CIIPUIH-

*TII00ATBHIH JOCTYI
JI0 PUHKIB
* MOBHI 0ap'epu

IMomryx
TOBapy

Bubip

*MbKHapOJIHA KOHKYPEHITis
MIPOIYKTY

JonaBaHHs

10 KOIIIMKa | 'KOTI/IPYBaHHH BaJIIOT

OdopmieHHs
3aMOBJICHHS

Omnnara
3aMOBJICHHS |

HA eTUYHOMY TOINYKY JYKEePeJI i CKOPOUeHHA BUKUIIB
BYTJIEI[}0, ITiANPUEMCTBA MOMKYTH 3aJydaTH €KOJO-
TivyHO CBioOMUX KJi€HTIB i BumimuTuca Ha puUHKY [8,
c. 97-98]. Crana erexTpoHHA KOMEpPIliA HE TiIbKU
OPUHOCUTH KOPUCTH IJIAHETI, ajie ¥ IiABUIIIYE PEIy-
TaIio OpeHay Ta JOAJLHICTL KJIi€HTIB.

TimobanbHUT XapaxkTep eJIeKTPOHHOI KoMepIlii mae
OigIpueMCcTBAM MOXKJIUBICTH PO3IMIMPUTHU CBiff 0XO-
IJIeHHA, B TOMY uwmcii i 3a Kopmonom. TpaHCKOD-
IOHHA eJeKTPOHHA KOMEPI[is A03BOJIAE KOMHOAHIAM
BUXOAUTH Ha MiKHApOAHI PUHKU Ta 00CJIyroByBaTHU
ra00anbHy KJIieHTChKY 0asy [9]. OmHax BiH Taxkox
OB’ A3aHUN i3 YHIKaJIbHUMH TpoOJieMaMu, TaKUMU
AK ypaxXyBaHHS MiKHApPOJAHUX NPaBUJI, 3BUYAIB Ta
MOBHUX 0ap’epiB (puc. 4).

1106 mocArTH yCIixXy B TPAHCKOPIOHHIN €IeKTPOHHI
KOMepITil, KOMITaHil ITOBMHHI afanTyBaTH CBOI CTparerii,
11100 3aTOBOJILHUTY PiBHOMAHITHI PUHKU, JOKATiZyBaTH
CBOi Be0O-caiiTu Ta 3abesneunTty Oe3mepediiiHy MisKHAPOI-
HY JocTaBKYy Ta BapiauTu omaartu [10, c. 158].

OCKiZnbKM eJIeKTPOHHA KOMEPIIisl TPOJOBIKYE IIPO-
mBiTaTu, GesneKa maHUX i KOH(DiZeHIIHiCTH cTaan
KPUTUUYHUMHU IIpobjeMaMu SAK A KOMMOaHi#M, Tak
i masa comoskuBauiB. 3i 30iIbIIIEHHAM BUIIAAKIiB BUTOKY
IaHUX i Kibepsarpos KoMmIaHii MOBMHHI mpugiraTu
npiopuTeT 3axucTy maHux KJieHTiB [11]. BupoBa-
I)KeHHA HamiHUX 3axXOmiB 0e3meKu, HOTPUMAHHSI
MPaBUJI 3aXUCTy JaHUX i MPO30picTh 300Ppy Ta BUKO-
pUCTaHHA JAaHUX € BaKJIUBUMU AJA BCTAHOBJIEHHSA
noBipu 3 KiieHTamu. Bigmatoum mpiopurer Gesmerri
Ta KOHQiAeHIIIHOCT]I JaHUX, MiATPUEMCTBA MOXKYTh
CIIPUATHU AOBipi Ta JOAIBHOCTI KJi€HTIB.

* MDKHAPO/IHI TUIATKHI CHCTEMH

*[IpaBOBA aJaMNTallisl 1O MICIIEBUX HOPMATHBIB

*r100aIIbHI IJIATIKHI CUCTEMU

O06pobxa

* MiDKHapO/IHA JIOTICTHKA Ta MUTHI MIPOIEAYpH

3aMOBJICHHS )\

IliaroToBKa 10
JIOCTaBKH Ta

* MDDKHAPO/IHA TPAHCIIOPTHA MEPEKa Ta
| cmyxOu TOCTaBKH

*r00aIbHE CIIOKMBAHHS, MUTHI
0OMEKEHHS

OTtpuMaHHS Ta
OLIIHKA TOBapy

Puc. 4. Bunus rino6anbHUX YMHHUKIB Ha IPOIEC TPAHCKOPAOHHOI €JIEKTPOHHOI TOPriBiIi

Iscepeso: po3po6GIEHO aBTOPOM
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BucHOBKY i mepCceKTHBY MOJANBIINX JOCHiIKEeHb.
EnekTpoHHA KOMEPI[id cTajia HeBil’€MHOI YaCTUHOO
HAIIIOTO CYyYacHOTO CBiTy, pPidKo 3MiHIOIOUM CITOCiO,
SAKUM MU 3iHCHIOEMO IIOKYIIKHU Ta BemeMo OisHec. 3aB-
IAKY TOCTIMHOMY PO3BUTKY TEXHOJIOTIN Ta MIBUAKOMY
3POCTAaHHIO BILTUBY [HTEpHETY, eJIeKTPOHHA KOMEepIid
cTajila OJHUM i3 HallaKTyaJbHIIIIX HATIPAMKIB Cy4acHO-
ro 6isHecy. BoHa He TiIBKU IepeTBOPMIIA CIIOCI0, AKMM
MU CIIO}KMBAEMO TOBApHU Ta IIOCJIYTH, aje ¥ 3MiHUJIa
cTparerii MapKeTuHTy, JOTiCTUKY Ta B3a€EMOIl 3 KJIi-
€HTAMMU JJIdA IMiAIPUEMCTB y BCixX cepax MiAIbHOCTI.

BceramoBiieHo, 1o DiAKUTaAT-MapKETUHT Ta €JeK-
TPOHHA KOMEPIid CTaJIU KJIIOUOBUMU KOMIOHEHTaAMU
cyuacHoro 0idHecy, 0cOOJMBO B yMOBaX CTPiMKOTO
PO3BUTKY TEXHOJIOTiH Ta 3pocTaHHA BIJAUBY IHTepHe-
ty. IligKpecaeHo, M0 TEXHOJIOTII IIITYYHOTO iHTEJIEKTY
Ta MAITUHHOTO HABUAHHA TEPEBEPTAIOTH YABJICHHSI
PO eJeKTPOHHY KOMEPI[i0, CTBOPIOIOYN IT€PCOHAJI-
30BaHi peKoMeHAAIlii Ta OonmTMMi30BaHi cTparerii Ii-

HOyTBOpeHHs. TaKoK PO3TJIAHYTO BILJIUB JOTIOBHEHOI
Ta BipTyaJabHOI PeaJIbHOCTI Ha eJIEKTPOHHY KOMEDPILifo,
a TaKO0K 3POCTAHHA ToJ0coBoi KoMmeprrii. OKpemo 3a-
3HAUEHO BaXKJIMBICTBL omTuMizalii aas MoOiIbHMX
IPUCTPOIB, CcoIliaabHOI KOMEpILil, MOJesell Ha OCHOBIL
MiATTMCKY Ta €KOJOTIUYHO YNCTUX TPAKTUK Yy €JeKTPO-
HHiN KoMmepIiil. BuokpemMyeHO BUKJIUKY TPAHCKOPIOH-
HOl eJIEKTPOHHOI KOoMepIlii Ta HeoOXiAHiCTh 3aXUCTy
maHmx 1 KoH(pimeHIIHHOCTI.

IlepceKTMBY TOJANIBIIINX JTOCIiIXKEHDb BKJIIOUAIOTH
aHaJIi3 BIJIMBY HOBITHIX TE€XHOJIOTiH, TAKUX AK IITyY-
HUH iHTEJeKT, MaIllMHHEe HABUAHHA Ta POIMIIMPEHA
peayibHiCTh Ha e(PEeKTUBHICTD AiMKUTAI-MapKEeTUHTY.
Takoxx BaKJIMBO AOCJIAWUTU POJIb IIepPCOHAaJisaIii,
MOOGiJTBHOTO JOCTYIY Ta COIiaJbHUX Mepesk y PO3BUT-
Ky eJIeKTpOoHHOI KoMmepIrii. JlogaTKoBi mocaimKkeHHA
MOJKYTh TAKOYK BKJIIOUATHU aHAJI3 TPEHJIB CIIOKUBYOL
TMOBeIiHKM Ta BUBUEHHSA BILJIUBY €J€KTPOHHOI KOoMep-
il Ha eKOHOMIKY Ta CYCIiJILCTBO B ITiJIOMY.
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