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YNPAB/IIHHA PEKJTAMHOIO JIA/IbHICTIO
MANPUEMCTBA 3 BUKOPUCTAHHAM KPEATUBHUX
IHCTPYMEHTIB DIGITAL-MAPKETUHIY HA PUHKY
KOCMETUYHUX 3ACObBIB

MANAGEMENT OF ADVERTISING ACTIVITIES
OF AN ENTERPRISE USING CREATIVE DIGITAL
MARKETING TOOLS IN THE COSMETICS MARKET

AHoOTauif. BCTyn. Y cy4acHnx yMoBax guHaMiyHo20 po3BMTKY LiMPOBUX TeXHOORiN pekaamMHa GisbHICTb MignpueMcTs
303HAE CYTTEBMX 3MiH. OCO0/IMBO Lie CTOCYETbCS PUHKY KOCMETUYHMX 3aC00iB, IKMIT XapaKTepU3yeTbCs BUCOKOIO KOHKYPeHLI€o,
Bi3yQ/IbHOI HACMYEHICTIO TA eMOLHOI0 3a/TyYeHICTIO CIOXMBAYIB. YCriluHe MPOCyBAHHS MPOGYKLii Ha LUbOMY pUHKY NOTpebye
He JnlLie TexHiYHOi NPMCYTHOCTI B digital-cepeqoBului, a /i BUKOPUCTAHHS KDEATUBHMX iHCTPYMEHTIB, 3gaTHNX MPUBEPHYTH yBARY
ayguTopii Ta chopmyBaTH CTivikuii iHTepec go 6peHgy. Y LibOMY KOHTEKCTi aKTyanbHUM € BIPOBAGXEHHS IHHOBALIiFiHX Migx0giB
gO ynpaBiHHS PeKIaMHOIO GiIbHICTIO, L0 MOEGHYIOTb KPEAaTUBHICTb, UM@POBI IHCTPYMEHTM Ta PO3yMiHHS! CIOXMBYMX BIOGOOAHb.

Meta. MeToto cTarTTi € gocnigkeHHsi 0coOIMBOCTel YPaBAiHHA PeKNIaMHOIO GisiIbHICTIO NIGNPUEMCTBA 3 BUKOPUCTAHHAM
KpeaTusHux digital-iHcTpymeHTiB Ta po3pobka Mogeni, Ika go3Bosisie ePekTMBHO aganTyBATH MAPKETUH20BI KOMYHIKALi go 3miH
y NoBeqiHLi CMOXMBAYIB HA PUHKY KOCMETUKM.
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Marepianu i meTogn. MaTepianamu gocnigkeHHs € Npawi BITYU3HAHUX Ta 3apyOikHMX aBTOPIB, L0 MPOBAGATH CBOI HAYKO-
BO-MPAKTUYHI GOC/IGXKEHHS y cepi ynpaBAiHHS pekNIaMHOIO GisiIbHICTIO, 30KPeMa i3 3aCTOCYBAHHSM KpeaTMBHUX iHCTPYMEHTIB
digital-mapketuHay.

B npoueci HamcaHHs cTatTi 6y10 BAKOPUCTAHO HACTYIMHI HAYKOBI MeTOgu: TeOPeTMYHO20 y3a2A/IbHEHHS! TA 2Py MyBAHHS
(gn151 XapaKTepUCTUKM MOHATTS T CKAAGOBMX YIPAB/IHHS PEKAAMHOIO GisiIbHICTIO MignpueMCTBa); gopmanisauii, aHanisy Ta
CHHTe3y (g1 goCaig>KkeHHs! 0COOMMBOCTEN | OCHOBHUX TeHGEeHLil PUHKY KOCMeT4HMX 3acobiB YKpaiHu, gocBigy BUKOPUCTAHHS
KpeaTtuHux digital-iHcTpyMeHTIB B gaHivi cdepi, nobygosu mMogeni ynpasiHHS pekNaMHOIO GisIbHICTIO, Ika 6a3yeETbCsl HA Kpe-
aTMBHO-UMPPOBOMY Migxogi); N02i4HO20 y3a2aibHeHHS! pe3ynbTaTiB (PopMY/IOBAHHS BUCHOBKIB).

Pe3ynbTati. Y cTaTTi po32/1siHYTO AKTYA/IbHI ACNEKTH yNpaB/iHHS PEKNAMHOIO GisiIbHICTIO NIGNPUEMCTBA B yMOBAX LUMPpOBOI
TpaHcdopmadii, i3 Pokycom Ha BUKOPUCTAHHI KpeaTnBHUX iHCTpyMeHTiB digital-MapkeTnHay Ha puHKY KOCMeTyHMUX 3acobiB.
[1igkpecIoeTbCS, WO B Cy4aCHOMY KOHKYPEeHTHOMY CepegoBuLLi TpaguLiiiHi peknamHi MeTogu BTpa4atTb epekTUBHICTb, a
CMOXMBAYi CTAIOTb OIbLL BUMOIMBUMY GO POPM i 3MICTY MAPKETMH20BMX NOBIGOMAEHb. Y 3B'3Ky 3 MM, KpeaTUBHUI Nigxig
gO 0p2aHi3auii pekNamHoi KamMMaHii 3 BUKOPUCTAHHAM iHHOBawiiHuX digital-iHcTpymeHTiB BUCTYyNae HeobXigHO yMOBOKO gs
3aN1y4eHHs yBazu LinboBOI ayguTopii, nigBuLLEHHS BMi3HABAHOCTI GpeHgy Ta CTUMY/MIOBAHHS KyMiBelbHOI AKTUBHOCTI.

ABTOPAM¥ MPOAHA/I30BAHO OCHOBHI KPeaTyBHi iHCTpyMeHTH digital-mapkeTuHey, cepeg skux: iHTepakT1BHI GopmaTy peknamu
(AR/VR-KOHTEHT), Bi3yanbHuii CTOpiTeniHz, iHPI0eHC-MapKeTyHe i3 3a1y4eHHsIM HaHO- Ta Mikpob/102epiB, iHTe2pOBAHI KaMMAHi
B TikTok, Instagram Reels Ta YouTube Shorts, nepcoHanizoBaHi 4aT-60T1, Bigeoozsign 3 enemeHTamu woniHzy, UGC-KOHTeHT
(KOHTeHT, CTBOpeHuit KopucTyBayamm). OKpema ysaza NpuginseTbCs BAXIMBOCTI eCTeTMYHOI CKAagoBoi, gu3aiHy Ta Bi3yanbHOI
igeHTMYHOCTI, SIKi CYTTEBO BMAMBAKOTb HA CPUIHATTS KOCMETU4HUX OPEHGIB Y UMPPOBOMY CepegqoBMLLi.

JlocnigykeHo 3MiHM B MOBEGIHLi CNOXMBAYiB KOCMeTuku nig BrimBom digital-komMyHikaviv Ta BUsiBAEHO 3pOCTakody posb
eMOUifIH020 KOMIMOHEeHTY B MPOLeci MPUAHATTA pillleHHs MPo MOKYMKY. Y CTatTi 3anpornoHOBAHO MOgesib YpasaiHHA PeKaam-
HOIO GiS/IBHICTIO, sIKa 6A3YETbCSA HA KPeaTBHO-LMPPOBOMY MigX0gi i OXOMJIIOE TaKi eTanu: gocaigxeHHs ayguTopii, 2eHepauis
KpeaTuBHoI igei, Bubip peneBaHTHux digital-kaHanis, peanizauis KaMnawii, aHaniz egekTMBHOCTI Ta onTMMI3auis. HaBegeHO
np1KAag BUKOPUCTAHHSA KpeaTuBHoi digital-ctpatezii B ykpaiHCbKii KOCMeTUYHIl KOMAQHI, WO nigTBepgXKyoTh OUINbHICTD i
pe3ynbTaTuBHICTb Tako20 nigxogy. O6JPyHTOBAHO, WO iHTe2pauis kpeatTusHux digital-iHCTpymeHTiB y npouec ynpasaiHHs pe-
KJIAMHOIO GiS/IbHICTIO Cripusie POPMYBAHHIO GOB2OTPUBAIMX BIGHOCUH 3i CMOXMBAYEM, MigBULLEHHIO KOHKYPEHTOCTPOMOXHOCTI
nignpueMCTBA TA gOCA2HEHHIO CTiNKOI PUHKOBOI MO3MLT.

lepcneKkT1BU. B N0Ga/bLIMX HAYKOBUX JOCIGIKEHHSIX MIAHYETbCS 30CepeguTUCh Ha PO3po0Li cUCTeM OLIHIOBAHHS edek-
TMBHOCTI KpeaTuBHux digital-kamnaHivi, 1o BpaxoByioTb He JnLLe KifbKiCHI, ane i IKICHi MOKA3HWKWM (eMoLiiiHWiA Bigayk, piBeHb
3a1y4eHoCTi, goBipa go bpeHgy). MoganbLui HayKOBi po3pobku y LibOMY HAnpPAMI CIPUATUMYTb YJOCKOHAIEHHIO MigxogiB go
peKkamHoi gisibHOCTi, 3abe3neyeHHio ii 6inbLUOi eeKTMBHOCTI Ta CTIMKOCTI B yMOBAX LIBUGKO3MiHHO20 PUHKOBORO | TeXHO/O-
2I4H020 cepegoBMLLa.

KnoyoBi cnoBa: ynpas/iiHHSA, pekamHa gisiibHICTb, KpeaTusHi digital-iHCTpyMeHTH, puHOK KOCMETUYHMX 3aCO0IB.

Summary. Introduction. In the current conditions of dynamic development of digital technologies, the advertising activities
of enterprises are undergoing significant changes. This is especially true of the cosmetics market, which is characterized by high
competition, visual saturation and emotional involvement of consumers. Successful promotion of products in this market re-
quires not only a technical presence in the digital environment, but also the use of creative tools that can attract the attention of
the audience and generate sustainable interest in the brand. In this context, it is important to introduce innovative approaches
to advertising management that combine creativity, digital tools, and an understanding of consumer preferences.

Objective. The purpose of the article is to study the peculiarities of managing the advertising activities of an enterprise using
creative digital tools and to develop a model that allows to effectively adapt marketing communications to changes in consumer
behavior in the cosmetics market.

Materials and methods. The research materials are the works of domestic and foreign authors who conduct their scientific
and practical research in the field of advertising management, in particular with the use of creative digital marketing tools.

In the process of writing the article, the following scientific methods were used: theoretical generalization and grouping (to
characterize the concept and components of the management of advertising activities of an enterprise); formalization, analysis
and synthesis (to study the features and main trends of the Ukrainian cosmetics market, the experience of using creative digital
tools in this area, to build a model of advertising management based on a creative and digital approach); logical generalization
of results (formulation of conclusions).

Results. The article deals with the relevant aspects of managing the advertising activities of an enterprise in the context of
digital transformation, with a focus on the use of creative digital marketing tools in the cosmetics market. It is emphasized that
in today’s competitive environment, traditional advertising methods are losing their effectiveness, and consumers are becoming
more demanding of the forms and content of marketing messages. In this regard, a creative approach to organizing an advertis-
ing campaign using innovative digital tools is a prerequisite for attracting the attention of the target audience, increasing brand
awareness and stimulating consumer activity.

The authors analyze the main creative digital marketing tools, including interactive advertising formats (AR/VR content),
visual storytelling, influence marketing involving nano- and microbloggers, integrated campaigns in TikTok, Instagram Reels and
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YouTube Shorts, personalized chatbots, video reviews with shopping elements, UGC content (user-generated content). Special
attention is paid to the importance of the aesthetic component, design and visual identity, which significantly affect the percep-
tion of cosmetic brands in the digital environment.

The changes in the behavior of cosmetics consumers under the influence of digital communications are studied and the
growing role of the emotional component in the purchase decision-making process is revealed. The article proposes a model for
managing advertising activities based on a creative and digital approach and covering the following stages: audience research,
generation of a creative idea, selection of relevant digital channels, campaign implementation, performance analysis and opti-
mization. An example of the use of a creative digital strategy in a Ukrainian cosmetics company is presented, which confirms the
feasibility and effectiveness of this approach. It is substantiated that the integration of creative digital tools into the process of
managing advertising activities contributes to the formation of long-term relationships with consumers, increasing the compet-
itiveness of the enterprise and achieving a stable market position.

Prospects. In future research, it is planned to focus on the development of systems for evaluating the effectiveness of cre-
ative digital campaigns, taking into account not only quantitative but also qualitative indicators (emotional response, level of
engagement, brand trust). Further scientific developments in this area will help to improve approaches to advertising activities,

ensure their greater efficiency and sustainability in a rapidly changing market and technological environment.
Key words: management, advertising activity, creative digital tools, cosmetics market.

Hoc'ranomca npo6siemu. CrOrogHi pekaama craaa
HEeBIJI €eMHOI0 CKJIQI0BOIO0 YCIIIIIIHOTO MTPOCYBAHHSA
OpeH/y, 0cO0IMBO B yMOBax IudpoBoi TpaHchopmarrii
punky. Ha puaKy KocMeTUUHUX 3ac00iB, Jie BidyaJabHA
OpUBabJIUBICTh, EMOIIHHICTE 1 3MAaTHICTh IPUBEPHYTU
yBary MarmTb BUpIlIaIbHe 3HAYEHHS, 0COOJIMBO aAKTyaITh-
HUM CTa€ BUKOPUCTaHHA cyuacHux digital-iscrpymenTis.
ITorpu akTMBHE MOMUpPEHHA TUPPOBUX TEXHOJIOTIIH,
6araTo MiIIPUEMCTB 1 JIOCi 3aCTOCOBYIOTh CTaHOAPTHI,
MaToe)eKTUBHI ITIIX0AN 0 PEKJIaMHOI JiAJIBLHOCTI.
Ile crocyerhesa sk 06MeKeHOT0 BUKOPUCTAHHSA KPeaTuB-
HUX (DOPMATIB, TAK 1 HEIOCTATHLOI aJaIITallil 10 HOBUX
IIOBEQIHKOBUX MOMEJIeH CIIOKUBAUIB.

KopucryBaui momsa cTUKAIOTHCA 3 BEJIMKOIO0 KiJlb-
KICTIO PEKJIAMHOT0 KOHTEHTY, TOMY IS TOTO0, 1100 OyTu
HOMiYeHHM, ITiIIPHEMCTBA IIOBUHHI He IIPoCTo iHdop-
MYBATH, a 3aX0ILTIOBATH, PO3BAKATH, BUKJIMKATH €MOITi.
Oco611BO 11 BAYKIIUBO I KOCMETIYHIX GPeH/IiB, AKi Oy-
JIYIOTH CBiil 00pa3 caMme Ha Bi3yaJIbHOCTI, CTHUJIi Ta I0Bipi.

HesBarxarouu Ha goctymHicTh HOBiTHIX digital-
IHCTPYMEHTIB — 1HTE€PaKTUBHOI pPeKJiaMu, Bifgeo-
cTopiTeiHTy, iHQII0eHCcep-MmapkeTuHry un UGC-koH-
TEHTY — He BCl IMIIPUEMCTBA MAlOTh YiTKe PO3yMiHHA
TOT0, AK e()eKTUBHO BIPOBAIUTH ITi IHCTPYMEHTH B 3a-
TaJIbHY CTparTerifo. ¥ HAYKOBIH JIiTepaTypi TAKOXK HeI0-
CTaTHBO CHCTEMATU30BAHUX IIIIXO/IIB, AKI 6 KOMILJIEKCHO
TI0€IHYBaJIN YIIPaBJIiHHA pekaamoro, digital-mapkerunr
Ta KpeaTuBHY CKJIa0BY.

OTmxe, mTocTae HEOOXIAHICTE Y (POPMYBaHHI CydaCHOL
MOJIeJIi YIIPaBJIiHHA PEKJIAMHOI0 TiAJIBHICTIO ITiIIIPU-
€MCTBA, AKA BPAXOBYye AK TEXHOJIOTIYHI MOYKJIMBOCTI
digital-cepemoBuia, Tak i moTpedy B KpeaTUBHOMY,
€MOIIiITHO OPiEHTOBAHOMY ITi[XO/Ii /I0 CITO}KMBAYA.

Anajtia ocTaHHIX HocaimiKeHb 1 myOJTiKaii.
3HauHWII BHECOK y PO3BUTOK y cdepi ympasiriHHA
PeKJIaMHO0 MisANbHICTIO 3 BUKopucranusam digital-
MapreruHry 3pobmiau Kornep @.[1], Apmcrponr [Ix.
[2], dako C. [3]. Cepen ykpalHCbKMX HAYKOBIIIB, AKi
JIOCTIPKYIOTh TPOOJIEMaTUKY YIIPABIIIHHA PEKJIAMHOIO
TIABHICTIO, MAPKETUHTOBUX KOMYyHikarii ta digital-

MapKeTUHTy MoxkHA BuAmTu Pomanuenko H. M. [4],
T'ymenna O.A. [5], Cemenenko K.I., Ckpuryu H.C.,
Kupunenxo I.1. [6], Pomar €.B. [7], 'ymentok A.B. [8],
Cnotopgauuk A. C., Mormiesceka O.C., Pomanosa JI.B.,
Canbkosa 1. B. [9] Ta iH.

HocrimxkenHAMEu y cepi 3acTOCyBaHHS KpeaTuB-
HUX iHCTpyMeHTiB digital-maprerunry B Tomy uwmciii
1 Ha PUHKY KOCMETUYHUX 3ac00iB MOXKHA BiIBHAUYUTU
TaKuX 3aKOpHoHHuX BueHux Ak Komiuo E., Camop-
"ac M. [10], ITapk . B., Xour I1. [11], Jouri P., Pao III.
[12]. Cepen BiTUMSHAHNX AOCJIIAHUKIB, 10 PO3POOJIA-
JI aHy TeMaTHuKy, HeoOximHo BumiauTu Bumpsa €.B.
[13], Pomauwumun FO.[14] I"amosa 1. B. [15], IIpokomnen-
ko C.0O. [16]. Pagom 3 TiM, mocTae motrpeba B yIOCKO-
HaJIEHH] MOJIe/Ii yIIPaBIiHHA PEKJIIAMHOI0 TiAJBHICTIO
MiAITPUEMCTBA 3 BUKOPUCTAHHAM KPEaTuBHUX 1HCTPY-
menTiB digital-mapkerunry.

MeToOI0 cTaTTi € DOCIIMKeHHA 0Co0JMBOCTEl
YUPaBJIIHHA PEKJIAMHOI0 JiIAJBHICTIO MiIPUEMCTBA
3 BUKOPUCTAHHAM KpeaTtuBHux digital-incTpymenris
Ta PO3poOKA MOJIeJIi, KA T03BOJIsAE e(DEKTUBHO aIaIITy-
BaTU MapKETUHIOBI KOMYHIKaIlil 0 3MiH y MOBEIIHIIL
CITO}KMBAYiB HA PUHKY KOCMETHUKH.

Marepiaau i Mmeromgu. MarepiajiaMu T0OCTIIKEeH-
HA e: 1) HAyKoBi mpaill BiTUMBHAHUX 1 3apyOisKHUX
JIOCJTITHUKIB, TPUCBAYEH] Mpo0JieMaTHIli YIIPaBIiHHA
peksaMHoO0 AistbHicTIO, digital-mapkeTunry ta Bu-
BUEHHIO CITOKHMBYOI MTOBEQIHKU y cepi KOCMEeTUIHOT
OPOAYKINii; 2) CTATUCTUYHI TAa aHAJTITUYHI IaHi, AKI
BiZT0OOpaKaAIOTh CyYaCHUI CTaH 1 TEHAEHI1 PO3BUTKY
PHUHKY KOCMETUYHUX 3aC00iB.

MeromosioriuHy 0CHOBY MOCJIIPKEHHA CTAHOBUTH
KOMIIJIEKC HAYKOBMX METOIB, 30KpeMa: MeTO[] Teope-
TUYHOTO y3arajibHeHHA Ta TPyIIyBaHHA (CHCTeMaTH-
3aI(ifd KOHIIENITYAJbHUX ITIAXO0/IB I0/I0 YITPABIiHHA
PEKJIAMHOI0 MiAJIBHICTIO MiIIIPUEMCTBA Ta iMeHTHU(i-
Kallisa KpeaTuBHUX iHCcTpyMeHTIB digital-maprerunry);
MeToJ aHaJIidy Ta CUHTe3y (I0CIiTKeHHSA 0CO0JIMBOC-
Tel 3acToCyBaHHA IU(PPOBUX TEXHOJIOTIHN ¥ peKIaMHIX
KaMIIaHiAX KOCMETUYHOI rajysi); MeTos IIoOpiBHAHHA
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(crriBCcTAaBIIEHHA TPAMUITIHHUX 1 ITU(PPOBUX PEKIIAMHUAX
1HCTPYMEHTIB Ta BUSHAYEHHA 1X KOHKYPEHTHUX IIepe-
Bar); MeTOJI JIOTIYHOTO y3araJbHeHHA ((PopMy TIOBAHHS
BIICHOBKIB 1 IPAKTUYHUX PEKOMEH/IAIIi).

Buknag ocHoBHoro marepiaiy. Pexnamua fi-
AJIBHICTD IIIIIPUEMCTBA € HEBII €eMHOIO CKJIAI0BOI0 Map-
KeTHHTOBOI cTpaTerii, CIpAMOBAHOI0 HAa iH(OPMYyBaH-
HA, TTIePEKOHAHHSA Ta HAraJyBaHHA CIOKUBAYaAM IIPO
TOBAPU YU TIOCTIYTU 3 METOI0 CTUMYJTIOBAHHS MOIUTY
Ta (DOPMYyBAHHSA TTO3UTUBHOTO IMIMKy OpeHmy. 3rigHo
3 Osexcenko 0. 0. [17], pexsiama BukoHye (QYHKIIIT
iH(opMyBaHHA, IEPEKOHAHHA Ta HATaIyBaHHA, CIIPH-
sAoun (POPMYBAHHIO MOTUTY TA MiABUINEHHIO BITi3Ha-
BaHocTi Openay [18].

IcTopuuHo MapKeTUHTOBI KOMYHIKAIlil 6a3yBau-
CsA HA TPAAUIIINHUX KaHAJIaX, TAKUX AK TeJie0aueHHs,
pamio Ta APYKOBaHI BUOAHHSA. 3 PO3BUTKOM ITH(pPO-
BUX TEXHOJIOTii 3'ABUJINCA HOBI (DOPMU KOMYHIKAITII,
BKJIIOUAIOUU COI[iaJIbHI Meperki, KOHTeHT-MapKeTUHT
Ta email-mapkerusr. 1li sMiHM 103BOTAIN TiAITIPUEM-
cTBaM O1/IBIII TOUHO TAPreTyBaTU ayJUTOPI0 Ta B3aEMO-
AT 3 Helo B peasibHOMY uaci [19]. Oguak MacoBicThb
BUKOPUCTAHHA JAHUX 1HCTPYMEHTIB HiIIPUEMCTBAMU
IIOMITHO BHMIKYE iX edexruBHicTb. CamMe ToMy Kpea-
TUBHICTb € BAJKJIMBUM aCIIEKTOM PEKJIaMHOI TiAIbHO-
CTi, OCKIJIBKY [I03BOJISI€ IIPUBEPHYTH yBary CIIOKUBAYIB
Ta chopMyBaTH yHIKAIbHUI 06pas 6penmy [20].

Punok KocMeTnuHUX 3aC06iB XapaKTepu3y€eThCs BU-
COKOI0 KOHKYPEHI[i€l0 Ta MIBUAKUMU 3MiHAMU B yIIO-
mobaHHAX crokuBauiB. lle BuMarae Bifj IMiIIIPUEMCTB
THYYKOCTI Ta 3[IaTHOCTI IIIBUIKO aJalTyBaTu CBOI pe-
KJaMHi crparerii. ITigmpuemcTBa NOBUHHI BpaxoByBaTH
crreriuiKy CBOET ITLILOBOI ayIUTOPil Ta BUKOPUCTOBY-
BaTy e(PeKTUBHI KaHaJIM KOMYHIKAITII [JIS IIPOCYBAHHS
CBOIX ITPOYKTIB.

Jaxuii prHOK 3a3Ha€ 3HAYHOIO BILJIUBY AK BHYTPIII-
HiX, TaK 1 30BHIIHIX (PAKTOPiB, TAKUX AK €KOHOMIUHI

BUKJIUKH, TVIO0ATI3AITIfHI TEHIEHII1 Ta 3MiHU Y CIIO/KH-

Bumx Brrogo0aHuax. OCHOBHUMM CIIOKUBAYAMU PUHKY

3aJINIIAIOTHCA JIBA KIJTIOUOBI CETMEHTH: PO3APiOHi 110-

kymri (B2C), aki cknamarors 65% 3araabHOTo 00CH-

Iy CIIOKMBaHHA, Ta Ipodecitini kiaientu (B2B), Taki

SAK caJIOHU Kpacu, mepyKapHi Ta iHIIi 6i3Hecu, 4acTKa

AKUX CTAHOBUTEL 35% [21].
ko mocmiguTu reorpadiyHy CTPYKTYpY iMIIOPTY

KOCMETHYHOI TPOYKILii TO OCHOBHMMU Kpainamu € 11016

ma ($131 myn.), @panria ($85 mun.), Itama ($75 min.),

Kwuraii ($58 mun.), Himeuunna ($57 mum.). Yacrra CHIT

BIIajIa Malike 10 Hyss: cykymnHo $0,47 v, y 2023 (po-

cia/Bimopycs — 0). Ile cBimuuTs mpo mmepebymoBy JiaH-

IoriB rocrayanusa B 0ik €C/Azii [23].

1o 0CHOBHUX TeHIEHIi Ha PUHKY KOCMETHYHUX
3ac001B MOJKHA BiJHECTH:

— 3pocTaHHA anTeuyHoro Kanaiy (dermocosmetics/
beauty B anrreunomy puTeiiii): 3a ciueHb—JIUIIEHB
2024 +20,7% y rpusHi, +12,2% y nonapax, +7,5%
B yIIaKoBEax [24].

— y 2024 npomaski B MOTOYHUX I[IHAX IIE€PEBUIITAIN
2021 (moBoeHHWUIT) PiBeHb; y peajbHUX IliHAX (3 ypa-
XyBaHHAM 1HQJIAIIT) TTOBHE BiTHOBJIEHHS IIle TPUBAE.

— odhIafiH-pPUTEIIT ITOCTYIIOBO HAOIHAKAETHCA 0 TIOKA3-
HukiB 2021; crioskrBUa BIIEBHEHICTD 3aJINIIAETHCA
HecTaOlJIbHOI0, e-commerce IMOCUII0EThCA;

— CTIHKICTh HOTUTY HA JOTJIAL: IIBUAIIE BiJHOBJIEHHA
cermeHTiB skincare, haircare, dermocosmetics 110-
PIBHSAHO 3 JEKOPATHUBHOK KOCMETUKOIO;

— KaHaJIbHA TpaHCpOPMAIliA: MyJIBTUKAHAJIbHICTD 3 aK-
meHToM Ha mapkeriuieiicu, D2C, quick-commerce;
TIOCUJIEHHSA POJIi MepeskeBUX aporepi/anTek Ta digital-
iHCTpyMeHTiB (iH(III0eHCepH, TTepopMaHCc-peKIama,
CRM-/104JIbHICTD).

— JIOKaJIbHe BUPOOHUIITBO IIi] THUCKOM: CKJIQIHOII 3 CH-
POBUHOI0, JIOTICTHUKOI0, KAIpaMU; BOHOUAC YaCTHHA
BUPOOHUKIB HAPOIILY€e EKCIIOPTHY OPIE€HTAII0 3aB/IA-

14,7%
| 18,6%

5,3%

5,8%
6,7%

7,3%

7.6%  \7,9%

9,4%

Pecnybnika MongoBa

E [lonbLua

m Y306ekuncraH

® HimeyunHa

u JlaTBiA

16,8%  PyMyHia

CrnosayyvHa
AsepbangxaH

IlntBa

IHLWI

Puc. 1. T'eorpadiuna cTpyKTypa eKCIopTy KocMeTHKY 3 Yipaini y 2024 p. y HarypajabHOMY BupaxeHHi, % [22]
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K gocryiy mo puHKiB €C Ta mpoexTaM miaqTpUMKN

(ePobota, rpanTn) [24].

Bci 11l TeHeHtIil cyTTEBO BILIMBAIOTEL HA YITPABIIHHA
PEKJIIAMHO0 HisAJIbHICTIO Y cepi KOCMEeTHYHUX 3aC0-
0iB. 3arajoM ITIPUEMCTBA BIAIOTHCA 10 HACTYITHUX
3aXO0MiB:

1) ®@oxyc Ha edexruBHuX KaHaaax 3 ROAS-kouTposem
(amrTeunuii e-commerce, APOrepi-Mepeski, MapKeT-
meiicn) — Ty T 3apas 3pocrae Tpadik i KOHBEPCif.

2) Kpoc-6opaep/eBpo-ciriBIpalis: pejieBaHTHI KO-MapKe-
THHI'0BI aKTHUBHOCTI 3 qucTpud roropamu 3 ITossrri/
Irasmii/@panriii Ta JOKAILHUMH AlITEYHUME Mepe-
JKaMMU.

3) IIpemiasmisaliis Ta JepMaTOKOCMETHUKA: POSIIAPEHHS
acopruMeHty i komyHikamii y high-value mimax,
Jle CIIOKHBA4 30epirae roTOBHICTh ILJIATUTH.

4) Besmnieka O6peHAY 1 BiAMOBIAHICTH CIIOKUBYUM BU-
MoraM: y peKJIaMHHUX MeCeIKaxX IMiTKPeCII0eThCA
«surorosjieno B €C/YkpaiHi», IP030PiCTb JIAHIIIO-
ra riocrauaHus, clean-label — e pesonye 3 HOBOTO
CTPYKTYPOIO iMIIOPTY.
3arajioM MoKHA KOHCTATyBaTH, 1[0 PUHOK KOCMe-

TUKU YKpPalHU IEMOHCTPYE CTIHKICTh A0 KPUB0BUX

(akropis, a ApaiiBepamMu 3pOCTAHHSA BUCTYHAIOTDH PO3-

puTok digital-kanasriB mpocyBaHHsA, MyJIBTUKAHAIbHA

TOPTiBJIA Ta MEPEeXiJi CHOKMBAYIB 0 CETMEHTY JepMa-

TOKOCMETHKH Ta 3aco0iB gomianmy. e BinkpuBae HOBI

MOXKJIMBOCTI [IJ1A BOOCKOHAJIEHHA PEKJIAMHOI TiAIbHOCTI

TiITPUEMCTB 13 BUKOPUCTAHHAM KPEaTUBHUX 1HCTPY-

menTiB digital-mapkerunry.

PosrnsueMo ocHOBHI KpeaTWBHI iHCTPYMEHTHU
digital-mapreTuHry AKi BUKOPUCTOBYIOTH [JIsA IIPOCY-
BaHHI KOCMETUYHUX 3aC001B:

1. ImrepakruBua persama ta AR/VR TexHosorii.
3acrocyBaHH:A AOITOBHEHOI peasibHOCTi (AR) 1 BipTyasb-

Hoi peasibHOCTI (VR) y pekiami KoCMeTHKH cTae Jemaii
nonysispaimmm. Hampurnam, muargopmy Revieve Bu-
KOPUCTOBYIOTH 151 cTBoperHs Al-anBaiizepis, 1110 aHaTi-
3YIOTh TU IIKIPU TA JO3BOJIAIOTH «ITPUMIPATI» MaKIAK
OHJIAH ab0 migdupaTu JOVIAL y peaJibHOMY 4aci, iHTe-
TPYIOUM PillIeHHs 3 e-commerce i odIaiiH-CepeOBHUIIIEM.
Ile migBuIye 3aIydueHHs KOPUCTYBAUiB, GopMye TOBIpY
Ta HiICHITIOE e(DeKTUBHICTD PIIIIeHHA PO TIOKYTIKY [25].

2. Tefimidikarisa Ta BisyanpHwuit cropitesiur. Cy-
YacHiI KOCMETUYHI 6pPeHIN aKTUBHO BUKOPUCTOBYIOTH
eJleMeHTH TeiiMi(ikallii — IHTepaKTHUBHI TeCTYBAaHHS,
IporpamMu BUHATOPO/I, KBECTH Ta BIKTOPUHU — 11100
MiBUIIUTYA MOTUBAIIIIO 10 B3aeMoii 3 Opergom. Bigy-
aJIBHUU CTOPITEJIIHT, 30KpeMa uepes BiJleo Ta iIHTepakK-
TUBHI iHdorpadiku, M03B0JIsgE TOOYIyBATH €MOITIHHIE
edekr, 1110 poOUTh peKIaMy OLIBII 3aITaM ATOBYBAHOIO.
KoruitrBra mpuBabInBicTh BisyaIbHUX KPEATUBIB ITif-
suirye CTR i kousepcii [26].

3. Iaduroerc-MapkeTuHr: HOBI (hopMaTy B3aeMopii
3 I1IbOBOIO ayauTopiero. TpeHa mepexony Bifl BEJIMKUX
3ipKOBUX 1H(QIIOEHCEPIB 10 MIKPO- 1 HAHOIIPOIIOCEPiB
OiATBEPIMKEeHNN JOCIHKeHHAMI: nano-iudJroeHce-
PY IEMOHCTPYIOTH 3HAYHO BUIIUUI PiBEHBb 3aJIyY€HOCTL
aymuropii (Instagram — 4,21%, TikTok — go 15%) 110-
PiBHAHO 3 BeJIMKUMH akayHTamu [27]. 3pocrae momur
HA aBTEHTUYHICTb, livestream-iomiHr, iHQIIr0eHCEPH
AK KpeaTHBHI JUPEKTopr MapadoHiB, a TAK0MXK BKJIIO-
uenHsa Al-reHepoBanux iH(IIOEHCEPIB Y MAPKETHHTOBI
crparerii (puc. 2).

4. Konrent, crBopennii kopucryBauamu (UGC).
UGC — 11e MoryTHi# iHCTpYMEHT [Jis TOOYIOBU JI0-
BipH, OCKIJIBKM peaJsibHi BiATYKHU CIIPaBIi PE30HYIOTH
13 croxxmBayaMu. 3rifHo 3 JaHUMH, 56% CrIoKMUBaUiB
IIOBIPAIOTH «IOBCAKIEHHUM iHDII0eHCcCepam», a 86%
mykaroTh apreatuaanit UGC meper KyITiBjiero BIiepiie,

[ ]2024 [ ]2023
44%
39%
30%
25.7%
19%

17.4%

12.9% 12%
Nano-Influencers Micro- Macro- Mega/Celebrity

Influencers Influencers Influencers

Puc. 2. ITepeBaru y BuxkopucraHHi iHdiioeHcepiB cepen 6pernais y 2023-2024 pp. [27]
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68% — HaBITL OJIA TOBApIB, 1110 Bike 3HaiioMmi iM [28].
dyHKITiOHAIBHA, COIliaJibHA Ta eMOI[iifHA IIHHOCTI
UGC 3HauHO BILTMBAKOTH HA CIIPUMHATTA 1 IPAMO CTH-
MYJIIOIOTh IOKYIIKKA Y CerMeHTi KocMeTuku. Kpim Toro,
UGC mosxe 36imbmmuTu kKoHBepcii 1o 161% 1 sHAYHO
BHUBUTU BUTPATHU HA CTBOPEHHSA KOHTEHTY, OTHOUACHO
MBUIIYIOYH TOBipY qo openmy [29].

5. Ilepconasizailid Ta aBTOMAaTH3AIlsA PEKJIaMHUX
noBiomyeHb. IIITyuHM iHTEJIEKT 1 TeHepPaTUBHI TeX-
HOJIOT11 BiIKPUBAIOTH HOBI TOPUB0HTH MEPCOHAI3AIIi1:
BijT voice-uar-60TiB i Beauty Mirror mo cucrem Al-mrij-
TpuMyBaHUX KoHcybraliii. Ile mo3Bosise crBoproBaTH
aJIaTnTOBaHI PEKJIaMHI KaMIIaHil, MiKpOCEeTMeHTH, T1ep-
COHAJII30BaHI PeKOMeHOallil, 1110 3MaTHI MigBUIIUTH
rousepcito 10 40% ta ROI na pexmamy go 10-25%.

Cepen cBITOBUX 1 YKpaAlHCBKUX JIiepiB y cdepi
KOCMETUYHOI 1HAYCTPil MOKHA BUIIJIUTH JIEKIIbKa OpeH-
IiB AKI aKTUBHO BUKOPHUCTOBYIOTH KpearuHi digital-
IHCTPYMEHTH [JIA MPOCYBAHHA BJIACHUX ITPOIYKTiB
Ha puHOK (Tabs. 1)

Taxum yrHOM MOKHA MOOAYUTH, 10 TPATUITIHHI
MEeTOAU PEeKJIaMHOI AiAJILHOCTI MOCTYIIOBO BTpava-
0Th e(DEeKTUBHICTh, aPKe CyJacHa ayauTopisa OUiKye
He Jiuire iH(opMaIlii IIpo MPOAYKT, a i mepcoHaIi-
30BAHOT0, iIHTEPAKTUBHOTO Ta ABTEHTUYHOTO JIOCBITY
Baaemomii 3 6permom. Ilo-miepiire, Brcoka HACUYEHICTD
PUHKY BUMAarae Bijl OpeHIiB IIOIIYKy HOBUX (DOPM Kpe-
ATUBHOTO TIO3UIIOHYBaHHSA, AKI 3a0€3MeUy0Th eMO-
ifHWit 38’A30K 31 crioskuBauamu. Ilo-gpyre, spocrae
suauenHd digital-kamastis, amKe GLIBIIICTD ITOKYIIIIB
KOCMETHUKHU TI0TIePEIHbB0 3HAWOMJIIATHCA 3 BIATYKaMU,
HaBuaabHUMU Bijieo a60 UGC-KOHTEHTOM y COIlialib-
Hux Mepeskax. [To-Tpere, TOMITHUM TPEHAOM € TOITUAT
HA aBTeHTUYHICTD Ta MEePCOHAIIZAIII0: CIIOKIBAYI T0BI-
PAIOTH peaJIbHUM BiATYKaM 1 IparHyTh OTPUMATH 1HIH-
Bi/TyaJ1i3oBaHI peKOMeH/IAIlil 1010 BUOOPY KOCMETUKU.
Hapermri, 3HauHMii BIUTUB Ha PIllIeHHA OPO KYIIiBJTIO
3MIIMCHIOIOTE 1H(IIIOEHCEPH Ta MIKPOCITLIILHOTH, AKi (op-
MYIOTh HOBI IIPAKTUKHN CIIOKUBAHHSA Y MOJIOIIKHUX Ce-
rmenTax. CaMe TOMy aKTyaJIbHUM CTA€ BIPOBAKEHHS
MOJIeJTi YITPaBJIiHHA PEKJIIAMHOIO JIIAIBHICTIO Ha OCHOBI
KpeaTuBHO-ITU(POBOro miaxomy (puc. 3).

AnropuTM peaJtisaliii MOIeJIi YIIPaBIiHHA pPeKIaM-
HOIO [TIAJBHICTIO ¥ chepi KOCMEeTUUHUX 3ac00iB Iepe-

0auae ITOCJIIIOBHICTL B3a€MOIIOB’A3aHUX eTallliB, AKi
3a6e3I1euyTh KOMILIEKCHICTD Ta e(DeKTUBHICTb Map-
KeTHUHTOBOI CTpaTerii OpeHmy.

Eramn 1. Hocaimkenus 11iap0Bo1 aynutopii. Ha tio-
YaTKOBOMY eTarll JIOIIJIBHUM € 301p TaHUX PO aKTyaIb-
Hi beauty-rpennu, sokpema clean beauty, cruelty-free
Ta MePCOHAJII30BAHUN MOIJIAA. BarKiInBuM 3aBOaHHAM
BUCTYITIa€ aHaJIi3 MOBEIIHKN CIIOKUBAUIB Y ITU(POBUX
kaHanax, nmepemaycim y TikTok, Instagram Ta YouTube,
ne (opMyrThCS MIPOBITHI (hopMATH Bi3yaJIbHOTO KOH-
Tentry. [lomasnbpina cermeHTaIia ayautopii 3ailicHIO-
€THCA 3 YPAXyBAHHAM BIKOBUX XaPAKTEPUCTUK, CTHIIIO
JKUTTSA TA 1HTEPECIB, 0 T03B0JIAE CHOPMYBATH UiTKHUH
npodiab CIIOKKUBAYaA 3 aKIEHTOM Ha HMOro IfiHHOCTI
Ta yrnogo0aHHA.

Eran 2. I'enepartia kpearusHoi igei. Hacrynuuii
eTar CIIpsAMOBaHUI Ha PO3POOKY OPUTIHAJIBHOI KOHIIE-
mii perksiamHoi kamnasii. TyT TOIIIEHO 3acTOCOBYBaTU
MOSKJIMBOCTI mTy4uHOTo iHTeseKkTy Ta AR/VR-TexH0II0-
Tiil, 30KpeMa CTBOPEHHSA BipTyaJIbHOI TPUMIPKU JEKO-
paTuBHUX 3ac00iB. EdexTuBHUM migxomoM e rmobymosa
€MOIIIITHOTO CTOPITETIHTY, AKUI ITO3UI[I0HYE KOCMETUKY
AK 3acib miABUIEHHA BlIeBHEHOCT y co6i. [Tapanesbpao
PO3pO0JIAETHCA cepis IHTEePAKTUBHUX Bi3yaJIbHUX Ma-
TepiaJiB JIA COI[iaJILHUX MEPEelK, 10 3abesrneuye yHi-
KaJIBHICTB 116l Ta eMOIlifiHy 3aJIy4YeHICTh CII0KUBaYiB.

Eran 3. Bu6ip digital-kamasmis. [ljsa sa6esmneueH-
HA e(PeKTUBHOTO IIOIIUPEHHA PEKJIaMHOT0 ITOBig0OM-
JIeHHS 3MiHCHIOEThCA T00ip ONTUMAIBHUX ITUMPOBUX
KaHaJIiB KoMmyHikarii. 3okpema, TikTok moxxe GyTu
BUKOPUCTAHUI [JIA 3aTyCKy YeJIeH/)KIB 13 3aCTOCyBaH-
Ham AR-¢pinerpis, Instagram — it mommpenHs reels
3 IMopajgaMU BiJ] Bi3aKHCTIB Ta B3aeMOil 3 MiKpPOIH-
(iroencepamu, YouTube — m1da cTBOPEHHSA OIVIAIIB
Ta HaBYAJIbHUX TyTopianis. Kpim Toro, BaxnBo iHTe-
rpyBatu AR-QyHEKIioHaT y e-commerce-miaTdopmu
Ta 3aCTOCOBYBaTU UaT-00TH y MECeHKepax Jisd Iep-
COHAJTI30BAHUX PEKOMEHIAIII.

Eran 4. Peanizariia pexnamuoi kammnanii. I[Ipaxk-
TUYHA IMIUIeMEHTAallid Iepenbavyae aKTUBHE 3aJy-
JeHHsA 1H(QII0EHCEPIB 10 CIIBHUX (DOPMATIB, TAKUX
sk livestream-mromisr uu beauty-mapadonu. Jogar-
KOBUM 1HCTPYMEHTOM BUCTYIIAI0Th KOHKYPCH KOPUCTY-
BaIbKOTO KOHTEHTY 13 OpeHJOBUMHU XEIITEeraMu, II0

Tabnuuys 1

IopiBHANBHUIA aHAJI3 PE3yJILTATIB PEKJIaAMHHAX KAMIIAHIN 3 BHKOPHUCTAHHAM
KpeaTuBHHX iHcTpyMeHTiB digital-mapkeruHnry

Bpenp ILnargpopmu OcHoBHI iHCTpYMeEHTH Pesynsrarn
L'Oréal Brnacui mnargopmu AR, AI, smart tools TuHoBAaIii B po3po0IIi IMPOLYKTIB
Maybelline CorrianbHi Mepexi CoiBnpansa 3 ambacagopaMu Posmupennsa aymuropii
CeraVe Omnnaiin-nipogaxi udposi kaHamM TPOJAKY 3pocranua npogaxkis Ha 75%
Shiseido CorianbHi Mepeski Iuadnroencep-mapreTurr ITinBumenus edgexruBuocTi Ha 54%
Sephora Mo6inbpHuit momaTok IlepconasrizoBani pekoMeHOAITiT SMIIHEeHHS JIOSJILHOCTI KITIEHTIB
Lamel CouianbHi Mepexi BipycHui kammanii PosmupenHa Ha HOBI pUHKHN

orcepeno: pospobiierHo aBropamu Ha ocHOBI [30-35]
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Eran 2
I'enepauisi kpeaTuBHOI

inei
(AR-npumipku, Al-Bizyanu,

Eran 3
Buoip digital-kananis
(TikTok, Instagram,
YouTube,

\ CTOPITEINIHT) e-commerce,4ar-00Ty
Eran 4
Eran 1 — Peasizaniss kamnanii
Hocaimxenns A (inpmoencepu, UGC,
(beauty-Tpennu, reiiMigikaris,
MTOBETiHKA CITO’KUBAYIB) livestream-ImomiuT
T N\

Etan 6
OnTuMi3zania Ta axanranis
(A/B tecryBanns, Al-
peKoMeHallil, MepcoHai3aris,
aBTOMAaTU3aLliA

Etan 5

Amnaini3s egexTuBnocti (KPI,

ROI, ER,UGC-anamituka,
aHaJIi3 TOHATBHOCTI TEKCTY

Puc. 3. Monesnb ynpaBiIiHHA PEKJIAMHOI0 AiAIBHICTIO ¥ cepi KoOCMEeTUYHUX 3ac00iB
3 BUKOPUCTAHHAM KPEaTUBHO-II(PPOBOTO MigXOAY
orcepeno: po3pobeHo aBTOpaMu

crumysioTh rerepariiro UGC. Bukopucranus reimi-
(dirarifiHuX eJIeMeHTIB, HAPUKJIA]T (DOPMYBAHHA BJIAC-
HOT0 Habopy 3aco0iB i3 60HycaMu, a TAKOK 3aCTOCYBaH-
HA IUHAMIYHOI ITePCOHATIZ0BAHO1 PEKJIAMU, T03BOJIAE
JIOCATTY TJIUOII0T B3a€MOIIT 3 IIJILOBOIO Ay IUTOPIEI0.

Eran 5. Auauria epextuBHocTi. 1A omiHIOBaHHSA
PesyJIBTaTUBHOCTI KaMIMaHi1 3MiICHIOETHCSA Bi/ICTEKEH-
HA KJIIOU0BUX IIOKA3HUKIB, TAKUX AK engagement rate,
click-through rate, return on investment ra KijbkicTh
UGC-my6ikartiit. JlomaTkoBo 3acTocoByeThCs sentiment
analysis [Ji1 BUABJIEHHS €MOI[ITHOTO CIPUNHATTSA
OPOOYKTY y BIATYKaX 1 KOMEHTApAX KOPHUCTYBadiB.
ITopiBusanua edexrrBHOCTI pisHux Kauais (TikTok,
Instagram, YouTube) nosBosisie chopmyBaTu 00’ eKTUBHE
VABJIEHHS PO BHECOK KOYKHOT'0 1HCTPYMEHTA Y JIOCAT-
HEeHHA MapKeTHUHTOBUX ITiJIel.

Eran 6. OnruMisariis Ta aganraiiis. SaBepiiajbHuRA
eTarl moJiAirae y BAOCKOHAJIEHHI KaMITaHil HA OCHOBI
OTPUMAaHUX pPe3yJibTaTiB. JouibHuM € mpoBegeHtn A/B
TeCTYBaHHA PIBHUX KPEaTUBHUX PillleHb, 3aCTOCYBAHHA
Al-pexomeHpaarriii 1y POpMyBaHHSA ITEPCOHATIZ0BAHIX
MPOMO3UIIii, a8 TAKOK OIITUMI3AIlid PEKJIAMHOT0 OHOIKe-
Ty HIUJIAXOM II€PEPO3MOALY PEeCYPCiB y GBI Pe3yJib-
TaTUBHI KaHaJIX. BaINBOIO CKJIQHOBOIO € IIOCTIHA
amanTarisa KOHTeHTY 10 HOBUX beauty-TpeH/iB, 30Kpe-
Ma akryanbHux TikTok-uesenmxis, 1m0 3abesmneuye
PeJIeBaHTHICTh Ta KOHKYPEHTOCITPOMOXKHICTD OpPEH/Iy.

Takum YrHOM, 3AIIPOTIOHOBAHA MOIEJTh (DOPMYE ITi-
JTIICHY METOJIOJIOTIUHY OCHOBY [JIA YIPABJIIHHA pPeKJIaM-
HOIO TIAJBHICTIO ¥ chepi KOCMeTUIHUX 3aco0iB, OpieH-
TOBAHY HA 1HTErparliio KpeaTuBHUX ifieil Ta MudpoBux
TEXHOJIOTIH Y €qUHUI e(DeKTUBHUI ITPOIleC IIPOCYBAHHS
OopeHmy.

BuCHOBKH i mepCIeKTUBH MOJAIBIINX JOCJIi-
I:KeHb. [0cITKeHHA MATBEPANIIO, 1[0 BUKOPUCTAHHSA
kpeatusHux digital-iHcTpyMeHTIB y peritaMHiil Tisib-
HOCTI TiIITPUEMCTB Ha PUHKY KOCMETUYHUX 3aC001B ITifI-
Buliye e()eKTUBHICTh KOMYHIKAIIiil, 3aJIyYeHHA LJIHOBOL
aynuropii Ta GopMyBaHHA JIOAIBHOCTI CITOKUBAYIB.
Haii6inbm pesyIibTaTUBHUMU BUABUIIVICA IHTEPAKTHB-
HUI KOHTEHT, Bi/Ie0-CTOPITEJIIHT, IIEPCOHAII30BAHI KaM-
maHii Ta CHHEPTiA PisHUX IU(PPOBUX KAHAIIIB.

3arpoIroHoBaHa MO/IesIb YIIPABIIHHA PEKJIAMHO0
TIAIBHICTIO 3 KPeaTuBHO-ITU(MPOBUM MiaxomoM y beauty-
1HAyCTpil JO3BOJIUTH IHTETPYyBATH IHHOBAITIMHI 1HCTPY-
MEHTHU y MapKeTUHTOBI CTpaTerii, CIpUATAME 3POCTAH-
HIO PiBHA [I0BipY ¥ JIOAJILHOCTI 3 6OKY IIJILOBOI ayIUTOPii
Ta CTBOPUTH JIOBIOCTPOKOBI KOHKYPEHTHI IlepeBaru.

IlepcrexTrBY MOmANBININX OCIIKEHDb II0B A3aH1
3 igTerpariero HoBiTHIX TexHoJorii (AR/VR, IIII), Bu-
BUeHHAM BILTHBY digital-pexsamMu HaA pisHi cerMeHTH
CITO3KMBAYIB, a TAKOK OI[IHKOIO JJOBTOCTPOKOBOT'O BILIMBY
KpeaTBHUX KaMIIaHill Ha IMI/K 1 KOHKYPEHTOCIIPO-
MOXKHICTH OpeHy.
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