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TPAHC®OPMALLISI TOPTOBOIO
NPOCTOPY MATA3UHY NIJ,
BMJINBOM LUI: CBITOBI TEHAEHLIT
TA OCOBJINBOCTI IX PEANI3ALIT
B YKPATHCbKOMY PUTENI

AHoOTauif. BCTyn. PO3BUTOK LITYYHOR0 iHTeNeKTy Ta undposizauis
CIOXKMBYOI NMOBEGIHKM € CTPYKTYPHUMM YNHHUKAMM, LLO 3YMOB/IIOIOTH
HEeOOXIgHICTb MepeoCMUCeHHS QyHKLINA | popmaTy PisnyHo20 Topo-
B0O20 MPOCTOPY B Cy4ACHOMY puTerii. TpaguuiniHa Top2oBe/ibHa TOYKA
nepectae OyT1 BUKMOYHO MicLieM 3gificCHeHHs TPaH3aKuis (Kynisi-
npogaxy), TPAHCHOPMYIOUNCh Y CKAAGHME BUCOKOTEXHOMORIUHMI
xab, iHTe2poBaHuii y LngdpoBy ekocuctemy 6peHgy. 3a TAKMX yMOB
aKTYani3yeTbcs noTpeda y gocnigxeHHi 1020, sik 2100a/1bHi LUI-TpeHgm
BM/IMBAIOTb HA TPAHCPOPMALito Pi3NHHO20 TOP20BO20 NPOCTOPY Td
HACKIIbKM YKPATHCbKMI PUTEIT IHTe2PYETLCA Y Lii MPOLecH.

Merta. MeTolo CTaTTi € GOCNIGKEHHS K/IOYOBMX HaNPSMIB TPaHCHOp-
Mawii PianyHo20 NPoCcTopy MazasnHy B yMOBAX PO3BUTKY LLUTYYHOR0
iHTeneKTy Ta BU3Ha4eHHs ocobnmBocTeli peanizayii ceitosux LLI-TpeHgiB
Y NPAKTULI YKPAIHCbKOR0 pUTeNy.

Marepiann i meTogn. Martepianamu oCnigxKeHHs €: GHANITUYHI 3BT
MDKHAPOGHMX KOHCAAITUHROBMX KOMIAHIV; BIGKPUTI aHi 1 CTpATe2iyHi
KOMYHIKAUiT yKpAIHCbKMX TOP20BE/IbHUX Mepex; CTATUCTUYHI T aHAIi-
TUYHI MATepIiann LWOgo po3BUTKY CBITOBOR0 ¥ YKPAIHCbKO20 pUTeiiny,
Lm@poBi3avii Ta BIPOBAGkEHHS TeXHONORIN LUTYYHO20 iHTeaeKTy; npaui
BITYM3HAHMX Ta 3apybixHMX aBTopis 3 npobiematukm Al-driven retail
Ta TpaHcPopmaii puteiiny.

Y npovieci gocigeHHs BUKOPUCTAHO CyKYMHICTb 3020/ 1bHOHAYKOBUX
T4 cnewianabHMX MeTogis. MeTog TeopeTnyHo20 y3a2a/ibHeHHs Ta CUC-
TemaTm3auii (g5 gocnigyKeHHs cy4yacHux nigxogis go TpaHcdopmaii
i3nyHO20 TOP20BO20 MPOCTOPY Mig BAMBOM TEXHO/IORiN LTYYHO20
IHTe/IeKTY); NOPIBHAIbHWIA AHAI3 (G151 3ICTAB/IEHHS CBITOBUX MPAKTUK
Al-driven retail Ta ocobamBocTei ix peanisauii B ykpaiHCbkomy puteiini);
METOg CTPYKTYPHO-PYHKLIOHAIbHOR0 AHANI3Y (G/151 BU3HAYEHHS 3MIHM
poni Pi3nyHo20 Ma2a3nHy B OMHIKaHanbHil retail-ekocuctemi Ta BusiB-
JIeHHs1 B3AEMO3B'A3KY Mix (hpaemeHTaLiero opmaris i paHcopmadieio
TOP20BO20 MPOCTOPY); METOQ I02I4HO20 y3a2a/IbHEHHS (g/151 pOpMYBAHHSI
BUCHOBKIB | BU3HAYEHHS NepcrekTuB po3BUTKY Pi3nyHo20 puTeiiny B
ymoBax LUI-TpaHcdopmaii).

Pe3ynbTat. Po32/1sIHYTO OCHOBHI (PaKTOPH, LU0 BU3HAYAIOTb MAi-
OyTHE Pi3nyHOI Top2iBi, Ta 06YMOB/IOIOTH 3MiHY posi Ma2a3uHy Td
¥io2o npocTopy y 2106aabHOMY puTedini. 351COBaHO GaxkTopH, Lo Bu-
3HAYAIOTb CTPATERIYHI OPIEHTUPY YKPAIHCOKMX PUTEIM/T-KOMNAHIN OGO
TpaHcopmavii Gopmatis MazasmHiB Ta ix MpoCTOPOBOI Op2aHi3aLii B
eroxy LLI. [locnigxeHo Hanpsamu iMnaemeHTauii 2106anbHUX NPakTHK
NPOCTOPOBOI ONTUMI3AL BIGMOBIGHO gO LiIbOBUX KYNiBebHWUX MICi
B YKPAIHCbKOMY pUTeiI-CeKTopi. [1poBegeHo MopiBHAIbHMI AHANI3
MPOCTOPOBMX CTPATERIM MPOBIGHNX YKPATHCLKMX MEPeX Y KOHTEKCTI
2106a/1bHUX TeHgeHUii 3 YpaxyBaHHAM cneLmpiyHnX YUHHUKIB BOEHHOR0
yacy. 06/ pyHTOBAHO, L0 YKPAiHCbKI pUTeiiepy po3B1BAIOTHCS B MEXAX
2n06anbHNUX LLII-TpeHgiB, npoTe Lesi npouec 0byMoBaeHMI N02iKOK
QHTUKPU30BOR0 BMXXKMBAHHSA Ta AgANTawii. BU3Ha4eHo npioputeTHi Ha-
npamMu1 agantawii Top20B020 MPOCTOPY go HOBOI CMIOXXMBYOI peasibHOCTI.
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[epcniekTnBu. Ma2asmH 3a1MWAETLCA KPUTUYHUM AKTUBOM PUTEN/I-KOMMAHII, ane 1020 UiHHICTb Tenep BU3HAYA€ETbCA
3QaTHICTIO iHTe2pyBaTMCS y UMPPOBIIA LASIX KIEHTA, KepoBaHwii LLI. MexaHi3amu Takoi iHTe2pavii Ta KpuTepii OLiHIOBAHHS i
edekTUBHOCTI noTpebyioTh MOganbLLIO20 HAYKOBO20 GOCTIGMEHHSI.

KnrouoBi cnoBa: puteli, OMHIKaHAIbHA TOPRIiB/IS, eKOCUCTEMHMI NIGXig, MA2a3uH, TOP20BE/IbHA Mepexd, KyiBebHa MiCis,
popmar, ungposisauis, LLI-azeHTy.

Hoc'ranomca mpo6sreMu. Po3BUTOK HITYYHOro iHTEJIEKTY Ta IU(POBI3aIlid CIIOMKUBYOI IIOBETIHKHU € CTPYK-
TYPHUMH YMHHUKAMH, 1[0 3yMOBJIIOIOTH HEOOXiqHICTh IepPe0CMUCIIEHHA (PYHKIHI 1 popMmary (isuaroro
TOProBOTO IIPOCTOPY B cyuacHoMmy pureitii [1-3]. B ymoBax Al-driven economy (pismuHMii MarasuH II0CTYIIOBO
BTpadae (PyHKITII0 YHIBEPCATHLHOTO ITPOCTOPY KYIIiBJIi TA MOCTYIIOBO IIEPETBOPIOETHCSA Ha CIIeI[iaTi30BaHUI eJIeMEeHT
retail-ekocrcremu, opieHTOBaHUIT HA BUKOHAHHA KOHKPETHOI CIIO:KUBYOI Micii. Tpaguriifina ToprosesibHa TOUKa
rnepecrae 0yTY BUKJIIOYHO MICI[EM 3MIiNICHEHHA TPAH3aAKIIH (KyIiBIIi-IPOOAsKY), TPAHC(HOPMYOUNCH ¥ CKIATHUM
BUCOKOTEXHOJIOTIUHUIT Xa0, iIHTerpoBaHuil y U PoBy eKocucTeMy OpeHIy.

I'no6anbuwmit pureiin eBosomionye B HanpaAmy Al-driven commerce (Toprisui mig kepisaunreoMm 1111), ne amnro-
PUTMHU 3IaTHI IPOTHO3YBATH MOMIUT, IEPCOHAITIZyBaTH KJII€HTCHKUI JOCBI Ta YIIPABJIATU KYITiBEJILHIM BHOOPOM
1I1e 10 MOMEHTY (Pi3MUHOr0 Bi3UTY JIIOAWHU 10 MArasvHy. 3a TaKUX YMOB y PUTEI/IepiB BUHUKAe HEeOOXiTHICTD
TpauchopMarrii PisuIHOro IPOCTOPY MarasuHiB 3a/JiA 3a0e3IedeHHA Horo 0e3II0BHOCTI, eMOIIIHOCTI Ta afgall-
TuBHOCTI. BomHouac pekougirypairii ToproeeJIbHIX ILIOIL B YKpaiHi Mae BJIACHY crerudiky, 0B’ A3aHy He TLILKA
3 [U(POBI3AITi€I0 PUTEIITY, a i 13 BIUTMBOM BOEHHUX BUKJIUKIB, Ie(IIUTY IT€PCOHAILY, 3MIHOO JIOTICTUYHUX JIAHITIO-
TiB T4 HEOOXIiTHICTIO IITBUIKOT aJanTarlii 6i3Hec-Mo/ieieli. YKpPaiHChKI PUTENIepH ie1ajli aKTUBHIIIIe BIPOBAT/KYIOTh
pileHHsA, IOB'A3aHI 3 MiHIMI3aIli€lo KymiBeJabHuX 0ap’epiB (customer friction), possurkom proximity-gopmaris,
aBTOMATHU3AIIIEI0 TIPOIECiB Ta OMHIKAaHAJIBHICTIO.

3a TakuxX yMOB aKTyaJlidyeThbcA moTpeda y TOCTiIKeHH] Toro, AK 1106aibHi ITI-TpeHu BOIMBAIOTE HA €BOJTIO-
Iif0 (pi3UIHOTO TOPTOBOTO ITPOCTOPY TA HACKIIBKN YKPATHCHKUIN PUTEIHI iHTerpyerhesa y 11i mpoitecu. Ocob1mBoro
3HaueHHA Ha0yBae MOPiBHAJIBHUI aHAIII3 CBITOBUX MPAKTUK 1 YKPATHCHKOTO KOHTEKCTY 3 METOI BUABJIEHHS
KJIFOUOBMX HAIPAMIB TpaHcdopMaillii MarasuHis, 3MiHNA IXHBOT QyHKIIIOHAIBLHOI POJIi TA IIEPCIIEKTHUB PO3BUTKY
(hisuuroro pureiiny B emoxy I111.

Amnajiz ocraHHix mociim:kens i myGirikanii. [Ipo6siemu Tparcdopmariii po3mpi6HOi TOPTIBII ITijT BILTTBOM
mimrurasmizanii Ta 1111 nepebyBatoTh y [eHTPi yBaru 6araTboxX MPOBITHUX CBITOBUX MOCTIAHUIIBKUX 1HCTUTYIIH
(soxpema, McKinsey & Company, Deloitte, PWC, Gartner Ta Harvard Business Review), a Tako: 3aKOpIOHHUX
Ta yKpaiHChKMX HAyKOBIIB. Taki aBropu, Ak Sorescu A., Frambach R., Singh J., Rangaswamy A., Bridges C. [4],
Grewal D., Roggeveen A., Nordfilt J. [5], Sorensen H. [6], Rintamaki T., Kuusela H., Mitronen L. [7] gocimxy-
IOTh IIPOIIEC CTBOPEHHA I[IHHOCTI [JIA CBOIX KJIIEHTIB, aHAJI3YIOTh KOHIIEIIITil iHHOBAIlIll B MOIEJIAX PO3aPi6bHOTr0
0izHecy, 110 I0IIOMAaraTh PO3APiIOHUM HIPOIABIIAM IIOKPAIUTHA CTBOPEHHSA Ta OTPUMAHHSA IIIHHOCTI [JIA KJIi€eHTIB.
ITuranaaMu eBoJtrollii (hopMaTiB pUTeitly B YKpaiHi, OMHIKaHAaJILHOI iIHTerparii Ta MOSeJII0BAHHA CIIOMKUBUOI
moBemiHKY 3arimaircA Takl BueHi, Ak C. Kosanpuyk [8], O. Aupgpiimmuna, B. Illamosai [9], O. Baronosa, I'. Pux-
kxoBa [10]. ITpo6reMu PO3BUTKY CyUYaCHUX TEXHOJIOTIH B cepi TOPTiBIIi, 3aCTOCYBAHHA MU(PPOBUX iHHOBAIIIM,
30KpeMa, IITYyYHOTO iHTeJIEKTY, BUCBITIIeH] B pobdoTax JI. Kupuinbeesoi, T. Haymosoi, . Jlemerko [11], JI. Kyuep
[12], B. Ilypcekoi [13] Ta iu. B anamituunux Ta indopmariiinux marepianax Acoriamnii pureilyiepis Yrpainu
(RAU), Forbes Ykpaina, NV Business, Yipainceka Paga Toproeux LlenTpis, Kyivstar Business Hub, y BimkpuTnx
1HTEepPB’10 Ta MyOTIYHUX 3aABaX TOI-MEHEIKePIiB PUTEHII-KOMITaHI i aKIeHTYeThCA yBara Ha Ipo0ieMax PO3BUTKY
PiBHUX CerMeHTIiB yKpaiHchKoro pureity [14; 15; 16; 17].

Mera pociaimskenHsa. MeTo cTarTi € JOCTiIpKeHHA KJIIUY0BUX HAIIPAMIB TpaHcdopmMaliii GisuaHoro mpo-
CTOpPY MaraswHy B yMOBaX PO3BUTKY IITYUYHOTO iHTEJIEKTY TA BU3HAUEHHS 0COOJIMBOCTEI peasrisarfii CBiTOBUX
ITI-TpenniB y mpakTuili yKpaiHCHKOTO PUTEMITLY.

Marepianu i Mmerogu. MarepiagaMu QOCTIIHKEHHA € aHAJITUYHI 3BITH MIKHAPOIHUX KOHCAJITHHIOBUX
KOMIIaHIN; BITKPUTI JaHi i cTpaTeriyHi KOMyHIKalil yKpalHCHKUX TOProOBeJIbHUX MEpPeXK; CTATUCTUYHI Ta aHa-
JITUYHI Marepiajiv UI0q0 PO3BUTKY CBITOBOr0 M YKPaiHCHKOTO PUTEIIY, U poBisarlii Ta BIPOBAIKEHHA TeX-
HOJIOTi¥l IITYYHOTO iHTEJIEKTY; IIpalli BITUM3HAHUX Ta 3apyOiKHUX aBTOpiB 3 mpobiiemaruku Al-driven retail
Ta TpaHchopMAallil PUTEITy.

¥ 1potieci T0CITIKEeHHA BUKOPHUCTAHO CYKYITHICTD 3araIbHOHAYKOBUX Ta CIIeI[IaIbHUX MeToiB. MeTos TeopeTny-
HOT0 y3arajIbHeHHA Ta CUCTeMAaTU3aIii (/1A JOCIiKeHHA CYyYaCHNX MiIXO0IiB 10 TpaHcopMarrii ¢GisIHOro TOProBoro
IIPOCTOPY IIif BILTMBOM TE€XHOJIOIH IITYYHOr0 1HTEJIEKTY); MOPIBHAILHIN aHaIi3 (1A 3iCTaBIEHHA CBITOBUX IIPAKTUK
Al-driven retail Ta ocobimBocTeli ix peasisaliii B yKPalHCLKOMY PHUTEIJI1); METO CTPYKTYPHO-(YHKI[I0HAIEHOTO
aHamiay (oA BUSHAYEHHA 3MIiHU PoJIi (DisMUHOTO MarasuHy B OMHIKaHAJIBHI retail-ekocricremi Ta BUABIIEHHSA B3a-
€MO3B'ABKY MisK (hparmeHTarriero ¢opMaris i TpaHcoOpMaIliero TOProBoro MpoCTOpPy); METO, JIOTITHOI'0 y3arajibHeHHSA
(ms1 popMyBaHHSA BUCHOBKIB 1 BUBHAUEHHSA IIEPCIIEKTHB PO3BUTKY (hisuuroro pureiity B ymoBax I1I-rparcdopmarrii).
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Buknan ocHoOBHOTrO Marepiasy. JlocaiKeHHs eKCIIepTiB pUHKY aKIeHTYIOTh YBary Ha TAKUX OCHOBHUX
CTPYKTYPHUX 3PYIIEHHAX, AKI CYTTEBO BIIMBATUMYTh HA TPAHCHOPMAITIIO0 POJIi MArasuHy B HAHOIMKIOMY Mati-
Oy THEOMY.

1. IITT amiHI0Oe TIpoLieCc IPUHHATTA pilneHb po mokynku. HalicyTTeBiniero 3MiHOI0 € 3pOCTAHHA POJIi aT€HTHOTO
I, 1o 3gaTHMil AiATH BiJ iMEHI CIIOKMBaya [JIA MOIIYKY, ITIOPIBHAHHA, peKOMeHAIlil Ta 3MiCHeHHA ITOKYITKA
caMmocTiiiHo. 3a maruMu gociimiens, [III-Tpadik qo onnaitn-marasunis 3a 2025 pik 3pic y 7-M pasiB, a KUTBKICTb
MIOKYTIOK, 3miticHenux 3a pekomenmariamu 11, 8 11-te, mpu npomy III-Tpadik gemMoHcTpye BUIIy KOHBEPCIiIO Hix
TpaauIiiHi KaHaau. B Mipy 3pocTaHHA [OBIpH CIIOMKUBAYIB 0 IHCTPYMEHTIB 3 areHTHOI (DYHKI[IOHAJIBLHICTIO,
IIII 6paTume Ha cebe OLIBINY YACTUHY IIPOIlECY IIOMIYKY, ITOPiBHAHHA, (GOPMYBAHHA KOIIUKY, ABTOMATHUYHOIO
IIOIIOBHEHHA 3a11aciB (HAIIPUKIIAL, AJIA TOBAPIB I[OAEHHOr0 IIOIIUTY) Ta MiCIANIPONAKHOI miATpUMER. BimmoBimHo,
MarasuHHU II0CTYII0OBO I€PeCTaloTh OyTH MicIleM IIONIYKY Ta II0PiBHAHHA, a CTAI0Th TOUYKAMU BUKOHAHHA 3aMOB-
JIeHb, BAJTiIALI IPOAYKTY Ta qudepeHIiiioBaHnX BpakeHs [18].

2. 3poCTaHHA OUiKyBaHb CHOKUBAYIB IIOI0 ITPO30POCTI TA 3PYUHOCTI HOKYIIOK. 32 JAHUMU JOCITiKeHb, BiKe HAAB-
HUI AOCBIT [(POBUX HOKYIIOK CYyTTEBO 3MIiHUB CTAHJAPTH MPOLIECY TTOKYIKHU, B TOMY YHCITI, B (hiBMIHOMY CEPEOBUIIL.
Ie symoBmI0 posmmpesHs aediHilii «3pydHicTh» (convenience), AKa He 00MeKYeTbCA KIIACHIYHUMHU ITapaMeTpaMu
JIOKaIlil Marasuiy, 3pyYHOI HaBiraifii Ta mBUAKOCTI 06cayroByBanHA. CrioskrBadl Terep OYiKyTh pO3TAIILyBAHHA
MAarasuHiB B3[I0BK IOIEHHIX MAPIIPYyTiB, MUTTEBOTO JOCTYILY [0 iH(opMariii, MOKIMBOCTI JIETKOTO TIOPiBHAHHSA ITiHU,
TIPO30POCTI MO0 HASBHOCTI TOBAPY Ta CTPOKIB HOT0 JOCTABKH, IIBUIKOTO Ta IIPOCTOTO MIPOIIeCy MOKYIIKM Ta IT0BEp-
HEHH, a TAKOK MOYKJIMBOCTI 0€3IIePEeIIKOSHOr0 IePexony M II(PoBUMHU Ta (PisMUHMMI KaHaJIaMu mpomaxy [19].

3. demorpadiuni 3MiHK Ta 3POCTAHHSA KYITiBeJIBHOT0 BILTUBY ITOKOJIIHE Y i Z (hOpMYIOTh HOBUI CTAHIAPT CITO-
JKUBAHHA, Y MEMKAX SIKOT0 ITOKYIII[i aKTUBHO ITO€AHYIOTh OHJIAHH- Ta 0(IailH-IIOIIHT, TOBUTUBHO CHPUIMAThH
aBTOMATH3AIliI0 PyTUHHUX IIOKYIIOK, 0e3r0TiBKOBI CEpPBicH I TOproBesibHI iHHOBAI [19].

3azHaueHi (paKTOpU He 3MEHIIYIThH CTPATETIYHOI 3HAYYIIOCTI TPAAUIIITHOT0 MarasuHy B 3arajIbHIA CTPYK-
Typi PUTEIULY, ajie CyTTEBO 3MiHIOIOTh H0oro (OyHKIliOHAIbHEe HanoBHeHHA. [IpuitHATTA piteHHA po BisuT A0 ¢i-
3UYHOT0 MarasuHy 0asyeTbCs Ha aHajlidl BUTpAueHUX 3yCUJIb T OUiKyBaHOI KOPUCHOCTI. PilleHHA crioxkuBaua
mudepeHIIiIoeThCA 3a JBOMA BEKTOpaMU: 3a0e3eueHHs OMepalliiiHoOl 3pyYHOCTI a60 OTPUMAaHHSA YHIKAJIBbHOTO
eMIIPUYHOr0 JOCBIMY. YCIiX PUTEHJIePiB Telep 3aJIe’KUTh Bifl YiTKOT'0 BU3HAUEHHS Micil KOXKHOI TOPTOBO1 TOUKH
Ta BIIPOBAKEHHS TEXHOJIOTIH, 1110 YCYyBaOTh 6ap’ epu peastisaliii ux Miciit mig uac Kymisimi. s pureiiyi-koMmaHiit
aanTaIisa a0 UX 3MiH € 62308010 YMOBOIO 30eperkeHHA e(PeKTUBHOCTI 0(hIaiiH-TOUOK.

3MiHa KymiBeJIbHUX MICill BUMarae afganTtaiiii IIpocTopoBOro MOJEIIOBAHHA MAarasuHiB il KOHKPETHI CIieHapil
roBemiHKN. Tak, y TOproBesIbHUX 06 €KTax, OPIEHTOBAHUX HA MAKCUMAJIBHY 3PYUHICTh, BUSHAYAJIbLHE SHAUEHHSI Mae
e(exTUBHICTE (KOPOTKUI IILUIAX BiJl BXOAY A0 KacH, YiTKa HaBirais, (0OKycOBaHHUI aCOPTUMEHT HAUMOITYJIAPHIIINX
MO3UIIiH, 1X 000B’A3K0BAa HAABHICTD, PO3IIMPEHa 30HA KAaC caMO00CIIyroByBaHHsA, MOOLIbHA OILJIaTa, CAMOBUBI3,
JiTKO IT03HAUEHI 30HU MMOBepHeHHs). [{J1d MOKYIIIA 3 TAKO Micieo MarasuH € (piHAJBHOI0 TOUKOI0 peastisariii
BiKe MIPUMHATOTO pillleHHsd, a He mouaTkoM #oro Customer Journey (MapuipyTy cro:kuBaua). BigmosigHo, aisd
MarasuHiB, 30PI€HTOBAHUX Ha MicCii0 3a60e3MeueHHA YHIKAJIbHOT0 eMIIIPUYHOr0 JOCBIAY KYITiBJIi, (DI3UUHMIL IIPO-
CTip MOBUHEH BUITPABAOBYBATH BUTPAUEHUI UYac KITIEHTa Yepes JOCBi/I, AKUI € HEOCTYITHUM B OHJIAH-CETMEHT1
Ta He MOKe OyTH orudpoBaHUM (HAITPUKJIAM, [JIA KATeropiii ToBapis, e CEHCOPHUIN KOHTAKT € He3aMiHHUM).
Omxe, y3roMKeHICTh IUIAHYBAHHSA, aCOPTUMEHTY Ta CepBiCy HABKOJIO YiTKOI MiCil MATa3WHy CIPUATHME CTaOLIIBHI
3aJIyYEHOCTI MOKYIILiB T4 MaKCUMIi3allil omepaliifttHoi epeKTUBHOCTI TOPrOBEJIBHUX TLIOII.

st mocATHeHHA e(heKTUBHOCTI y IIpoliecax pecypcHoro 3adesrneueHHs TpaHcgopMariii opIaiiH-TOUOK TOIIJIBHO
cokycyBaTy 3yCUJIJIA HA BUKOHAHHI TAKUX CTPATETIYHUX KPOKIB:

1. BusHaueHHA poJIi KOKHOI0 MarasmHy HA OCHOBI BHCOKOTOUYHOrO (precision) ITigX0My /10 T€OMAapKEeTHHTY
Ta pureii-anaiitTuru. Lle nepenbavae BUsHaAUEHHA MEPBUHHOT MiCil IJIA KOKHOI JIOKAIIl Ta MOIETIOBAHHS
Ha 11 0OCHOBI ITPOCTOPOBOTO IJIAHYBAHHSA, ACOPTUMEHTHOI MATPUIIi, KAIPOBOI CTPYKTYPHU Ta PiBHA CEPBiCHOTO
00CTyroByBaHHA.

2. 3anpoBaKeHHSA TeXHOJIOTIH, 110 J03BOJIAIOTh peai3oByBaT BU3HadeHi Micii marasuHi. TexHosoriumHi
pillIeHHs MAIOTh BilirpaBaTy BTOPUHHY POJIb 010 KYITiBeJIbHOI Micii 06’exra. Tak, y MarasuHax, 30pi€HTOBAHUX
Ha 3pYYHICTb Ta e(DeKTUBHICTD, IX 0CHOBHOIO METOI0 € YCYHEeHHS TPAHCAKIINHUX 6ap’epiB (3abesreueHHA iHTerpariii
y 1udpoBi wiatdopmu mopiBHAHHA 1iH, BipoBamreHHA RFID-TexHOIOTI A/1A MPEeIusiitHOro 06JIiKy 3aJIHIIIKIB).
BigmosigHo, y MarasuHax, 30pi€HTOBAHUX HA €MOITIMHUIL JOCBI, TEXHOJIOTIT 30Pi€HTOBAHI HA MiABUIEHH AKOCT1
KJIIEHTCHKOTO JIOCBITY 3a IOIIOMOTO0I0 iHCTPYMEHTIB ITM(POBOIr0 KIIEHTUHTY Ta MePCOHAJTI30BAHNUX ITPOIIO3UITIMA.

3. OHOBJIEHHA KOMIIETEHIIII Ta KaJpPOBUX MOJIeJIell i Bu3HaueHy Miciio Marasuty. TpaHchopMariisa Kamgpo-
BO1 MofeJIi iepefdavae mepexiy mepcoHally Biff BUKOHAHHA PYTUHHUX TPAHCAKITIHN M0 QYHKINN KoopauHaTopa
omepariifHuX MPOIIeciB i yCyHeHHA 6ap’epiB [JIsA MOKYIIIA a0 eKcIiepTa 3 IPOAYKTY Ta YIIPABIIiHHA TPUBAIUMU
KJIIEHTOOPiEHTOBAHUMU B3aeMomiaMu [19].

Takum umHOM, CydyacHa LiHHICTH (PI3UYHOTO IIPOCTOPY MATa3WHY OI[IHIOETHCA He TLIBKU KiJIBbKICHUMU I1a-
paMeTpamMu IUIONIi, & i TTOBeIIHKOBUMU (UacTOTa Bi3UTIB, TPUBAJICTD IIepe0yBaHHA, JOAJIBHICTD 10 OPEHIY).
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Ile cBiguuTh 1IPO Te, 1110 AJIA CIIOYKMBAYA JIeJIaJTi BAXKIJIMBIIIMMHU CTAIOTh CEPBIC, IIBUAKICTH ITOKYTIOK 1 BiIIIOBITHICTD
(opmary itoro morpedam.

AHaJriz morIA/iB YKPATHCHKUX PUTEMIePiB Ha Mai0yTHe (pisuuHOro MarasuHy (opMyeThcsA B yMOBaX MOBHO-
MacmTabHOI BifiHY 3 IOCTIMHUMU PAKETHUME yAAapaMU I10 IHPPaCTPYKTypi, HeCTAYer0 IIePCOHATY, CKOPOUEHHAM
CITOJKMBYOI CITPOMOKHOCTI Ta MOCTIHUM TepeposIoIijioM HacejieHHA Mix perionamu. Lle dopmye merno ckope-
roBaHi miaxoau Ao TpaHcdopMalii (iBMYHOTO TPOCTOPY MarasuHy y MOPiBHAHHI 31 CBITOBUMU TEHAEHITIAMIU.

Cdepa ykpalHCBKOTO PUTEIIY IeMOHCTPYE BHUCOKY CTiHKicTh. K cBimuaTs pesynbratu mociimxenus RAU,
y 2025 p. BuTopr pureiisiepiB cranoBus 2,09 TpiH. rpH (6es I1/IB), mo 6e3 ypaxyBaHHA iHQIIAI] [IePEBUIIAIO0
nokasHuk 2024 p. Ha 17,6%, a 3 ypaxyBaHHAM iHQJIAIAHON0 YMHHIKA, PeaJIbHUI IIPUPICT 000POTY rajlysi CKIaB
9,6% [20].

Bapro 3agnauuTy, 1110 B YKpaiHi, AK 1 B GLIBIIIOCTI €BPOIIEHCHKUX KPaiH, IIOCUJIIOETHCA PO3PUB Y PE3YJILTATUB-
HOCT1 MiX IPOBITHUMMY pUTEMJIEpAMU Ta 1HITUMY yYacHUKaMu puHKY (3a nanumu McKinsey 85% ekoHoMigHOTrO
OpuOyTKY Tary3i aKyMyJIETHCA IPOBITHUMY KOMIAHIAMU).

Excnepru BigguauaoTs, 1110 cranoM Ha 2026 pik yKpalHCHKUI PUTEIHI 0JTHOUYACHO peasTidye cTpaTerii K aH-
TUKPU30BOT0 BMKMBAHHA, TaK 1 HIIIEBOTO JIOMiHYBaHHA. 3 METOI0 aaIlTallii 10 MAKPOeKOHOMIUHUX BUKJIUKIB
Ta IMIBUIIIEHHA 3arajibHOI JKUTTECTIMKOCTI Oi3HEeCy puTeiljiepu TPaHCcHOPMYIOTH OIepaliiifii MogesIi, MaciiTa-
OyI0Th OHJIAHH-KaHaJMU 30y Ty, ONTUMIZYIOTh JIOTICTUYHI JIAHIIOTA Ta (DOPMYIOThH CUCTEMU aBTOHOMHOTO €Hep-
rozabesneueHHA 1A MiHIMI3aIlil iIMIOPTO3aJI€KHOCTI TA PUSHUKIB ITOCTAYAHHA Mepeski aKTUBHO PO3IIUPIOIOTh
BJIacCHEe BUPOOHUIITBO KPUTUYHO BAXKJIUBUX KaTeropiii ToBapis. KiouoBumMu (axropaMu yCmixy 3ajMIIA0TbCA
TeXHOJIOTIYHA 1HTerpaIris, MITPUMKA JIOKAJIbHOT0 BUPOOHUIITBA TA 30ATHICTh BEJIUKAX PUTEIepiB (opMyBaT
€KOCHCTEMH, 1[0 BUXOIATH 32 MEKI TPAQUITiHOI TOProBeIbHOI (yHKITT [16].

ExcrieprHe cepemoBuile BITUN3HAHOTO PUTEMITYy KOHCTATYE, 10 KOYKHA KOMITAHIA aanTye ¢Boi (hisuuHi IIIOoNT
MaraswHiB Ta OIlepalliiiHi MPoIlecH 0 HOBUX pPeastiii, AKI KOPeJI0Th i3 3arajbHOCBITOBUMY TeHaeH iaMu. [IpocTip
MarasyHy MO3UITIOHYETHCA K CepBiCHO-eMoIliiiHa miaTdopmMa, 1o (PyHKI[IOHYe Ha 0CHOBI MOJIeJjIi KJIi€HTCHKOTO
JIOCBiy. SasHaueHa TeHIEHINA € HalBUpPAasHIIon y hopMarax, ae po3apidHa Touka TpancopMyeTbea y [EHTP
eKCIepTu3u, (paxoBoi KOHCYILTAIIIIl Ta OpeHI0Bol B3aeMomiil. [lopiBHANIBHMIT aHAIII3 CTpaTeriYHUX ITiIXO0/IIB IIPeI-
CTaBHUKIB YKPATHCHLKOT0 PUTEIJIy peai3oBaHo Ha OCHOBI KoHIenTyaabHol Momesi McKinsey [19] 3a Takumu
KPUTEPLAMU, AK (PYHKI[IOHAJIBbHA Micisa MarasuHy, TpaHcopMallia itoro (popMary, poJib iirppoBux crcrem Ta 111
Ta omepalliiiHna Moae b Marasuny (ta6J. 2).

OcHoBHUMH (haKTOpaMu, 1[0 BIUIMBAKOTH HA CTPATETiUHI OPIEHTUPH YKPATHCHKUX PUTEMJI-KOMIIAHIN 1010
nepedopMaTyBaHHA MarasuHiB Ta ixX (Pi3MUHOTO IIPOCTOPY HA CydacHOMY eTarri 1@ poBoi TparcdopMariii, € Taki:

— PO3BUTOK proximity-cTparerii y puteiisi, Aka CIpAMOBaHa Ha He3aIJIAHOBAHY, TEPMIHOBY 260 CUTYaTUBHY
TIOKYTIKM, IO AKUX HalickiagHime 3acrocyBatu lllI-arenTa (mapaMerpu: BOyJOBaHICTh MAra3uHiB y IIO/I€H-
HUU MapIIpyT, Majuii abo cepemHiil popmar, mependadyBaHiCTh, HAABHOCTI TOBAPY, IIBUIKICT TPAH3AKITI1
Ta MiKPOJIOKQJIBHUI aCOPTUMEHT);

— EeKOHOMIKA eMOIIiil cTae KOHKYPEHTHOIO IIepeBaro Ta 3aXUCHUM 0ap’epoM (PisMUHOI0 PUTEiLy (eMOoIiiHmiz
JIOCBIJT CIIO}KMBAYA TIOKU II[0 3aJIMIIAETHCA 11032 30HOI0 KomrieTeHIii [11] Ta € BUMiploBaHUM €KOHOMIUHUM
aKTUBOM, AKUI 6e3I0cepeqHbO BIUTUBAE HA CEPEIHINA YeK, YACTOTY Bi3UTIB, JIOSJILHICTD);

— TIOIIIYK CITOYKMBAUYEM «TpeTix Miciib» (third places) mosa momom i odicom, 1e Jromu 30MPATHCH, CITLITKYIOTHCS
1 IpoBOOATE yac 6e3 KOHKpeTHOo1 yTuiaitTapHol MeTu. B ymoBax 3pocranna III-asromarusanii pyTuHHUX
TOKYTOK O1JIBIII CTIMKOI0 KOHKYPEHTHOI0 IepeBaromw crae He 60poThda 3a OKpeMy TPaH3aKIio, AKY Jaeqati
MIBUIIIE 3aMIIYIOTh aJITOPUTMH, a 3HATHICTh PUTEIHIYy yTPUMYBATH YBAry CHOKHBa4Ya, (DQOPMYBATU HOTO
eMOIIIHY 3aJIy4YeHIiCTb 1 IIIHHICTDb (PisuuHOoI B3aemoii. [ljia pureilsty 1e osHauae HeoOXiTHICTb iHBeCTyBaTH
y 30LIIBbIIIeHHA Yacy nepebyBaHHsA CIOKUBAUYa B TOPTOBOMY IIPOCTOPI, AKUIL He 3aBKIU ITPAMO KOHBEPTYETHCSA
y MUTTEBI OKYIIKH, ajie (popMye CTAGLIBLHY JOBrOCTPOKOBY IIIHHICTD 1 JIOAJILHICTD;

— mportec parMeHTairii opmartiB, AKUI BUHUKAE Uepes Te, [0 OAUH YHiBepcaIbHUI (hopMaT MarasuHy
Ol/Ibllle He 3MaTHUM 0AHOUYACHO e(DEKTMBHO BUKOHYBAaTH BCi KyIIiBeJIbHI Micii crioskuBaua. ToMmy pureitn
TIePEeXOqUTh Bifl YHI()IKOBAHUX MOMEJIeH 10 CUCTEMH CITeriaTisoBaHux ()OPMAaTiB, Y MeKax AKUX (PISUIHUN
IIPOCTIpP OPTraHi30BYETHCA BIAIOBIIHO J0 KOHKPETHOI CIIosKuBUO0l Micii marasuny. 111 nmpuckoproe dpparmen-
TaIfiI0 PUTEIIIy, aBTOMATU3YIOUN PYyTUHHI onepariii, IepcoHaIi3y0un KJI1€HTCHKUH TO0CBIJ Ta IOCUIIOI0UN
PO3BUTOK OMHIKaHAJIBHOI TOPTIBIIi, y MeKax AK0i MarasuH TpaHCPOPMYEThCA 3 TPAQUIINTHOTO TOPTOBOTO
IpocTopy y 6araTrodyHKIIOHATIBHUHA Xa0, 110 II0EIHYE JIOTICTUKY, cepBic i udpoBi TexHoorii. Bommouac
B YKpaiHi 1eii mporiec (opcyeThbesa He JIUITe TEXHOJOTIYHUMHU 3MiHaMU, a i TpaHchopMaIliero CIIoKuBUOl
TOBEIIHKY B yMOBaxX BOCHHOT0 Uacy;

— «Resilience» cTae cTpaTeriuHo0 KOMIIETEHI[I€I0 PUTEHILY, [0 TIOJIATAE ¥ 3HATHOCTI MIBUIKO pearyBaTu
HA BUKJINKHU 30BHINIHBOTO CEPENOBUIIA, TECTYBATH HOBI (hopMaTH Ta OIEePaTUBHO ITePEeKOH(ITyPOBYBATH
TOPTOBEJIbHI Mepeski. B ykpalHCbKOMY KOHTEKCTI YMIiHHA JiATH B CUTYyAaIlil IOCTiiiHOI HEBUBHAYEHOCTI I1e-

PETBOPIOETHCA HA BAKJIUBY KOHKYPEHTHY II€peBary.
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Yxpaiucbki peastii popmyroTh crierudiudi pakTopu, AKI BILIMBATEL HA HANIPAME TpaHchopMarrii (hopMarTis,
(hismuHOTO IIPOCTOPY MarasuHiB Ta oreparriiinoi mogei. Tak, medirut epcoraty, AK pesyJibTaT CTPYKTYPHOTO BU-
JIyJeHHSA IIpaIesqaTHoro HaceJIeHHs 0THOYACHO uepes Mo0iTisallito, eMirparfito, mepeMileHHs, 3MiHoe (QisuIHAET
IIPOCTIp MarasuHy B HAIIPAMY 3HIKEHHA TPYIOMICTKOCTI Ta ITiIBUIIEHHSA MOT0 OTlepalliiiHol aBTOHOMHOCTI (Mara-
3UH ITPOEKTYETHCA HABKOJIO ABTOHOMHOCTI ITOKYIIIA, 1[0 03HAauae 6irbiiie rud)poBoi HABIrallil Ta aBTOMATU3AITI;
CKOPOUYEHHS CKJIAIHOCTI IIPOCTOPY; 3MiHa POJIi IIepCoHAITY; TIepexi 10 YIIPaBIiHHA MarasuHoM I'a OCHOBI JaHUX).
Boprouac TexHooriuHi iHBeCTHITII B YKpaiHi CIIPAMOBaHI IIepeBakKHO Ha OMePAaIliiiHy OMITUMI3AIli0 Ta YCYHEeHH
6ap’epiB (customer friction) (uepr, ckIagHOI HaBirarii, MONIYKy TOBAPIB UK MpPOIeCy OILIaTH), a He Ha IU(POBY
TpaHchopMaIlio 3apagr caMoro TeXHOJIOIYHOro edeKkry abo «wow»-TocBify. BijibImicTh puTeiiyi-KoMITaHIA iH-
BECTYIOTh B @aBTOHOMHICTD Ta €HEeProHe3aJIesKHICTh CBOIX TOPTOBUX 00’ €KTIB, TaK AK (PisvUHA CTIMKICTHL MarasmuHy
10 eHEePreTHYHNX aTaK CTae HeBI €MHOI KOHKYpeHTHOIo repeBaroio. Resilience Design B Ykpaini popmye Bumoru
0 MarasuHy, II[0 BUTpUMYye yaapu (IHBeCcTUIil B TeHepaTOpH, COHAYHI IaHeJIi, 3aXUIeHy JIOTiCTUKY, OyO0II0di
CKJIU TOIIO) 1 I1e HabyBae cTaTycy 6a30BOr0 CTPATETIYHOIO IIPiOPUTETY.

IlopiBHAHO 3 TI00AIFPHUMY TPAKTUKAMU, YKPATHCHKUM PUTENJT Y CBOIX MYOIIYHUX CTPATETIAX ITOKU 00MEKEeHO
BUKOpHCTOBYe KoHIlerifo arentHoro 1111 ta dgokycyerbca Ha IpUKIAAHIN oNTUMI3allii omepariiiHuX IPOIEeCciB
(EDI, nporaoayBaHHAM IIOIIUTY, YIPABIIHHAM 3aIlacaMU TA MePCOHATI30BAHUMH KOMYHIKAIIAMHE), 1[0 CBiTUUTH
PO IparMaTUYHUM XapakTep MoTOUHOI 1udposisalii puHKy. Paszom 3 TnM, pesynsraTtu anamidy kommnanii Kantar
B YKpaiHi BKasylTh HA CYTTEBY 'OTOBHICTh PUHKY [0 CIIPUHHATTA I{u(pOBUX HOBAIIill, MiATBEPIKYE TIIOTE3y
PO 3aIUT CYYACHOT0 YEPAIHCHKOTO CIIOKMBAYA HA IPATrMATUYHY IIHHICT Ta pejIeBaHTHUMN U POBUI CYIIPOBI/
3 Ooky pureiiny [22; 23].

B Ykpaiui mposiB TeHAEHIIIT MarasuH K «TPETE MicIle» Mae crieliudiuHnii KoHTeKCT. Tak, HampukKIIam, mif gac
OJstexayTiB isMUHUIT MarasuH TPAHC(OPMYETHCA Y IIPOCTIP 0e3MEeKHU Ta MIATPUMEKH, 10 € YHIKAIHHOIO (DyHKITieo,
He mepen0dadveHo0 CBITOBUMM CTPATETIAMU PUTEIITy. YKpalHChKI peatil HamiaAaAnTs GisUYHUN PUTEHI HOBOKO
COIAJIbHOIO (DYHKITI€I0, IEPETBOPIOI0YHN MO0 Ha CMMBOJI HOPMAJIBHOTO KUTTA. K 3a3HaUAI0OTh KEPIBHUKHU ITPOBI/I-
HUX MepeiK, IPAaII00UNii, eCTeTUYHO 0(pOPMIIEHUII MArasvH € BAKJIMBAM MAaPKePOM CTIHKOCTI, AKUI TPaAHCIII0E
CYCITiJIBCTBY CHUTHAJI IIPO Te, 1110 6i3Hec po3BUBAaEThCA, a Kpaina TpuMae yaap [16].

Dizmunnii MarasuH B YKpaiHi gemaJii Oijiblile BUKOHYE (DYHKITII0 HOCIA HAIIIOHAJIBHOIL iqeHTUYIHOCTI, hopMy-
oun crernu@ivHui KyJIbTyPHUI BUMIp, BIACYyTHIN y rirobaibHuX pureilyi-crpareriax. Tak, mepesxa «Ciiabmo»
3aCTOCOBY€E AU3ANH-KOHIIETITH HA OCHOBI YKPATHCHKUX KYJIBTYPHUX KOMiB (HapogHe TKanTBo, MaBka), 3aydanun

Tabnuus 1
TOII-20 pureittepiB Ykpainu 3a po3MipoMm ToBapoo6opoty y 2025 p.

Nealn Mepersa o | g ton | spoceammn
1 ATB 208,9 247,3 118,4
2 Cisbmo 93,1 106,1 114,0
3 EminenTp 77,6 88,5 114,0
4 Aspopa Mynsrumapker 37,9 49,2 129,8
5 Dopa 34,9 443 126,9
6 Anrexa AHI] 36,5 41,5 113,7
7 COMFY 34,9 39,0 111,7
8 Mepesxa anrek I[TomoposxHUK 32,3 36,9 114,2
9 NOVUS 29,0 34,7 119,7
10 METRO 28,7 33,9 118,1
11 EVA 26,9 31,8 118,2
12 ROZETKA 29,7 30,1 101,3
13 Anrera 9-1-1 26,6 29,9 1124
14 Baxaemo 3mopos’st 22,7 25,3 111,5
15 VARUS 20,0 24,1 120,5
16 Benmapt 19,9 23,6 118,6
17 Doxrcrpor 14,8 19,1 129,1
18 LPP 11,0 16,9 153,6
19 Taspia B 13,6 15,3 112,5

20 ®daitno Mapker 9,1 11,8 129,7

Jorcepeno: RAU Analytics ta YouControl 3a marumMu ogitfifiHoi 11oaTKOBOI 3BiITHOCTI KoMITaHi# 3a 2025 pik

o/4
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Tabnuys 2

ITopiBHANBLHUIA aHAJII3 CTPATETIYHUX MiAX0OIiB MPEACTABHUKIB YKPAIHCHEKOr0 PUTEIHILY
IO OpraHizanii TOProBoro mpocTopy

IIHOBOI JIOCTYITHO-
CTi Ta omepariitHol
e eKTUBHOCTI.
®dokyc Ha «routine
shopping» i Bucoko-
YaCTOTHHUX ITOKYIIKaX.

Ha IIBUKE TTIePeMiIlleHHA TTOKYII-

crpykiia y dark-style dhopmaru;
OTIITUMI3AIliA TPOXO/IiB; AKIIEHT

11A; PO3BUTOK JIOTICTUYHUX Xa0iB
Ta e-commerce JOCTABKH.

Pureii- | KnouoBuii crpare- | Mopmar Tta Trpanchopmanisa . Twun micii
. . Poss TexHoutorii ta Al .
Jep riuaui poxyc ILTON] 3a McKinsey
EVA | Ilo6ymoBa exocucremu | Poseurok mpemiansroro ¢popmary | Al ak CORE-cTpareria: Bix Discovery (uepes
Ta nepexin Big pori | EVA Beauty 3 sonamu tecryBan- onrtumisarii HR-niporiecis TIePCOHAITI3AIlif0
«TTOIOPYKKM» 10 «EKC- HA Ta cepBicaMm. IO arrapaTHOTO TeCTYBAHHSA Ta TIUOIINA 10C-
mepra 3 Kpacu». mkipu Ta AR-mmpumipku. BifT).
Varus | Touna BinmoBigHicTs | AKIIeHT HA KOMIIAKTHI MiCBKI Ma- Buxopucranua anamiTuku Convenience
OUiKyBaHHAM KJIi€HTA | Ta3WHU, aIalITOBAHI ITi/T JIOKAJIb- st Bubopy siokariit (ROI) (IIBUAKICTH, 6JIM3b-
B KOHKPETHOMY pPeri- | Hy KyIiBeJbHY CIIPOMOXKHICTb. | Ta CHUCTeMHE YIIPABJIIHHA €Hep- | KiCTb 10 JOMY, II0-
OHI Ta iHBecTHULiHA roe()eKTUBHICTIO. 3aIIyCTUB IeHHI MapuIpyTH).
e(eKTUBHICTD. misor Scan&Go.
Doxc- Macmrabysanus | HoBuit kommaxrauit popmar (230 |  IuBecryroTs B iHHOBAITIT, AKI Convenience (Mi-
TPOT uepes3 KOMITAKTHICTL | KB. M) 13 0e30ap’epHUM CepBICHUM | IIOKPAIyIOTh HAIPAMKHN: BifT HiMi3allida TepTs,
Ta OMHIKAQHAJIBHICTE | Xa0oM 3aMiCTh 3BUYAWHUX Kac. | e)eKTUBHOCTI POGOTHU A0 AKOCTI | IIBUIKICTD 00CILYTO-
(«OyTu TaMm, me KJIi- B3aeMoyIii 3 kirienToM [IpomaBrii BYBAHHI).
€HT»). PAIoI0Th 0e3 cralioHap-
HUX MiCIb Uepes3 3aCTOCYHOK
FoxyHub; akmenT na mBumky
JIOTICTHUKY 31 CKJIay.
ATB- Maxkcuwmisarisa KomnakrHi marasuau 6iis Al Ta aHaJliTHKa BUKOPUCTOBY- Convenience
Mapxker | mIBUIKOCTI MTOKYIIKH, JKUTIIOBUX MapIIPYTiB; PEKOH-

IOTBCA TIEPEBAMKHO IJIA IIPOrHO-
3yBaHHA IOMUTY, YIIPABIiHHA
samacamu, SKU-onrumizarii

Ta jorictuku. TexHoJoril
migrpumyoTs «frictionless
convenience»: self-checkout,
nu@dpoBi I1iHN, aBTOMAaTU3AIIA
supply chain.

hub-monens ma-

rasyHy IIBUAIKOL

wmicii. Bigmosimae

McKinsey-morimi
«speed + certainty

+ availability».

miaria yepes qu-
3aliH, TaCTPOHOCBI,

IIepCOHAaJTi3aIlio
Ta lifestyle-dopmar.

food halls; mpocropu st TpuBa-
pecropauiB, KyJIiHapii, KaB ApeHb
Omnichannel gepes Silpo Point.

SUHY. MarasvH IepeTBOpreETbCA

Jioro riepe0yBaHHA; iHTerpaIia
i TOKaIBHUX experience-30H.

Mepmia-ingpacrpykrypa mara-

Emi- TTo6ymoBa exocuc- MynsrudopmaTtHa cTpaTeris. AxTUBHE BUKOPUCTAHHS Hybrid: discovery
meutp K TeMH «one-stop HomiuyoTs BesTukoopMarTHi omnichannel, CRM, reoanauri- flagship +
destination»: moen- TOPTOBI IEHTPU 3 PYHKIIAMU THKH, e-commerce ecosystem, fulfillment
manug DIY, home destination retail; inTerpa- Al-pexomenparriii, iugpo- node.Binrmosi-
improvement, mia food-market, muraunx BOT'0 YIIPABJIIHHA KITI€HT- nae McKinsey-
cepsicis, food retail, 30H, showroom-gopmaris, cepknM nuiaxom. Al migenmroe KOHIIeIIIil
onnaitu-iargopmu | click&collect; mepexin Bix pure | ax fulfillment, Tak i discovery. | «destination-based
Ta MO3BLIJIA. big-box 10 mixed-use ecosystem. experiential retail
ITapxk possar Epiland. ecosystemy».
Aspopa MacmrabyBanasa | HeBenuki marasunu «6isa momy»; | Jlani Ta Al BUKOPUCTOBYIOThCA Extreme
ultra-convenience BHICOKA IILJIBHICTDb IIOKPUTTS; IIJ1A KaTeropiifHOTO MEeHEeTK- convenience
dopmary uepes HU3L- CTaHIAPTU30BaHI KOMITAKTHI MEHTY, IPOrHo3yBaHHA monury, | format. Haii6ommxk-
Ki I1iHU, 6JIM3BKICTh | TUJIOIIi; IIBUAKA POTAIliA aCOPTHU- IIBUIKOTO MacIITa0yBaHHA ge mo McKinsey-
Ta BUCOKY UACTOTY | MEHTY; MiHiIMi3aIia uacy rnepeby- | Mepexi, yIIpaBIiHHA JIOKAJTb- MomeJti «speed-
BIBiTyBaHHA. BAHHA B MarasuHi. aumu SKU ta supply chain oriented retail».
automation. Marasus BUKOHYe
(yHKI1if0 TIIBUAKOTO
TIOBCAKIEHHOTO
ITOIIOBHEHHA.
Cimbnio | CrBopenHsd emorriti- | Mynbrudopmarta apxitekrypa. | Al Ta 1udposi iHCTpyMeHTH Discovery-
Horo Ta experiential | Temaruuni MarasuHu; racTpo- BUKOPUCTOBYIOTHCA [IJIA TIep- led flagship.
retail; nudepen- MapkeTu; BeJivki discovery-souu; | conasisariii, loyalty analytics, Bignosigae

MOGLIBHOTO 3aCTOCYHKY, PEKO-

Menpariii, digital engagement

Ta omnichannel customer
journey.

Ha MemiamaTgopmy

McKinsey-mopnesi
«engagement and
exploration». Mara-
3UH € COL[iaJIbHUM
Ta eMOLIITHUM IIPO-
CTOPOM, a He JINIIIe
TOUYKOIO ITOKYIIKH.

Jrcepeno: cknamero aBTopoM Ha ocHOBi [16; 19; 21] Ta irdopmariii 3 oiifiHuX caiTiB KOMITAHIH
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IO CHIiBIIPAIli MiCIIeBUX MUTIB. J{0IiIbHO TAKOXK 3a3HAYNTH, III0 IIPOBI/THI TOPTrOBEJIbHI MepesKi CUCTEMHO iHTe-
TPYIOTH HMiJATPUMKY BITUMBHAHOTO0 BUPOOHUKA Y CTPYKTYPY CBO€EI IIPOCTOPOBOI IIPOI03uIlii (HampukiIas, «JIaBka
Tpagutiii» Bif «Ciaeiro»). [HBeCTHUIIIl B IIPOCTOPOBY IMATPUMEKY YKPATHCHKOTO BUPOOHUKA € JIEBUM iHCTPYMEHTOM
KOHKYPEHTHOI Au(epeHItiallii Ha PUHKY, [0 MiATBEePKYeThCA COI[IOJOMYHUMU JaHUMHU, 3rigHo 3 AKuMHu 92%
rPOMafAH MiATPUMYIOTE TPEHA Ha KYITiBJIIO TOBAPiB YKPATHCHKOTO MOXO:KeHHA, a 46% cBimoMo 00MparoTh caMe
JIoKaJTbHy mpoaykiiiio [16]. Takum unHOM, MarasuH rnepecrae Oy TH JIAIIIE MiCIIeM IIPOasKy i cTae HOCieM CMUCIIIB,
IOBipH Ta JIOKAJILHOI BiITMiHHOCTI.

Omsxe, YKPAIHCBKUM PUTEHJI JEMOHCTPYE CTPATEriuHy BiAMOBIAHICTH 13 IT00AJIbHUMU PUHKOBUMH TeHIEH-
IiAMHI B PUTEIII, OHAK AKIIO ¥ CBITOBUX ITPAKTHUKAX I[l 3MIiHHU € YaCTUHOIO miaroToBku no Al-driven commerce,
TO B YKpaiHi BOHU IlepeayciM 3yMOBJIEHI JIOTIKOI0 BUMKMBAHHA Ta OIepalliiiHOl amamTallii 4o BUKJIUKIB BilTHU.
Pureiin-kommasii, AKI Bike 3apas POPMYIOTh THYUKY MYJIBTH(QOPMATHY CTPYKTYPY Ta IHTETPYIOTh IUMPOBI 1HHO-
Barii B ollepamiiiHy 0CHOBY, MATUMYTh CTPaTETiUHi IIepeBaru B IIpolieci I0OBOEHHOT'0 BiTHOBJIEHHA.

BucCHOBKH i mepPCIIEKTUBH MOJAIBIINX JOCTiMKeHb, [IpoBeeHi M0CTiKeHHA ITOKA3aITH, 110 34 CYYaACHUX
YMOB TPaAUIIHUIT TOPTOBEJILHUI MTPOCTIP 3a3HAe (PYHKITIOHATIBHOI TpaHcopMalrii, e 3HMKEeHHA YaCTOTH Bi3u-
TiB CIIOKMBAaUiB KOMIIEHCYETHCA 3POCTAHHAM IXHBOI I[iJIb0BOI BarOMOCTI. 3a TAKUX YMOB KOHKYPEHTHY IIepeBary
OTPUMAIOTh Ti PUTEHIePH, AKI 3MOKYTh UiTKO BUBHAUUTH MICiI0 KOKHOI JIOKAIil, MiAMOpAOKyBaTu it (hopMar,
IIPOCTIiP, TEXHOJIOTII Ta OIEePAIiiiHi IIPOIecH, a TAKOK aJanTyBaTu 6idHec-MoeJi 1o eroxu Al-driven commerce.

Mo:xHa KOHCTATYBATH, 10 KITIOUOBI BEKTOPU ITPOCTOPOBOI PeKOH(ITypallil Mara3mHiB MOJIATAIOT ¥ 1X UQ-
POBiii OMHIKAHAJIBHIN CHHEPTIl, IepeopieHTAIli]l Ha KJIIEHTCHKUI MOCBiA Ta 3a0e3leueHH] BUCOKOI agJalTUBHOCTI
¥ MOIYJIBHOCTI TOProBeJIbHUX 1101, DisuuHMil MarasvH 3a/IUIIA€THCA KPUTUYHUM aKTUBOM PUTEUI-KOMIAHI1,
ajte Horo MiHHICTH Telep BU3HAYAETHCA 3AATHICTIO IHTErpyBaTucs y U poBuil NUIAX Kitienta, kepoBanuii 1111
Mexanismu Takoi iHTerparii Ta Kpurepii OIiHIOBAHHA i1 e)eKTUBHOCTI MOTPEOYIOTH MOAAIBIIOr0 HAYKOBOTO
IOCJIIMKEeHHA.

JOJATKOBA IHOOPMAILIA
DOIHAHCYBAHHS: Asropu He oTpuMyBajIu (DiHAHCYBAHHA OJIA IIHOT0 TOC/IIIKeHHA.
3AABA ITPO JOCTYIIHICTD JJAHWUX: He 3acTocoByeThCA.
KOH®JIIKT IHTEPECIB: ABTopu 3asABIAIOTE IPO BiICYTHICTH KOH(JIIKTY iHTEpECiB.
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THE TRANSFORMATION OF
RETAIL SPACES DRIVEN BY Al:
GLOBAL TRENDS AND HOW THEY
ARE BEING IMPLEMENTED IN THE
UKRAINIAN RETAIL SECTOR

Summary. Introduction. The development of artificial intelligence
and the digitalisation of consumer behaviour are structural factors
driving the need to rethink the functions and format of physical retail
spaces in today’s retail sector. The traditional retail outlet is ceasing
to be merely a place for transactions (buying and selling), transform-
ing into a complex, high-tech hub integrated into the brand’s digital
ecosystem. Under these conditions, there is a pressing need to investi-
gate how global Al trends are influencing the transformation of phys-
ical retail space and to what extent Ukrainian retail is integrating into
these processes.

Purpose. The aim of this article is to examine the key directions
of the transformation of the physical retail space in the context of
artificial intelligence development and to identify the characteristics
of the implementation of global Al trends in Ukrainian retail practice.

Materials and methods. The research materials include: analytical
reports from international consulting firms; open data and strategic
communications from Ukrainian retail chains; statistical and ana-
lytical materials on the development of global and Ukrainian retail,
digitalisation and the implementation of artificial intelligence tech-
nologies; works by domestic and foreign authors on the subject of
Al-driven retail and the transformation of retail.

A combination of general scientific and specialised methods was
employed in the research process. The method of theoretical general-
isation and systematisation (to examine contemporary approaches
to the transformation of physical retail space under the influence of
artificial intelligence technologies); comparative analysis (to compare
global practices in Al-driven retail and the specific features of their im-
plementation in Ukrainian retail); the method of structural-functional
analysis (to determine the changing role of the physical store in the
omnichannel retail ecosystem and to identify the relationship be-
tween the fragmentation of formats and the transformation of retail
space); the method of logical generalisation (to draw conclusions and
determine the prospects for the development of physical retail in the
context of Al transformation).

Results. The main factors determining the future of physical re-
tail and driving the changing role of the shop and its space in global
retail are examined. The factors determining the strategic priorities
of Ukrainian retail companies regarding the transformation of shop
formats and their spatial organisation in the Al era have been identi-
fied. The directions for implementing global practices of spatial opti-
misation in accordance with target shopping missions in the Ukrainian
retail sector have been investigated. A comparative analysis of the
spatial strategies of leading Ukrainian chains has been conducted in
the context of global trends, taking into account specific wartime fac-
tors. It is argued that Ukrainian retailers are developing within the
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framework of global Al trends, yet this process is driven by the logic of anti-crisis survival and adaptation. Priority areas for
adapting retail space to the new consumer reality have been identified.

Discussion. The store remains a critical asset for a retail company, but its value is now determined by its ability to integrate
into the Al-driven digital customer journey. The mechanisms of such integration and the criteria for assessing its effectiveness
require further scientific research.

Key words: retail, omnichannel retail, ecosystem approach, shop, retail chain, shopping mission, format, digitalisation, Al
agents.
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