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BJOCKOHANEHHSA IHTEPHET-MAPKETUHTOBOI

VIK 658.8

CTPATETII MO NMPOCYBAHHIO TOBAPIB NIAMPUEMCTBA

B YMOBAX BINCbKOBOIO CTAHY

IMPROVEMENT OF INTERNET MARKETING
STRATEGY FOR PROMOTING COMPANY PRODUCTS
IN MARTIAL ARTS CONDITIONS

AHoTaUif. BCTyn. Y cy4acHnx ymoBax BUCOKOI KOHKYpPeHLii Ta HacuyeHocTi iHpopmauiiiHo2o npoctopy eekTMBHA KOMYHI-
Kauis 3i CNOXMBA4amm € K/Il0HOBOIO YMOBOIO YCMilIHO20 PYHKLIOHYBAHHS KOMNAHIT Ha pUHKY. OGHUM i3 HaVipe3ybTaTUBHILLNX
HCTpyMeHTIB B3aEMOGi 3i cnoxuBa4amu BUCTYNAE IHTEpHET-MAapKeThHe, Lo 3abe3neyye He mLie OnepaTUBHICTb NepegaBaHHs
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iHpopmauii, a 1i MOXIMBICTb MePCOHANI3aLii KOHTEHTY, MoOygoBM gOB2OCTPOKOBMX BIGHOCUH i MIGBMLLEHHS PiBHS 0S/IBHOCTI
KAIEHTIB. TaK CTPIMKMI PO3BMTOK LIMPPOBMX TEXHO/ORiN GOKOPIHHO 3MIHWUB MigXogu go BegeHHs! MAPKETHH20BOI Ta KOMYHIKd-
LifiHOI giSiNbHOCTI YKPAIHCbKMX MigNPUEMCTB. | He gUBASIYMCh HA YNCIeHHI npobaemu, SK-To BTpaTa puHKiB 30yTy, npobremu 3
N102ICTUKOI0, HerepegbayyBaHICTb PO3BUTKY cuTyalil, yKpaiHCbKMi Bi3HeC NOCTYNoBO aganTyeTbCsl GO YMOB BIi¥iCbKOBO20 CTAHY,
geMOHCTPYIoUM neBHe 3pOCTAHHS B OKpemMux cepax. BTiM, 3 Pi3HUX MPUumH BAACHNKM MIGNPUEMCTB He 3aBXgH KOMIIeKCHO
nigxogaTb go Lib020 MUTAHHS. TOMY MUTAHHS OGO pOPMYBAHHS IHTEPHeT-MapKeTMH20BOI CTpaTezii B yKpaiHCbKux peanisix
HabyBae gns 6i3Hecy Bce GinbLIOI KTYaNbHOCTI.

MeTa. MeToto gocnigyKeHHs € QHANI3 MApKeTMH20BOI KOMYHIKALIiFIHOI MONITUKY TOP20BE/IbHOR0 MiGgNPUEMCTBA Td po3pobka
peKomMeHqgaLii 1ogo BYOCKOHA/IeHHS IHTepHeT-MapKeTMH20BOI CTpatezii o npocyBAHHIO TOBAPIB B YMOBAX BiFICbKOBOR20 CTAHY.

Marepiann i meTogu. Matepianamu gocnigxxeHHs €: 1) HOyKOBA | HABYA/IbHA iTepatypa, nepioguyHi BAGAaHHs Ta MaTepiany,
L0 po3MmilLieHi B Mepexi IHTepHeT; 2) gaHi BHYTPILLIHbOI 3BITHOCTI TOP20BE/IbHOR0 MigNPUEMCTBA (Ma2a3nHy «lle2ac»).

B npoueci 3giiicHeHHst gocnigxeHHs 6y10 BUKOPUCTAHO HACTYMHI HAYKOBi METOGW: TEOPETUYHOR0 Y3a2A1bHEHHS Ta 2pyry-
BAHHA (g1 OCHOBHUX KOMIOHEHTIB IHTEepHeT-MapKeTuHz2Y, a TAKOX BU3HAYEHHSI OCHOBHUX TPeHJiB yKPAiHCbKOI e-commerce);
opmanizavii, aHanizy Ta cMHTE3Y (g5 OLHKM MApPKeTUH20B0I KOMYHIKALFHOT MOAITMKYM NIGNPUEMCTBA TA POPMYBAHHS IHTEPHET-
MApKeTMH20BOI CTpaTezii nignpueMCTBa; 102i4HO20 Y3a2aIbHEHHS PE3ynbTaTiB (POPMYNOBAHHS BUCHOBKIB).

Pe3ynbTatu. Y HayKOBIK CTATTi qOCAIgKEHO IHTepHeT-MapKeTUH2 sIK HeBIg'EMHY 4aCTUHY epekTBHOI bi3Hec-cTpareaii, go
OCHOBHUX KOMIMOHEHTIB SIKO20 MOXHQ BIgHECTH: MOLLYKOBE MPOCYBAHHSI, KOHTEKCTHY pekiamy, Tap2eToBaHy pexaamy, web-a-
HAZITUKY Ta e1eKTPOHHY KOMepLito (e-commerce). BU3HayeHo TpeHgu Ta BUKANKM YKPAiHCbKO20 PpUHKY e-Commerce B yMOBAX
BiliCbKOBO20 CTaHy. 3'ICOBAHO Mmice e-commerce g/s Gi3Hecy, BTiM, peaniauis 3a3Ha4YeHnx MOXAMBOCTel nignpruemcTea byge
eeKTUBHILLIOKO came i3 3aCTOCYBAHHSM BCiX BULLE3A3HAYEHNX KOMMOHEHTIB IHTepHeT-MapKkeTuHzy. [locnigxxeHo, o B IHTepHeT-
MapKeTuH2y BCi cTpateii iHguBigyasbHi, ane MatoTb CibHy 6a3y. 3anponoHOBAHMIT MOKPOKOBMIA MGH GOPMYBAHHS IHTEPHET-
MapKeTnH20BOI CTpartezii, CTPYKTYPY SIKO20 MOXXHA NPegCTaBuTv HACTYMHUM YuHOM: 1) LiIbOBA ayguTOpIs Ta NepCcoHani3avis;
2) BUKOPUCTAHHSA GHAZITUKM GNISl BAMIPIOBAHHSA YCMiXy; 3) TpeHgu iHTepHeT-MapKeTuHay; 4) 3a1y4eHHs WTYYHO20 iHTeNeKTy Ta
MALUMHHO20 HABYAHHS; 5) MOOINbHUI MAPKETUH2 TA BB MOOIIbHNX TEXHONORIM.

Ha ocHoBi oTpuMaHmx pe3ybTaTis po3pobaeHo pekoMeHgauii Logo BJOCKOHANEHHSs IHTepHEeT-MapkeTUH20B0i cTpareaii
M0 MPOCYBAHHIO TOBAPIB B YMOBAX BifICbKOBO20 CTAHY. OYiKY€ETbCS, O Peani3awis 3anpornoHOBAHMX 30X0giB JO3BOINTb: MO~
KpaLmuT KpeaTuBHICTb PeKIAMHMX 3BepHeHb CTOCOBHO 0gs_y Ta B3YTTA NIGNPMUEMCTBA y COLIAIbHUX Mepeax 3a PaxyHOK
BMKOPUCTAHHA HOBMX IHHOBALIMHMX [gest; MOCUANTI AKTUBHY MPUCYTHICTb TOBAPIB MigNPUEMCTBA Y COLIAIbHMX Mepexax 3d
PaxyHOK CTBOPEHHS LiikaBo20, 3MICTOBHO20 Td BiPYCHO20 BiEOKOHTEHTY; PO3BMBATU Bi3ya/ibHe MpeqgcTaBieHHs NigrnpueMcTsa
3 iHgMBIgyaabHUM CTUNeM; CTBOPIOBATH BilbL ePeKTHUI BIJEOKOHTEHT y coLiaIbHNX Mepexax 3ags 30iblueHHs KilbKOCTi
nepea/1agis, BI0gobaHb T4 KOMeHTapiB.

IMepcriekTusw. MopyLueHi B CTATTi MMTAHHS He € BUYeprnaHumm i noTpebytoTb MPOGOBXKeHHS iX BUBYEHHS HO OCHOBI qOTpH-
MQAHHS$1 BXe po3pob/ieHnx pekoMeHgawLii B Lifi cgepi, icHyl0unx TpeHgIiB Ta HOBUX MOXINBOCTENA.

KntouoBi cnoBa: npocyBaHHs TOBApIB, e1eKTPOHHA KOMepUisi, giNoBi KOMYHIKaLii, IHTepHET-MapKeTUH20Ba CTpaTeais.

Summary. Introduction. In today’s highly competitive and saturated information space, effective communication with con-
sumers is a key condition for a company’s successful functioning in the market. One of the most effective tools for interacting
with consumers is Internet marketing, which provides not only the efficiency of information transmission, but also the ability
to personalize content, build long-term relationships, and increase customer loyalty. Thus, the rapid development of digital
technologies has radically changed the approaches to conducting marketing and communication activities of Ukrainian enter-
prises. And despite numerous problems, such as the loss of sales markets, problems with logistics, and the unpredictability of
the situation, Ukrainian business is gradually adapting to the conditions of martial law, demonstrating some growth in certain
areas. However, for various reasons, business owners do not always approach this issue comprehensively. Therefore, the issue
of forming an Internet marketing strategy in Ukrainian realities is becoming increasingly relevant for business.

Purpose. The purpose of the study is to analyze the marketing communication policy of a trading enterprise and develop
recommendations for improving the Internet marketing strategy for promoting goods under martial law.

Materials and methods. The research materials are: 1) scientific and educational literature, periodicals and materials posted
on the Internet; 2) data from internal reporting of a trading enterprise (Pegasus store). The following scientific methods were
used in the research process: theoretical generalization and grouping (for the main components of Internet marketing, as well
as determining the main trends of Ukrainian e-commerce); formalization, analysis and synthesis (for assessing the marketing
communication policy of the enterprise and forming the Internet marketing strategy of the enterprise); logical generalization of
results (formulation of conclusions).

Results. The scientific article examines Internet marketing as an integral part of an effective business strategy, the main com-
ponents of which include: search engine optimization, contextual advertising, targeted advertising, web analytics, and e-com-
merce. Trends and challenges of the Ukrainian e-commerce market under martial law are identified. The place of e-commerce for
business is clarified, however, the implementation of the above-mentioned opportunities for the enterprise will be more effective
precisely with the use of all the above-mentioned components of Internet marketing. It is studied that in Internet marketing,
all strategies are individual, but have a common basis. A step-by-step plan for the formation of an Internet marketing strategy
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is proposed, the structure of which can be presented as follows: 1) target audience and personalization; 2) use of analytics to
measure success; 3) Internet marketing trends; 4) involvement of artificial intelligence and machine learning; 5) mobile mar-
keting and the impact of mobile technologies. Based on the results obtained, recommendations were developed for improving
the Internet marketing strategy for promoting goods under martial law. It is expected that the implementation of the proposed
measures will allow: to improve the creativity of advertising appeals regarding the company’s clothing and footwear in social
networks by using new innovative ideas; to strengthen the active presence of the company’s products in social networks by cre-
ating interesting, meaningful and viral video content; to develop a visual representation of the company with an individual style;

to create more effective video content in social networks to increase the number of views, likes and comments.

Discussion. The issues raised in the article are not exhaustive and require continued study based on compliance with already
developed recommendations in this area, existing trends and new opportunities.

Key words: product promotion, e-commerce, business communications, Internet marketing strategy.

Hoc'ranomca IPoGIeMH. Y CydacHUX yMOBaX BHCO-
K01 KOHKYPEHIIil Ta HaCM4YeHOCTi iH(DOpMAaIiitHOTO
mpocTopy e(eKTUBHA KOMYHIKAI[A 31 CIIOKUBAYAMU €
KJIIOY0BOI0 YMOBOIO YCITIIITHOTO (DYHKITIOHYBaHHSA KOMIIA-
Hii Ha puHKY. OmHUM i3 HAfipe3yJIBTaTUBHIIINX 1HCTPY-
MEHTIB B3aeMO/Iil 31 CIIo:KUBaYaMu BUCTyIiae [HTepHeT-
MapKeTHHT, 110 3a6e3neuye He JIUIIE OIePaTUBHICTh
nepefaBaHHsa iH(opMalii, a i MOKIUBICTD ITIePCOHA-
J1i3a1lii KOHTEHTY, IT00YJOBY JOBIOCTPOKOBUX BiTHOCUH
1 IABUIIIEHHA PiBHA JIOAJIBHOCTI KTieHTiB. Tak cTpiMiumii
PO3BUTOK UM POBUX TEXHOJIOTIH JOKOPIHHO 3MiHUB TIif-
XO[IY 00 BEOEeHHA MapPKETHHTOBOI Ta KOMYHIKAIliHHO1
TIAJIBHOCTI YKPaTHCHKUX HiATpreMcTB. | He MUBIAYNCDH
Ha YHCJIeHHI IpobJjieMu, AK-TO BTpaTa PUHKIB 30y Ty,
mpob6JieMHu 3 JIOTICTHKOIO, Hellepeq0adyBaHiCTh PO3BUTKY
CUTYyaIlii, yKpaiHChKUIi Gi3HEC ITOCTYTIOBO aalTy€EThCA 10
YMOB BiliCbKOBOTO CTaHY, JIEMOHCTPYIOUU TIEBHE 3POCTaH-
HA B OKpeMux cpepax. Brim, 3 pisHUX IPUUMH BIACHUKI
MAMPUEMCTB He 3aByKIU KOMILIEKCHO ITiIXOAATH /10 ITHOT0
nutandA. ToMmy nuTaHuA o0 ¢dopMyBaHHA [HTepHET-
MAapKEeTUHTOBOI CTpAaTeTil B YKPATHCHKUX pealiax HabyBae
1A 6isHecy Bce O1JIBINT0T aKTyaIbHOCTI.

AHaniz ocTaHHIX mOCHIMKeHb i myOJika-
wii. [TuranuaM posriAny BUKOpUCTAHHA [HTepHeT-
MapKeTHHIY B3araji Ta Horo TeXHOJIOTii 30KpeMa
OCTAHHIM YacoM HPUMIIAETLCA 0arato yBaru. ix o-
CITIPKEeHHI0 ITPUCBAYEH] Mpari IIPOBITHUX HAYKOB-
miB. Cepeq BITUM3HAHUX aBTOPIB TAKUX JOCIIIKEHD
MOJKHA HasBaTu HacTymHux: 3. M. Augpymkesuy [1],
B.B. Amnomiii [2], I. B. Boituyk [3, 4], I.A. Kinam [5],
0.10. Kyniua [6], C.B. Manosuuko [7], Mosrosa I'. B.
[8], O.0. O6’emyrina [9], O.B. Illixara [10], a cepex
3apy6iKHUX aBTOPiB MoxkHAa Bugimtu Pamsda . Bin-
couna (Ralph F. Wilson) [11], B. 3Bacca (V. Zwass) [12],
®. Koriepa (Ph. Kotler) [13], B. Tpisa (G. Winfield
Treese) [14]. Oguak, y HAyKOBUX IIPAIAX BCe e Heo-
CTaTHBO JOCII/IPKeHO MUTaHHA (hopMyBaHHA [HTEpHET-
MapKeTUHTOBOI cTpaTerii o ITpocyBaHHIO TOBAPIB Mif-
IPUEMCTB, 30KpeMa H TUX, AKi ITPAITIOITh B HANOLJIBII
Hebe3meuHnx perioHax.

Heo06xigHicTh ITOOAJIBIIIOr0 OOCTIMKEHHA CTAHy Ta
HepCIeKTUB PO3BUTKY CHCTEMU ITPOCYBAHHSA TOBapPiB
13 BUKOPUCTAaHHAM [HTEepHET-MapKeTHUHTY B CyYaCHUX
YMOBaX I'OCITIOAAPIOBAHHA 1 3yMOBIJIN BUOIp TEMU CTATTI
Ta BUSHAYMWJIU i1 OCHOBHI HAIIPAMKH.

MerTor0 cTarTi € aHATI3 MAPKETUHTOBOI KOMYHIKa-
IIMHOI TOJIITUKN TOPTOBEJILHOTO ITiAITPHUEMCTBA Ta PO3-
pobKa peKoMeHOalliii 1oI0 BOoCKoHaIeHHs [HTepHeT-
MapKeTHUHTOBOI CTparTerii mo MpoCyBaHHIO TOBApiB
B YMOBax BiliCbKOBOTO CTaHYy.

Buxman ocHoBHOro marepianay. Haragaemo,
mo ceorogHi IHTEepHET € BaroMuMm [IyKepesioM KOMYHi-
karrii 6isHeca 3 KJII€HTOM, 3 PUHKOM, I[0 JUHAMIUHO
po3BUBAaEThCA. [HTEpHET-MAPKETHHT CTAB HEBi €MHOI0
YJacTUHOI0 e()eKTHUBHOI 0i3Hec-cTparerii, 10 0CHOBHUX
KOMIIOHEHTIB AKOT'0 MOKHA BiTHECTH:

— TIOIIYKOBE IIPOCYyBaHHA,

— KOHTEKCTHY peKjiamy,

— TapreToBaHy peKJiaMmy,

— web-aHaiTUKY Ta

— eJIEKTPOHHY KoMepIliio (e-commerce) [15].

Tak, nowyrkose npocysarrs a6o SEM (aurit. Search
Engine Marketing) e edexruBrHuM kanasom [aTepuer-
MapKEeTHUHTY, Horo miatHoio cucremor. O6’ emHaHHA
inctpymenTiB SEO ta PPC (aurn. Pay-Per-Click) nae
posmIupeHe OXOILJIEHHA ITLJIBOBOI ayauTopii; MakKcu-
MaJibHe 3aIydeHHA TpadiKy i, BIAIOBIAHO, 301/IbIIIEHHA
KOHBEPCIii.

Koumerxcmna pexniama — 11e OQUH 3 HAKOIIIBIII TT0-
MyJIApHUX 1 e)eKTUBHUX BUIIB pexiamMu B [HTepHeTI.
Ii cyTs migi6pasa B 3asIesKHOCTI Bifl iHTEPECiB KOXKHOTO
KOHKDPETHOT0 KOPUCTyBaya: AKi 3aIUTU BiH BBOIUB, AKI
caiTH BiBIyBaB, AKii TeMaTuIli OLIbIIIe IPU/ILIIAB yBa-
ru. Came 11€ 1 103BOJIsI€ 3POOUTH TaKl peKJIaMHI 0roJIo-
IIeHHA «<HeHAB A3JIMBUMU» /1A TOTEHIIITHOTO KJTieHTa
i copMyBaTH JI0AIBbHE BiTHOIIEHH 10 HuX [16].

Tapzemosany pexniamy e MOKHA HA3BATH IiJTHO-
BOIO 32 PAXyHOK HAJIAIIITYBAHb HAILJIIOBAHHA. 3 TAKAM
CerMeHTYBaHHAM JIETIIIe CTBOPIOBATH OTOJIOIIEHHS, AKi
3 BEJIMKOI0 MMOBIPHICTIO 3aIliKaBJIATH JIIOAUHY 1 CIIO-
HYKaTUMYTh ii HATUCHYTHU Ha HNOCWIAaHHA. T00TO IIpo-
cyBaHHA Oyne 0isbIn e(eKTUBHUM TOMA1, KOJIM IOKa3
peksaMu 3IiMCHIOEThCA MOTEHITITHOMY KJII€HTY, a He
Bcim migpsam [17].

Web-ananimurxa npencrapiisie co6010 KOMILIEKCHUE
1HCTPYMEHT, 1110 301pae, aHaJIidye Ta iHTepIIpeTye aTaHi
po BifBimyBauiB caiity. Bona mokasye, sk KopucTyBaui
B3a€MOIIOTh 3 CaiiToM, Ta JoIloMarae IIpuiiMaTu 00-
['PYHTOBaHI PillIeHHA 1A MOKPAIIeHHA e()eKTUBHOCTI.
Ile Bzarauti € kiTroueM 10 po3yMiHHA Bebpecypcy [18].
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I, maperrrri, e-commerce ab6o enekmporHa Komepyis €
IIPOIIECOM, TIPU AKOMY JIFOAWHA a00 KOMITaHifA KYIIye TO-
Bapu uu nocyryru uepes3 larepuer. Ile mmpoke moHATTA
OXOILTIOE Oy/Ib-AKY KOMEPITIHY TiAIBHICTE OHJIAMH, a caMe
B3aeMoIio (hisuuHMX 0cib Ta 6isHeciB, mpomaski B IHTepHeT-
MaraswHax, Ha MapKeTIUIelicaX YU B COIIAJIBHUX Mepe-
sxax. J1j1a GisHeciB e-commerce HAae MOMKIIUBICTD:

— BUUATY Ha TJIO0AJILHUHN PUHOK — 3HAXOTUTU KJTIEHTIB
3 YCBOTO CBITY;

— aBTOMATHYHO 00POOIATH 3aMOBJIEHHA Ta IPUHMAaTH
IJIaTesXi, IIPaIfoBaTu I1iJ101000B0;

— MacmTabyBaTuCA JIETKO Ta IIBUIKO — /I0/IaBaTh HOB1
TOBApHU Ta HOBI KAHAJIU IPOJAKIB;

— 30Wparu JaHi Ta aHAJITUKY, & II0TIM BUKOPUCTOBY-
BaTH 110 iH(opMaLio, 100 TOKPAIIUTH PEeKJIaMHi
kammasii [19].

OpHaxk, peasisallisa 3a3HaAUEHUX MOKIIMBOCTEH KOM-
namii Oyje e()eKTUBHIIIION caMe i3 3aCTOCYBaHHAM BCiX
BUIIe3a3HAUEHUX KOMIIOHEHTIB [HTepHeT-MapKeTUHTY.

PesysibraTtu anaJtisy cBiUaTh, 10 YKPATHCHKU PUHOK
€JIEKTPOHHOT KOMEePITii CTPIMKO PO3BUBAETHCA MTPOTATOM
OCTAHHBOTO JECATWIITTA, 3aBIAKA 3POCTAHHIO ITPOHUK-
HeHHs [HTepHeTY, aKTUBHOMY BUKOPUCTAHHIO cMapTdo-
HiB Ta HU(pPOBiil TPAaMOTHOCTI HacejeHHA. Tak, cTaHOM
Ha 2023 pik (To0TO B yMOBax BiliCHKOBOI'0 CTAHY) 00CAT
PUHKY eJIeKTPOHHOI KoMepIli B YKpaiHi IIepeBUIIUB
$6 mpn. CIIIA i3 cepemHBEOPIYHUM TEMIIOM 3POCTAHHA
0s136K0 20%. OCHOBHI YMHHUKH, 1110 CTUMYJIIOBAJIN Ta-
KW PO3BUTOK, BKJIFOUAJIM 3POCTAHHSA TOBIPU CIIOKIBAUIB
10 OHJIAMH-TIOKYTIOK, POSIITHPEHHSA IIU(POBOI iH(PACTPYK-
TYpPH Ta BIOCKOHAJIEHHA JIOTiCTHYHUX cucteM. Ilompu
OotioBi fii, upoBa eKkoHOMIKa YKpAIHU 3aJIUIIAETHCA
CTIHMKO¥0, 1 eJTEeKTPOHHA KOMEPITiA BiIirpae KJIIOUOBY POJTb
B €KOHOMIUHOMY BifHOBJIeHHI Kpaiuu [20].

Bognouac ykpaiHchKa eJI€KTPOHHA KOMEpIIid IIo-
Kasye HeMMOBIpPHY IIBUOKICTH amanTarlii Jo 6yab-uo-
ro. Tak, moBepHEeHHA MapKepiB CE30HHOCTI Ta, HABITH,
3POCTAaHHA BUTOPTY y TPUBHEBOMY €KBiBaJIEHTI — yce
11e TIPO PeasIbHICTh YKPATHCHKOI eJIEKTPOHHOI KOMEPITii
y nepiomy miBpiugi 2023-ro. IIpore € i1 meBHi mpobiie-
mu. Tak, Big mouatky 2023 poky Bci MapKeTH MOKAa3y-
BaJIU ITO3UTHBHE BiTHOBJIEHHA, ajie y I0JIapOBOMY €KBi-
BaJIEHTI iXHIN BUTOPT 3a mepIle MiBpivdusa He 3pic aHi
oo mokasHukiB 2022-ro, aHi TUM O1JIbIIIEe TIOKA3HUKIB
2021-ro. ITopiBHAHO i3 2021 poKoM Iie IIPOCITaHHA Ha
43%. IlopiBusano i3 2022-m — naminaa Ha 13% [21].

HocaimpxeHHA PUHKY CBITUUTS, 1m0 y 2024 porri oc-
HOBHHMU TPEHIaMU YKpaiHChKOI e-commerce craym [20]:

1. 3pocranua Mo6iabHOI Komepirii (M-commerce):

Bce ugacrinie ykpaiHCBhKi CIO:KHBavi 06MPaAIOTh I10-
KYITKM uepe3 MOOLIBHI TOOATKU 3aBOAKU X 3pyTHOCTI,
TEePCOHAII30BAHOMY KOPUCTYBAIILKOMY JOCBIIY Ta d0-
CTYITHOCTI OFOPKETHUX CMapPT(OHIB.

2. 3pocTaHHA KOMepITii B cOIMepeskax:

CorriasbHi MEpesKi CTATN BAXKIUBAM KAHAJIOM TIPO-
OaxkiB B YKpaini, a mwiardgopMu Ha KmTaiar Instagram,
Facebook Ta TikTok mo3BosiA0TE KOMIIAHIAM 0e3II0-
cepeqHbO B3aeMOIIATH 3 MOJIOLOI0 ayauTopico. Bap-
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TO 3a3HAYNUTH, 1[0 BAKJIMBOIO CKJIAJ0BOIO CTAE CaMe
iH(II0eHC-MapKeTHUHT, AKUH JormoMarae 3ajlydarTu
Tpadik 40 OHJIAMH-MAarasuHiB yepes3 peKoMeHIallii Bijg
BiOMUX 0JIOTEPiB Ta JIAEPiB AYMOK.

3. 3pocTaHHA MIATIKHUX PIlIeHb 1 iHTerparis
3 dinTexom:

KarouoBum (akTopoM 3pocTaHHA YEPATHCHKOL
e-commerce CTaJi0 PO3IMUPEHHA ITUPPOBUX TLIATIK-
Hux meromiB. ¥ 2023 pomi mouan 80% TpaH3aKITii
B e-commerce OIIauyBaJIuCh eJIEKTPOHHUM IILJIAX0M,
30KpeMa 3a JI0IIOMOT0I0 KPeIUTHUX KaPTOK, MOOLIBHIX
0aHKIBCBKUX [IOIATKIB Ta €JIEKTPOHHUX raMaHIIiB, Ta-
kux Ak Apple Pay ta Google Pay. Tox miist ykpaiuiiis
iHTepHeT-6aHKIHT TPOOOBIKY€E 3AJIUIIATUCA OTHUM i3
OCHOBHUX 1HCTPYMEHTIB y (hiHAHCOBIH cdepi.

4. PimeHHdA B JIOTiCTHIII Ta JOCTABIII:

Jlorictuka icropuumo Oysia OfHier0 3 FOJIOBHUX IIPO-
0J1eM YKpAIHCBKOI e-commerce uepes mpobsieMu 3 iHgpa-
CTPYKTYPOIO Ta BiACBKOBII KOH(IIKT y IIEBHUX PErioHax.
Opmak y 2024 porri okyc 3MICTHBCSA Ha OIITUMIZAIiI0
PIIIIEHb JJI IOCTABKH, 1100 3a0€3IMeUnTH IIIBUJIKE Ta Ha-
IitiHire o6ciryroByBaHHA. Taki kommanii, Ak Hosa Ilom-
Ta Ta YKPIIOIITa, 3HAYHO PO3LIVPUIIN CBOI JIOTiCTHYHI
MeperKi, HaBiTh Yy 30HAX, HAOIIKEeHNX O0 60MOBUX i,
Kpim Toro, 3pocTanHs aBTOMATHU30BAHUX PillleHb IJIA
JIOCTABKM, TAKUX AK JPOHU Ta ABTOHOMHI TPAHCIIOPTHI
3ac00u, CTAJTN BAKJIUBUM (PAKTOPOM MOMOJIAHHS JIOTIC-
TUYHUX TPYIHOIIIB, 0COOJIMBO B He6E3IMeUHUX MiCTaX.

Cepen IPOAYKTIB, AKI KOPUCTYBAJIUCA TTOTTUTOM
B 2024 p. B yKpaiHCBKIH e-commerce, € OIAT Ta BIYTTA
(uacrra pogakiB y 2024 porti cksiana 17%) [20]. 3sic-
HO, 1110 BiffHA Ta YaCTi TPUBOTYU BHECJIN CBOI KOPEKTUBU
1 B moBeiHKY MOKyMIliB. Yepes HeOesmeKy Big HAOIIH-
JKeHHUX JI0 30H 00MOBUX [iii, CIIOXKHBAYl CTAJIN YaCTIIIe
BUKOPUCTOBYBATHU OHJIAWH-KYIIiBJIi TOBApPiB.

Hapasi 60fioBi il mIpodoBKYyIOTH BIJIUBATH HA
PUHOK e-commerce, 0co0JIMBO B perioHax, sAKi Ha0JIU-
sxeHl mo Hux. Tomy dopmyBamusa uiTkoi [HTepHeT-
MapKEeTUHTOBOI CTPaTeTi1 IOTIOMOKe 013HeCy ITiIBUIIATHA
€KOHOMIUHY e()eKTHUBHICTH 1 YCITIIIHO IPOCYBaTU CBOI
TOBap¥ HABITh B YMOBaX BiliCHKOBOI'O CTaHY.

3ayBaskumo, 110 B IHTepHET-MapKEeTHHTY BCi cCTpaTe-
rii iIHAUBIAyaJIbHI, ajie MaloTh CIIUTbHY 6a3y. Ile wiTkuii
TIOKPOKOBUH TIJIAH, €TAIH SKOT0 CIIPAMOBaHI HA JOCAT-
HeHHA 6i3Hec-IIi/Iel, CTPYKTYPY AKOT0 MOKHA TIPeIcTa-
BUTU HACTYITHUM UMHOM:

1. ITinvosa aydumopisa ma nepcoranizayis.

o MOMeHTy IIpocyBaHHA HEOOXiTHO:

— CKJIACTH IIOPTPET CHOKUBAYA;
— cdopMyBaTH OCHOBHI KPUTEPil 3aI[iKaBJIEHOCTI 10-
KYIII[iB B 3aIIPOIIOHOBAHOMY TIPOAYKTY.

2. BukopucmaHtHha aHAIIMUKY 018 8UMIPIOBAHHA
ycnixy.

ITpuntunm opMyBaHHA IHAUBIAYaIBLHOI CTPATETrIi:
— aHaJIi3 I[UTLOBOI ayInTOPii;

— OI[iHKa KOHKYPEHTIB;
— BpaxyBaHHA 0i3Hec-1IijIel;
— paxi web amamiTAI.
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3. Tpendu inmeprnem-mapremunzy.

Cepen mpoBigHUX TpPeHOIB y cdepi iHTepHeT-
MapKETUHTY CJIiJ] 3a3HAUNTHU:

— coriajibHI Mepeski (11e po3BUHEHI 013HEeC-KOMYHIKaIli1
yepes coIfiaJIbHI Mepeski, mogasIbIlie 3pOCTaAHHA I10-
nyasapHocti Instagram ta TikTok, cropiTestiHr,
aKTUBHE 3aJIyYeHHA iH(JII0eHCepiB 1 6J1orepis);

— 4ar-00TH;

— TO0JIOCOBHII TIOIIYK;

— MITYYHUHN IHTEJIeKT;

— email-poscuiiku (rmepconasrizoBaHi, reimiikoBaHi
JIMCTH 3 OIIUTYBAHHAMM IIPO KJII€HTA);

— 1H(GOpPMAaTUBHUI TA PEeJIEBAHTHUI KOHTEHT.

4. 3anyuenns Wwmy4H020 ITHMeENEKMY Mma MAULUH-
H020 HABYAHHS.

Iryunuit intesexku (1) e oqgauM 3 HaliBaKIIHBI-
IIUX TPEHOIB iHTepHeT-MapKeTUHTY Ha HANUOIMKIMII
nepiof. 3acToCyBaHHSA TEXHOJIOTiHI MAITUHHOTO HAaB-
YaHHA Ta IM IMOOi0HI PO3IIHUPIOITH MOMKIUBOCTI I
npocyBaHHsA 6idHecy B iHTepHeri. Ile i aBromaTuzoBaHe
CIIUTKYBAHHA 3 KITIEHTAMU B MECCEH/IPKePax Ta COIlaThb-
HUX Mepeskax, 1 mepcoHaisalia MapKeTUHTOBUX 3Bep-
HEHB/ITPOIO03UIIiii/peKoMeHaaIliil Tomo (HampuKiIa,
BUKOPUCTAaHHA 4aT-00TiB, BIpTyaJIbHUX IOMIYHUKIB HA
ocuogi IIIT) [15].

5. Mobinvruli mapkemurz ma 6niué MoOLIbHUX
mexHo102Ll.

BasxuBoro yacTuHOO 014 IIpoCcyBaHHA 6i3Hecy B He-
0e3meuHNX 30HAX MPOLOBIKY€E 3AJIUIIATUCA MOOIJTBHUIA
MapkeTuHr. Tak, 3a JOTTOMOT0I0 MOGLITEHUX TIPUCTPO-
iB (B TOMY 4YHCJIi PO3BUBAIOUNX MOOIJBHUX TOAATKIB)
JI03BOJIAIOTH Gi3Hecy e()eKTUBHIIIle OXOILIIOBATUA CBOI
minboBi aygutopii. Tomy miia mpocyBaHHA mporpam
y MobinbpHUX cTopax Google Play, App Store, Amazon,
Huawei 6isHecy sHamobuTbea Aso optimization [22].

Tox cnpobyemo copMyBaTu iHTEpPHET-MapPKETHH-
TOBY CTpAaTerio M0 MPOCYBAHHIO TOBAPiB HA TIPUKJIAMTI
TiAITPUEMCTBA B YMOBaX BilICBKOBOTO CTaHY.

Hapagi marasun «Ilerac» sHaxomurhes B M. J{o6porrii-
1A JHouerbkoi o6stacri [23], acopTUMeEHT AKOTO CKJIafa-

€ThCA 3 TAKUX TPYII: OJAT JJIA YOJIOBIKIB, OMIAT MIJIA JKIHOK,

IUATAYMHN OAT; B3YTTA: Y0JIOBiUe, sKiHOUe, qursaue. Kana-

Jamu 30yTy omAry Ta B3yTTA Marasuny «Ilerac», okpim

OCHOBHOTO Uepes BJIACHUII MarasuH, € peaJsiisallis OmnTo-

BUM BaKyIliBeJbHUEKAM. [{J1a mpocyBaHHA CBOIX TOBapiB

marasuH «[lerac» BUKOPHCTOBYE TaKi COLIIAJIBHI MEPEesKi,

ak Facebook; Instagram; Prom.ua; Rozetka.com.ua.

JJis mouaTKy mpoaHasTidyeMo PUHOK OfIATY Ta B3YTTA
y Houeribkomy perioHi (tabst. 1).

Ax BuOHO 13 Tabs1. 1, y MarasuHa aJjis II0gaJILIIIOr0
POBBUTKY iCHYIOTH i CUJIbHI CTOPOHU, 1 IEBHI MOJYKJIH-
Bocti. ToMmy IrepeiiieMo 40 YiTKOIO IIOETAITHOTO IUIAHY.

1. I[invosa aydumopis ma nepcorani3ayis.

IIpoBememo cerMeHTyYBaHHSA CIIOKUBAYIB MarasuHy
«ITerac» 3a TakuMu o3HakaMmu: reorpadis, rmcuxorpadis,
moBeminka, memorpadis. Koxua sminHa cermeHTarrii
Mae JrceIbHI 3HaueHHA (puc. 1).

* I'eorpadis: oHernbka obactk; JHiIpoeTpoBChKa
o6stacth; IToTaBchbka 06/1acTh; XapKiBChbKa 00J1aCTh;
3armnopisbka 00J1aCTb.

¢ PiBeHb J0XO/TiB 3a MiCAIlb HA JIIOAVHY: 10 8 TUC. TPH.;
Big 8 mo 10 tuc. rpH.; Big 10 mo 14 Tuc. rpH.; Big 14 1o
30 Tuc. rpH.; 6inbuare 30 THC. TPH.

¢ OcaiTa: HEeOBHA CEePeIHSA; CePeIHA CIIeIiaIbHa; BAIIA
a00 He3aKiHUEHA BUIIA; ITiCIAOUILIOMHA 0CBiTa, yue-
HUH CTYIiHb.

* Bik: 15-19; 20-24; 25-32; 33—39 i crapiire.

e fIkicTs TOBapiB, IIepEeBAKHO AKI BUOMpAae MOKyIellb:
HU3bKA, HIKYE CEPeIHbBO1, CEPEIHSA, BUIIE CEPEIHBOT,
BHCOKA.

* Cepsic: BificyTHIi; HUSbKUI PiBEHb; CEPEHIi piBEHb;
BUCOKUII PiBEHB; eJTITHUH PiBEHB.

Y pesyabraTi cerMEHTYyBaHHSA I[IJILOBOT'O PUHKY 34
3a3HAUYEHVMHU 3MIHHUMU PUHOK IOKYIIIIB OOATY Ta
B3YTTA TEOPETUUYHO MOKHA posromiantu Ha 22500
cerMeHTHKIB. [{J1d mpuUKIamy peaibHO IJiA rpadidHol
iHTepHIpeTarii BuepeMo Tpu PiBHA cerMeHTAallil pUHKY
TOKYTIIiB BYTTA:

— PpiBeHb I0XOMiB: HUSbKUIT; HUKUE CEPEIHBOT0; Cepe-

Hiii; BUIIlE CEPETHBOT0; BUCOKUIA;

Tabnuys 1

SWOT-anastia puHKY omary Ta B3yTTa y JloHeubKoMy perioHi

Moorcueocmi
1. 3akynka HOBUX BUMIIB OATY Ta B3YTTA
3a HU3BKAMM I[iHAMU.

OIITOBUKaMM.

ONITUMI3allil peKJIaMHUX KaMIIaHiH.

Cunbri cmoponu
1. HasaBHicTs 6peHmy.
2. fdxicTb pekIaMHUX 3BEPHEHbD.
2. Ilocumennsa cmiBmpari 3i crapum# | 3. MoxnusicTs online-IroKyIox.
4. [lTBunKicTh OHJIAMH MOKYIIKU.
3. IligBumenHa npubyTKy 3a paxyHOK |5. dkicTs o6ciryroByBaHHA.
6. IIpencraBieHicTs BimoMux GpeH/IB.

Cnabki cmoporu
1. EdexruBHicTs Ta pesysbrar.
2. AcopTUMEHT.

Cnabki cmoponu-moxcaueocmi
1. Onrumisairisa kaHajiB 30yTy.

OoCTAYaJILHUKIB. maHii.

Cunvri cmoporu-modcrusocmi
1. Mo:kIuBiCTh SBHIKYBATHU ITIHU.
2. MoxnuBicTs posmupeHHA ToBapHoro | 2. Hoei kananu 30yTy dyepes IHTepHeT 3a | BOEHHI [Iii.
ACOPTUMEHTY 34 PaxyHOK BHPOOHUKIB- | IOIIOMOrOK OITHMI3allil pekjaMHoi kaMm-| 2. HKopcToKicTh KOHKYpeHIIil.

3azposu
1. 3akpuTTa KOpPOOHY uepes pisHi

3. Hectipuatnuse 3pylieHHs B Kyp-
cax BaJIIOT.
4. 3pocTaHHA IOJATKOBUX 300PiB.

Jorcepenio: po3pobsieHo aBTOpaMu
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Puc. 1. CermeHTyBaHHA CII0KUBAYIB B3yTTA Ta OgATy Marasuny «[lerac» m. [{o6pormiisa

Jorcepenio: po3pobiieHO aBTOpaMu

— ocBiTa: HelOBHA cepenHsa abo cepeaHsA; cepemHs
crelfiajibHAa; He3aKiHueHa BHUIa abo BUIA OCBITA;
MiCJIAMUILIIOMHA OCBITA;

— Bik: 15-19, 20-24, 25-32, 33—-39; 40-44; 45-49;
50-54; 55 i crape.

2. BukopucmaHHhs aHAAIMUKY Ol 8UMIDIOBAHHA
yenixy.

Hauti mpoBememo 1osuitiroBantsa marasumy «[lerac»,
TOOTO POITVIAHEMO CYKYITHICTh MAPKETUHTOBUX 3aX0-
IiB, 3a IOTIOMOTO0I0 AKHUX CIIOKMBaUi MOXKYTh ieHTU-
(ixyBaTy 1OTPi6GHUHA IM OOAr TA B3YTTA Yy MOPiBHAHHI
3 KOHKYPEHTaMU.

B onmmryBaHHI B3N yUaCTh ITOKYIII OOATY Ta B3YT-
1. Bouu ganu ominky 3a 10-6aJIbHOI0 CUCTEMOIO TAKUM
03HaKaM, K KpeaTUBHICTh PEKJIAMHUX 3BePHEHb, ITIHA,
AKICTH IePCOHAITY, e(eKTUBHICTE Ta Pe3yJIbTaT, PeKIaM-
Ha aKTUBHICTb, 3HAHHA OPEH/Iy Ta aCOPTUMEHT TOBAPIiB.
Yum Olabinuii 6as1, THM Kpala 03HaKa, 3a BUHATKOM
IMIHK — YUM HIDKYA I[iHa, THM HIDKYWHT 0aJl.

Posriisimemo rpadgiuumii MeTO OIIHKY KOHKYpPEeH-
TOCIIPOMOIKHOCTI MarasuHiB OOATY Ta B3YTTA y Cy-
cimaix mictax JloHenbKoi obsacti: Job6pomisuia, mpo-
criekt IlleBuenka, Gymuuok 1-A (marasun «Ilerac»);
Ilokpoecek, mpocnekr MTaxTobyniBaukiB, 12, («Opar
IJIA Bciel pomuHm») Ta Mupnorpan, Bysuna Co6opHa,
10, («O6yBanuuk») (puc. 2).

Ax BuaHo i3 puc. 2, marasuH «[lerac» Mae epeBaru
HaJT KOHKYPEHTAMU Y TAKUX TTOKA3HUKAX, K SKICTb ITePCo-
HaJTy, eDEeKTUBHICTD Ta Pe3yJIbTaT, peKJIaMHa aKTHBHICTb,
acopTUMeHT Ta HusbKa IfiHa. OqHaK y TAKUX 03HAKAX,
AK KPeaTUBHICTb PEKJIAMHUX 3B€PHEHb, 3HAHHA OpeH/ Iy
marasuH «[lerac» Bifcrae Bif] CBOIX CYCiTiB — KOHKYPEHTIB.
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3. Tpendu inmeprem-mapremumzy.

3 oIJIALY Ha pesysIbTaTy aHAJi3y JiAJILHOCTI Mara-
suHy «Ilerac», oueBUIHOIO € ITOTpPe6a B YOOCKOHAJIEH-
Hi [HTEepHET-MapKeTHHIOBOI cTpaTerii MigITPUEMCTBA.
Toox, ni1s1 e(peKTUBHINIOTO IIPOCYBAHHS CBOIX TOBAPiB
TarepHer-marasun ogary ta B3yTTA «Ilerac» mae Ha-
JaBaTH IlepeBary comiajgbHUM Mepeskam Facebook
i Instagram, amske 11e Ti coliayibHI Mepeki, B AKiHi
3pocTae OXOILJIEHHS ayqUTOPil, 110 3MifiCHIOE TIOKYIIKH;
HAMUOLIBII TIOMYJIAPHI IHCTPYMEHTU MapKeTHHTY — IIe
HATIOBHEHHSA CTOPIHOK I[iIKaBUM KOHTEHTOM, 3a/IyYeHHs
ayauTopii 3a TOIIOMOT0I0 KOHKYPCIB, 30LJTbIIIEHHA aKTH-
By Ha CTOPiHKAX 3a JOIIOMOI'0I0 BIKTOPHUH Ta aKTHUBHOTO
CITIJIKYBaHHA 3 ayJUTOPI€I0 Y KOMEHTAPAX, 3 METOI0
TiABUIIEHHA JIOAJIBHOCTI MOTEHIIITHUX MOKYIIIB 10
MaraswHy Ta IIATPUMEKU HOT0 ITO3UTUBHOTO 1MIJIKY.

1A mpocyBaHHA cTOpiHKU IHTEepHET-MarasuHy
omary ta B3yTTA «Ilerac» B Instagram morisnibHO BUKO-
PHCTOBYBaTH TapreToBaHy pekyiamy. Bapro mpocysaru
SK oTIHC, Tak 1 cTopic (icropir). [ToTpi6ro migroTyBaTu
KOHTEHT JIJIAA Or'0JIONIEeHHA, HAJIAIITYBATH I'PYILY IILJIHO-
BOl ayguTopii, AKil Oyne mokasaHa persiama. Takox
nonepegHbo BApTO 3aIyCTUTU TECTOBI Or'OJIONIEHHA
3 HEeBEJIMKMMU BUTPATaMU 1 IEPiogUIHO BiCTEKyBa-
TH Pe3yJIbTar.

EdexrusHoio € pexiama y 6J10repis, AKIIO I[IJILOBA
ayauTopid iX mepeTuHAEThCA 3 ayauTopiero IuTepHer-
Marasuny. Mo:KHa BIAIITYBAaTU CHIJIBHUN pO3irpari,
JaTU TiAMUCHUKAM TAaKUX 6JIOTePiB PA30BUI IIPOMOKOL
HA 3HIKKY, 110 T03BOJIUTH BiCTEKUTH €(PEeKTUBHICTD
pexnamu. s mporo 6orepam ciaif Hagatu GoTo yeix
BUIIB OJATY Ta B3yTTA Marasuny «llerac».
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3HaHHA
6peHay

PeknamHa
3KTUBHICTb

AcopTUMEHT

KpeatuneHicto
pPeKNaMHUX
38epHeHb

LiHa

EdekTneHicto
T3 pesynbrar

Akicto
nepcoHany

s [JoGpomins (Marazes «Ilerac»)

ITokpoechk («Onsr ansa Bciel poaaE»)

m: MmprOTpan («O6yBaEaHK?)

Puc. 2. BaraTokyTHUK KOHKYPEHTOCIIPOMOYKHOCTI MarasuHiB OATY Ta B3YTTA — KOHKYpPeHTiB marasuHy «[lerac»
Jcepeno: po3pobiieHo aBTopamMu

TostoBHOIO MeTo0 KoHIenmil SMM-pocyBaHHA €
3aJIyUueHHA Ta 3alliKaBJIEHHA ayuTOPii; IMiABUIIIeHHA
BIIiBHaBaHHOCTI IHTepHeT-Marasuny «llerac»; Komy-
HIKAIlA 3 IIOTeHIINHNMU Ta HAABHUMU KJII€HTaAMMU;
(opMyBaHHSA HOT0 MO3UTUBHOTO IMIKY Ta IiABUIIEHHA
PiBHSA JIOAJILHOCTI TOKYIIITIB, 1, AK HACIITOK, 301IbIIIEH-
HA OPOIasKiB HA CTOPIHIII.

4. 3anyuenHs MAQUUHHO020 HABUAHHA.

OxpeMoi yBaru 3acjIyroBye CTpaTeria BUKOPHUCTAHHA
MAaITUHHOTO HABYaHHA Uepes Bijieo AK OCHOBHOTO Ka-
HaJTy KOMYHIKaIlii. ¥ MeKax yIoCKOHaJIeHHA [HTepHeT-
roMyHikaniii InrepHer-marasun «Ilerac» moxxe pospo-
OUTH cepito OCBITHIX BiJEOPOJIUKIB ITPO TOBAPH, ¥ AKUX
MIKPECTI0BaTUMYThCA 1XHI 0COOJIMBOCTI, IHCTPYKILII /10
BUKOPUMCTAHHA, BApiaHTH ITOPIBHAHHA.

5. Mobinvruli mapkemurz ma 8niué MoOLIbHUX
mexHo102Li.

Hacrymaum kpokom Mae ctaTu riinboKe OHOBJIEHHSA
MO06iJTBHOTO 3acTOCyHKY IHTepHeT-Marasuny «Ilerac»,
AKUH y IIOTOYHOMY CTaHi IIOCTyIlaeTbesa BebG-Bepcii 3a
(yuxrrionansHicTio. MobisbHA cTpaTeria Mae BKIIOYATH
TAKO BIIPOBAKEHHA (PYHKITIT «BipTYaAJTLHOI0 KOHCYJIb-
TaHTa» Ha 6a3i IMTYYHOTO 1HTEIEKTY, AKAHN Y PeaJIbHOMY
gaci jonoMaraTumMe KJIieHTy o6paTy ToBap, HajlaBaTuMe
KOHCYJIBTAIlil Ta HaBIraIliro 1o KaTeropisax.

BucHOBKH Ta MEPCIEKTHBU MOJAJIBIINX O~
caigsxennb. OTiKe, HA OCHOBI aHAJII3y MApPKETHUHTOBOI
KOMYHIKaIIiiHO1 rostituku Mmarasuny «Ilerac» Gysio pos-
po0JieHO HACTYIIHI peKOMeH/Aalli1 {00 BAOCKOHAIEHHA
InTepHET-MapKEeTHHIOBOI CcTpaTeTii 0 IIPOCYBAHHIO
TOBapiB B yMOBaX BiICBKOBOTO CTaHY:

1. IlokpamnuTu KpeaTuBHICTh PEKJIIAMHUX 3BEPHEHB
CTOCOBHO OJIATY Ta B3yTTA MarasuHy «Ilerac» y corri-
aJILHUX Mepeskax 3a PaxXyHOK BUKOPUCTAHHA HOBUX
IHHOBAIIMHUX ifeii, HecTaHIaPTHUX (PopMaTiB Ta He-
OYiKyBaHUX ITiIXOMIB I0 KOMYHIKAIli1 3 KJIIEHTaMH, 1110
mpusBefe 10 MiIBUIeHHA e(DeKTUBHOCTI 1 3aIfikaBiie-
HOCTI CITO;KMBAYIB [0 TOBAPiB MarasuHy.

2. ITocuuT aKTHUBHY IIPUCYTHICTH TOBApiB Ma-
rasuny «Ilerac» y comiaJpHUX Meperkax 3a PaxXyHOK
CTBOPEHHSA I[iKaBOT'0, 3MICTOBHOT'O Ta BipyCHOTO Bijie-
OKOHTEHTY, III0 JIOTIOMOKE MiIITPUEMCTBY 3aJIydaTu
HOBUX KJII€HTIB, IIiIBUIyBaTH BIi3HABAHICTb OpeH/Y
1 CTBOPIOBATU TTO3UTUBHE CIIPUMHATTA MarasuHy.

3. PosBuBaTu BigyasibHe MpeCcTaBIEHHA MarasuHy
«ITerac» 3 iHAMBIAYAJIbHUM CTHJIEM, KU Oyae Bif1o0-
OparkaTu IIIHHOCTI, XapaKTep Ta YHIKAJbHICTh OpeHIy
3 ypaxyBaHHA MAacCHUBY KOJIbLOPIB Ta MIKCiB IIOCTiB 3a
HOMEHKJIATYPOIO OIATY Ta B3YTTH.

4. CrBoproBaTu OiJbII e(PEeKTHUN BiJEOKOHTEHT
Y COLIAJILHUX Meperkax 3ajJid 30LTbIIeHHA KiJIBKOCT1
mepemiAAiB, BIIOgo0aHb Ta KoMeHTapiB. Binbi peste-
BaAHTHUU Ta I[IKaBUI [JIA KOPUCTyBadya KOHTEHT Ma-
TrMe OiJIBII IIAHCH 3’ ABUTHUCA B HOTO CTPIUIll HOBHH.

Pospobka crpareriuno BuBipeHoi IHTEpHET-MapKeTHH-
TOBOI CTpaTerii Mo MPOCYBaHHIO TOBAPiB JI03BOJIUTH
Inrepuer-marasuny «Ilerac» B yMoBax BiliCbKOBOTO CTAHY
BMIITHUTH CBOI ITO3UITI1 HA PUHKY €JIEKTPOHHOI KOMEPITii.

ITopymeni B crarti nmuTaHHAa He € BUUEPIIAHUMU
¥ TIOTPeOyI0Th MPOAOBKEHHA iX BUBYEHHA HA OCHOBI
JOTPUMAHHSA BiKe PO3POOJIEHUX PEKOMEHOAIN B I
cepi, iCHyIOUMX TPEHIIB Ta HOBUX MOYKJIMBOCTE.
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