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IHTETPALLIA CUCTEM OMHIKAHA/IBHOIO
MAPKETUHTY: BUMIPU EKOHOMIYHOI
E®OEKTUBHOCTI

INTEGRATION OF OMNICHANNEL
MARKETING SYSTEMS: DIMENSIONS
OF ECONOMIC EFFICIENCY

AHotauis. Bctyn. CyyacHe 6i3Hec-CepegoBuLLie XapaKTepU3YETbCS 3pOCTAIOYOI0 CKIAGHICTIO TA IHTE2POBAHICTIO MAPKETUHRO0-
BUX KOMYHIKQL#, @ PO3BUTOK Ln(pOBMX TeXHOO2i CTBOPUB HOBI POPMMU BIGHOCHH MiX BPEHJOM i CIOXMBAYAMM, LLIO 3yMOBU/O
PO3BMTOK OMHIKAHA/IbHOR0 MigXogy go B3AEMOQIi 3 KnieHTamu. TpaHCPopMavis MapkeTMH20BMX KOMYHIKALIiVi BOIOLIOHYE Big
MY/IbTUKAHA/IbHOR0 MigX0gy go BMPOBAGXKEHHS OMHIKAHANbHOI KOHLENLi, OCHOBHOIO igeeto IKOi € 2a1Mboka iHTe2pavis Lngpo-
BUX | (iBUYHMX TOYOK KOHTAKTY B EGUHY eKOCUCTeMy B3AEMO(Ii 3 KieHTOM. Mix TUM, NapanesbHo 3i 3pOCTAHHSIM IHBECTULN B
OMHIKAGHA/IbHICTb MAPKETUH20BMX CTPATeRili 3pOCTAE | HEBU3HAYEHICTb LL0gO iX eKOHOMIYHOI epeKTMBHOCTI.

Merta. MeToto gocnigkeHHs! € 00]DYHTYBAHHS TEOPETUYHMX | MPUKAAGHMX ACMeKTIB OLiHKM eKOHOMiYHOI epeKTMBHOCTI OM-
HIKGHA/IbHO20 MAPKETHHRY Ta CTpATeRiV ONTMMI3avii iHBeCTULi B OMHIKAHA/bHY iHHPAcTPYKTYpy.

Marepianu Ta metogu. [JoChigueHHs [PYHTYETbCS HA AHAAI3i Cy4aCHUX HAYKOBUX NPaLib B Cepi OMHIKAHAIbHO20 Map-
KeTuH2y Ta NPaKTMYHMX MigxogiB go oLiHKM 11020 eKOHOMIYHOI eeKTUBHOCTI. [1151 BIgOOPAXeHHs X MUTAHb BUKOPUCTAHO
KAHANOUEHTPUYHWIA, KNIEHTOLHTPUYHMIA, PIHAHCOBMIA, MPOLIECOLIEHTPUYHMIA TA IHTE2POBAHMIA NIGXOgK O OLIHKM eeKTUBHOCTI
OMHIKAHA/IbHNX CTpATezii. 3aCTOCOBAHO MeT0gO/102it0 PO3PAxyHKY peHTabenbHOCTi MapkeTuH20B1x iHBecTUuiii (ROMI) 3 ypa-
XYBAHHAM iX IHKpEeMeHTa/IbHOI MPUpogu.

PesynbTati. B gocigxeHHi 06fpyHTOBAHO, LLO ePeKTUBHICTb OMHIKaHANbHO20 MAPKETUHRY BU3HAYAETLCS He JnLLe HiHaHCO-
BUMM MOKA3HUKAMM, ajie 1 AKICTIO KNIEHTCbKO20 JOCBIgY, piBHeM iHTe2pauii KAHAAIB Ta 3gaTHICTIO aganTyBATUCh §O gUHAMIYHMX
3MiH y NoBegiHLi COXMBaYiB. 3anNponoHOBAHO BUKOPUCTAHHS IHKPEMEeHTAIbHOR20 Nigxogy go ouiHku ROMI, akuit go3Bonse
BUOKPEMMTN gOGATKOBY LiHHICTb, CTBOPEHY KOHKPETHUMM MAPKETUH20BUMM 3aX0gamu. B cTaTTi igeHTMPikoBaHo gxepena
CMHEep2eTMYHO20 eeKTy B OMHIKAHAIbHOMY MApKeTMH2Y — NigBULLEHHS eeKTUBHOCTI aTpnbyLii, 6e3LOBHICTb KNIEHTCbKO20
gOCBIgy, B3aEMHe NOCUIeHHS! KAHANIB HAOKOMWYeHHs | 30a2a4eHHs1 gaHnx npo KAieHTiB. Po3pob/ieHO pekoMeHgauii LWogo Mak-
cMMi3avii cuHep2eTMyHO20 ePekTy Big OMHIKAHAIbHMX CTpATeRil.

[MepcnexTnBu. MogabLLi GOCAIgKeHHs qOLiIbHO CPSIMYBATH HA PO3POOKY KOMIMIEKCHUX MOgeseli OLiHKM eKOHOMIYHOT
e@eKTUBHOCTI OMHIKAHAIbHUX CTPATeRik 3 ypaxyBAHHSM iX HENiHIFHOI NpUpogy, KOCTI iHTe2pavii KAHANiB, guHAmIky nepemi-
LWeHHsI KNIEHTIB MiXK KaHanamm Ta gopmyBaHHs 6ap’epiB nepextoyeHHs. MepcrnekTMBHUM HanpsMKOM € TAKOX gOCAigKeHHS
gudepeHuiavii OMHIKGHAbHUX MigX0giB /1S Pi3HNX CE2MEHTIB KEHTIB.
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Summary. Introduction. The modern business environment is characterized by increasing complexity and integration of mar-
keting communications, while the development of digital technologies has created new forms of consumer-brand relationships,
leading to the evolution of an omnichannel approach to customer interaction. The transformation of marketing communications
has evolved from a multichannel approach to the implementation of an omnichannel concept, the core idea of which is the deep
integration of digital and physical touchpoints into the unified ecosystem of customer interaction. Meanwhile, alongside with the
growth of investments in omnichannel marketing strategies, uncertainty regarding their economic efficiency is also increasing.

Purpose. The purpose of the study substantiate theoretical and applied aspects of assessing the economic efficiency of
omnichannel marketing and strategies for optimizing investments in omnichannel infrastructure.

Materials and methods. The research is based on the analysis of contemporary scientific works in the field of omnichannel mar-
keting and practical approaches to the assessment of its economic efficiency. To address these issues, channel-centric, customer-
centric, financial, process-centric, and integrated approaches to evaluating the effectiveness of omnichannel strategies were used.
The methodology for calculating the Return on Marketing Investment (ROMI) was applied, considering their incremental nature.

Results. The study substantiates that the effectiveness of omnichannel marketing is determined not only by financial indica-
tors but also by the quality of customer experience, the level of channel integration, and the ability to adapt to dynamic changes
in consumer behavior. The proposed use of an incremental approach to ROMI assessment enables the identification of additional
value created by specific marketing activities. The article identifies the sources of synergistic effect in omnichannel marketing —
improving attribution efficiency, seamless customer experience, mutual reinforcement of channels, and accumulation and enrich-
ment of customer data. Recommendations for maximizing the synergistic effect of omnichannel strategies have been developed.

Discussion. Further research should be directed towards developing comprehensive models for assesing the economic ef-
ficiency of omnichannel strategies, considering their non-linear nature, the quality of channel integration, the dynamics of
customer switching between channels, and the formation of switching barriers. A promising direction is also the study of the

differentiation of omnichannel approaches for diverse customer segments.
Key words: omnichannel marketing, marketing channel integration, return on marketing investment (ROMI), economic effi-

ciency, incremental approach.

HOCTaHOBKa npo6saemu. Po3BuTok miudpoBux
TEXHOJIOTIH Ta II0B’A3aHa 3 HUM TPpaHCchopMAaIlid
CITO3KMBYOI IOBE/TIHKU CTBOPMJIN HOBY TIApaIUTMy B3ae-
MO/Ii1 MK OpeHIaMU Ta KOPUCTyBaYaMU, AKIA BJIACTUBI
0c00JIMBI (popMu GaraToKaHAJILHUX BiJHOCKHH, HeJIi-
HIMHICTH Ta BUcOKa quHamiuHicTh. CyuacHe 6izHec-
CepeIoBHUIIE XapaKTePU3YETHCA 3POCTAIOUOI0 CKITATHICTEO
Ta IHTErpOBAHICTI0O MAPKETUHTOBUX KOMYHIKAIIiH, Jie
Ha B3aE€MOIIOB A3aHOMY PUHKY CIIOXKHMBAUl CIIPUIMAOTh
OpeHIU He uepes JIIHIHHI 130JIb0BAHI OMUH Bifl OTHOI'0
KaHaJv, a AK €QUHY TUHAMIUHY CUCTEMY, II[0 MOXKE
3a0esrneunTy 6e3rnepebiiiHui Ta TOCIIIOBHII IpoIiec
CTBOPEHHS I[LJIICHOrO Ta 3aI0BOJIEHOT0 KJII€EHTCHKOTO
JIOCBIJTy CTOCYHKIB 3 OpPEeH/J0M He3aJIe;KHO BiJ MicId
i cmoco0y B3aemoyii. [8]

Hapasi mu crocrepiraeMo eBOJIIOII0 MapKeTHHIO-
BUX CTPATeriii Bif MyJIbTUKaHAJIBHOTO ITIIXO0/TY, 1[0 Te-
penbauas nmapaJjielbHe BUKOPUCTAHHSA PIBHUX NLIAXIB
KOMYHIKAIT1 31 CIIO;KMBaveM 10 BIPOBA»KeHHA OMHi-
KaHaJIbHOI KOHIIEIII[il, 0OCHOBHOIO 1JIe€I0 AKOI € TVIN00Ke
ITPOHMKHEHHA BCIX KAHAJIIB ILIAXOM 1HTErparrii mud-
POBUX i (DISUUHUX TOUOK KOHTAKTY B €UHY €KOCUCTEMY
B3a€eMOIii 3 KITIEHTOM.

ITapasenbHO 3i 3pocTaHHAM 1HBECTHUI[IM B OMHIKA-
HAJbHICTh MAPKETUHTOBUX CTPATETIH 3pocTae i HEBU-
3HAUYEHICTh II0/I0 IX eKOHOMIUHOI epeKTuBHOCTI. s
CUTYAIliA MOPOPKYE IMTPOTUPIYUA MiK CTPATETriUHO0
HeoOXiTHICTI0O PO3BUTKY OMHIKaHAJIBHOCTI, III0 JUKTY-
€ThCA 3MIHOIO CIIOYKBUYOI ITOBEIIHKI, TA HETOCTATHICTIO

30

HaMIAHIX METOMIB OI[IHKK €KOHOMIUHOI JOI[1JILHOCTI
TAKUX 1HBECTUIIIHA.

He MeHII1 BRiKTMBUM acieKToM mpobsieMu e)eKTUB-
HOCTI 1HBECTHIII € 00MEKeHICTh TPAOUITIHUX MOJeJIe
MapKEeTUHTOBOI aTpuOyIlii mpu iX iHTerpaiii B OMHiKa-
HaJibHe cepenosuire. Kiacuuni Mmomesti arpubyrii (first-
click, last-click, siniitHa) He BpaxoBYOTb CKJIATHICTD
B3a€eMO/il PI3HUX KaHAJIB Y (DOPMYBAHHI KJII€HTCHKOTO
IUIAXY Ta 3MiHY POJIi KAHAJIIB HA Pi3HUX HOr0 eTamax.
Ile mpmu3BOIUTE IO CUCTEMHUX ITOXUOOK B OITIHITI ehek-
THUBHOCTI MApPKETUHIOBUX 1HBECTUIIIH Ta, AK HACJIIIOK,
JI0 HEOIITUMAJIFHOTO PO3IIOJILITY OIOKETY.

ITpo6emaTnuruM € ¥ TUTAaHHA TUdEpPEHIiaIii oM-
HIKaHAJIBHUX CTPATETIH [JIA PI3HUX CErMEHTIB KJTII€HTIB.
JIoriuHO MPUITYCTUTH, 1[0 OIITUMAJIbHA KOHIryparisa
OMHIKaHaJILHOI B3BaeMO/i1l MOKe CyTTEBO BiPI3BHATUCH
IIJIS1 KJIIEHTIB 3 PI3HUM IIOTEHIIaJI0M T0BIOCTPOKOBOL
IIIHHOCTI, IIPOTe IIs mpobjieMa 3aJINIIAEThCA HeI0CTaT-
HBO JTOCJTIPKeHOI0 B HAYKOBi JiTeparypi.

CTBOpeHHS 1HTETPOBAHOI OMHIKAHAJIBHOI CHCTEMU
BUMAarae 3HAYHUX 1HBECTHUI B TEXHOJIOTIUHY iH(pa-
CTPYKTYPY, BKJIIOUAIOUN HOBI IIPOrpaMHi ILIaTGopMu,
OHOBJIEHHA 00JIaJHAHHA Ta CUCTEMHY iHTerparrio.
ITi BuTpaTu MOKyTh TPU3BECTH JI0 TIePEHATIPYKEHHA
OI0/IIKeTy, 0COOIMBO JIJIA HEBEJIMKUX PUTEIIepiB, AKi
KOHKYPYIOTb 3 PECYypPCaMU BEJIMKUX opraHizariii. Takum
YMHOM, BUHUKAE HEOOXiTHICTh MOIIYKY 1 00T pyHTYBaH-
Hf CTpareriii onTUMi3allil 1IHBeCTUIINl B OMHIKAHAIb-
HY 1H(pPACTPYKTYpy AJIsA rapMoHisalii i HoCUIeHHs
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MapKeTUHTOBUX 3aXO0/IiB, 3aJIyYeHHS KJII€HTIB Ta 301/1b-
IIeHHA TOX0IiB KOMIIaHII.

Amnaiz ocTaHHIX JOCHIAKEHb i IMyOIiKaIii.

CyuacHi mociKeHHA OMHIKaHATBHOT0 MAPKETHHTY
PO3BUBATHCA B KIJIBKOX OCHOBHUX cdepax, e yBara
HAYKOBIIIB Ta IIPAKTUKIB (DOKYCyeThCs Ha IX CYTHICHUX
XapakTepucTuKax. TeXHOJIOTIuHI pillleHHs:A, 10 3a6es-
MeYyITh IHTErpallio pidHUX KaHAIB, CHHXPOHI3AI[i 0
IaHUX, IIEPCOHAIIZAINI0 B3AEMO/II1, TOIO PO3TIIAIAI0Th-
ca B ipati K. ITanTtano, M. Biaccone, AKi qOCITiKYOTD
POJIb IHDOPMAITIHUX TEXHOJIOTIH y CTBOPEHHI OMHIKA-
HAJIBHOTO [T0CBiy B3aemoii crroxkmBauis [22]. [udposy
TpaHchOPMAIlio AK ITePeayMOBY [IJIA BIIPOBAIKEHHA
OMHIKaHaJILHUX CTPaTeriii B I[IHHICHY MPaKTUKYy B3a-
eMofIii KoMITaHil 3 KJIieHTOM aHaIi3yoTh P. XaHceH Ta
CiB Kren Cia [13].

BrinuB oMHIKaHAIBHOCTI HA CHOMKUBYY MOBEIIHKY
IocITimpryBaBea y npargax ['ao, @an, Namep, Kisita, me
BOHM ITIIHIMAIOTh IIMTAHHA KOPEJIALIIl MIYK OMHIKaHAIb-
HICTIO Ta TPOLIECOM TIPUIHATTSA PillleHb CIIOKUBAYaMU,
iX JIOAJBHICTIO, 3a0BoJieHicTIO Tomo [8;11]. Acmex-
TH 1HTerparii OHJIaiiH Ta o(JIaiiH KaHAIIB HA IUIAXY
KJrieHTa posmiamannch B npamgax Crkorra Henbcena,
ITirepa Bepxyda, Ta inmmux [19; 25].

ExoHoMmiuHi acekTy OMHIKAHAJIBHOCTI € HANO1JIBIIT
PeIeBaHTHUM [JIA JOC/IIKEeHHA e(peKTUBHOCTI BUTPAT
1 T0XOOiB KOMIIAHIil, METOIIB OI[IHKK PeHTa0eJILHOCTI
Ileit HaTIPAMOK MOCITITKYBaBCA TPYIOI0 3apyOisKHUX Ta
YKpaiHCBKUX HAYKOBIIB, Takux AK [1. @eppic, H. Benmn,
@. I[1aiidep, 1. Peiiomreitn [23], [Ioak H. O., I. I'pa-
6oBuu [31].

OpHak, He3BAYKAKYM HA AKTUBHUI PO3BUTOK JOCITi-
JPKEeHb B YCiX IMX HATIPAMKAX, 3aJTUIIAI0THCA HE0CTaT-
HBEO POSKPUTHUMHU MUTAHHA €KOHOMIUHOI e()eKTUBHOCT1
OMHIKAHAJIBHOT0 MAPKETUHTY, 0COOJIUBO Ti, IO OB ’f-
3aHl 3 peHTA0eJIbHICTI0O MAPKEeTUHIOBUX 1HBECTUIIIH,
iX IHKPEMEHTHOI IPUPOI0I0, TA KOT€PEeHTHUM BILJIH-
BOM Ha (POPMYyBaHHA KJIIEHTCHKOTO JOCBIly B3aeMOIil
3 6peHIoM. 3asHaueHi MUTAHHA € POKYCOM JAHOTO [10-
CJILIKEeHHS.

Kpuruunum dakropom ycrixy oMHIKaHAJIBHOI CTpa-
Terii € y3royKeHiCTh TTOBIJOMJIEHb Ta OPEeHIUHTY Ha
BCiX mIaTgopMax IpU OHOYACHOMY BpaxyBaHHI CIie-
u(IKK KOKHOTO KaHaJly. SaBIAKKA 1HTerpalrii aHaJri-
TUYHUX IHCTPYMEHTIB OMHIKAHAJIBHUM TIXi]T JJ03BOJIAE
BUSABJIATHU TTpedepeHIlii KOPUCTYBAUIB II[0/I0 KAHAJIIB KO-
MYHIKaIlil Ta ONITUMi3yBaTH «KapTy IIOTOPOKI KJIi€HTa»
(customer journey map) ay1Aa Makcumisaliii KOHBepCii.

CriokuBadgi MTPOAYKINIT 4ACTO GLIBII JIOSAIBHI 0
KOMIIaHiH, AKi CIIPOIIYIOTH 00CILyrOBYBaHHA KJII€HTIB.
3rifHO 3 OOCIIIKeHHAMU KOHCAJITUHIOBOI KOMIIAHII
Zendesk 3’sicoBaHo, 110 73% CIIOKMBAYIB X0UyTb MATHU
MOKJIUBICTb 1HTEI'POBAHO B3AEMO/IATH 3 TOBAPOM YU
OpeH/I0M — TT0YaTH 3 OJJHOT0 KaHAJTY 1 ITPOJIOBIKUTH 3 1H-
1I0T0, HEe MOBTOPIoIoun Bci Ail cmouarky. [Ipore, suie
TpeTHHa KOMITaHIM ChOTOAHI HAJalTh OMHIKAHAIBHY
MATPUMKY CHOKUBAIIBKOTO IOCBIY, 1110 BIKPUBAE MIN-

POKi MOKJTUBOCTI [JIA MiBUILEHHA PiBHA 3aJIyY€HOCTL
Ta JIOAJIBHOCTI KiTieHTiB [17].

MeTor0 cTaTTI € MOCITiMKEeHHA Ta 00T PYHTYBaHHA
TEOPETUYHUX 1 TPUKIAJHUX ACIIEKTIB OIIHKU €KOHO-
MiuHOI e()eKTUBHOCTI OMHIKAaHAJLHOT0 MAPKETHHTY
Ta CTpaTeriil ONTUMI3aIlil IHBECTUIIIHl B OMHIKAHAJIBHY
iH(DPaACTPYKTYPY.

Marepiaau i Mmeromgu. MarepiajiaMu T0OCTIIKEeH-
HA € mparli 3apy0iKHUX Ta BITUMBHAHUX HAYKOBIIB
y cepi OMHIKAaHAIBHOTO MAPKETUHTY T TPAKTHYHUX
MMiIXOMIB 10 OLIHKM H0ro eKOHOMIYHOI e(DeKTHBHOCTI.
s BigoOparkeHHA WX MUTAHb BUKOPUCTAHO KaHa-
JIOLIEHTPUYHUI, KJII€HTOIeHTPUUHNN, (DiHAHCOBUIA,
IPOIIECOLEHTPUUYHUI Ta IHTErPOBAHUU MIAXOOU 10
OIIHKY e(PeKTUBHOCTI OMHIKAHAJIBHUX CTpaTerii. 3a-
CTOCOBAHO METOIO0JIOTII0 PO3PAXyHKY PeHTA0eIbHOCTI
mapreruHroBux inBecruriii (ROMI) 3 ypaxyBauaaM
iX IHKpEeMEeHTAJIbHOI IIPUPOIN.

Buxknan ocHoBHOrOo Marepianxy. O6cAr puHKY
mwraTdopM 1A 6araTroKkaHaIbHOI PO3aPiOHO0I TOPIiBIIi
y 2023 porii ominoBasea B 5,36 mutpa. mostapis CIIIA.
IIporHoswu cBiguaTh, 1110 rajIy3bh PUHKY TLIaT(opM 6ara-
TOKAHAJIBHOI PO3APiOHOI TOPriBJIi 3pocTe 3 6,39 Mupm.
momapis CIIIA y 2024 pori go 26,06 muipg. mosiapis
CHIA mo 2032 poKy, eEMOHCTPYIOUH CePeIHbOPIUHMII
remi 3pocraHHA (CAGR) Ha piBui 19,20% BIpomoB:x
mporuo3oBaHoro mepioay (2024—-2032 pp.). 3pocTanHs
IaT(OPM eJIeKTPOHHOI KOMEePITil Ta 301/IbIIeHHS ITOKY-
TI0K y COITIaJIbHUX Mepe:kKax € BAKIIUBUMU (DAKTOPAMMU,
110 COPUAIOTH 3POCTAHHIO PUHKY [1].

3a JaHuMu JenapTaMeHTy AocTimKeHs Statista Bu-
TpaTy Ha PeKJIaMy B OMHIKaHAJILHUX PO3APIOHUX Memia
B CIITA B 2024—-2028 pokax, Aka BKI0OUAE HU(POBI pe-
CypcHU eJIEKTPOHHOI KoMepIlii piteiyiepa (Beb-caiiTu Ta
IOOATKM), BUBICKK Ha MicIli (B MarasmHi Ta Ha IIpuier-
JIiii TepuTOopii), a TAaKOXK Mefia Mepeky piteiiepa abo
1argopMy HA CTOPOHI IOMIUTY, CKIIAJIN IPUOJIU3HO 55
minbapmiB mosnapis CIIIA B 2024 porri. 3a mipormosamu
JKepeJia, 3a BKa3aHUIA ITePiof] BUTPATH 3POCTATUMYTh i3
cepequbopiuamM Temiiom 3pocrauts (CAGR) 24,1 Bimco-
TKa 1 mocATHYTh 130 MisthaApmiB gonapis Ao 2028 poky [6].

OMHIKaHAJBHICTD IPeJICTaBIIsIe c00010 (PyHIAMEH-
TaJbHUM 3CYB y PO3YMiHHI MapKETUHTOBUX KOMYHi-
KaI[IMHUX IPOIIECiB, M6 (OKyC ITePeMIIIyeThCA 3 OKpe-
MHUX KaHaJIIB Ha MUJIICHUHI JOCBLN B3aeMOmil KJIieHTAa
3 OpeHyoM uu opraxiszarieo. Ha BigMiHy Big MyabTu-
KaHAJIBHOTO ITAX0Ay, AKUN epeabauae mapajeabHe
(yHKITIOHYBaHHA PI3HUX KAHAIIB MapKeTUHIOBOI KO-
MYHIKaIlil, OMHIKaHaJIbHA CTpaTeriA 3abesneyye OBHY
CUHXPOHI3AII0 Ta IHTerpaIiin BCiX TOUOK KOHTAKTY
B €IUHY €KOCHUCTEMY.

DyHIaMeHTAITEHOI XapaKTePUCTHUKO OMHIKaHAIb-
HOI KOMYHIKAIIil € «0e3III0BHICTh» IEPEXO0/IiB Mi3K Pi3HU-
MU KaHaJIaMU — KOPUCTYBa4 MOKE PO3II0YATH B3AEMO-
JIi10 B OJTHOMY CEPEeIOBUII (HAIPUKJIIAL, B MOOLJIBHOMY
JIOJTATKY), TIPOJIOBXKUTH B iHIIOMY (Ha Beb-caiiTi), i 3a-
BEpIIUTH B TpeTboMy (Y (hisMuHOMY MarasmHi), IIpH I60-
My cucTeMa 36epirae KOHTEKCT Ta iCTOPil0 KOMYyHiKaIii
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Ha KOKHOMY eTarri. TeXHOJIOTIYHUM AT PYHTAM OM-
HIKaHAJILHOCTI CJIYTYIOTh IIEHTPaJIi30BaHl CHUCTEMU
yIipaBiiHHA B3aemoBimHocuHamu 3 Kiriearamu (CRM,
Customer Relationship Management), axi akymyuiro-
0Th T aHAJNBYIOTH IaHI 3 yCiX KAHAJIIB KOMYHIKaIlii.

BrpoBajiskeHHA OMHIKQHAIBHOTO IMIAX0AY CYTTEBO
migBuInye epeKTUBHICTL MAPKETHHTOBUX KaMIIaHIi —
mocimrenus Aberdeen Group meMOHCTPYHOTD, IIT0
KOMIIaHil 3 PO3BUHEHOI0 OMHIKAHAJIFHOIO CTPATETiEn
IOCATAI0Th B CEPETHHOMY BHUIIIOT0 PIYHOTO TTOKA3HUKA
YTPUMaHHA KJIIEHTIB TIOPIBHAHO 3 OpraHizaiiamMu 6e3
MyJIBTUKaHaJIbHUX mporpaM. CtarucTuuHi maHi q0-
CJITHUIILKUX TPYII CBiIYATH, 1110 3a nepiof 3 2018 mo
2024 pp. KoMMIaHII 3 CHJILHUMU 0araToKaHaJIbHUMU
CTpaTerisiMU YyTPUMYIOTh B cepeHboMy Bif 91% mo 89%
CBOIX KJIIEHTIB TTOPiBHAHO 3 33% KOMMaHili 31 CJIA0KUM
piBHeM OaraTokaHaJIbHOI B3aemomii [20].

3reHepoBaHU €KOHOMIUHHI edeKT Bif BIIPO-
Ba/PKeHHA OMHIKaHaJIbHUX CTPATeriii B MapKeTUH-
rOBUX KaMIIAHIAX eJIEKTPOHHOI KOMEpPIHi HPOTAToM
2020-2025 pp. m03BOJIsE€ OI[IHUTU JOBTOCTPOKOBY
e(eKTUBHICTb IHBECTUITIN ¥ POSBUTOK MHOKUHHUX Ka-
HaJIIB B3a€MOJIil 3 KJIi€EHTAMU Ta CIIPOTHO3YBATH IIO-
IadbIlll TeHIEHI[l1 PO3BUTKY I[OT0 CEIMEHTY PUHKY
(pumc. 1) [21].

HuHaMmika [0X0Ay BiJ BIIPOBA/KEeHHA OMHIKa-
HAJIBHUX CTPaTeriii JeMOHCTPYe CTA0LIbHE 3POCTaHHA
3 351,23$ y 2020 porii 10 MPOrHO30BAHKX Ha KiHern 2025

poky 800,16$. ITpu LBpoMy, LIIOPIYHKIA BiICOTOK 3POCTAH-
HA 3aJIMIIAETHCA BIJHOCHO CTAOLILHUM IIPOTATOM BCHOT'O
nepiofy, KonuBawuucs Bif 17,2% no 18,8%. Cepenubo-
piunwmii remn pocty (CAGR) 3a Bech mepiof ckiamaTume
17,9%, 1110 CBITUUTH IPO BHUCOKY e(heKTHUBHICTH OMHIKA-
HaJIbHUX CTPATETii B eJIEeKTPOHHIIT KOMepITii.

Konriemnitiss oMHIKAHAJIBHOTO MAPKETHUHTY TTPEICTAB-
JIsie AKICHO HOBMH MIOXif 10 B3aeMoil 3 KJIIEHTOM, II0
nouaB opmyBarucs mpubausuo 3 2015 poxy, micis
cTarHallii mornepeaHix MiJIX0iB 10 MAPKETUHTY, TAKUX
AK OJHOKAHAJILHUM, MyJIbTaKaHAJIILHUHN Ta KpPOc-Ka-
HaJILHUI, 3 IPUYMHI 1X 00MeyKeHOCTI B iHTerparii Ta
uepes (hparMeHTapHICTD KJIi€HTCHKOTO mocBimy [28]. Ha
BIAMIHY BiJi [IUX IiIXOiB, OMHIKAHAJIbHI MAPKETUHTO-
Bl cTpaTerii I'PyHTYETbCA HA 6e3mepepBHiil B3aeMoil
Ta 6e3MepPeNnIKoJHOMY CIUIKYBaHHI MK KITIEHTaMU Ta
Operpamu [16].

B mpartisax IocTiiHUKIB Ta HAYKOBI[IB OMHIKAHAJTb-
HICTb BUSHAYAEThCA AK «IHTErPOBAHUII JOCBI Hpoaa-
JKiB, 110 TTOEAHYE MepeBaru (PisMIHNX MarasuHiB 3 iH-
(hopMmalriiiHo HacUUYEeHUM [TOCBIOM OHJIAMH-TIOKYTIOK»
[16;25]. ITirep Bepxyd Ta inImm moc/TifHUKM BU3HAYA-
I0OTh OMHIKaHAJIBHUI MapKeTUHT K «CHHEPTeTUYHUMI
1 B3Ba€MOJTOTIOBHIOIOU NI HAGIp KaHAIIB KOMYHIKAIIii, 1110
CIIPAMOBAHUM HA ONTUMIBALIII0 KJIi€HTCHKOTO JOCBITY Ta
IPOIYKTUBHOCTI 3a BciMa TOYKaMHU JOTHUKY, HA BiIMiHY
BiJl 6araToKaHAaJILHOTO CEPEeOOBUINA, AKe XapaKTepu-
8y€ThCA OLITBIN He3aIeKHUM HA00poM KaHaJTiB» [27].

JAunamika 1oxoay Bil OMHiKAHAJBLHOI €JIEKTPOHHOI KOMepIIii,
3a pokamu (2020-2025)
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Puc. 1. Temnu npupocTy HOXOAIB BiJl BIIPOBAXKEHHA OMHIKAHAIBHUX CTpaTerii, 3a pokamu (2020-2025)
Icepeno: mobymnoBano asropamu 3a ganumu Wisernotify [21]
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Hapasi 6esneperkoana inrerpariris (QisuaHux, iHQ-
PacTPyKTYPHUX, JIOTICTUUYHUX TA IIU(PPOBUX KAHAJIIB
Y PiI3HUX TOUKAX B3AEMOJII 3 KITIEHTOM € CTPATETIUHUM
MIPIOPUTETOM [IJIsA OLIIBIIOCTI KoMITaHii [16].

KitrouoBot0 BiAMIHHICTIO OMHIKAHAJIBHOTO ITiIXOLY
€ II0BHA 1HTerparisa BCiX KAHAJIIB B €IUHY €KOCUCTEMY,
Ile MeXKi Mi’K OKpeMHUM KaHaJIaMU KOMYHIKallii cTupa-
I0TBCA, CTBOPIOIOUM OE3IITOBHUII 1 KOTePeHTHUI JOCBIT
B3aeMo/il KJIieHTa 3 OpeHIoM.

Exonomiuna edeKTUBHICTH OMHIKAHAIBLHOTO Map-
KETUHTY € KOMILJIEKCHOIO TTP00JIEMOIO, II[0 OXOILITIOE Pi3-
HOMAaHITHI KOMIIOHEHTH — BiJI OIIIHKI PeHTA0eIbHOCTI
1HBECTHIII} B OKpeMi KaHaJI KOMYHIKAIlii 10 pO3yMiH-
HA CHHEPreTHUYHUX eeKTiB Bif iX iHTerparrii. Anais
icHyI04Ol JriTeparypy A03BOJISA€ BUIIJINTH KiJIbKA OC-
HOBHUX ITIIXO/IiB [0 OLIHKN €KOHOMIUHOI e()eKTHBHOCTI
OMHIKaHAJIBHUX CTPATETH, AKI J03BOJIAITE PO3IVIATATH
OMHIKaHaJILHUII MapKeTUHT AK KOMILUIEKCHY CUCTEMY,
e(peKTUBHICTD AKOI BUBHAUYAETHCSA He Jiniile (piHaHCcoBU-
MU NOKa3HUKAMU, ajie 1 AKICTIO KITIEHTCHKOTO OCBIY,
piBHEM iHTerpairii KaHaJIiB Ta 3AATHICTIO aJalTyBaTUCh
JI0 TUHAMIYHUX 3MiH y TTOBEIHII CIIOKUBAYIB.

Kananmonenrprunnii miaxin € HaROLIbII TPa ALIii-
HUM /19 MAPKeTUHTOBUX KOMYHIKAIIIH 1 (oKycyeThCs
Ha OIHHIl e()eKTUBHOCTI OKPEeMUX KAHAJIB 3 II01aJIb-
M arperyBaHHAM pedynabrariB. e minxin rpys-
TYEThCA HA MPUITYIIEHH], 1110 3arajibHA e(PeKTUBHICTD
OMHIKaHaJILHOI cTparerii Moxke OyTH po3paxoBaHa AK
cyMa edeKkTUBHOCTEl okpeMux kaHaums [15]. B pamrax
IBOT0 MiJIXOY IJIA KOYKHOTO KaHAJIy PO3PaXOBYHOTh-
cA TaKi ITIOKa3HUKU AK BaAPTICTh 3aJIy4eHHA KJII€HTA
(CAC, Customer Acquisition Cost), mokasHUK JOBIYHOI
miHHOCTI KoskHOro okpeMoro kirenra (CLV, Customer
Lifetime Value), mokasHuk peHTA0eI5HOCTI PEKIAMHUIX
putpaTr (ROAS, Return on Advertising Spend) Torro.
OcHOBHUM 00ME:KEHHAM IIHOT0 ITIXOAY € irHOpyBaH-
HA CMHEPreTUYHUX e(PEeKTiB Bi iHTerparii KaHajiB Ta
CKJIAJTHOCTI aTpUOyIIii B OMHIKaHAJIBHOMY CEPEIOBUIIII.

Konrmeniia KIieHTOIEHTPUYHOTO MiAX0My OIHUCYE
MATPWUITIO BIUIUBY MAPKETUHTOBUX CTPATETIii HA TOBe-
JIHKY Ta I[IHHICTH KJTieHTa. B paMKax 1boro migxomy
BILUTUB OMHIKaHAJILHOCTI PO3IJIAIAEThCA Yepesd HUBKY
TMOKA3HUKIB, 10 OI[iHIOIOTH 3MIHU B YACTOTI ITOKYIIOK,
Y CepeqHBOMY YeKy, PiBHI yTPUMAaHHA KITIEHTIB, JIOAJIb-
HICTh Uepes 1HAEKC CIOKUBYOIL JIOAILHOCTI ToIro [20;3].

B pamikax KITieHTOOPiIEHTOBAHOTO ITIIX0Y OMHIKAHAITH-
HUI CIIOYKBAY BU3HAYAETLCA AK KIIIEHT, AKHI [Tie 6e3I10-
CepeaHbO Ta OQHOYACHO Uepes PisHi TOUKU Ta KaHAaJIH,
moctytHi (hipmi [28;15], a #ioro crioskrBUA MTOBEIIHKA B iH-
TErpoBaHOMY MAapKETHHI'OBOMY CEPEIOBUIIII OI[iHFOETHCA
3a JOIIOMOI'OI0 MOJIEJIl OIIHKN OMHIKAHAJILHOIO KJIIEHT-
CBKOTO JIOCBiJy, KA BPAXOBYe HE JIUIIIE MIPSAMI HOKYITKA
KJTIEHTA, aJie 1 CoIfiaIbHI KOMYHIKAITi1, IIIHHICTh, PIBeHb
TIepCcoHATi3aIi Ta 00CIyTOBYBAHHSA KJTIEHTIB, iH(pOopMAITiii-
HOI 6e3MeKu, Y3royKeHICTh B JOCTYITHOCTI IMPOIYKTIB 1 I[iH
Y PiSHMX KaHAJIAX, JOCTABKU I IIPOrpaM JIOAILHOCTI [24].

ITepeBaroio KiIi€HTOIEHTPUUHOTO ITAXOAY € (POKyC
Ha KIHI[EBOMY pe3yJIbTaTi, a came — y 3MiHi TOBEIiHKNI

Ta riHHoCTI KienTa. el migxia Mae neBHI 00MeKeHH,
30KpeMa, — CKJITHICTh 130JIAI[i1 KOTe€PEHTHOTO BILJIUBY
OMHIKaHaJIBHOI 1HTerpariii Bij iHmux gaxropis [5].

B pamkax ¢inamcoBoro miaxomy qo oriHKN e(eKTHB-
HOCTI OMHIKaHAJIBHUX CTPATET1H aHATI3yI0ThCA KIIFOUOBI
(hiHaHCOBI MOKABHUKN — PEHTA0EJIbHICTh 1HBECTHUIIIH
(ROI, Return on Investment), perrabesibHiCTE Mapke-
tunaroBux inBectuniii (ROMI, Return on Marketing In-
vestment), uncra npusenena saptictb (NPV, Net Present
Value), mopmu mpubyTry (IRR, Internal Rate of Return),
omepariiiHi BUTpaTu, Iepiof OKyIrHocTi, ToIro [7].

TlepeBaroro (hiHaHCOBOTO MIIXOY € HOro oreparriiiHa
3pYYHICTh, 3PO3YMUIICTh IJiA 0i3HEeCy Ta iHBECTOpiB,
poTe, B pAMKax I[hOT0 MiX0y BayKKO BpaxyBaTU BCi
IIOBrOCTPOKOBI cTpaTeriudi e()eKTH BiJi OMHIKAHAJIBHOT
iHTerpaii Ta ix B3a€MO3B A3KH, 1[0 MOKe IIPU3BECTU
IT0 TIeBHOI (hparMeHTAaIlii y BUSHAYEHHI ITOC/TiJOBHOCTI
Ta MPIOPUTETHOCTI iHBeCTHIi [5].

IIporeconeHTpUUHMIA MiAXi/ OLiHIOE €()eKTUBHICTh
OMHIKaHAJIBLHOI CTpaTeTil uepes IpusMy aHaJTi3y Oi3Hec-
IIPOLIECIB Ta OIEPAIiiiHOI e(DEKTUBHOCTI, B PAMKAX AKOL
aHAJIIBYIOTHCA TaKi IMTOKA3HUKU AK IIBUIKICTH 00P00-
KU 3aMOBJI€Hb, TOUHICTh BUKOHAHHS, PiBeHb 3aMacCiB,
KJTieHTChKnE cepric Torro [18;11;30]. ITporecoopierTo-
BaHMUU MiIXiJ 403BOJIAE BUABUTH OIEPAIiiiHi eeKTr
BIJl OMHIKaHaJIbHOI iHTerpariii, Taki K OIITUMIi3allida
3aracis, SHIKEHHSA JIOTICTUYHUX BUTPAT, IIIBUIIEHHS
AKocTi obcyroByBanHsA [7]. IIpore, yacto mporecyasisb-
Hi e(peKTH OMHIKAHAJIFHOI B3A€MO/Iil He ITOB A3YIThCSA
3 KiHIleBUMHU (PiHAHCOBUMU Pe3yJIbTATaAMMU.

IarerpoBanmii maxig q0 OLHHEN eeKTHUBHOCTI OM-
HIKaHAJILHUX CTPATETii Iepenbavuae BpaxyBaHHA H10TO
(hopMyrOUHX 0COBIUBOCTEHN, TAKUX AK:

— Hedinitina npupoga ROI B omuikamaiisHOMY Map-
KeTUHTY, II[0 Mae KyMYJIATUBHUI XapaKTep 1 4acTo
OPOSABJIAETHCA 3 UacoBUM Jjiarom. o Toro x, peHTa-
0eJIbHICTh IHBECTUIIIH He 3aB)KaU MOKe BHU3HAauda-
THCh AK IIOKA3HUK MaKCUMIi3arii (piHaHCcoBoOl IIIHHOCT1
KOMIIaHii, OCKLJIbKU TTPUOYTOK, 3reHePOBAHUI came
MapKeTUHTOBUMU 3aX0[IaMU 3aJI€KUThH BiJT POSTIOILILY
MUK KaHAJIaMU, OIlePaIliffHUX BUTPAT Ha MAaPKEeTUH-
TOBI 3aX0[I1 Ta TPAHUYHOI PeHTA0eIbHOCTI 1IHBECTH-
miut. ITo Toro K, iHBeCTHUI[i1 B MAPKETUHTOBI 3aX0qU
HOCATDb «PU3UKOBUI», IHOAl eKCIIePUMEHTAIbHUHA
XapakTep, OCKIJIBKY iX YCHINIHICTD I1JIKOM 3aJIEKUTh
BiJ] TOBEIHKU CIIOKUBAYIB y B3aeMoii 3 GpeHioM, a
OparHeHHA MaKCUMi3allil MpuOyTKY B KOPOTKOCTPO-
KOBUX 3aX0/1aX He 3aBiKIU MOYKe BUIIPABIOBYBaTU
cTpaTeriyHi MapKeTUHTOBI 1111 [23; 2].

— SAKICTB iHTerparii KaHajiB AK (paKTop e()eKTUBHOCTI
3abesmneuye y3romKeHicTh KOMYHIKaIliil Ta 6eamnepe-
O1I1HICTh KJIIEHTCHKOTO JIOCBIAY MK KaHAJIaMU;

— JWHAMIYHA OPUPOIA CyYACHUX MAPKETUHTOBUX KOMY-
HIKAI[ BUPAKAETHCSA Yepes IOCTIHHY 3MiHy JaHmmadTy
KOMYHIKAIITHUX KaHAJIIB Ta MOBEIIHKY CIIO}KUBAYIB;

— dopMmyBaHHA 6ap’epiB MEePEKIIOUCHHA HA KJII€HT-
CHKOMY NLIAXY AK (PAKTOP [JIA YTPUMAHHA KJII€HTIB

B paMKax eKoCHCTeMU GpeH/Iy;
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— audepeHIianisa IMiaXoaiB IJIA PI3HUX CETMEHTIB KJIi-
€HTIB uepes BpaxyBaHHA crielu@iku mpedepenirii
IUJIA CIIOJKMBAYIB y KaHAJIaX KOMYHIKaIIii.

IukpeMenTaATBHMI MIIXIM 10 OIIHKY PeHTA0EILHOCTI
1HBECTHIIINI MO¥Xe CIIyI'yBaTH IIPOI'PECHBHUM METOA0M
aHaJIi3y, 110 03BOJIAE€ BUOKPEMUTH JOAATKOBY I[IHHICTS,
CTBOPEHY KOHKPETHUMU MapPKETUHTOBUMU 3aX0JaMU, TA
BUBHAUUTHU X BHECOK Y 3arajibHi (hiHAHCOBI pe3yIbTaTu
mignpuemcTBa. Ha BigMiHy Bif TPaAUIIITHAX ITiIXO/IB,
1[0 OTIEPYIOTh 3aTaJIbHUMU TTIOKA3HUKAMU JIOXOHOCTI,
IHKpeMeHTAJIbHUH TiAXi GOKyCYeThCS HA JOTAaTKOBOMY
pulyTKY, 3SreHEPOBAHOMY BUKJTIOUHO MAPKETUHTOBUMU
3aX0JIaMU.

Penrab6esbHicTs MapkeTuHrosux insectuiriii (ROMI)
€ HAMOWIBIII 32CTOCOBYBAHUM B 0i3HECI TIOKA3HUKOM, 1110,
HAa BiIMiHY BiJT 3araJIbHOTO IIOKAa3HUKA PEHTA0EJIBHOCTI
iuBecruiriii (ROI), Bimobparkae e(peKTUBHICTD 1 JTOILIb-
HICTb MAPKETUHTOBUX BUTPAT Ta 1X BILJIUB HA (PiHAHCOBI
TIOKa3HUKHU ITIITPUEMCTBA.

Y zaraJibHOMY BUTIJIA[I Ileii MOKAa3HUK BU3HAYA-
€ThCA AK BIJHOIIEHHS T04ATKOBOro (iHKpeMEeHTHOTI0)
mpubyTKY, OTPUMAHOTO BiJf MAPKETUHTOBUX 3aXOJIiB,
1[0 TeHePYETHCA 1IeHTU(DIKOBAHNMY MapPKETUHTOBUMU
BUTpPATaAMU /10 06CATY 1HBECTUI[ili, CHPAMOBAHUX HA
peastizaiiiro ux 3axomis [23].

Ha BigmMiny Bif arpulyIiiHUX Mojiejie, o posIio-
OUIAIOTH 3arajIbHUM pes3yJibTaT MiK PiSHUMU KaHaja-
MU KOMYHIKAIl1, IHKpeMeHTaJIbHUM IIXi[ 103BOJIsAE
BUBHAYUTH, AKUMU OyJIu 6 pe3yJibTaTh 3a BiACYTHOCTI
MeBHUX MapKeTUHIOBUX IIporpam [12].

Takum urHOM, IHKPEeMEHTAJIBHUH IIIAXI1/T 10 OIIIHKHI
ROMI nosBosisie BUOKpeMUTH YuCTHUI eekT («1idT»)
MapKeTUHTOBUX 1HBECTUIIII B OMHIKAHAJIBHOMY CEepeyl-
OBUIII Ta pPO3paxyBaTH iX peHTabesibHIiCcTb [14].

Mopenb po3paxyHKy peHTa0eJIbHOCTI MapKeTHH-
rosux iaBecturiii (ROMI) npencrasise co60r0 Bask-
JINBUI 1HCTPYMEHT JIJIS OI[IHKK €(PeKTUBHOCTI BUTPAT
Ha MapKeTHHI0Bl KaMIIaHil, SKa J03B0JIAE€ BUSHAUNUTH,
HACKLJIBKH YCITIIITHUMY € MAPKETUHTOBI IHBECTHITIT 3 (pi-
HaHCOBOI TOUKH 30DY.

BpaxoByrouu KorepeHTHUI BILUINB OMHIKaHAJIBHUX
crpareriii Ha e(PeKTUBHICTD JiAJILHOCTI KOMIIaHII, BU-
MipIOBaHHA PeHTAa0eIbHOCTI 1IHBECTUIIIH ¥ MAPKETUH-
TOBi 3aX0/TM JIOIIJIEHO ITPOBOIUTH 3 YPaXyBaHHAM 06a30-
BO1 (DOPMYJIH [JIS PO3PAXYHKY IHKPEMEHTHOT0 e(DEeKTy
BiJ MOBepHEHHA MapkeTHHroBux insectuiriii (ROMI)
[23, c. 376]:

IPM -CM
cM

me: IPM — nomaTkoBUil BAJIOBUI TPUOYTOK, AKUH Te-
HEPYEThCA BUKITIOUYHO MaPKETUHTOBOIO TiAJIBHICTIO;

CM — BuTpaTy Ha MapKeTHHT, BAPTICTH MaPKETHH-
TOBO1 KaMIIaHii a60 3axoy.

Taxuit MmeTon M03BOJIAE TOUHIIIE BUZHAYNTY qOAT-
KOBY I[iHHICTh, CTBOPEHY KOHKPETHUMU MAapPKETUHTO-
BUMU aKTUBHOCTAMU, 3aBIAKN YOMY, KOMIIaHi1 MOKYTh
He JIuIIe OI[IHUTU 1HAUBIIyaJIbHUN BHECOK KOJKHOTO

34

ROMI = (1.1)

KaHaJly, aje i BUABUTU CUHEPreTUdHi eeKTH Bif ixX

iHTerpailii B €IuHy OMHIKaHaJIbHy CUCTeMY, 1110 3a6e3-

neuye O1IbII 00T PYHTOBAHE ITPUNHATTA PIllIeHb 010

POS3MOIiIy MAPKETUHTOBOI'O OIOPKETY Ta ONTUMI3alrii

MapKEeTUHTOBOI CTpaTerii.

BpaxoByrouu icHyrodi 3acTeperkeHHs II0/I0 BirTepMi-
HOBaHOTO e(DEeKTy BiJf MAPKETHUHTOBUX 3aXO0/IiB [TIOITLIb-
HO BUKOPHMCTOBYBATU MUHAMIUHUN MiAXi[ 0 OI[iHKU
ROMI, 1110 BpaxoBye pisHi 4acoBi TOPU3OHTH:

— KOPOTKOCTPOKOBUIA — OI[IHKA e()eKTUBHOCTI MapKe-
TUHTOBUX 1HBECTUIIII y MEKaX OTHOT0 MICAIIA ITiC/A
peastizailii MapKeTUHIOBUX 3aX01B;

— CepegHBOCTPOKOBUI — OI[IHKA e(peKTHUBHOCTI B MEKAX
3—6 micAIliB;

— [IOBrOCTPOKOBHUI — OIliHKA e(peKTUBHOCTI B MeKax
POKy i GiJyibllle, 3 ypaxyBaHHAM BILUIUBY Ha JOBIO-
CTPOKOBY BapTiCThb KJIi€HTA.

A o6uncieHHs JOBrOCTPOKOBOTO e(PeKTy iHKpe-
MEHTHOI peHTa0eJIbHOCTI MapKeTUHTOBUX 1HBECTHUIIH
IIPOIIOHYETHCA BUKOPUCTOBYBATH METOM IMCKOHTYBAH-
HA ManOyTHIX rpomroBux 1moTokiB. Tomi dopmyrna miis
pospaxyHky inkpemenTHoro ROMI moxe GyTu BuUpa-
skeHa Ak [23, ¢. 373]:

T IPM,
Z — - CM
=1 (1 + r)
ROMIlong time — CM (12)
nme: ROIMI long time 1HKPEMEHTHUN TTOKa3HUK PeHTa-

0eJIbHOCTI MAapPKETUHTOBUX 1HBECTUIIIH B JIOBIOCTPOKO-
Biii TIEPCIIEKTUBI.

T — yacoBuii TOPU3OHT OI[IHKU;

t — mepiop;

r — cTaBKa AUCKOHTYBaHHSA (%);

IPM, — iHKpeMeHTHHI Map:XUHAJILHUN TPUOYTOK
y mepioni ¢

CM — BuTpaTyt Ha MAPKETHHT.

s mornubieHoro aHamisy e)eKTUBHOCTI OMHIKA-
HAJIBHOI CTpaTerii 1eii 6a30BUil TTOKA3HUK 1HTETPYETHCA
B GLITBIIT KOMILJIEKCHY MOJEJIb, AKa BPaxXoBye HeTiHIMHI
B3a€MO3B A3KN MK PISHUMHU (paKTOpaMu Ta J03BOJIAE
KOMIIAHIAM BUSHAYNTU ONTUMAJIBHUM UM MIPIOPUTET-
HUU PiBeHDb 1HBECTUI[INl B MAPKETUHTOBI 3aXO0/IH.

Basxnusoro 1mpo6JieMoro, IJIsA OMIHKN e(DEeKTHBHOCTL
OMHIKaHAJIbHUX CTPATETii sKka moTpedye T0IaTKOBOTO
BUBUEHHS, € CHHEPreTUYHUI KOTePEeHTHUIN BILIUB Bijl
iHTerpariii pisHUX KaHAJIIB, 1[0 IEPEBUIILYE CYMY I[iHHOC-
Tell okpemux KauasiBs [9]. Mixk TvM, BUMIPIOBAHHS ITHOTO
e(eKTy 3aJTNIIIAETHCA CKIIAHIM 3aBIAHHAM, a ITPOIT03K-
i1 1110/10 3a0e3IIeUeHHs 0T0 CUHEPTil KOHIIEHTPYIOTHCA
Ha MOeJHAHHI KOMOIHAIIN B3aeMofii «BeOGpyM», «III0y-
pPyM» B paMKax €IUHOI JUHAMIUHOI KoHIenIii [25, 16].

Ixepeiia ciHEpPreTUYHOTO e(PeKTy B OMHIKaHAJIBHO-
MY MapKeTHHTY aKyMYJTIOIOTHCSA 0COOJIMBUMU ITPOABAMU
6araToxKaHaJILHII B3aeMO/ll, TAKIMU AK:

— migBUIeHHA e(DeKTUBHOCTI aTpulyIIii, qe iHTerpoBaHa
crcTeMa JI03BOJIAE TOUHIIIE BiJICTEKYBATU BHECOK
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Puc. 2. Hacrora 3aMoBJIeHb B OMHIKaHAJILHUX MapPKeTUHIOBUX KaMITaHIAX
Ircepeno: mobymosano asropamu 3a ganumu Omnisend [4]

KOKHOT'0 KaHAJIy B KOHBEPCII0 Ta ONTUMI3yBaTH PO3-

TIOM1JI 1IHBECTHIIII;

— 0eBIIOBHICTD KIIIEHTCHKOT'0 JOCBIY, Uepes OTPUMaHy
BIJ] OMHIKAHAJILHOCTI MOXKJIUBICTE II0UATH B32a€MOIII0
B OJTHOMY KaHaJIi Ta IMIPOJIOBKUTH B iHIIIOMY 6e3 BTpa-
TU BCiX KOHTEKCTHUX TAHUX, JO3BOJIAEC MiIBUIUTHA
KOHBEPCIIO Ta 3aI0BOJIEHICTb KJII€HTIB;

— B3a€eMHe MOCWJIEHHA KaHAaJIB uepes MITPUMKY i 301Th-
IIeHHA e()eKTUBHOCTI OIMH OTHOI0 (HAIIPUKJIAL, OHJIANH
peksaMa IiIBuIiye e(eKTUBHICTE 0(hIANH ITPOIAKIB);

— HaKOIWYEHHA 1 30araueHHA JaHUX PO KJIi€HTChKUI
JIOCBi/] — OMHIKaHaJIbHA CUCTEMA JT03BOJIAE 30UpaTu
OLITBIII TTOBHI JTAHI ITPO KJII€HTA 3 PI3HUX TOUOK B3AEMO-
i1 3 GPeH/IoM, IO MABUIILYE TOUHICTH MEPCOHAITIZATIIT
Ta TapreTUHTY.

EdexruBnicTh cuHeprii KaHaJIiB MapKeTUHTOBOL
KOMYHIKaIlil MOKHA OIIHUTH Uepes IMOPIiBHAHHA (ak-
TUYHUX PE3YJILTATIB BiJl BHPOB/KEHHA OMHIKAHAJTBLHOL
cTparerii 3 TPOrHO30BAHUMH ITi[ICYMKaMU Ha OCHOBI
KyMYJATUBHUX e(eKTiB Biff OKpeMux KaHaie. Yum
OL/IbIIIA ITO3UTHUBHA PISHUIT MWK [IAMU ITOKA3HUKAMI —
TUM BUIIAN CUHEPTETUYHUIH e(eKT.

Hocmimxenaa kommanii Omnisend 1eMoOHCTPYIOTS,
110 MAPKETUHTOBI KaAMMAaHil AKI BUKOPUCTOBYIOTb TPU
1 6i/IBIIIE IHTETPOBAHUX KAHAJIIB, MAIOTh IIOKA3HUK TTIPO-
maxkiB mouanm 12%, nopiBHAHO 3 3,21% piia ogHOKA-
HaJIbHUX Kamnagii. CrarueTrydi gaHl cBigdaTh, 110
3a miepiop 3 2018 mo 2024 pp. KOMIIaHil 3 CHJILBHUMU
OMHIKaHAJILHUMU CTPATETIAMU YTPUMYIOTh B CEPEIHBO-
my Bixg 89% 1m0 91% cBoix KITieHTIB TTOpiBHAHO 3 33% Aid
KOMIIaHIH i3 cj1abKoro iHTerpairier kanasis (puc. 2) [4].

it MakcuMmisariii CHHepreTUIHOro e(DeKTy Bifg oM-

HIKAQHAJIBHUX CTPATETiil KOMIIAHIAM PEKOMEHIYEThCA:

— 3abesmeuyyBaTU €IUHY CUCTEMY imeHTU(IKAIIT KiTi-
€HTIB y BCiX KaHaJaX;

— BOPOBAKyBaTU IIEHTPAJIIZ30BAHY CUCTEMY YIIPaB-
JIIHHSA TaHUMH,

— rapMoHi3yBaTH KOMYHIKaIiliHi IOBITOMJIEHHA B yCiX
KaHaJIax B3aeMoil;

— PO3POOUTH MATPHUIIIO B3AEMOil KaHAJIIB IJIA PISHUX
CIIeHAapiiB KJIIEHTCHKOTO IILIAXY;

— MOMEJIIOBATU Pi3HI KOMOIHAIT KaHaJIiB B3aeMO/Iil;
— TIPOBOJIWTHY KOMILIEKCHUM aHAII3 e(DeKTUBHOCTI OM-
HiKaHAJILHUX 1HBECTUIN.

Mopmens onrTuMisaliii OMHIKAHAJIBHUX 1HBECTUIIH
I'PYHTYETHCA HA KUJIBKOX BAYKJIMBUX IIPUHITATIAX: KOMII-
JIEKCHUM ITAXIiMT 10 BUMIPIOBAHHA e(DeKTUBHOCTI, AKMIA
MIPOSABJIAETLCA AK aHAJI3 B3aeMOOll MixK KaHAJIaMU 3a-
MICTb 130JIbOBAHOT0 POITJIALY KOKHOTO KaHAJLy; MUHa-
MiuHe i orlepaTUBHE KOPUTYBAHHSA OIOPKETY BiITIOBITHO
10 iIHKpEeMEeHTaJIbHUX JAHUX ITP0 e()eKTUBHICTh iIHBECTH-
il B KOXKHOMY OKpeMOMy KaHaJIl iHTerpartii; onrumisa-
I[if 3aTaJIFHOTO BILUTUBY /1A MaKCHUMi3allii IOCATHEHD BiJ]
CHUHEPIreTUYHOT0 e(PeKTy Mixk KaHamaMmu. Buxkoprcranas
MOJIEeJIi OIITUMI3aIfil OMHIKaHAJIbHUX 1HBECTUIIHA MOsKe
SHU3UTH PUSHKN BUHUKHEHHA ()parMeHTAalIlil MapKeTHH-
TOBOT0 OIOMKeTy, Hee(DeKTUBHOTO POSITOMILITY PeCcypciB Ta
TIOMWJIOK ITPY HEXTYBAHHI B3a€MOJII€I0 MiyK KaHAJIaMU.

BuCHOBKH Ta IIE€PCHEKTHBH MMOTAJIBIIAX JOCIi-
IKeHb. BUCHOBKU TOCTIPKEHHA MiATBEP/PKYIOTh, 1110
e(peKTUBHICTH OMHIKAHAIBHUX CTPATETIH 3aJIe/KUTh Bl
PiBHSA iHTErparlii KaHaJIB, AKOCTI KJTIEHTCHKOTO JTOCBITY Ta
3IATHOCTI KOMIAHIN aJanTyBaTUCh JI0 3MiH Y TTOBEIIHII
crosxmBauiB. [Ipu 1160My 3HAUHY POJIb [IJIA €(PEKTHUBHOCTI
OMHIKaHAJILHUX CTPATEriil Bifirpae iIHKpeMeHTATbHUI
MIIXiJT I0 PO3PAXYHKY PEHTA0EIbHOCTI MapPKETUHTOBUX
1HBECTUIIIH, KU [JO3BOJIAE€ BUOKPEMUTH JTOJATKOBY ITiH-
HICTB Bl KOHKPETHUX OMHIKAHAJIbHUX 3aXO0[IiB.

OCHOBHUMU [yKepeIaMy CUHEePTeTUUIHOTO e(eKTy
B OMHIKaHAJILHOMY MapKeTUHIY BUCTYIIAIOTD ITi/IBU-
meHHsa e()eKTUBHOCTI aTpuobyIrii, 6e3MIOBHICTh KJII€HT-
CBKOT0 JIOCBIJTy Ta B3a€MHe MOCUJIEHHS KaHaJliB HaKoO-
NUYeHHA 1 30aradeHHA KIIeHTChKNX maHux. Ilogasbir
JIOCJTITKEeHHSA JTOI[UTLHO CIIPAMYBATH Ha PO3POOKY iHTe-
rPOBAHMX MOfeJIell OI[IHKY €KOHOMIUHOI e(DEKTHBHOCTL
OMHIKaHAJIBHUX CTPATETIH, II[0 BpaXOBYBATUMYTh iX He-
JIIHIHHY IPUPOLY, AKICTH B3AEMO/IT MiK KaHaIaMU, Me-
xXaHi3sMu (popMyBaHHA 6ap’epiB MEPEKTIOUEHHSA, 4 TAKOK
IOCJIIPKeHHA MeToaiB audepeHIialil OMHIKaHAILHIX
MiAXO/IB JJIA PiBHUX CETMEHTIB KJII€HTIB 3 ypaxyBaH-
HAM IX TI0BEIIHKOBUX OCOOJIMBOCTEH Ta IpedepeHIriii
10/10 BUKOPUCTAHHA KaHAJIIB KOMYHIKAIIii.
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