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AHoTauid. CTaTTa npucBsyeHa aHai3y CTaHy efekTPOHHOI KoMepUii B YKpaiHi y GOBOEHHMIT YaC i Mig Yac BiviHM Ta BU3HAYEH-
HIO OCHOBHMX BEKTOPIB PO3BUTKY. 3MiLlHEHHS! KOHKYPeHTOCIPOMOXHOCTi Cy4aCHO20 Bi3HeCy gocs2aeTbCs 3 PaXyHOK AKTUBHO20
BrPOBAGXeHHs LnppoBux iHHOBALV, 30kpema y opmax opaaHizavii, konabopayii 6izHecy, popmyBaHHs TicHOI B3AeMOGii 3 K-
EHTAMM Ta eKCMAHCii 3apybiXHIX PUHKIB. PO32/15HYTO HOPMM YMHHO20 3AKOHOGJABCTBA OGO TIyMAYeHHS TepMiHY «e1eKTpo-
HHA KOMepUisi» Ta BU3HAYeHHs CyO'eKTiB e-commerce. BU3Ha4eHo CTPYKTypy e-commerce, go siKoi ciig BigHecTu iHpopmauiiHi
€/IeKTPOHHI MOC/Ty21; e/IeKTPOHHWI PyX KaniTany; e1eKTPOHHY TOPRIB/Iio; yNpaBAiHHA IAHLI02AMM MOCTABOK; e/IeKTPOHHI 2POLLi;
e/1eKTPOHHMI MAPKeTHH2; e1eKTPOHHI CTPAXOBi NOC/y2u; eNeKTPOHHMIT OaHKIHR.

Ha cyyacrHomy etani po3BuTKy B YKpaiHi COOpMOBAHO HACTYMHI Mogeni e-commerce: B2B (6i3Hec gnsi 6i3Hecy); B2C (6i3Hec
gns cnoxusaya); B2G (Big bizHecy go Bnagu); C2B (Big cnoxwusaya go 6isHecy); C2C (Big cnoxwusaya go cnoxusaya); C2G (Big
cnoxuBaya go Baagu); G2B (Big Bragm go 6isHecy); G2C (Big Bragm go cnoxusaya); G2G (Baaga — Biagi). BU3Ha4yeHo CyTHICTb
303HaYeHnx Mogesien.

[0 2022 p. yKpaiHCbKuii puHOK e-commerce MaB CTany guHamiky po3BuTky, 3a nepiog 2018-2021 pp. obcsaun puHKy 3pocim
y noHag 2,3 pasu. Y nepLui micsili BifiHn Bigbynoch CTpimMKe «poCigaHHs» pUHKY Masixe y 12 pasis, Lo 00yMOB/IEHO MopyLLueH-
HSIM JI02ICTVKY, 3HAYHUMM PYRHYBAHHSIMM, AKTVMBHOIO (ha3010 nepemilLeHHsl HacesneHHs i 6isHecy y Ginbl 6e3neyHi pecioHyn Ta
6a2atbma iHWMMM HecnpuSTInBUMU gAist pO3BUTKY bi3Hecy pakTopamu. [IpoTe Bxe 3 cepeguHu bepesHs 2022 p. pUHOK Mo4aB
aganToByBATUCS, 3HAYHMX 3MIH 3A3HANA CTPYKTYPA NONUTY. 3pOCTAHHS MOMY/IIPHOCTI e-commerce CpUsi/IO i 3pOCTAHHIO 00Cs2iB
PeKnaMHO20 PUHKY B LibOMY Ce2MeHTI, Py LibOMY BigMIYQ€ETHCA OMTUMI3ALLiS PEKNaMHNX BI0gXKeTIB.

BigHocHo (hopmyBaHHsI cTpateiii po3BUTKY puHKY e-commerce Mae OyTu gOTPMMAHO CrliibHe Mpasmio gsi BCbozo bi3HeCy: noBo-
€HHE BIgHOB/IEHHS MOBMHHO OA3yBATMCS CaMe Ha eKOHOMIYHOMY BIGHOB/IEHHI, a PIHAHCOBA OOMO2a He MOBUHHA K020 3aMiLLyBaTH.
MoxmBICTIO g1l 3anoYaTKYBAHHS, MacLUTabyBAHHS Ta po3BMTKY Bi3HeCy CTaam Takox 2paHTy (Big 1000 go 270000 gon. CLUA),
B YKpaiHi gie goosi 6a2ato Takux npo2pam, K Big MKHAPOGHUX, TAK i Big GepXXaBHMX JOHOPIB. 3 MeTOol0 BTPUMAHHS PUHKOBUX
MO3ULi¥ Ta 3aBOIOBAHHS NPUXMbHOCTI KIEHTIB, MIGNPUEMLIi 3ACTOCOBYIOTb KPeaTMBHI MigXogy Ta BAPOBAGXKYIOTb iHHOBALLil, 0cob/mn-
BO20 3HAYeHHs1 HaOYBAE PO3LLUMPEHHS PUHKY (B TOMY YMCAI | BIIPOBAGXeHHs CTpaTeiii eKCNAHCii 3apyOiKHUX PUHKIB), HETBOPKIH,
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Konabopauis 6izHecy Ta gigKMUTani3avis y NOEGHAHHI 3 XMAPHYMM PiLLIEHHSMM, came Takuii GOKYC PO3BUTKY BITYM3HSHO20 bi3Hecy
CrpusiITUME MigBULLIEHHIO KOHKYPEHTOCTPOMOXXHOCTI, 3HIKEHHIO PiBHSI KOpyrLii, 3abe3neyeHHI0 goCTyiy go HaMCy4acHiLwmx nociye.

Knio4oBi c1oBa: enekTpoHHa komepLis, ungpoBa ekoHomikd, bi3Hec, OHNaiH-Npogaxi, CTpaTe2isi po3BUTKY, MiCIBOEHHA
po36ygoaa.

Summary. The article is devoted to the analysis of the state of e-commerce in Ukraine in the pre-war period and during the
war and the definition of the main vectors of development. Strengthening the competitiveness of modern business is achieved
through the active introduction of digital innovations, in particular in the forms of organization, business collaboration, the
formation of close interaction with customers and the expansion of foreign markets. The norms of the current legislation re-
garding the interpretation of the term «e-commerce» and the definition of e-commerce subjects are considered. The structure
of e-commerce, which should include information electronic services; electronic movement of capital; e-commerce; Supply chain
management electronic money; electronic marketing; electronic insurance services; electronic banking.

At the present stage of development in Ukraine, the following e-commerce models have been formed: V2V (business for
business); V2S (business for the consumer); V2G (from business to government); S2v (from consumer to business); S2S (from
consumer to consumer); S2G (from consumer to government); G2V (from government to business); G2S (from the authorities to
the consumer); G2G (power to power). The essence of the specified models is defined.

Until 2022 the Ukrainian e-commerce market had a steady dynamics of development, for the period 2018-2021. market vol-
umes grew by more than 2.3 times. In the first months of the war, there was a rapid «subsidence» of the market almost 12 times,
which is due to a violation of logistics, significant destruction, the active phase of the movement of population and business to
safer regions and many other unfavorable factors for business development. However, from mid-March 2022 the market began
to adapt, the structure of demand underwent significant changes. The growing popularity of e-commerce contributed to the
growth of the advertising market in this segment, while optimizing advertising budgets.

With regard to the formation of strategies for the development of the e-commerce market, a common rule for all business should
be observed, post-war recovery should be based on economic recovery, and financial assistance should not replace it. Grants (from
$1,000 to $270,000) also became an opportunity for starting, scaling and developing a business. USA), Ukraine has quite a lot of
such programs, both from international and state donors. In order to maintain market positions and gain customer favor, entrepre-
neurs apply creative approaches and introduce innovations, market expansion (including the introduction of expansion strategies
for foreign markets), networking, business collaboration and digitalization in combination with cloud solutions, it is this focus of
domestic business development that will increase competitiveness, reduce corruption, ensure access to the most modern services.

Key words: e-commerce, digital economy, business, online sales, development strategy, post-war development.

OCTaHOBKA MPO0JeMH. 3a CyJYacCHUX YMOB JUHA-
MiUHOTO PO3BUTKY KoMepIlii HeBix’ eMHO mocTae
OUTAHHA PO3IIMPEHHA PUHKIB 30yTy, 30iIbIIIeHHA
iJIbOBOI ayauTOPil, TPUCKOPEHHA Ta CIIPOIeHHA
mporenypu obcayropyBanusa. Came mugposisada 6is-
HeCy CTa€ pyIIieM PO3BUTKY HaIliOHAJHHOI €KOHOMI-
KH, 110 moTpedye amamrTallii 7o ¢cBiTOBUX cTaHAApPTiB
nudposoi ingycrpii. Ilepion margemii craB moTy:KHUM
CTUMYJIATOPOM PO3BUTKY €JIEKTPOHHOI KomepIlii, Ha
ChOTOMHIIIHIN JeHb CKJajJlach CUTyallis, Koou OisHec,
110 He Mae TPeJCTaBHUIITBA B IJIOOANBHINT MepexKi,
BTpayae KOHKYpPeHTHi moauii. BiliHa BHecsa meBHi
KOPEKTUBU [0 PO3BUTKY €JIEKTPOHHOI KOMepIlii, 3MiH
3a3HaJI YMOBU BelleHHs 0idHeCy, CTPYKTypa MOIUTY
Ta 6araTo iHImMuxX nutadb. CHOrOJeHHI BUKJIUKU 3MY-
cuau O0isdHeC MO TMOMIYKY IIJIAXiB BUXOIY 3 KPU30BOI
curyarii. Ciig sayBasKuTH, KpU30Bi cUTyallii MalOTh
He JINIIle HeTaTUBHUN BILJINB Ha 0isHec, a I IIO3UTHUB-
HUM, KOTPUH TOJIATAaE B TOMY, IO «CJA0OKuil 6isHec
CXOOWUTHL 3 OMCTAHIIII», a «CHUJIbHi» aIalTOBYIOThCS
1 3BHAXOAATH MOMKJINBOCTL PO3BUTKY, IpUiiMardu II0-
IeKyau pUBUKOBaHI ¥ HeCTaHAAPTHI pillleHHA.
Amnani3 ocraHHiIX mocaimsxeHs i myoaikamiii. [[o-
CHiA)KeHHIO MUTAHHA PO3BUTKY €JIEKTPOHHOI KO-
MepIil B YKpaiHi mpucBAYEeHO YMMAaJO yBaru Hay-
KoBIIiB Ta npaktukis. CuniBsacumoBHuK Fibermix ta
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Savex Minerals B. Auapyxis [1] posrismae mpak-
TUKY amanraiiii Ta 3amium 06isHec-momeseii, KpeaTus-
HUil TmigXig mo po3sBUTKY 0i3Hecy Ta IapTHEPCTBO
B YMOBaX IIOBHOMACHITA0HOTO BTOPTHEHHA. Y KpaiH-
cexuMu HaykoBisaMu M. I. [Tuba ta FO.O. T'epHero
[2] BmificHeHO aHai3 MEPCHEKTUB PO3BUTKY HAILi-
OHAJIPHOI €EKOHOMIKM 3 BpaXyBaHHAM IIOTEeHITiaay
mimxuramisaiii. P.IBanuua [3], H. Packona [9] Ta
M. fIpoBa [11] 3pificHmau aHAaNi3 POBBUTKY PUHKY
e-commerce B yMOBaX ITOBHOMACIIITAOHOTO BTOPTHEH-
HA. BiTunsaauum asropom T.B. Mapyceii [5] gocuri-
IXKEHO TeHIEeHIlil POSBUTKY Ta eKOHOMIiUHi HaCIigKu
BUHUKHEHHA eJeKTpoHHOI KoMepirii. O.II. IToxpa
ta A.B. Poroxusacska [7] posKpuBaIOTh CYTHICTH
TOHATTA «EJeKTPOHHUN 0idHec» MOCTiAKYIOTh TeXHO-
Jorii yIopaBJiHHSA Ta 0COOJIMBOCTI PO3BUTKY, 3aTPO3U
Ta MEePCHEeKTUBY PO3BUTKY €JeKTPOHHOTO Oi3Hecy.
Vkpaincoki aBropu O. M. Amenko, A.C. I'pasiua,
0.0. IIleBuuk [12] moCHimKyIOTh PETPOCIEKTUBHI
0CcOOJMBOCTI Ta CyYacHUM CTAH PO3BUTKY €JeKTPO-
HHOI KoMepIlii, KOHKYPeHTHi mmepeBaru Ta mpobJjemMu
11 pyuErIionyBanHA B YKpaiHi.

Ti6pupHa BifiHa CYyTTE€BO YyCKJIAaAHUJIA PO3BUTOK
0yab-aKoro O0isdHecy B YKpaiHi, B TOMY YMCJi i eleK-
TPOHHOI KOMepPI[ii, 110 BUMAarae OOMIIyKYy HOBUX Pi-
ITeHb JJIsI PO3BUTKY.
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dopmyaoBaHHA 1idel ctaTTi. OCHOBHUMY IiIAMU
CTaTTi € AOCHiIyKEeHHA HACTYIIHUX INUTaHb: CTPYKTypa
Ta MOJeJIi PUHKY e-commerce; 0OCOOJIMBOCTI PO3BUTKY
PUHKY e-commerce y JOBOEHHUH IEPiof Ta B yMOBax
TIOBHOMACIIITAOHOTO BTOPTHEHH; OOTPYHTYBAaHHA €KO-
HOMIiUHOI Ta comiajabHOI e(peKTUBHOCTI IepeBegeHHA
O0isHecy B MJIOIIMHY e-commerce; OCHOBHI HampAMU
PO3BUTKY PUHKY €JIEKTPOHHOI KoMepIlil B YKpaiHi.

Bukmam ocHOBHOTO MaTepiajy mocaigskeHHsa. 3Ha-
YeHHSA eJIEKTPOHHOI KOMEPIIii IJIA POSBUTKY €KOHOMiKHU
Ykpainu, 0co6JMBO B yMOBaxX ribpumHoOi BifiHu, He-
BIIMHHO 3POCTa€ Ta MOTpebye BCeOiUHOTO MOCTiTKeHHs.

B xoumenmii «mudppoBoi eKOHOMiKU» TPUNHATO
BUIIIATHA TPU OCHOBHI CKJIQJOBi eJeMeHTU: ITiATPU-
Myoua iHdpacTpyKTypa (amapaTHe Ta IporpaMie 3a-
OesmeueHHsa, TeJIEKOMYHiKaIlii, Mmepe:xi Ta iH.); exex-
TpOHHUY 0idHec; eIeKTPOHHA KomepIrid [2, c. 226].

KoHKypeHTOCIDOMOIKHICTh cyduacHOTO 0OisHecy
IOCATAEThCA 3aBOAKU AKTUBHOMY 3aIPOBAIKEHHIO
nudpoBuUX iHHOBAIIil, 30KpeMa y (popmax oprauisarrii
bisHecy, mapTHepCTBa, (POPMYyBAHHA TiCHOI B3aeMoOil
3 KJieHTaMu.

EnexTponHa komepiiid (Bix aHTJI. e-commerce) €
KOMEPITiffHOI0 B3aeMOi€lo cy0’eKTiB OisHecy. Bigmo-
BimHO M0 3akony YKpainu «IIpo eleKTpoHHY KoMep-
Iito», e « ... BITHOCWHYU, CIPAMOBAaHI Ha OTPUMAaHHA
nmpubyTKYy, 110 BUHUKAIOTH TiJl Yac BUMHEHHA IIpa-
BOUMHIB I1I0/I0 HAOYTTsA, 3MiHM a00 IPUOUHEHHS IU-
BITBHUX TIpaB Ta 000B’s3KiB, 3AiMiICHEHHI JUCTAHITIAHO
3 BUKOPHUCTAHHAM iH(pOpPMAaIiiHO-KOMYHIKaIINHNX
CHICTEM, BHACJILLOK YOTO B YUACHUKIB TaKUX BiTHOCUH
BMHUKAIOTH IIPaBa Ta 000B’A3KM MaWHOBOTO XapaKTe-
py» [8, cT. 3 u. 1]. Taxkox ganuM 3aKOHOM BU3HAUE-
HO, I1T0 cy0’€KTOM e-commerce € «Cy0’eKT rocioja-
poBaHHA Oyab-AKOI opradisalfifino-mpaBoBoi ¢opmu,
110 peaJsiidye ToBapu, BUKOHY€E POOOTHU, HAZA€ TOCTYTU
3 BUKOPHUCTAHHAM iH(pOpPMAaIifHO-KOMYHIKaIINHNX
cucreM, abo ocoba, AKa mpuadaBa€, 3aMOBJSAE, BUKO-
PUCTOBYE 3a3HaUeHi ToBapu, PoOOTHU, TMOCAYTHU IILJIS-
XOM BUMHEHHS eJeKTPOHHOTO mpaBouuHy» [8, cT. 3
v, 15]. 3asumauenuii 3aKoH perjiaMeHTYe IIpaBa Ta
000B’sIBKY YUACHUKIiB BiHOCUH, MOPAMOK BUMHEHHS
€JIEKTPOHHUX IIPAaBOUYUHIB, a TAKOXK BUPIiIlIEHHSA CIOPiB
Ta BiATIOBimanbpHICTD y chepi eIeKTPOHHOI KOMePILii.

Ilo e-commerce BigHOCATH: iH(pOpPMAIIiiHI eJeK-
TPOHHI MOCJYTH; eJIEKTPOHHUN PYX KalliTaJy; eJieK-
TPOHHY TOPTiBJIIO; YIIPABIiHHA JAHIIOTaMU IIOCTABOK;
€JIeKTPOHHI I'DOIIi; eJIeKTPOHHUY MapKeTHHT; eJeK-
TPOHHI CTPaXOBi MOCIYTY; €JIEKTPOHHUY OaHKIiHT.

Ilepmri cuctemu e-commerce y HaumpocTintii gop-
mi 38’ aBunuck y CIITA 11e y 1960-x pp. Ta BUKOPHUCTO-
BYBaJINCH 3/1€0iJIBIIIOT0 TPAHCIOPTHUMU KOMIIaHiAMU
[JIA 3aMOBJIEHHA 0iseTiB Ta 00Miny iH(opMaIieo Mix
TpaHCHOPTHUMU caykbamu. Tak amepuKaHCbKa KOM-
mauiga American Airlines y 1964 p. sanpoBamuia
aBTOMATW30BaHYy CHCTEMY Pe3epPBYBaHHA aBiaKBUTKIB,
pospobKa cucTemMu 3AificHIOBaJach ciiibHo 3 IBM Ta
orpumaia HasdBy SABRE [5, c¢. 1012]. TaToio 3apo-

IJKeHHs e-commerce BBakaioTh 11.08.1994 p. — mpo-

Iasx IEepIIoro KOMIIAKT-IUCKY uepes calT NetMarkey

(amepuKaHCBKY po3apibHy mratdopmy) [12, c. 6].
ITlicna Tpusasoi marmmemii COVID-19 Ta mouar-

Ky IOBHOMAacIITa0HOTO BTOPTrHeHHA P® Ha Tepuro-

pito YKpainu came akKTUBHUM Iepexin OisHecy 10

e-commerce HaJaB CTPaTeriyHi IepCIeKTUBU PO3BUTKY.

SIKII0 M0 MoUaTKy BifiHM CETMEHT e-commerce 3aiiMaB

smine 0amusbKo 9% , To y 2023 p. 1eil HOKasHUK IIepe-

purus 11% Ta Mae CTifiKy TEHAEHI[iI0 10 3POCTAHHS.
Ha cyuacromy etami po3BUTKY PO3Pi3HAIOTH Ha-

CTYITHI MozeJsi e-commerce:

— B2B (6isnec mjsa 6isHecy) — TOProBO-3aKyITiBeJabHi
MaWaHYMKM, eJeKTPOHHI KaTajysioru i BiTpuHH,
eJIEKTPOHHI TOproBi paau, IHTepHET-Marasuuu,
eJeKTPOHHI Oipski Ta ayKIlioHuU, ramysesBi Toprosi
MalgaHUYUKM, CUCTEMU IIOBHOTO ITUKJIY CYIPOBOIY
kaierta (CRM), cucTeMu ITOBHOTO ITUKJIY CYIIPOBOIY
nmocravaabHuKka (SCM), ayTcopcuur, BipTyaabHi
mignpueMcTBa, €JEeKTPOHHI MJIaTiKHI cucTemu,
cucremu [HTepHET-TPEliAiHTY, [HTEpHET-IHKYOAaTOPH,
m-commerce, TOIIO;

— B2C (6isHec s crmokuBaua) — eJeKTPOHHI KaTaJo-
TU Ta BiTpUHU, TOProBi panu, IaTepHer-Tpelifuur,
eJIeKTPOHHI ayKIioHu, I[HTepHET-CcTpaXxyBaHHA, CHUC-
TeMu TeJaepoboTH, eJeKTPOHHI IIaTisKHi cucTeMu,
IuTepHeT-peKsiaMa, CIOHCOPCHKi Mporpamu, ejek-
TpOHHe HaBUaHHSI, iHTepaKTUBHE TesebavyeHHd,
esnexTporHi 3MI Ta iHIme;

— B2G (Bim 6isHecy mo Biagum) — eJEeKTPOHHI TOPTH
3aKyMOiBJIi MPOAYKINI AA mepskaBHUX mOTPed, BU-
KOHAHHA JepPKaBHUX 3aMOBJIEHDb, MMOJAHHS eJIeK-
TPOHHOI 3BITHOCTI;

— C2B (Bix cmosxkmBaua 1o 0isHecy) — IpWBAaTHI IIO-
CJYTH, YyYaCTh B ONMUTYBAHHAX Ta PEKJAMHUX aK-
IifAX, YY4acTh Y COOHCOPCHKUX Ta MaPTHEPCHKUX
mporpamMax;

— C2C (Bim cmo:xuBaua 0 CIIOKWBayUa) — eJeKTPOHHI
IOIIIKM OTO0JIOIIEeHb, [HTepHeT-ayKIlioOH!, CUCTEMU
BipyCHOro MapKeTUHTY Ta iHIIIe;

— C2G (Bim cmo:xmBava 10 BJIAQAU) — ydacTh y BuOO-
pax; cimjaTa ImomaTKiB, 300piB Ta miTpadiB; onuTy-
BaHHA T'POMAMICHKOI IYMKHU; TOJAHHA 3asdBOK, CKApT
Ta 3BePHEHb I'POMAAH;

— G2B (8Big Bmagu mo 6isHecy) — eJeKTPOHHI cucTeMH
POBIIOALNY Aep:KaBHUX 3aMOBJIEHb; iH(opMaIliiHO-
IOBiTKOBiI Ta IOPUANYHI Cay:KOU; 3abe3meueHH
KOHTaKTy 3 aAMiHicTpamiaMu, ogaTKOBUMU, MUT-
HUMU OpraHaM¥ Ta iHIIe;

— G2C (Bim Bmamu mo CIOKMBaya) — CHUCTEMHU CO-
MiaJbHOTO Ta KOMYHAJLHOTO OOCIyTrOBYBaHHA,
iH(dopMaIifiHo-T0BiAKOBI Ta IOPUANYHI CITYKOU;

— G2G (Bmaga — BJaji) — aBTOMATH30BaHi CUCTEMU
CHiBIIpaIli 3 MUTHUIEIO, IIPABOOXOPOHHNMM OpraHa-
MU, TOZATKOBOIO Ta iHINe; iH(opMaIiitHO-T0BiAKOBI
CIYKOMU.

Po3BuUTOK e-commerce Mae He JuUIle 3HAUHI IIe-
peBaru, aje ¥ pan Hemoiaikis, mo axux O.II. ITompa
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Puc. 1. [lunamika po3BUTKY e-commerce, YKpaiHa, MJaAH. 00L.

Hoxcepeno: chopMOBaHO aBTOPaMU Ha OCHOBI [3; 8]

Ta A.B. Poro:xxuucbKa BifHOCATb: MOYKJINBICTH 3HU-
JKeHHSA 1HCTUTYTY TOPIOBUX IIOCEPENHUKIB; Ilepexif
KOHKYpPEeHIIil 3 JJOKaJbHOTO Ha IJI00aJbHUNA DPiBeHD;
3aTrOCTPEHHSA NIPOOJIeMU 3aXUCTy aBTOPCHKUX IIpas [7].

3a manumu Statista, yKpaiHcbKUIT pUHOK e-com-
merce 10 2022 poKy MaB CTaay AUHAMIKY PO3BUTKY
(puc. 1).

3a gocaimkyBaHUM mOBoeHHUU mepioxm, 2018—
2021 pp., obcAru pUHKY e-commerce 3pOCau y TTOHAT,
2,3 pasu, mpoTe, y IepIi micari BifiHu BimOyJsioch
«TIpocimamua» maiike y 12 pasis.

Hacaigku pocificbKo-yKpaiHChKOI BiliHU MaJau He-
TaTUBHUN HETraTHBHO HO3HAUMJINCHL 1 Ha AWHaAMIiIi
POBBUTKY CBiTOBOTO PMHKY e-commerce, BigMiuyaeTs-
cA IeBHe YIOBiJIbHEHHA TEMIIiB 3pocTaHHA (pumc. 2).
TobTo micasa cTpiMKoro 3pocTtaHHs y mepiox 2018—
2021 pp., mepiox 2021-2022 pp. K1eMOHCTPYE 3HAUHE
YIIOBiJIbHEHHS.

MapxeruHroBoo KommnaHieio Promodo ompuiion-
HEHO Pe3yJabTaTU NOCIiMKeHHs pobdoTH yKpaiHChKOI
chepu e-commerce B IepIIi MicAIi moBHOMACIITA0-
HOro BTOpPrHeHHA P® Ha Tepuropito Yrpainu. Hani
TOCJILIMKeHHA JAI0Th MOMKJINBICTE BiZICTEKUTU 3MiHI
B CTPYKTYPi CHOKMBUYOTO IOMUTY YKPAIHIIIB B cer-
MeHTi e-commerce. BifgmoBigHo 10 pedysabTaTiB gOCITi-
IXKEeHHSA, YKPaAlHChbKUI PUHOK e-cOommerce B IEepIInii

MicAIlb MOBHOMACIITAOHOTO BTOPrHeHHA P® Kputmu-
HO 3HU3UBCSA, ajie BiKe 3 cepenunu Oepesuna 2022 p.
mouaB afallTOBYBATHCA OO HOBUX YMOB BeleHHS 0i3-
Hecy: CKiHumMIach akTuBHA (hasa mepecesieHHsA, movajia
BimHOBIIOBATHUCH JOoTicTHKa. ¥ TpaBHi 2022 p. piBeHb
OONUTY Ha JAeAKi KaTeropii ToBapiB moOBepHYBCA 10
IOBOEHHUX ITOKA3HUKiB. A 3a piK, TOOTO y JIIOTOMY
2023 p., obcaru mpojaikiB B CETMEHTi e-commerce
MaiKe 3piBHANMUCA 3 mMOKa3HUKamu JjroToro 2022 p.

Huuaamirka 3pocTaHHA 00CATIB IPOJAXKIB B CErMeH-
Ti e-commerce 3 KBiTHa 2022 p. mo maroruii 2023 p.
BimoOpaskeHa Ha puc. 3.

3a gJocyimyKyBaHUWU mepion 3pocja YacTKa e-com-
merce i B puTeiJii, CyTTEBUX 3MiH 3a3HaJja MPUXUJIb-
HiCTh TIOKYMI[iB [0 OPeHIOBUX TOBapiB. 3a pe3yjabTa-
TaMU ONMUTYBaHHA 3miticHenoro 28 Gepesns 2022 p.
Kommaniero Gradus, mepeBaskHa OiIBIIICTL ONMUTAHUX,
63% , BzaraJii He 3BepTalOTh yBary Ha oOpesgu; 15%
KYIIYIOTh PIBHOIO MipO AK TOBapu HOBUX, TaK i 3BUY-
HUX s cebe OpeHmiB; 5% IPOJOBKYIOTh KYIIyBATH
TOBapu yar00seHUX OpeHAiB; 4% mouaau KyIyBaTH
MIPOAYKILif0 HOBUX IJisi cebe OpeHaiB i 13% sasmaumim
«CKRJIamHO BigmomicTum» [11].

Hanpurinni tpaBaa 2022 p. 3a IOKasHUKaAMU J0-
XOOy BiIHOBUJINCSA OO HOBOEHHMX IIOKAa3HUKIB Taki
KaTeropii, AK «300TOBapm» Ta «KOCMETHUKa», «TOC-

4
3,51
34
2,51
24
1,51
14
0,51
0

2018 2019

2020

2021 2022

Puc. 2. [lunamika pO3BUTKY CBiTOBOTO PHHKY e-commerce, mpJaH. 00JL.

Ilocepeno: chopMOBaHO aBTOpaMU Ha OCHOBI [3]
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Puc. 3. Juramirka 3pocTaHHA 3aMOBJIEHb B CETMEHTi e-commerce y nmopiBHAHHI 3 KBiTHeM 2022 p.
[acepesno: pospaxoBaHo Ta c()OPMOBAHO aBTOpamMu Ha OcHOBi [10]

nomapchKi Ta ririemiuni toBapm». Takosx TeHmeHIil
0 3pOCTaHHA MAalOTh TOBapu AJIA IiTell, ajg:Ke maHa
KaTeropid € MpiopuTeTHOIO B POBIOAiIi OIOAKETY pO-
IUHT. 3HAUYHUX 3MiH 3a3HAJIV IPiOPUTETH IPU 3[ific-
HEHHi ITIOKYIIOK, 0COBJIMBO IIe CTOCYETHCA MPU(PPOHTO-
Bux 30H. Tak, cranom Ha KBiTern 2022 p. Ha 290%
3pocau mpojaki B Kareropil mpoxmykTu. Ilikasoro €
CTPYKTypa IONUTY Ha KaTeropiio «JiKW»: TaK 3HAUHO
3HUBWBCSA MOTUT Ha IPOTU3ACTYAHI 3aco0u, HATOMICTh
Ha 3aco0u s MiATPUMKHU KiCTOK, M’fA3iB Ta CyrJo-
6iB momut 3pic Ha 40% [11]. B crpyxTypi momury
Ha JiKapchbKi 3aco0u YiTKO IPOCTEKYEThCA 3MiHa
mpiopureriB 3i 3BUYHOI HaM HOTPedU B JIiKyBaHHI Ta
Ipo(iTaKTUIll IPOCTYAHUX Ta iH(MEeKIIHNHNX 3aXBOPIO-
BaHb Ha YCYHeHHd Ta Ipo(dilaKTUKy HaACHiAKIB BifiHU
(cTpecoBi cTaHu, TPAaBMAaTU3M TOIIIO).

Maiixxe ma 600% 3pic momuT Ha omAr myis pubdo-
JgoBai Ta mucauBcTBa. Takoyx Ha 180% 3pic momut
Ha IuTaYe XapuyBaHHA B Kareropil «ToBapu gua fi-
Teli». BimmiuaeThca 3HauHe 3pPOCTAHHA IONUTY Ha
KOHTaKTHI Jgimsu. 3adikcosano cuax Ha 50% B Ka-
Teropii «OmAr ta B3yTTS» HAa CyYMKH, Imapymepiro.
CTpyKTypy MOTUTY TMOAAHO Ha puc 4.

ITeBHa crabinisaliia puHKY e-commerce OyJia 3abes-
IeveHa 3a PaXyHOK KaTeropiii ToBapiB, HECTAYy AKUX
CIIO}KUWBAY HANOIIBINIe BiguyBaB, 0cOBJIUBO y TPU(POH-
ToBUX 30HaX. OKpiM mpodinbHMX MaraswHiB, yKpaiHIi
TaKOXK aKTUBHO 3aMOBJIAIOTH TOBApU 3 MapKeTILIeliciB.
Cuig sagmauuTu, mo y 2022 p. 3HAUHO 3POCJIU OHJIANH-
KymiBii, 3aificHeHi came 3 MOOIILHUX HTPUCTPOIB.

3a pesyabraramMu gociaimixeHb Admitad simmi-
YeHO 3HAUHE 3POCTAaHHA CEPeIHLOTO UeKYy OHJIAWH

bka Ta pocTaBka;

6% Kruru; 5%

\

IHwe; 8%

Opsr, B3yTTd Ta
akcecyapu; 28%
J

/

ToBapwu gns crnopty
Ta BigNo4mHKy; 6%

Tosapw ons
0COoBMCTOI ririeHn
Ta apmadis; 9% /
PyyHi Ta
€NeKTPOIHCTPYMEHT
n; 12%

5
EnekTpoHika Ta
nobyToBa TEXHIKa;

26%

Puc. 4. CrpykTypa nmonury B cermMeHTi e-commerce, 2022 p.
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mpomaxxkis: Taxk 3a 2022 p. cepenHill ueK 3pic Maii-
ske yaBiui Ta cranoBuB 33 moi. CIIIA. 3a posmipom
cepeqHBOTO YEKYy B CEerMeHTi e-commerce YKpaina
nocina gerBepre mice B TOII-10 kpain €sponu: Ita-
ais — 43,30 moxn., IBemia — 35,61 mox., Himep-
agaagu — 33,09 moxa., Ykpaina — 33 moa. [12]. IIpo
3POCTAHHA OBipU KJIIEHTIB 0 e-commerce CBiIUYnTh
TOM (haKT, 110 mepeBaYKHA ix GinbmricTs, a came 77%
MOKYIIIiB, OOMPAIOTh OILJIATY KAapTKOIO Bimpasy Ha
caiiti, smmie 23% Hamae mepeBary po3paxyHKY Ipu
oTpuMaHHi 3amMoByeHHA [6]. BigmoBigmo mo ompuiriofn-
HEHHUX pesyabTaTiB gociaimxenusa Admitad, Haitbins-
1I1e 3aMOBJIEHb B cerMeHTi e-commerce y 2022 p. 6yJo
3IificHeHO 3a HOIOMOTOI0 KeIrbOeK-cepBiciB, a TaKoMX
3aKyIiBii Tpadiky Ta po3MimieHHA KOHTEHTY Ha iH-
dopmaritinux miardopmax (puc. 5).

ITonynapricTs e-commerce cupude i 3poCcTaHHIO
PEeKJIAMHOT'O PUHKY B IILOMY CETMEHTi, PeKJIaMOLaB-
mi #ayTh 3a cmo:KkmBauamu, Tak y 2022 p. obcaru
PeKJIAMHOT'0 PUHKY cermeHTy 3pocuu 10 80% mporu
61% y 2021 p. (puc. 6). B mimomy & 3a 2022 p.
PEKJIaMHUI PUHOK y A0JIAPOBOMY €KBiBaJIEHTI CKOPO-
TuBca Ha 58,89%, 3 1921,7 muH. goua. o 790 miH.

noJsi. BRiageHHA y maaTHY peKJiaMy MalThb YiTKY
TEeHIEHITiI0 O ONMTUMIi3aIlii peKJIaMHUX OIOIKeTiB.

Y mepmiomy miBpiuui 2023 p. puHOK e-commerce
Mae€ CTilfiKe 3pOCTaHHA BUTOPTY, BCi HIIlli TeMOHCTPY-
IOTHh IIO3UTUBHE BiTHOBJIEHHA, aJie y TPUBHEBOMY €KBi-
BaJIeHTi. SIKIIO IPOBOAMTU IIOPIBHAHHSA y 40JIapPOBO-
My eKBiBajseHTi, To BigmoBimuo mo 2021 p. BuUTOPT
amenruscesa Ha 43%, a mo 2022 p. — ua 13% . €nuna
KaTeropia ToBapiB, AKa NeMOHCTDPY€E 3HAUHE 3POCTAH-
HA, — 300TOBapPH.

IToBoeHHe BimHOBIEeHHs 6i3Hecy IMOBMHHO Oa3yBa-
THCA caMe Ha eKOHOMIYHOMY BiJJHOBJIEHHi, a (piHaH-
coBa JOIOMOTr'a He IMOBWHHA Woro 3aminryBatu. BiitHa
cTaja JJaKMYCOBUM IAIlipIeM, 3AiMCHUBIIN IIPOIEC
«IIPUPOJHOTO BiOOPY»: caabIIri rpaBIli 3MyIieHi oyau
3TOPHYTHU CBill 6i3Hec, CMJIBLHI 3MOTJIN aJallTyBaTHCAH.
BiTunsusuuii 6i3Hec BUnMTHCA CTiliKOCTi, MOOLIBHOC-
Ti, KpeaTUBHOCTi, IpUMae HeCTaHAAPTHI pimmeHHA
3 BpaxyBaHHAM MOTPe6 AJIs 3MIilTHeHHsS HaIliOHAJILHOI
eKOHOMiKY Ta 000pOHO3MATHOCTI KpaiHu. 3 MeToio
BTPUMaHHA PUHKOBUX IIO3UIIiHl Ta 3aBOIOBAHHSA IIPU-
XWJIBHOCTI KJIE€HTIB IIiAIIPUEMIILI 3aCTOCOBYIOTH Kpe-
aTUBHI migXoam Ta BIPOBAKYIOTH iHHOBAI[il, BUKO-

Hwe

CouianbHi Mmepexi |

MapTHEepCLKi MarasvHu

KoHTeHTHI nnaTdopmun

KoHTekcTHa Ta TapHeToBaHa peknama

Kew6ek-cepsicu

] 7 1%
3%
J 12%
] 21%
i 24%29%
J
0% 5% 10% 15% 20% 25% 30%

Puc. 5. Kananu tpadiry, aki samyunnm Haibiably KiJIbKicTh 3aMOBJIeHBb B cerMeHTi e-commerce y 2022 p.

Iocepeno: chopmoBaHO aBTopamMu Ha ocHOBIi [10]
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PHUCTOBYIOTH KoJiabopallito 6i3Hecy Ta ImepcoHaJIbHUN
OigxXim K0 IMOTEHIIHOTO CIOKMBada, POIMIMPIOIOTH
chepy miAIBLHOCTI Ta amanTyIOThCA OO0 YMOB 3apy0isk-
HUX PUHKIB.

fAx caymmo sayBaxkye cmiBzacHOoBHUK Fibermix ta
Savex Minerals B. AuapyxiB, cyuacuuii 6idHec pos-
TIA0a€ TiIMKUTAJ-TeXHOJOTII AK CTUMYJIATOP POCTY
Ta aKTUBHO BIPOBa/Kye imHoBamiinui IT-pimenna:
HITYYHUHA iHTeJeKT, 4aT-00Tu, 3acobu 3B A3KY 3 KJIi-
euramu Ta immre [1].

Ha cyuacHOMYy eTarri po3BUTKY OCOOJIMBOTO 3HAUEH-
Hsa HaOyBae HEeTBOPKIiHT, KoJslabopaillis O0ismecy Ta mif-
JKUTAJi3aIia y ToeJHAHHI 3 XMapHUMU PillIeHHAMU,
caMe Takmil (POKYC PO3BUTKY BiTUMSHAHOIO OisHeCy
COPUATHME IIiIBUIIEHHI0O KOHKYPEHTOCITPOMOXKHOCTI,
BHUKEHHIO PiBHS KopyIii, 3a6e3meueHHio JOCTYITY
Io HalicyuacHimux mocayr. OcoOJMBiCTIO CEerMeHTY
e-commerce, Ha BiAMiHY Bif KJjacuuHoro Oi3Hecy, €
Te, III0 3HAYHA YaCTUHA KJIE€HTIB Ta KOMEpPIiMHUX
iHTepeciB yacTo BUXOLATH 3a MeiKi HaAI[iOHAJIBHOTO
PUHKY, OpieHTyMHOUHCH HA PUHKU AMepuru, €Bpo-
nmu ta Aszii [4]. Crparerito ekcmancii 3apy0iskHUX
PUHKIB CHOTOIHI BOPOBAMKYE UMMAJIO YKPATHCHKUX
kKommauiii. Ciig 3ayBaskuTu, 110 €BPOMEHIIi TOBOJIL
MPUCKINJINBO CTAaBJAATHCSA A0 BUOOPY IMapTHEPiB MO
OisHecy, OT:Ke, HAJATOAUTHU CIIiBOpAIlI0 3 MisKHAPOT-
HuMU 0isHec-mapTHepaMu 3MOYKYTH JIMIIE Ti KOMIIA-
Hil, AK1 BiAOBiZaOTh BCTAHOBJIEHUM CTaHIapPTaM Ta
MaloTh ITOBUTUBHY PENyTallifo B KpaiHi MOXOmKeH-
Ha. Taxa cmiBmparida M03BOJIUTL HmepelHATU Ois3Hec-
TpaguIlili, ZOCBi Ta MaTUMe TMO3UTWUBHUI BIJIUB HA
KYJbTYpPY BelleHHA 0idHeCy Ha BiTUMSHAHOMY PUHKY.

MosxuBicTio A 3amoYaTKyBaHHS, MacIITabyBaH-
HS Ta PO3BUTKY OisHecy cTajium TaKOK TrpaHTU (Bif
1000 mo 270000 mon. CIITA), B Ykpaiui mie moBouri
faraTo TaKuX IIporpaM, AK Bif MiKHapoOgZHUX, Tak
i Big mep:KaBHUX MOHOPiB. 3a JaHUMU He3aJIEIKHOTO
mocaimxenus Synergy Universe, 33% ykpaiHChKHUX
migmpuemiiB xoua 6 pas orpuMmyBasiu rpasT [1].

Ha croroguimuiit neHs Bce 6ibIle IpeIcTaBHUKIB
0isHecy pOsTIAmalOTh NPUMHATTA e-commerce AK mep-
CIIEKTUBHOT'O HAIPAMKY PO3BUTKY, HACJIiTKOM TaKoOl
aKTUBHOCTI cTaJo 30iIbINTeHHA OHJIAWH-KOHKYPEHTiB
Ha PUHKY, OO0 CTUMYJIOE OO0 IOMIYKY e(peKTuBHOIL
cTpaTrerili po3BUTKY Ta IIJIAXIB 3MiITHEHHS KOHKY-
PEHTHUX ITO3UIIiii.

BucHOBKM Ta MepPCHEeKTHBU MOTAJBIINX JOCJi-
IKeHb, AHaTi3 BITYN3HAHOTO PUHKY e-commerce CBif-
YUTHh OPO CTIAKY TEHMAEHI[iI0 ITIOCTYIOBOTO MEPEXOAY
6ismecy Bix kJsacuuHOTrO N0 ITUpoBoro. IIpuBabiuBicTs
PUHKY e-commerce 00yMOBJIeHA TTIOPiBHAHO HEBUCOKUM
6ap’epoM AJA BXOAY Ta SHAUYHUMU MOYKJIUBOCTAMU
o MacIiiTabyBaHHA Ta PO3BUTKY. PUHOK e-commerce
Mae 3HAUHI KOHKYPEHTHi IepeBaru, Hajae MOKJIU-
BiCTh OXOMJEHHS 3HAUYHO OLJBIIOI IIiJILOBOI ayau-
TOpii, AKX Ha BHYTPiIMIHHOMY, TaK i Ha 3apyOisKHUX
punkax (Amepuka, €Bpoma, Aszisa). Ha crorommimuii
JIIeHb YNMAaJo YKpPaiHChbKUX KOMIIaHif BIIPOBAIKYIOTH
cTparerito ekcmaHcii 3apybisKHUX PUHKIB. YKpaina
Mae 3HAUHMWU MOTeHITiaN AJA PO3BUTKY e-commerce,
BasKJIMBUM € TIPOJOBKEHHA (hOpMYyBaHHA HaAJIEKHOL
IaTepHeT-iH(QPACTPYKTYPHU, BAOCKOHAJIEHHA ILJIATiK-
HHUX CHUCTEM Ta CTBOPEHHA CIPUATINBUX YMOBU IJIA
PO3BUTKY €JIEKTPOHHOI KOMepITii.
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