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K/IIOYOBI ENEMEHTU MAPKETUHIOBOI
CTPATETIi ®YTBOJIbHOIO KNYBY

KEY ELEMENTS OF A FOOTBALL
CLUB’S MARKETING STRATEGY

AHoTauis. Bctyn. Y cydacHnx ymoBax 2100anizauii cnopty Ta nocuneHHs KOHKYpeHUii Ha puHKy @yT6o/bHIX nocay2 Mapke-
TWH20BA CTpaTezisl Bigi2pae BAXMBY posib y po3BUTKY MpogeciriHnx PyT00bHMX KaybiB. BOHA BU3HAYAE HAMPSMOK KOMYHIKALi,
B3deMOgito 3 yOoniBanbHUKAaMK, MAPTHEPCbKI BIGHOCHHW Ta PiHAHCOBY CTAGINbHICTb Ky0y. 1151 YKpaiHCbKuX PyTOObHMX K1yOiB,
AKi PYHKLIOHYIOTb Y CKNAGHOMY eKOHOMIYHOMY Td COLiaIbHOMY CepeqoBHLLi, AKTYANbHUM € NOLYK epeKTUBHMX MigxogiB go
nobygoBw cTpareaii, Lo NOEGHYE CMOPTUBHI Ta KOMEPUiiHI Lini. Y 383Ky 3 LM poboTa npucBaYeHa gocaigxKeHHIO KaIHoBMX
efleMeHTIB MapKeTnH20Boi cTpateaii pyThonbHO20 Kyby.

MeTa — BM3H@YNTH Ta TeOPeTUYHO 0OJPYHTYBATH K/IOHOBI €1eMeHTI MAPKeTMH20B0I cTpatezii PyT60/1bHO20 K1yby.

Martepiann Ta meTogn. TeopeTMYHOI OCHOBOIO JOCIGXKEHHS! € PYHJAMEHTAIbHI MONOXEHHS] eKOHOMIYHOI Ta ynpaBAiHCbKOI
HayKu, Teopii MeHegXKMeHTy Ta MapKeTuHay. IHPOPMALiiiHOI0 0CHOBOIO gaHO20 GOCNIGKEHHS € NpaLli BITYU3HAHMX Ta 3apyOKHIX
aBTOPIB, 5IKi NPOBOGATL CBOI HAYKOBO-MPAKTMYHI gOCNIgXKeHHS! y Cepi MapKeTHH2y, COPTUBHO20 MAPKETUHRY T MAPKETUH2Y
¢pyTO0ABHUX KNYOIB, OPiLliiiHI iHPOpMaLiiiHi pecypcy B Mepexi IHTepHeT. MeToguyHy OCHOBY GOCAIGXKEHHS! CkAagae KOMIMIeKC
TaKkMx MeTogiB i NPUIHOMIB: iHGYKUisl TA gegyKLis; MOHO2PAPiuHMIA; IHCTUTYLiIViHWI AHANI3, QHANI3 IHTEpPHET-pecypcCiB, MOPIBHSIb-
HWV GHANI3, y3a2a/1bHeHHs Ta abCTpazyBaHHS; KOMIIEKCHUI | CUCTeMHMIA Migxog.

PesynbTatu. ®opmyBaHHS epeKTUBHOI MApKeTUH20B0I cTpartezii $yT001bHO20 Kyby [PYHTYETLCS Ha PO3YMiHHI crieumngikm
COPTMBHO20 PUHKY, NOTPeb i MoBegiHKu GaHaTis, YHIKaabHOCTI GpeHgy Kayby Ta CydacHnX TeHgeHLin KomyHikauii. Ii meTa — He
nmiue 30inbLIeHHs! gOXOgiB Big MPOgaxy KBUTKIB un aTpubyTHKK, a CTBOPEHHSI GOB2OCTPOKOBOI LiIHHOCTI, POPMYBAHHSI iMigxy
T 30/1y4eHHs NapTHepiB.

Kntodoumu enemeHTamm MapkeTH20Boi cTpateaii pyT60/1bHO20 K1yby €:

1. CTpareziuHe Mo3nLioHyBAHHS — BU3HAYEHHS! Micii, LiiHHOCTeli | OpeHgoBOI igeHTMYHOCTI Ki1yby, Lo GOpMyIOTb 1020 BigMiH-
HICTb Big KOHKYPEHTIB (TPaguUirHICTb, iHHOBALMHICTb, COLiAIbHA AKTUBHICTb TOLLO).
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2. CeameHTayist Ta B1bIp LinbOBKX AYgUTOPIl — NOGin GaHaTiB 3a 2e02padiyHMMM, BIKOBUMM, NOBEGiIHKOBUMM TA LiHHICHUMM
KpUTepisamMu 3 MeTOI0 NepCoHANI3AL il KOHTEHTY Ta MPONO3MLA.

3. CTpareziyHi pilieHHs1 KOMIIeKCy MAapKeTnH2-MiKCy 4P:

— [IpogyKTOBI cTpaTeaii OXON/oTb CIOPTUBHI, MegiliHi, PekaamHi, TpaHcPepHi Ta gogaTKosi nocyau;

— LiHoBi cTpaTezii BK/IOYAIOTb MPecTukHe, HU3bKe Ta gudepeHLiiioBaHe LiHOYTBOPEHHS 34/1eXHO Big CeaMeHTY CrioXMUBaYIB

i Tuny nogii;

— [ncTpnbyuiiiHi cTpateii — iHTeHCMBHA, CeleKTUBHA ab0 eKCK/I03MBHA — BU3HAYAIOTb KAHA/IM NPOGAXY KBUTKiB, aTpuby-
TUKW Vi noCaye, i3 gegani GinbLUMM Nepexogom B OHAANH;

— CTparezii npocyBaHHs CipMOBAHI HO OPMYBAHHS MO3UTUBHOR0 iMIgKY KayOy, PO3BUTOK OpeHgy Yepe3 couiabHi iHiLi-
aTMBy, MegiaakTUBHICTb i TAPTHEPCTBA, i3 LWMPOKMM BUKOPUCTAHHAM UndpoBux TexHonoeii, big data Ta omHikaHaabHoOT
KoMyHikauii.

4. KomniekcHa PaH-cTpatezisi — CTBOPEeHHs! iHTe2poBaHoi aH-exocucTemm, ge yOONiBanbHNK € AKTUBHUM y4dCHUKOM XKUTTS
knyby. Lie nepegbayae nepcoHani3oBaHy B3AEMOGIt0, KOHTEHT i3 3aKyJliccs, MPo2pamu N0SbHOCTI, 6AA20GiHICTb | PO3BUTOK
KAYOHOI CriiibHOTY.

OTxe, MapKeTHH20Ba cTpaTezis PyT60/1bHO20 K1ybYy MA€E MOEGHYBATH eKOHOMIYHY ePeKTUBHICTD i3 eMOLiFHOI LiHHICTIO
bpeHgy, a ii ycnix BU3HAYAETbCA 3gaTHICTIO kyOy NigTpUMyBaTH MOCTINHMI gianoe i3 paHaTamm Ta agantyBatncs go UMppoBmx
TpaHcPopmavisi CiopTUBHOI iHGYCTPil.

IMepcnekTnsu. [10ganbLui gOCTIGKeHHS MOXYTb OyTu CIpAMOBAHI Ha po3pobKy MOgei MapKeTUH20BOI CTpATeRii 3 ypaxyBaH-
HSIM UmnpoBoi TpaHcopmadii yToonbHOI iHGYCTpii, BNAMBY COLiANbHMX Megia Ta NOBegiHKOBOI aHANITUKM yOONIBA/IbHUKIB, LLO
gO3BONMNTD MIGBMLLNTU KOHKYPEHTOCIPOMOXHICTb YKPAiHCbKMX K/1YOIB Y EBPONeCbKOMYy KOHTEKCTI.

KniouoBi cnosa: mapketuHe, ctparezisi, pyT60/1bHMIA KNYD, MAPKeTUH2-MIKC, LiIboBa ayguTOpisi, aHatu.

Summary. Introduction. In the context of globalization of sports and increasing competition in the football services market,
marketing strategy plays a crucial role in the development of professional football clubs. It defines the direction of communications,
fan engagement, partnership relations and the financial stability of the club. For Ukrainian football clubs operating in a complex
economic and social environment, it is essential to identify effective approaches to building a strategy that integrates both sporting
and commercial objectives. Therefore, this paper focuses on examining the key elements of a football club’s marketing strategy.

The purpose of the study is to identify and theoretically substantiate the key elements of a football club’s marketing strategy.

Materials and methods. The theoretical basis of the study consists of the fundamental principles of economics, management
and marketing theory. The informational basis is formed by domestic and foreign scientific and practical works in the field of
marketing, sports marketing and football club marketing, as well as official online resources. The methodological framework
includes a combination of methods such as induction and deduction; monographic; institutional analysis, analysis of Internet
resources, comparative analysis, generalization and abstraction; integrated and systematic approaches.

Results. The formation of an effective marketing strategy for a football club relies on understanding the specifics of the
sports market, fan needs and behavior, brand uniqueness, and current communication trends. Its goal is not only to increase
revenues from ticket sales or merchandise, but also to create long-term value, strengthen the club’s image and attract partners.

The key elements of a football club’s marketing strategy include:

1. Strategic positioning — defining the club’s mission, values and brand identity that distinguish it from competitors (tradition,
innovation, social involvement, etc.);

2. Segmentation and selection of target audiences — dividing fans by geographical, demographic, behavioral and value-
based criteria to personalize content and offers.

3. Strategic decisions within the 4P marketing mix:

— Product strategies cover sports, media, advertising, transfer and supplementary services;

— Pricing strategies include premium pricing, penetration pricing and price differentiation depending on consumer segments

and event types;

— Distribution strategies — intensive, selective or exclusive — determine the channels for ticket, merchandise and service sales,

with a growing shift toward online platforms;

— Promotion strategies aim to build a positive club image and brand through social initiatives, media activity and partnerships,

with extensive use of digital technologies, big data and omnichannel communication.

4. Comprehensive fan engagement strategy — creating an integrated fan ecosystem where supporters are active participants
in the club’s life. This involves personalized interaction, behind-the-scenes content, loyalty programs, charitable initiatives and
community development.

Thus, a football club’s marketing strategy should combine economic efficiency with the emotional value of the brand. Its success
depends on the club’s ability to maintain continuous dialogue with fans and adapt to the digital transformation of the sports industry.

Perspectives. Future research may focus on developing a model of a football club’s marketing strategy that considers dig-
ital transformation, the influence of social media and fan behavior analytics, which would enhance the competitiveness of
Ukrainian clubs in the European context.

Key words: marketing, strategy, football club, marketing mix, target audience, fans.
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OCTaHOBKA IIPOGJIEeMH. Y Cy4acHUX YMOBax QyT-

00/IbHI KJIyOU BUKOPUCTOBYIOTH K KJIACUYHI, TAK
1 IHHOBAIlillHI MAPKETUHIOBI 1HCTPYMEHTH, III0 J03BO-
JISIIOTH KOMILJIEKCHO B3a€MOMIATH 3 BOOJIIBAJILHUKAMII,
IMapTHepaMu Ta CIIOHCOpaMHu, (POPMyBATH GaraTOKAHAIb-
HY OPUCYTHICTD 1 CTBOPIOBATH KOHKYPEHTHI IlepeBaru
He JIMIIE HA TI0J1i, a i y KoMepItifiHoMy mmpoctopi. OqHak
e(peKTUBHICTh OKPEMUX MAPKETUHTOBUX [Iilf SHAUHO0
MIpOI0 3aJI€KUTD BiJl HAABHOCTI IIJIICHOI cTpaTerii, Ka
JI03BOJISIE Y3TOAUTHU 1HCTPYMEHTH, IILJIi TA PECYPCH KIIyOy
B MeKax €IUHOT0 KOHIIENITYaJIbHOTO iaXo/my. ¥ 3B A3KY
3 M BKJIMBUM CTA€ BUSHAUEHHS KJTFOUOBUX €JIEMEHTIB
MapKeTUHTOBOI cTpaTerii (pyT6oIbHO0r0 KITy0y, AKi 3a0es-
I1e4yIoTh i JOBrOTPUBAJLY [Ii€BiCTh, CTAOLIBHICTE 1 3HaT-
HICTB aJ]alITyBaTUCA [0 IUHAMIUHUX 3MiH CEPEOBUIIA.

AnaJjtiz ocTaHHIX HOocCTaigiKeHb 1 myOJTiKaii.
IIpo6memam po3BUTKY MapKeTHUHTY, CIIOPTUBHOTO Map-
KEeTHUHTY, CTAHOBJIEHHS iHIycTpii (hyTO0JIy T MApKeTHH-
ry yT60IbHUX KJIy0iB IPUCBAYEHO YNCIIEHHY KiTBKICTD
JIOCJTI/TKEHDb BITUM3HAHUX TA 3apyOLKHUX HAYKOBIIIB.
IIpo6nemaruka cTaHOBIIEHHA T POSBUTKY MAapPKETHHTY,
Moro iHCTPYMEHTIB Ta CTpAaTeriii € IMpeaMeToM 0CJTi-
IHKeHb TakuxX BueHux, Ak Korimep @., Apmcrponr I, [2].
MapkeTrHroBy cTpaTeriio migIIPUEMCTB TOCTIKYBaIN
Crpyx H., Kanpans O. [1] Ta 6araro iHmmx.

Chadwick S. ta Arth C. [3] BuBuanu inTepHa-
MiOHAJbHI MEepCIeKTUBU yMNpPaBJIiHHA (pyT6osiom,
Bridgewater S. [5] — ¢dyT6onpHUIT MeHEIKMEHT,
a Rein I., Kotler P. ta Shields B. [4] 3ocepenuiu cBoro
yBary Ha IIepeoCMUCJIEH] MiCIA CIIOPTY Ha IIepenoBHe-
HOMY PUHKY Kpisb Ipu3My (paHAaTiB.

CriopTUBHHUM MapKEeTHUHT Ta ITEePCHEeKTUBU HOro
posButky mociimkysanu: Shank M., Lyberger M. [6],
Chadwick S., Chanavat N., Desbordes M. [7] Ta 6araro
1HIINX.

Zielonka J. [8], Smolerr A. Ta Pawlak Z. [10] pos-
TJIAAJIN Y CBOIX MTPAIAX MAPKEeTUHTOBI CTpaTerii criop-
TUBHUX KiIy0iB, a Kedziorek W. Ta Matusiak R. [11]
30CepequIN CBOI yBary BUBUEHHI HA MApPKETUHTOBOI
KOHIIEIITiT ITpodeciiiHMX CIIOPTUBHUX KJIY6iB B yMOBaxX
PUHKOBOI KOHKYPEHITiI.

3asHauuMo, 10 y Opargx HAYKOBI[IB OOTPYHTO-
BYIOTBCHA, B IepIIy 4Yepry, PyHIamMeHTAIbHI 3acaan
3apOPKEHHA Ta PO3BUTKY MAPKETUHTOBUX CTPATETrii
(yT60sIBHUX KJIYOiB, 110 TOTPEOYIOTH ITOQAIBIIOT0 BH-
BUEHHS Ta BIOCKOHAJIEHHS.

BungisienHsa HeBHpilIeHUX paHillle YaCTHH 3a-
rajgsHol mpo6iremu. Hespaskaouu Ha iCHyOUy Teope-
TUYHY 6a3y TOCIT/PKEHHSA POJIi Ta 3HAYEHHA MapKeTUH-
TOBUX CTPaTEriil B MIAIBHOCTI (yTOOTBHUX KITy6iB, CITi/
KOHCTATyBaTHU BiJICy THICTb KOMILJIEKCHOTO JTOCITiIPKEHHA,
sKe 0 KOHKPEeTU3yBaJio Ta [aBaJi0 CUCTEMHY XapaKTe-
PUCTHKY KJTIOUOBUX €JIEMEHTIB MapKETUHTOBOI CTpaTerii
(yT6oIBHOTO KITYOY, 1[0 3yMOBJIIOE AKTYaJIbHICTD TEMHU
IOCJIII3KeHHA.

Mera gaHOi po6OTH — BU3HAYNUTH TA TEOPETHUIHO
OOI'pyHTYBATH KJIIOUOBI €JIeMEeHTH MapKeTHHI0BOI cTpa-
Terii (yTOOJILHOTO KiIy0y.

Buxkiag oCHOBHOIo MaTepiajly gOCJIiaKeH-
HA. MapkeTuHroBa crpareria — Iie CTpaTeridyHui
HAIpPAM QiAJIBHOCTI MiAIPUEMCTBA 00 TOCATHEeHHS
MapKEeTUHTOBUX IiJIell, AKUH 3a6e3rneuye MPpUBEIeHHA
MOKJIMBOCTEM ITiAIIPUEMCTBA 34 IOIIOMOTOI0 MapKe-
TUHTOBUX IHCTPYMEHTIB Y BiAIIOBIHICTb A0 MiHJIUBOI
cuTyallii Ha PUHKY [JIf JOCATHEHHS OBTOCTPOKOBUX
KOHKypeHTHuX nepesar. OCHOBHO ITIJLITIO peasrisarfii
MapKEeTUHI0BOI CTPATETI] ITIIIPUEMCTBOM € IOCATHEHHS
KOHKYPEHTHOI TTO3UIlil HA PUHKY Ta JOCATHEHHA CTpa-
TerivHol MEeTH IiAJILHOCTI 32 PaxXyHOK e()eKTUBHOTO
BUKOPUCTAHHA pecypcis [1].

T'ypy mapkerunry @. Kottep [2] 3asHauae, o map-
KeTUHI0Ba cTpareria 6asyeTbcA Ha ITTMO0KOMY PO3yMiH-
Hi m0oTPed CHOKUBAYIB [JIA CTBOPEHHS UITKOT0 00pasy
Open/y (TTO3UITIOHYBaHHSA) TA PO3POOIII MaPKETUHTOBOTO
romrutekcy 4P (mpomykr, miHa, Micite, IPOCyBaHHA) 1A
IIOCATHEHHA IiJieit pipmu.

DdopmyBaHHA MOBHOI[IHHOI MAPKETUHTOBOI CTpaTe-
rii (pyT60SIBHOTO KIIy0y BUMArae rInhO0KOT0 PO3yMiHHSA
ocobsimBocTel (PyHKIIIOHYBAHHSA CIIOPTUBHOTO PUHKY,
ayauropii BOOJIiBAJIBHUKIB, IIHHOCTEH GpeHay KIry0y,
a TaKoK JUHAMIKMA KOMyHiKaIriiiHoro mpocropy. Cydac-
Ha cTparerid BUXOIUTH 38 M1 MPOJIaKy KBUTKIB UK
aTpulyTUKU — Ie KOMILIEKC JOBrOCTPOKOBUX [ilA, CIIPA-
MOBaHMX HA (DOPMYBAHHSA CTAJIOT0 IMI[KY, 3aJTy YeHHS
IMapTHEepIB, PO3BUTOK (haH-0a3u Ta 361IBITIEHHS TOXOIiB.

Komrutexkcna mapkerurrosa crpareria gyT60IbHO-
ro KJIy0y MOBMHHA [IaBaTHU BiTIOBib HA 3alUTAHHA:
«oMy BOOJTIBAJILHUK TIOBUHEH 00paTu came I1eit Kiry0?».
¥ romTeKcTi (DyTOOIBHOI0 MAPKETHUHTY I[IHHICHA ITPOIIO-
3uIria oxorutioe [3]: criopTuBHUIT TPOAYKT (MaTyi, rpas-
11i, CTUIb TpU), PaH-mocBia (3pyUHicTb, aTMocdepa),
3ajIyueHHA (BIJIUB Ha PillleHHA KIIy0y, IOJIOCYBaHHH,
(aumeit), comiaapHa poJib KiIy6y (poboTa B rpomari,
IIIHHOCTI, €KOJIOTIUHICTB).

KirouoBi esteMeHTH MapKeTHHIOBOI CTpATerii mpo-
(ecitinux QyT6obHUX KIy6iB TOgAHO0 HA puc. 1.

1. Cmpameziune nosuuyionysarnns kayoy. Ilosu-
I[I0HyBaHHA — 11e (PyHIaMeHT OyIb-AKO0I MapPKeTHHTOBOI
cTparerii; 1ie JiTke (OPMYJIIOBAHHA MicCii KiTyOy, fioro
I[IHHOCTEH, Bi3yaJIbHOTO CTUJII0, ICTOPUYHOI CIIAIIITUHA
Ta eMOI[iIfHOT0 00pasy, AKUI TPAHCIIOETHCA HA30BHI.
Bono Busmauae, sxuii o6pas ki1y6 xoue cpopMyBaTu
Yy CBiZOMOCTI CBOE€I IiJILOBOI ayquTopii. PyTooabHUMI
KJIy0 Mae BimobpakaTy YHIKaJIbHI PUCH, AKiI BUPIBHAIOTh
HoT0 cepelr KOHKYPEHTIB i (hopMYIOTh JIOAJIBHICTE y0OTi-
BaJTbHUKIB. {51 yT60s1BHOTO KITYOy I1e MOoske OyTu [4;
5]: ki1y6 3 maBHBOIO icTOpicio («TpaauIiiHuil» GPeH/);
iHHOBaIMHM KiIy0 (3 akienToM Ha digital); corianbio
aKTUBHUH KITy0 (yuacTsb y 6J1aromiiiHOCTI); KJIy0, OpieH-
TOBAHUU HA MOJIOAb a00 ¢iM’i TOLIO.

2. Ceemenmauis ma euoéip uyinvosux ayoumo-
piii. ®yT60JIbHI KIIyOU MIPAIIOI0TL He 3 OJIHUM TUIIOM
criovkrBauiB. @yTOOIBHUM KITy0 Mae CIIpaBy 3 pisHUMU
KaTeropiAMu BOOIIBAJIBHUKIB: aKTHUBHI (pamaTu, cim’i,
JiTH, TYPUCTU, MiKHApPOIHA ayquTopid. Tomy BasKIUBO
3aificHUTH cerMeHTariio 3a [6]: reorpadiero (Miciesi /
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1. Crpareriune NO3HIIOHYBaHHS KIyOy

KuirouoBi e1emenTHn

2. CermeHrallis Ta BUOIp LIJTbOBUX ayAUTOPIN

MapKeTHHIOBOI cTpaTerii
¢pyTé01BHOIO KIYOY

3. CtparerivHi pillicHHs] KOMIUICKCY
MapKeTUHI-Mikcy 4P

4. KommuiekcHa (aH-cTparteris

Puc. 1. KarouoBi ejieMeHTH MApKETHHIOBOI cTpaTerii )y T60ILHOTO0 KILyOy
[ocepenio: BlacHa NPOIIO3UILiA aBTOPIB

r100aJIbHi), BiKOM (IiTH, MOJIOOb, OPOCJIi), IIOBEIiH-
Koo (yacTora BiBiyBaHb, OHJIAWH-aKTUBHICTH), I[iH-
HocTAMU (Tpaguriiiyi / udposi pamarn). e moseosse
aanTyBaTU KOHTEHT, MAPKETUHTOBI ITOBIOMJIEHHA
1 cepBiCHI MPOMO3UIIii 10 0COOIMBOCTEN KOMKHOI TPYIIU.

Crpareria Mmae BpaxoByBaTu pisui cermenTu [7]:
Aapo daHiB — HAWBIAIAHIIIA YaCTHHA AyTUTOPIT; CiMT
3 MITHbMU — BaKJIUBUI CETMEHT JJIA THIB MaT4iB; Ty-
puctu / hamaTu 3-3a KOPIOHY; KOPIIOPATUBHI KJII€HTH
(VIP, crioncopu, G6isHec-rpyImin); MudpoBa ayIuTopisa
(mignucuukwy, reifimepu, TikTokkopucryBaui).

3. Cmpameziuni piuteHHA KOMNACKCY MAPKe-
munez-mikcy 4P. Yorupu oCHOBHI cTparerii mo Koik-
HOMY 3 eJIEMEHTIB MapKeTHHI-Mikcy (KomIuiekcy 4P)
BKJIIOUAIOTE. nPOoOyKmosy, uinosy, ducmpubyuyiiiny
cmpamezii ma cmpameziio NPOCYSAHHA.

IIpodyxmosi cmpameezii npogecitinux
@dymbonvHux Kyoie

Ho 6a30BuxX MPOayKTiB mpodeciiuux PpyTO0IEHIX
KJIyOiB HasteKaTh [8]: crropTuBHi mocsiyru y hopmi BUIO-
BUIIIHUX 3MaraHb, peKJIaMHi IIOCJIYTH, MeTiiHI IOCIyTH
(30KpeMa Mpoaak IIPaB HA TPAHCIIALII CIIOPTUBHUX II0-
ITiin), TparcdepHi mocayru (IIpojIa IIpaB Ha IPAaBIIiB).

Peastizarria mux mpoAyKTiB € OCHOBHUM [PKePeJioM
ITOXO/TiB KJIy0iB. 3 OISy HA BATOMICTh OKPEMUX [7Ke-
peJt HagXomKeHb MOYKHA CTBEPIKYBaTH, 110 (yTOOTBHI
KJIyOU peasTi3yloTh CTPATEeTii0 reHepallii IOX0/iB uepes:
PeKJIaMHY TiAJIbHICTb, TPOIAYK TeJIETPAHCIAIINHUX
paB, peaisalliio KBUTKIB 1 a00HEMEeHTIB Ha CIIOPTUBHI
3axofu, TpaHcpepu rpasIliB.

Hoxonu Bii peKJaMHUX IOCIYT IJIs CIIOHCOPIB
Ta PEeKJIaMOABI[IB CTAHOBJIATH OCHOBY (DiHAHCOBOTO
iCHyBaHHs 3HAYHOI yacTUHU (PyTOOIbHUX KiIyOiB. Ha-
MIPUEKJIAT, ¥ TIPOBIIHUX (DyTOOBHUX KITy6aX TaKi JOX0IH
cxyIamaioTh mpubausuo 50% ycix HaaxomKeHb. BogHo-
Jac, 4acTKa MPoIakKy KBUTKIB, a00HEMEHTIB Ta KJIyOHOT
aTpuOyTUKY CTAHOBUTH JIVIIE KiJIbKA ab0 KiJIbKaHa[-
IATH BiJICOTKIB 3arajbHOro 06cAry goxomis. Joxomu
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BijT TpaHcdepiB rpaBIliB TeK MAIOTh CyTTEBE 3HAUEHHS

Ta nepeBUIy0Th 20% 3araJbHUX HAIXOMKeHb [9].

3asHaumMo, 1[0 CTPATEri0 OTPUMAHHS IIPUOYTKY
yepes IPOJasK IIPAB HA TeJIeTPAHCIAINT MIXKHAPOIHUX

MAaT4YiB MOKYTh e()eKTUBHO peasiis0ByBaTH JIUIIIe HAM-

HOTYKHIII KITyOu.

B6osiBanbHUKYN € HAWBAYKJIUBIIIOK I[IILOBOIO I'PY-
OO [JIA peaJrisarlii mpoayKTiB QyT6OJIBHOTO KITy0y.
Crparerii 3i 30LIBIIIEHHSA JOXOIIB Bi/I IPOIAXKy KBUTKIB
HofieKyiu OyBalOTh BATOMUMU MOTUBAMU 3JTUTTSA KITy0iB
Ta MepeHeceHHsA MTab-KBapTUupu y Micta 3 HabaraTo
OLJIBIIVM IVIAAAILKUM IToTeHIiagom [10].

Crparerii IMigBUILEHHA JOXOMIB Yepes IPOaaK KBUT-
KiB, a00HEMEHTIB 1 KIIyOHOI aTpulyTUKY € HayCITill-
HimuMu 1A QyTO0IbHUX KITy0iB, Akl MaoTs [11]: cy-
YacHi CIIOPTUBHI 06’ €KTH (CTAII0HU, 3aJI1); POSBUHEHY
oprauisarito ¢paH-KIy0iB.

IIpodyxmosi cmpamezii pymbonvHux Kydié MOKHA
kacugiKyBaTH 3a KLIBKICTIO Ta AKICTO IIPOITOHOBAHMX
nociiyr [8; 10]:

1. 3a KiJIbKiCTIO IIPOAYKTIB:

* Cmpamezii 8y3vKoi nponosuyli — (OKyC HA OTHO-
MY-ZIBOX OCHOBHUX ITPOIYKTaX (HAIIPUKJIIAM, ITPOIAK
KBUTKIB a00 TpaHchepn);

* Jlusepcugixosani cmpamezii — TPOIIO3ULIIA IITUPIIIOTO
CIIeKTPAa: KBUTKH, PeKJIaMa, TPAHCIALIT, KOMepPIiiHi
¥ coriajibHI TOCJIYTH.

2. 3a AKICTI0 MIPOIYKTIB:

* Cmpameezii Hu3bKo0l AK0cmi — OPieHTOBAHI HA Ma-
COBOTO CIIO’KMBava (IIMPOKA JOCTYITHICTh, HEBUCOKI
BUMOTH);

e Cmpamezii 6ucokoi AKocmi — HaIlJIEH] Ha BAMOI-
JIMBOTO, TLIaTOCOpOoMOskHOTO KiaienTa (VIP-ymoBu,
€KCKJTFO3UBHI TTOCJIYTH, BUCOKUI CTAHAAPT OPraHisartii).

¥ 6aratbox (yTOOIBEHUX KIy0ax IMiIBUINEHHA AKOCTI

OPOLYKTY 3OiMCHIOETECA Yepes HOoro po3BUTOK — 30-

KpeMa, y cepi peKJIaMHUX TIOCIYT, KOTPI € KJIF0UY0BUM

IpKepesIoM moxody. KpiM cyTo CliopTUBHMX MPOAYKTIB,

KJIyOU TIpOJIafOTh ¥ T0AATKOBI (HECTIOPTUBHI) TOCIIYyTH
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(isuyHMM i IOPUTUYHUM 0c06aM, 30KpeMa: BUPOOHUUIY
MIAJIBHICTE; TEXHIUHE 06CIyrOByBAHHSA; OXOPOHY 00 €K-
TiB; TOPTiBJII0, TOTEJbHI Ta TACTPOHOMIUHI MOCIYTH;
OPEeH/y CIIOPTUBHUX 1 KOMEPI[IHHUX ILIOII; TIOCIIyTH
3 TIepeBe3eHHA; TPOoaK 0aHKIBCHKUX KAPTOK TOIIO.
IIpaBuibHMI BUOiIP TPOAYKTOBOI CTpaTerii Mae BUpi-
aJIbHUH BIUIMB Ha (DiHAHCOBY CTAOLILHICTD (PyTOOTE-
Horo kiry0y. Hanpukitan, opieHTaliia Ha MIBUAKUI ITPU-
OyTOK BiJI IIPO/Ia’Ky TPaBIIiB MOKe ITPU3BECTH 10 BTPATHU
I[IHHOTO JIIOJICBKOT0 KamiTaly, 3HUKEHHA CIIOPTUBHUX
pesyJibTaTiB, 3pOCTaHHA 0OPTiB 1 HABITH 6AHKPYTCTBA.

Iinosi cmpameeii npogecitinux
dymbonvrHux Kayoie

Y Mexax MapKeTHHTOBOI TiAJIbHOCTI mpodeciii-
HUX (PyTOOIHLHUX KIIy0iB I[IHU HA MOCIYTH BiirpaoThb
BAKJIUBY POJIb. 30KpeMa, y cdepi peasrisallii KBUTKIB
KJIyOU BPaxoBYIOTb HU3KY KPUTEPIiB 1A IX mudepeHIri-
arrii. BapricTh KBUTKIB 3a3BUUali BAPIOETHCA 3AJIEIKHO
Big [10]:
® MiCIIA PO3TAIIyBaHHA IVIAgaya miJ yac Maruy (cek-

TOp, 30HA);
* yacy npuabaHHA KBUTKA (1[0 paHillle — TO JIeIIeBIIe);
® cTaTyCcy MaTdy Ta PiBHA CyHepHUKA (HampuKJIaI:
3pruaiina rpa, rou-rpa Excrpakiacn).

Kpim Toro, mpoIroHy0ThCSA MiIBr0BI KBUTKU, AKAMU
MOXKYTh KopucryBartucA [8]: miTu 1o meBHOro BiKy; yUHi
Ta CTYJIEHTH JI0 26 pOKiB; meHcioHepH miciisa 60 PoKiB;
JKIHKH; 000U 3 IHBAJIITHICTIO.

¥ Bunanky aboHeMeHTIB (CE30HHUX KBUTKIB), Iude-
peHIiallisa il Takox 6asyerbesa Ha [11]: cexropi miclip;
MOMEHTI HOKYTIKU (HalpuKIaj, Iepeace30oHH] akKilii);
TOCTIHOCTI TVIsiAaya (IIPoI0BKEeHHSA KYITiBJIi — K BUAB
JIOSLITBHOCTI).

Oco6inBi yMOBU CTBOPIOIOTHCA 1A VIP-cermen-
Ty. PoamesxyBanua VIP-miciip Ha TpubyHax 3a3Buyaii
He CTAHOBUTH OpraHisariiinoi ckiagHocti. Cekropu
3a3BUUAll IM03HAYAIOTHCA KOJIbopaMu (3eJIeHUH, CHHIHI,
JKOBTHH To1110) a60 sitepamu (A, B, C romro). Iinu B pis-
HUX CEKTOpax 3aJie’KaTh Bifl AKOCTI OIVIAMY MOMil, AKY
MOsKe 3a0e3IeUNTH KOHKpEeTHA 30HAa.

¥ mpagkruti mpodeciitaux ¢yTO0IBHUX KIIyOiB BIKO-
PUCTOBYIOTbCA HACTYITHI Yino8l cmpameeii [10]:

1. Cmpamezia npecmuicH0z0 UIHOYMEOPEeHHS
(premium pricing). Ila crpareris 3acTOCOBYETbCSA IJIA:
IPOJAKY MPECTHKHUX TA €KCKII3UBHUX IMTPOAYKTIB,
30KpeMa kBUTKIB y VIP-30HU; mpogaky HeMarepiaib-
HHUX aRTI/IBiB, TaKHX AK IIpaBa Ha BUKOPHCTaHHA HAa3BU
a0o JjioroTuUMy KIIy0y.

ITosunionyBaHHA OPOAYKTY AK €JIITHOTO J03BOJIAE
3aJIyyaTy IJIATOCIIPOMOIKHY ayJUTOPI0 Ta HigKPECITIOE
BUCOKUI CTATyC KJIyOy.

2. Cmpamezia Husvkux yin (penetration pricing) —
BUKOPUCTOBYETHCA 3 METOIO: 301IbIIIEHHA OXOILIEHHA
JIOKAJIBHOI CITIJIBHOTH; 3aJIyYeHHA HOBUX BOOJIiBAJIBHU-
KiB (HampuKIag, IIPogak HeTOPOruxX KBUTKIB HA MaTdl
3 KOMaHJaMU HIDKYOTO PiBHA); HOILYJIAPU3aIlil KiryOHO1
CUMBOJTIKH (fIeIeBIni cyBeHipu, pyTOOIKH TOIIIO).

ITro crparerito uacto o6uparoTh [11]: HOBocTBOpPEHL
KJIyOu; KIIyOM HIDKUYMX JIir; OpraHisarlii, AKi (PyHKITio-
HYIOTb Y PerioHax i3 HeCTaJIMMU TPATUITAME (yTOO -
HOTr0 BOOJTIBAHHSA.

Huspki miHU TakoK IiJIeCIIPAMOBAHO 3aCTOCOBY-
OTBCA 10 OKpeMux corianpHux rpyn [10]: miTeit, ocib
3 IHBAJTIHICTIO, CYPOBOKYOUNX 0Ci0.

3. Cmpameezia dugepenyiauii yin (price differentia-
tion) — e HAUIIOIIMPEHIIITNI ITAXIJ, AKKH mepeadadae
BCTAHOBJIEHHS I[iH Ha OCHOBI Pi3HUX KPUTEPIiB: IIpUBAa-
OJIMBICTH CEKTOPY 1A MEepPeriAay; PiBeHb CyIIePHUKA;
[I€Hb TYDKHA YU yac Mardy (Hampukiias, BikeH / Oymui);
craTyc 1o/l (HaIioHaJIbHI Y1 MIXKHAPO/IHI 3MaraHHsA);
JIOCTYII 10 TOJATKOBUX CEPBiCiB (HATIPUKJIIa[, XapuyBaH-
HA a00 aBTOIIaPKOBKA).

¥Y3araJpHIOIOUHN, MOKHA CTBEP/?KyBaTHU, 110 PiBEHb
LiH BUBHAYAETHCSA AKICTIO IIOCJIYTH, AKY IIPOIIOHYE yT-
OOJIBHUI KITYO0.

Cmpamezii ducmpubyyii npogecitinux
dymobonvHux Kayoie

Y KOHTEKCTI MapKeTHUHTOBOI IiAIBHOCTI mpodeciii-
HUX (PyTOOSHLHUX KIIy6iB QUCTPUOYITiA OXOILITIOE IIPOIIeC
IJIaHyBaHHA, peajisallili Ta KOHTPOJII0 (DiBMUHOTO TIe-
PeMillleHHsA TOBaPiB 1 ITOCIIYT — BiJT MICIIA X CTBOPEHHSA
10 KIHIIEBOro CIoXKyuBaua. BoHA € KJII04OBUM eTarioM
y 3abesreueHHi JOCTYITHOCTI KITyOHOTO MPOAYKTY JIJIA
BOOJIIBAJILHUKIB.

Y dyr6osbHI iHIyCTPil AUCTPUOYITA HacamIiepes
nop’sa3ana 3 [10]: peasisaliiero KBUTKIB Ta a00HEMEeHTIB
Ha Mardi; IOIINPEeHHAM KIIyOHOI aTpu0yTUKN, CyBEeHi-
PiB, JKypHAaJIIB i rageT; 3a6e3reYeHHAM JOCTABKU Xap-
YOBUX ITPOAYKTIB /10 TVIAMAAIIBKUX CEKTOPiB (0c00JIMBO
VIP-30H); TpaHCIIOPTYBAaHHAM YYACHUKIB CIIOPTHBHOT'O
moy (TpaBIliB, TEXHIYHOTO MEPCOHAJY) Ta CHeIiaJri3o-
BAaHOI'0 00JIaqHAHHA.

TakyuM ynHOM, TUCTPUOYITiA B KIIyOHOMY MapKeTHH-
Ty MIOKJIMKAHA TO/I0JIaTH IIPOCTOPOBI T YaCOBi PO3pUBU
MiK MOMEHTOM CTBOPEHHS ITPOIYKTY 1 HIOT0 CIIOKMBaH-
HAM, 3a0e3ITeUyYr CBOEUaCHNH, 3PYUYHUIT 1 eKOHOMIY-
HO e(DEeKTUBHUIM TOCTYII IO KJIYOHOTO TIPOLYKTY.

Y mpaxTuili Kiay06iB 3aCTOCOBYIOTBCA TPU OCHOBHI
munu cmpameziti ducmpubyuii [8; 10]:

1. Inmencusna cmpamezia ducmpu6byyii. Leii min-
Xif mepegdauyae MakcuMaJlibHe PO3MIMPEeHHA KaHAJIB
POJAKy 3 METO OXOILJIEHHA HAWIIMPIIOl ayTuTopii.
Kny6ua nmpoaykitia (KkBUTKM, ab0HEMEHTH, CyBEeHIpH,
raseTH) peai3yeThCsa Yepes: TOUKU TPOIaKy TP CTali-
OHAaX 1 KIyOHUX 00’€KTax; Mepeski areHTCTB a00 KBUTKO-
BUX CEPBICiB; KIOCKH, IIIKOJIU, MiAIIPHUEMCTBA; TUMYACOB1
CTeHIU Ha BYJUIAX YU B TOProBUX IEeHTpPax.

IlepeBarorw iHTEeHCUBHOI AUCTPUOYIIil € MaKCU-
MaJibHe OXOIUIeHHA ayquTopii. A ii ToJI0BHUI pUsUK —
CKJIQIHICTb KOHTPOJIIO Ta BUIIA JIOTICTUYHA BAPTICTh.

2. Cenexkmusrna cmpamezia ducmpubyyii. Y Me-
JKaxX IbOT0 MiIXOAy OKpeMi ToBapu abo IMOCJIyTU MPo-
IIOHYIOTBCA Y BUOPAHUX TOYKAX, YACTO JIJIA KOHKPET-
Hol aynuropii (VIP-crio:kmBauiB, JIOAJIBHUX KITIEHTIB).
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Hanpukiiag: mpogask eKCKII03UBHOT aTPUOy TUKY JIUIITE
B OIIifHUX KJIyOHUX MarasuHax; HATaHHA [MeBHUX
ToBapiB (CyBeHipiB, HAIIOIB) JIUIIE B 30HAX [JIA TOCTEHN
a6o B VIP-noxax.

IlepeBaror ceeKTUBHOI TUCTPUOYITIT € MIATPUMKA
IMIPKY eJIiTapHOCTI IIPOAYKTY KiyOy, a ii roJIOBHUI
PUBUK HOJIATAE Y TOMY, II[0 00MEKeHHA JOCTYITHOCTI
MOKe 3HUSUTH 3arajIbHUUN 00CAT IIPOIAKIB.

3. Excrnwsusna cmpamezia ducmpubyyii mepem-
Gauae IPOIAK IIPOMYKITIT JIMIIIE uepes OquH oQiri i
kanast. Hanpukiiaz: peastisaliia meBHOTO IIPOAYKTY BU-
KJIFOUHO Yepes KIIyOHuit ogic; mpogask 6aHKiBCHKUX a60
KJIyOHUX KapT, PO3po0IeHUX Yy TTapTHEPCTBI 3 0aHKaMU,
JIUIIe Yepes OHY IIaTgopmy.

IlepeBaror eKCKJIIO3UBHOI AUCTPUOYILil € TTOBHUIA
KOHTPOJIb Ta (popMyBaHHA YHIKAIBLHOI I[iIHHOCTI. Ii ro-
JIOBHUU PUBUK — HUIBKUII 00CAT OXOMJIEHHS 1 3MEH-
IIEeHHSA JJOCTYITHOCTI.

Y cyuacHMX yMOBaxX 3HAUHA YaCTUHA (PyTOOIBHUX
KJIyOiB TIePeXOqUTh A0 OHJIAWH-TUCTPUOYIIiI, 110 J03-
BOJIsie MiHIMIZyBaTU BUTPATU HA JIOTICTUKY, & TAKOXK:
CIIPOCTHUTH IIPOIleyPY KYIIiBJII KBUTKIB 1 TOBApiB IJIA
BOOJTIBAJIbHUKA; IHTETPYyBaTU MPOIEC TUCTPUOYITiT
3 CRM-cucremamu; 3a6e31eUnTH IePCOHATIZ0BAHI
ITPOITO3UIIii B OHJIAWH-MAarasuHax; BUKOPUCTOBYBATH
COIaJIBHI MepeKi AK KaHaJIU ITPOasKy.

Cmpamezii npocysarns npogheciiinux
@dymbonvrHux Kyoie

IIpodecitini qyT6obHI KIy6H peasisyoTb IIPOMO-
IiHI 3aX0M, COPAMOBAHI HacaMIiepea Ha mo0yI0BY
MIO3UTUBHOIO iIMIIIKY Ta (GhOPMYBAaHHA CUIIBHOI KJIyOHOT
OpPeHIoBOI 1IEHTUYHOCTI.

Tpagurtitina npoMoriifiHa TiAJIBHICTD 30CEPEKY-
€ThCSA HAa CTBOPEHHI Ta IMiITPUMITI [TO3UTUBHOTO 00pasy
KJIyOy uepes Taki iHCTpYMEHTH:

* odiritiuuii Be6-caiiT KIy0y, AKMI MiCTUTD iH(pOpPMALIi0
PO iCTOPiF0 KITy0y, I0T0 CIIOPTUBHI 300y TKHM, 0COOIMBO
B MiﬁCHapOHHHX 3MaraHHAX;

® IIpojak KIryOHOI aTpulyTUKY, CyBeHIpiB Ta KIyOHUX
BUIaHb (ra3eToK, JKypHAJIIB);

® opraHisaria 3ycTpidel IIpeICTaBHUKIB KJIy0y 3 Mic-
I[€BOI0 CIHLIBHOTOI0, 30KpeMa 3 JITbMU 1 MOJIOOIIO 31
MIKLT T TUTAYNX OYIUHKIB.

Ha odimitinux cafiTax Takox po3MIIyeThCA iHpop-
Mallis, HeoOxigHa BOOIIBaJIbLHUKAM, HATIPUKJIIA, PO
MOSKJIMBOCTI IIPUA0AHHA KBUTKIB Ta a00HEMEHTIB.

OxpiM Tpaguiiiaoro ¢GopMyBaHHSA IMIIKY, TeAK]
KJIyOU OpParHyThb PO3IIUPUTU OPEH[I 3a MeKi CIIOPTY,
YKJIQIal0u¥ KOMEPIIHI yroau 3 MiiIPUEMCTBAMU 3 1H-
mux cekTopiB exkonoMmiku. Ile mae 3mory mpomaBaru
mpaBa Ha BUKOPUCTAHHSA: Ha3B KJIy0iB; rep0OiB; JIOTOTH-
ITiB; KIIyOHUX KOJILOPIB JIA IIPOAYKINI y cepi omAary,
XapuyBaHHA, 0aHKIBCBKUX MOCJIYT TOIIIO.

OcHoBHI cmpamezii npocysantsa PyTOOTLHUX KIIyOiB
OXOILTIOITE [8; 10]:

1. Cmpamezia noby0osu no3umuerozo imioxcy KJy-
6y. Peaizyerncst 3a moromMororo pisaomaniTHuX PR-Tex-
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HiK: Meqia-ITy0OJIiKalii; ygacTb y coliajIbHUX Ta 6Jaro-
MAHNX KaMOaHiAX (Hanpuriiazn, «besmeunnii cTamion»,
«BukmrHBEMO pacuaMm 3i cramioHis», «OnuH Ki1y6 — ofgHa
KOMaHa»); OpraHisalfia OCBITHIX 3aX0[diB y IIKOJIaX
1 IUTAYUX OyIUHKAX.
2. Cmpamezia popmy8anHs CROPMUBHOL MAPKU Ye-
pe3 docaenenns. Cunbauil 6pern GopMyeTbCsa 3aBIAKA
yCITiXaM y CIIOPTUBHUX 3MAraHHAX, TBUIIEHHIO PerLy-
Tarii KiIy0y, (POpMyBaHHIO JIOSJIBHOCTI BOOTiBAJIbHUKIB,
a TaKOK eTUUHIN MPo30pocTi (BiICyTHICTh KOPYIIIIii,
(bimaHCcOBA BIQKPUTICTD).
3. Cmpamezia poswupernsa 6pendy Ha THWL 2ary3l.
Heski ki1you yKIagaoTh TapTHEPCHKI Yroiu 3 KOMep-
OIHHUMU CTPYKTYPaMHU [JIA CIIIJIBHOTO BUPOGHUIITBA
TOBapPiB 1 TTOCJIYT.
Bapro Takox 3ayBaskuTH, 1110 TTpodecititi (hyTOoIBHI
KJIyOM HAJA0Th BeJIMKe 3HAUEHHS HAABHOCTI mpode-
CLITHO po3pobireHnX O(IiHIX CANUTIB Ta PO3MIIIEHHIO
BiJleoMaTepiaiiB, 10 MABUIIY€E TXHIO TONYJIAPHICTH
1 3BMII[HIOE IMI/IK. YUacTh y COI[iaJIbHUX 1HII[IaTUBaX
Ta GJIATOMiMHUX IIPOrpaMax TAKOMK CIIPHsSAE (POPMYBAHHIO
TO3UTUBHOTO CITPUMHATTA KIIy0y Y MiCIIeBill rpoMaIi.
Y cyuacHHX yMOBax TOTaJILHOI I{(poBisamii cy-
CITLILCTBA CTPATETIA IMPOCYyBaHHA IIpodeciiitoro Qyr-
60JIbHOTO KJIyOy ITOBUHHA IlepegdavaTu mobymaoBy Oa-
raTokaHabHOl KoMmyHikalrii (Omnichannel strategy),
a60 IHITUMY CJIOBAMY iHTErpOBaHY KOMYHIKAIIiIo uepes
[12]: comianpHi Mepeski; BeOGcaiiT, MOOIJIBHUI 3aCTOCY-
HOK; email-poscuiiku; mmomii oduiaiid (Maryi, haH-aHi);
CRM-cucremu. [{a komyHikaris moBruHHEA 6y TH ITOCITi-
IIOBHOI0, EMOLIIIHOIO Ta IIePCOHAIIZ0BAHO0I0, HE3AJIEHKHO
Bif rIaT@opmMu.
CyuacHa cTpareris IpoCyBaHHS He MOXKe 1CHyBaTH
6e3 [13]: big data Ta amamiTuku; nepconarisarii (Al,
CRM, asrropurmu noseminkn); Web3 (NFT, Trokenu, me-
TaBCECBIT); reiiMi(ikalii; aBTOMaTU30BaAHUX ILIAT(HOPM
(Hampukitaf, 1A email-MapKeTHHTY).
IudpoBi iHCTPYMEHTH T03BOJIAIOTH (DY TOOILHOMY
KJIyOy Oy T 6IMKIrM 10 (PaHiB Ta MaKCUMAJTBHO e(ek-
TUBHUM Y BUKOPUCTAHHI PeCypCiB.
4. Komnaekcna pan-cmpamezisa (fan engage-
ment)
®dan-exkocucreMa — Iie CYKyIHICTb BCiX TOUOK B3a-
eMoIii 3 y0OJTiBaJIHUKOM: BiJl CTA/TIOHY /10 COIMEPEIK.
Ky6 moBuHeH cTBOpOBaTH cepeoBuilie, ie (paHar Bif-
gyBae cebe YACTUHOIO CITIJIFHOTH.
DaH-1IeHTPUYHICTh — T'0JIOBHA I[IHHICTH CyYaCHOTO
CIIOPTUBHOTO MapKETHUHTY. 3ajIy4ueHHA BOOJIiBAIBLHU-
KiB— He pasoBa akIlif, a IJIAHOMIPHA CTPaTerisa mo0y/10-
BU JOBrocTpokoBux BigHocuH. OcHoBHI ejiemenTH [14]:
® CTBOPEHHS KOHTEHTY — Bifle0 3 TPEHyBaHb, iIHTEPBI0,
3aKyJiiccs;

* 1 pPoBa B3AEMOIisA — IOIATKHU, TOJIOCYBAHHSA, KOH-
KypCH,

® [IporpamMu JIOSJIBHOCTI — (paH-KIyOm, ab0HEMEeHTH,
BHUKKH;

® iHTerpaIlis B )KUTTA FPOMaU — 3YCTpidi, 6Iaromii-
HICTb, IIKOJIU (hyTOOILY;
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® MepUaHIAWBWHT — CTBOPEHHA He IIPOCTO TOBAPiB, a
HOCIiB KJIy6HOI i1€HTUYHOCTI.

BucuHoBku. MapkeruHrosa crparerisi (oyT60JI5HOT0
KIIy0y Mae GyTH LIUTiCHOIO, 6araTopiBHEBOX), JOBIOCTPOKO-
BOIO, EMOLIIITHO HACHIEHOO Ta (haH-0PIEHTOBAHOI. 1i 0CHO-
BOIO € UiTKe TIO3UI[I0HYBaHHsA, po00Ta 3 PISHUMHU CETMEH-
TaM¥ BOOJTIBAJTHHIUKIB TA TIMO0KA IHTErpallis y (haHaTChKe
cepeIoBUINe. YCITIIITHA CTpaTeris Iepeqdoadac He JIUIIe
KOMeDITiiiHe TPOCyBaHHA IIPOAYKTY, ajie i GopMyBaHHS
JTOBIOCTPOKOBUX BITHOCHH 13 (haHamu, 6asyrourch Ha eMo-
IIMHIHN TPHUB ASAHOCTI, IMEHTUIHOCTI KITy0y Ta AaKTHBHOMY
3aJTy4eHHi BOOJTIBAJIBHUKIB [I0 JKUTTA KOMaHIU.

EdexruBHa crpareris 0XoILTIOE BCi €JIeMEHTH KJjia-
cuuHOr0 MapkeTuHr-mikcy (4P), aganroBani go gyT-

00JILHOTO PUHKY, 3 aKIIEHTOM Ha ITU(POBY TpaHCchop-
Martito. Kiay6 moBuHEH 0JHOYACHO IIPAIIOBATH HAJT
MO3UI[IOHYBAHHAM, CEI'MEHTAIlI€l0, POBBUTKOM IIPO-
IYKTY, THYYKHAM I[IHOyTBOPEHHAM, 6araToKaHaILHOTO
JUCTPUOYITI€I0 Ta MPOCYBAHHAM uyepes IHHOBAIliliH1
iHCTpyMeHTH (corMepeski, retimigikarris, 1111, Web3),
3a0e3Meuyun CTaJIUi PO3BUTOK OPEH/IY.

IlepcriekTBU mogaibIIuX AOCIIIIXKEHb MOXKYTh
OyTH CIIPAMOBAHI Ha PO3POOKY MOe/Ii MapKeTUHTOBOL
cTparerii 3 ypaxyBaHHAM II(pPOBOI TpaHchopmMarrii
(yT6ostbHOT iHAYCTPIl, BIUTUBY COI{ia/IbHIX Mefia Ta I10-
BEIIHKOBOI aHAJTITUKYU y00JTiBAJILHUKIB, 10 I03BOJIUTH
OiIBUIIUTHA KOHKYPEHTOCIIPOMOKHICTh YKPAIHCHKUX
KJIy0iB y €BPOIEMCHKOMY KOHTEKCTI.

JIiteparypa
1. Crpyx H., Kanpans O. MapkeTrHIoBa cTpaTeris miAIpUeEMCTBA: CyTh 1 mpoiec Bubopy. Exonomika ma cycnisibemeo.
2023. Ne 55. URL: https://economyandsociety.in.ua/index.php/journal/article/view/2927/2848 (nara ssepuenss: 05.10.2025).
2. Kormep @., Apmcrponr I'. OcxoBu mapkerunry: migpyunuk. Kuis: Haykosuii csit, 2023. 880 c.
3. Chadwick S., Arth C. Managing Football: An International Perspective: a book. London: Routledge, 2009. 489 p.
4. Rein 1., Kotler P., Shields B. The Elusive Fan: Reinventing Sports in a Crowded Marketplace: a book. New York:

McGraw-Hill, 2006. 327 p.

5. Bridgewater S. Football Management: a book. London: Palgrave Macmillan, 2010. 221 p.
6. Shank M., Lyberger M. Sports Marketing: A Strategic Perspective: a book. London: Routledge, 2014. 704 p.
7. Chadwick S., Chanavat N., Desbordes M. Routledge Handbook of Sports Marketing: a handbbok. London: Routledge,

2015. 424 p.

8. Zielonka J. Strategie marketingowe klubéw sportowych. Marketing4Sport. 2018. URL: https://www.nigdywiecej.
org//docstation/com_docstation/63/j._zielonka_strategie_marketingowe_klubow_sportowych._marketing4sp_1550701657.

pdf (mara sBepuenHA: 05.10.2025).

9. SportArena: HeBukopucraui pesepBu MapkeTuHry ykpaiuncskoro ¢gyroosy. URL: https:/sportarena.com/uk/footboll/
ukraina/nevykorystani-rezervy-marketingu-ukrainskogo-footbola (gara ssepuenns: 04.10.2025).
10. Smolen A., Pawlak Z. Strategie marketingowe zawodowych klubéw sportowych. Filozoficzne i spoteczne aspekty

sportu i turystyki. 2016. P. 197-209.

11. Kedziorek W., Matusiak R. Profesjonalny klub sportowy jako podmiot gospodarczy na polu konkurencji rynkowe;j.
Zarys koncepcji marketingowej. Zeszyty Naukowe Paristwowej Wyzszej Szkoty Zawodowej w Plocku. Nauki Ekonomiczne.

2019. Ne 30. P. 71-91.

12. Deloitte Football Money League: Digitalization and Fan Engagement. URL: https://www2.deloitte.com (mara

3BepHeHHA: 04.10.2025).

13. Pw C. Sports Survey: Web3, NFTs and the Metaverse: The Future of Sports Monetization. URL: https:/www.pwc.
com/gx/en/industries/tmt/sports-survey.html (mara ssepuennsa: 04.10.2025).
14. Deloitte Football Money League: Fan Engagement and Strategic Growth. URL: https://www2.deloitte.com (mara

3BepHeHHA: 04.10.2025).

References
1. Struk N., Kapral O. (2023). Marketynhova stratehiia pidpryiemstva: sut i protses vyboru [The marketing strategy of
the enterprise: essence and selection process]. Economy and society, vol. 55. Available at: https://economyandsociety.in.ua/

index.php/journal/article/view/2927/2848 [in Ukrainian].

2. Kotler F., Armstrong H. (2023). Osnovy marketynhu [Fundamentals of Marketing]. A handbook. Kyiv: Naukovyi svit

[in Ukrainian].

3. Chadwick S., Arth C. (2009). Managing Football: An International Perspective. A book. London: Routledge.
4. Rein 1., Kotler P., Shields B. (2006). The Elusive Fan: Reinventing Sports in a Crowded Marketplace. A book. New

York: McGraw-Hill.

5. Bridgewater S. (2010). Football Management. A book. London: Palgrave Macmillan.
6. Shank M., Lyberger M. (2014). Sports Marketing: A Strategic Perspective. A book. London: Routledge.
7. Chadwick S., Chanavat N., Desbordes M. (2015). Routledge Handbook of Sports Marketing. A handbook. London:

Routledge.

101



// MixknapoaHUI HayKOBMIA XXypHan «IHTepHayKa».
// MapketuHr // Cepis: «<ExkoHomiuHi Hayku» // N2 10 (102), 1 1., 2025

8. Zielonka J. (2018). Strategie marketingowe klubéw sportowych [Marketing strategies for sports clubs]. Market-
ing4Sport. Available at: https://www.nigdywiecej.org//docstation/com_docstation/63/j._zielonka_strategie_marketingowe_
klubow_sportowych._marketing4sp_1550701657.pdf [in Polish].

9. SportArena: Nevykorystani rezervy marketynhu ukrainskoho futbolu [Untapped marketing reserves of Ukrainian
football]. Available at: https://sportarena.com/uk/footboll/ukraina/nevykorystani-rezervy-marketingu-ukrainskogo-footbola
[in Ukrainian].

10. Smolen A., Pawlak Z. (2016). Strategie marketingowe zawodowych klubéw sportowych [Marketing strategies of
professional sports clubs]. Philosophical and social aspects of sport and tourism, pp. 197-209 [in Polish].

11. Kedziorek W., Matusiak R. (2019). Profesjonalny klub sportowy jako podmiot gospodarczy na polu konkurencji
rynkowej. Zarys koncepcji marketingowej [A Professional Sports Club as a Business Entity in the Field of Market Compe-
tition. Outline of a Marketing Concept]. Scientific Papers of the State Higher Vocational School in Ptock. Economic Sciences,
vol. 30, pp. 71-91. [in Polish].

12. Deloitte Football Money League: Digitalization and Fan Engagement. Available at: https://www2.deloitte.com

13. Pw C. Sports Survey: Web3, NFTs and the Metaverse: The Future of Sports Monetization. Available at: https://www.
pwe.com/gx/en/industries/tmt/sports-survey.html

14. Deloitte Football Money League: Fan Engagement and Strategic Growth. Available at: https://www2.deloitte.com

162



