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BI3YAJIbHUN MEPYAHOAMN3UHT:
CTPATETIT BNJIUBY HA NIACBIAOMI
PILUEHHSA NOKYMNUIB

VISUAL MERCHANDISE: STRATEGIES
OF INFLUENCE ON THE SUBCONSCIOUS
DECISIONS OF BUYERS

AHoTauid. Bctyn. CTatTa NpucBsiYeHa aHanisy BIamBY BisyanbHO20 MePYAHGAri3nH2Y Ha MiGCBIGOMI pillieHHs MOKYNLiB y po3-
gpibHMx Maz2aznHax. OcobmBy yBazy MpuUgiNeHo KIloHOBUM efleMeHTaM Bi3yabHO20 MepYaHgaiinHay, Takum K KoAip, CBiTIo,
MYy31KQa Ta apoMaT, a TaKOX TOMY, SIK Ui YaKTOpu BIAMBAIOTb HA eMOLiHWIA CTaH Ta NoBegiHKy CNOXMBAYIB Mig 4ac MOKYMOK.
BisyanbHuit Mep4aHgarianHe — Lie KOMIIeKCHA CTpaTezis, ge KOXeH eleMeHT MOBUHEeH 2PMOHINHO MOEGHYBATUCA 3 iHLIUMU.
EdpexTnBHA iHTe2pavisi Lnx efeMeHTIB MOoxe 3HaYHO 30iIbLIMTI MPOGaXi Ta MOCUANTI IOSIbHICTb CMOXMBAYIB. BUBYEHHS LibO20
HanpsiMy cTae Bce OiNlbLL AKTYAIbHAM, OCKIIbKM MPaBu/ibHe 3aCTOCYBAHHS Bi3ya/bHO20 MepyaHgai3nHay Moxe nepeTBopuTi
3BUYAKHMI MA2a3WH Ha MicLe, ge MoKynui He MpoCcTo pobasiTh MOKYNKKM, a OTPUMYIOTb eMOLiNiHMIT §OCBIg, IKMI CMOHYKAE iX
noBepTaTHCS 3HOBY i 3HOBY.

Merta. MeTta Ubo20 goCigKeHHs Mos2A€e B AHAAI3I Ti PO3YMIHHI MEXAHI3MIB BIJIMBY €/leMeHTIB Bi3ya/IbHO20 MepyaHgain-
3UH2Y Ha NigCBIgOMI pillieHHs MOKYMUiB. Y Mexax Lib020 gocigxkeHHs Oyge MpoaHani3oBaHo B3AEMOGIt0 TAKMX e1eMeHTIB, 5K
KOJp, OCBIT/IEHHS!, My31KA Ta POMATH, L0 B3AEMOGItOTb Mix CO00I0, CTBOPIOIOTb HEMOBTOPHY aTMOCPepy, BIIMBAIOTL HA emMoLii
Ta popmytoTb baxaHHs npugbaty ToBAP TA BU3HA4YEHO HaMbINbLL epeKTUBHI iX KOMOIHALI, SIKi MOXYTb CIpUSATU GOCSI2HEHHIO
KOHKPEeTHUX MAPKeTUH20BMX Linen. OTPUMAHI pe3yabTaTi CTAHYTb BAXINBUM iIHCTPYMEHTOM g/ 0Ga/ibLI020 YCMillIHO20
BMPOBAG)KeHHs CTpATeRil Bi3ya1bHOR0 MepYaHgan3nHay Ta nigeuLLeHHs npogaxis.

Marepianu i meTogu. TeOPETUYHOIO | METOGOI02i4HOI0 6A3010 GOCAIGMKEHHS € POOOTH BITYNIHAHNX TA 3APYOIKHNX YHeHNX
y cPepi MapkeTnH2y, MepyaHgarinH2y, NoBegiHK1 COXMBAYiB Ta CTpATe2i4H020 MApKeTUHaY. IHPopmauiiiHo 6asoto gis
BUKOHAHHs1 po6OTYM BUCTYNWIM JaHi, OTPUMAHI 3 BIGKPUTUX gXKepes1, gaHi MaPKETUH20BUX JOC/igoKeHb, OTPUMAHI i3 IHTepHeTy
Ta OQiLifiHNX IHTEPHET-CAVITIB KOMIMAHIN, SIKi PO32/1SIgaIOTbCS B GOCIGMEHHI, CTATUCTUYHI gaHi o 2anysi.

Y npoueci gocnigyxeHHs BUKOPUCTOBYBAINCA TAKi MeTOgM OCIgXeHHS: HaYKOBO20 MOPIBHAHHA Ta geTepMiHauii gns Bu-
3HAYeHHS 3MICTY MOHATTA Bi3yA/IbHWI MePYaHgan3nHe, CUCTeMHOR20 Ta JI02IYHO20 AHANI3Y g/ PO3YMIHHS BIIMBY Bi3yd/bHOR0
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MepyaHgan3nHay Ha eMOLi¥iHMIA CTaH T MigCBIGOMICTb COXMBAYIB, 2pagiuHnii — gis HAIOYHO20 BigOOPAXeHHs pe3y/bTaTiB
goCigKeHHs peakLii CoXMBAyiB HA Pi3Hi eleMeHTH Bi3yabHO20 MepYaHgan3nHay.

PesynbTati. ¥ HayKoOBIN CTATTI NPOAHANI30BAHO BIIMB Bi3YA/IbHUX e1eMeHTIB MepYaHgan3nHay Ha MoBeqgiHKy CroxmMBayib.
BcraHoBneHo, 1o crieungiyHi Bi3yanbHi enemeHTi (Koabopy, GopmMu, KOMMO3uLii, apomat) MaioTb 3HAYHWI BIMB HA NIGCBIGOMi
PpiLLIeHHs MOKYMLIB.

BusHayeHo, 1o neBHi CTpareii Bi3yaabHO20 MepYaHgani3nH2y (Hanpukaag, no3nLitoBaHHs TOBAPIB, OCBIT/IEHHS | gU3aiH
npocTopy) CApUAIOTb MOKPALLEHHIO NigCBIgOMMX pillieHb MOKYNUiB i 30i/1bLUEHHIO MPOgaXiB. [JOC/igKeHO B3AEMO3B 930K MiX pi3-
HUMWM ACNEKTAMM Bi3ya/IbHO20 MepuYaHgai3nH2y Ta iX BIIMBOM HA MIGCBIGOMI PillieHHs MOKYMLIB, L0 JO3BO/ISE BUSHAYUTH ONTH-
ManbHi KOMOIHaLi gnst gocsizHeHHs MaKCMMAabHO20 edekTy. Ha OCHOBI gocaigeHb po3pobieHi MPakTUYHi pekoMeHgawii 1ogo
BMPOBAGXKEHHS ePeKTUBHUX Bi3ya/IbHIX CTpaTe2iii MepYaHgaii3nH2y gas NOKpaLLeHHs piBHS NPOJaXiB i 3agoBOEHHS MOKYMLIB.

Li pe3ynbTatv BKA3yoTb HA BAXAMBICTb Bi3YA/IbHO20 MepUaHgan3nHay K iHCTPYMEHTY BIJIMBY HA NigCBIGOMI PillleHHs Mno-
KynuiB i MOXYTb C/Ty)KMTW OCHOBOIO G151 TOGANbLUMX JOCTIGXKeHb i pO3BUTKY CTpaTeziii B po3gpibHisi Topaibi.

[TepcriekTiBy. B MOganbLUmMx HAyKOBUX JOCIGKEHHSX MPOMOHYETLCA 30CepeguTi yBay Ha HACTYNHUX HanpsaMKax: fepco-
HaAI3auis Bi3yanbHO20 MePYaHgan3nHay: GoCaigKeHHs, CPSIMOBAHI Ha BUBYEHHS IHGUBIGYaabHMUX 0COOAMBOCTEN NOKyNUiB (BiK,
CTaTb, KyNbTYPHI BIGMIHHOCTI) i IX BMAWBY HA CAPUIHATTA Bi3yanbHUX eneMeHTIB. Lie go3BoanTb po3pobasTi nepCcoHani30BaHi
cTparezii g pisHnx ayguTopin. BUBYeHHS MOXIMBOCTEN BUKOPUCTAHHS JOMOBHEHOI TA BiPTyabHOI PeaibHOCTI y Bi3ya/bHOMY
MepYaHgarianHay, a TAKOX BIIMBY IHT@PAKTUBHMX e/IeMeHTIB HA MigCBIgoMi pilleHHs MoKynuiB. HeripoMapkeTuHe Ta Bi3yaibHui
MepuaHgarianHe: nogasbLie gocaigxeHHs Heyipogiiono2iuHux peakyiv Ha Bi3yanbHi enemeHTU gas OibLl 21MO0K020 PO3YMiHHS
7020, 5K MOKYNLi pea2yioTb HA Pi3Hi cTpaTeail. [leTanbHe BUBYEHHS eMOLiNHNX Tpr2epiB, AKi AKTUBYIOTbCS Yepe3 Bi3yaibHui
MepyuaHgarianHe, i Ik BOHW BIIMBAIOTb HA MPUAHATTA pilleHb. [JoCNigKeHHs BIMBY CTPATeRil Bi3yasibHO20 MepYaHgan3nHay
Ha OpMYBAHHS GOB20TPUBAIMX 3BUHOK MOKYMLIB, TAKMX K MOBTOPHI MOKYIMKM 41 PO3BUTOK gOBipu go OpeHgy. Lii Hanpsamkm
HAQGaloTb MOXJIMBICTb 102711M0/1EH020 AHAI3Y | PO3LUMPEHHS] PO3YMIHHS TO20, 1K MOXHA BUKOPUCTOBYBATU Bi3ya/IbHNI MepaaH-
gaiisuHe s BIMBY HA MigCBIGOMI pillieHHs MOKyNLiB i pO3BUTOK epeKTUBHIX MAPKeTUH20BUX CTpaTeRili.

Knio4oBi cnoBa: Bi3yanbHuii MepuaHgaiiauHe, KynisebHa NoBegiHka, po3gpiOHa TOp2iBAs, OMTUMI3ALIsi NPOgAiB, MoBegiHKa
CMOXXMBAYd, MApkeTMH20BA CTPATeRis.

Summary. Introduction. The article is devoted to the analysis of the influence of visual merchandising on the subconscious
decisions of buyers in retail stores. Special attention is paid to the key elements of visual merchandising, such as color, light, mu-
sic and aroma, and how these factors affect the emotional state and behavior of consumers during shopping. Visual merchan-
dising is a complex strategy, where each element must be harmoniously combined with others. Effective integration of these
elements can significantly increase sales and strengthen consumer loyalty. The study of this direction is becoming more and
more relevant, since the correct application of visual merchandising can turn an ordinary store into a place where customers do
not just shop, but receive an emotional experience that encourages them to return again and again.

Purpose. The purpose of this study is to analyze and understand the mechanisms of influence of elements of visual merchandis-
ing on the subconscious decisions of buyers. This research will analyze the interaction of such elements as color, lighting, music and
aromas, which interact with each other, create a unique atmosphere, affect emotions and form the desire to purchase a product, and
determine the most effective combinations of them that can contribute to the achievement of specific marketing goals. The obtained
results will become an important tool for the further successful implementation of visual merchandising strategies and increase sales.

Materials and methods. The theoretical and methodological basis of the research is the work of domestic and foreign sci-
entists in the field of marketing, merchandising, consumer behavior and strategic marketing. Data obtained from open sources,
marketing research data obtained from the Internet and official Internet sites of the companies considered in the study, statis-
tical data on the industry served as the information base for the work.

In the research process, the following research methods were used: scientific comparison and determination to determine
the content of the concept of visual merchandising, systematic and logical analysis to understand the impact of visual mer-
chandising on the emotional state and subconscious of consumers, graphic — to visually display the results of research on the
reaction of consumers to various elements of visual merchandising.

Results. The scientific article analyses the impact of visual merchandising elements on consumer behaviour. It has been
established that specific visual elements (colours, shapes, compositions, aroma) have a significant impact on the subconscious
decisions of buyers.

It has been determined that certain visual merchandising strategies (for example, product positioning, lighting and space
design) contribute to improving the subconscious decisions of buyers and increasing sales. The relationship between various
aspects of visual merchandising and their impact on the subconscious decisions of buyers has been studied, which allows de-
termining the optimal combinations to achieve the maximum effect. Based on research, practical recommendations have been
developed for implementing effective visual merchandising strategies to improve sales and customer satisfaction.

These results indicate the importance of visual merchandising as a tool to influence the subconscious decisions of buyers
and can serve as a basis for further research and development of strategies in retail trade.

Discussion. In further scientific research, it is suggested to focus attention on the following areas: Personalization of visual
merchandising: studies aimed at studying the individual characteristics of buyers (age, gender, cultural differences) and their
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influence on the perception of visual elements. This will allow you to develop personalized strategies for different audiences.
Studying the possibilities of using augmented and virtual reality in visual merchandising, as well as the influence of interactive
elements on the subconscious decisions of buyers. Neuromarketing and visual merchandising: Further investigation of neuro-
physiological responses to visuals to better understand how shoppers respond to different strategies. A detailed study of the
emotional triggers that are activated through visual merchandising and how they influence decision making. Investigating the
impact of visual merchandising strategies on the formation of long-term customer habits, such as repeat purchases or the de-
velopment of brand trust. These directions provide an opportunity for in-depth analysis and expansion of understanding of how
visual merchandising can be used to influence the subconscious decisions of buyers and develop effective marketing strategies.

Key words: visual merchandising, purchasing behaviour, retail trade, sales optimization, consumer behaviour, marketing

strategy.

Hoc'raHOBIca npo6yemu. BigyansHuit mepuan-
Taf3yHT — I1e KOMILIEKCHA CTpaTerid JisJIbHOCTI
HIAIPUEMCTBA, [ie KOKeH eJIeMeHT IIOBIHEH IrapMOHili-
HO moeqHyBaTHCA 3 iHmuMu. EdekrruBHA iHTEerpaIisa
IIUX eJIEMEHTIB MOKe 3HAYHO 301JIBIIUTH IIPOTAXKI Ta
MOCUJIUTH JIOSAJIBHICTD CIOKUBAYIB. BUBUEHHS I1HOT0
HAIPAMY cTae Bce O1JIbII aKTyaJIbHUM, OCKLJTBKU Ipa-
BUJIbHE 3aCTOCYBaHHA Bi3yaJIbHOTO MepUYaHOAUBUHTY
MOJKe IePEeTBOPUTH 3BUUYANHUI MarasuH Ha Miclie, [e
HOKYMI[i HE TIPOCTO POOJIATH MMOKYIIKN, & OTPUMYIOTh
eMOIIiITHUIT JOCBI, AKUI COHYKAE 1X IMTOBEPTATUCH
3HOBY 1 3HOBY.

CrorofHi BidyaTbHUM MepUaHIaM3UHT PO3TIIANAETD-
CA AK TMOETHAHHA MUCTEIITBA I HAYKHU B €(PeKTUBHOMY
OpeCTaBJIeHHI TPOAYKTIB [JIA HiJIBUIIEHHA iX OpH-
Ba0JIMBOCTI Ta 301JIbIIIEHHA HIpogaskiB. BiH BK/Iouae
B cebe CTBOPEHHS IMPUBaGJIMBUX BITPUH 1 0popMIIEHHSA
MarasuHiB TaKHM YMHOM, I1[00 TOBAPHU BUIVIANAIN MaK-
CUMAJILHO BUTIIHO, CTAI0OUYM HE3aMIHHUMU IS ILIO-
Boi aymuropii. Ile Gispine, Hik TPOCTO PO3MIIIEHHA
ITPOIYKTIB HA MOJIUIIAX; I1e (DOPMYyBaHHA HEe3a0yTHBOTO
MIOITIHT-J0CBITY, AKWUI 3a/Iy4yac KITIEHTIB i MOTUBYE 1X
3IIMICHIOBATH TTOKYIKHU.

BigyanpHuii MepuasmaisuHr y po3api6Hiil TOPriBoIi
Bilirpa€e BUPINIAJIBLHY POJIb Yy MAPKETUHTY, a/Ke MOKe
CYTTEBO BIUIMHYTHU Ha YCHIIITHICTH pO3APi6GHOI TOPTIBIIi.
Crpareriuso po3MilIyUn IIPOAYKTH Ha ITOJIUIIAX, BU-
KOPUCTOBYIOUH OCBITJIEHHSA Ta KOJIipP, 11100 IPUBEPHYTHU
yBary, i I0a0uu eJIeMeHTH PO3IIOBiJIi 10 BITPUH, PO3-
IPi0HI TOPTOBITI MOKYTh €(DEKTUBHO JOHECTH iJeHTHY-
HiCTb CBOT0 OpEeH/Iy Ta IIHHICHY ITPOITO3UITI0. SPEIITOI0,
MeTa TI0JIATae B TOMY, 1106 3pOOUTH TOPTOBE CePeI0BU-
11e HaCTLIbKY TPUBAOJIMBUM, 100 KJIIEHTH BiTUyBaIu
OarxaHHA 3poouTHu moKynkKy. Llle BuMmarae rimb6okoro po-
3yMIiHHSA NOBEIHKY Ta BIIOI00aHb CIIOKUBAYIB, 8 TAKOIK
TOCTPOTO TIOTJIAMY Ha AU3ANH Ta eCcTeTUKy. ToMy ImocTae
MUTAHHA O1JIBII IeTAJIBHOT0 PO3YMIHHA AK ITPAaBUIIEHO
obpaTu Ta MOETHATH BCi €JIEMEHTU Bi3yaJbHOTO Mep-
YaHIAWBWHTY JJIS HOAAJIBIIIOT0 BUPOOJIEHHA CTpaTeril
BILJINBY Ha CIIOKHUBAYIB.

Anajiz ocTaHHIX DOCTig:KeHb i mMyGiKain.
ITuransaM 0B’ A3aHUM 3 JOCIIIKEHHAM IIPo6jIeM Mep-
YaHAAN3WHTY TPUCBAYEHO POOOTH 6araThoxX MPOBITHUX
puenwnx: Conmom’sirrok H.H., I'ymenna M. B., Bypmauis-
ka O.I1., Cemenenxo K. 1O., M. ITerniep, Hosaropos €.B.,
Hi6posa T.T., Cemennma . K. Ta in.

Taxk, B po6ori Comom’sautok H.H., 'ymennoi M. B.
[1] BidyasibHUIT MepUYaHAAUBUHT POITJIATAETHCA AK
IHCTPYMEHT YIIpaBIiHHA po3mpiouumM mpopaskem. Ce-
menma 1. K. [2] sayBaxye, 1110 epekTUBHUIE MepUuaH-
JTAM3UHT, 1110 3aJIyUae CII0KUBAYA y ITPOIleC IIPUHATTA
pillIeHHA PO MOKYMKY, CIY:KUTH IIOTYKHUM 3aC000M
BruIuBYy. BiH crioHyKae 1o sAilicHeHHA ITOKYIIOK 1 CIIpudAe
HiJBUAIIEHHIO JIOAJIBHOCTI KJII€HTIB. 3adukoBcbka I\ A.
[3] cTBepmxkye, 1110 BidyaIbHUIM MepUYaHIAU3UHT — IIe
He IIPOCTO KPACUBO PO3MIII[EH] TOBAPU UM IPUBAOJINBI
BiTpuau. e 11ticHa Hayka, 110 JOIIOMATrae CTBOPIOBATH
OpEeHIVHT 1 KOMYHIKAIIiHYy CTPATerii0 MarasuHy, po3po-
0JIATH IJTaHYBaHHA TOPTOBUX IIPOCTOPIB, 0OpMIIEHHSA
BITPUH, a TaKOK BUOip OCBiTIIeHHs, My3uku ta POS-ma-
repianiB. Cemenenko K. IO. ta iu. [4] mocmimKyoTh
BigyaJIbHUI MepUYaHIaN3UHT 3 MO3UIIT 0(hOPMIIEHHS
BITPUH SK 3aci0 MTPOCyBaHHA TOBapy.

Taesceka P., ITickpoxnuceka K. 3asnmauaroTs, 1110 Bi-
3yaJIbHUI MEpPUYaHIaM3UHT € OHI€I0 31 CKJIaI0BUX Mep-
YaHJAUBUHTY, AKY MOKHA PO3IVIAAATU AK GLJIBII CITeIy-
diune norarTa. Moro Mera — odopMIIEHHA TOPrOBOTO
IIPOCTOPY TAKUM YMHOM, 100 3aJIyYUTH yBary KJIi€HTIiB
1 CHOHYKaTH iX J0 NpuaAGaHHA TOBAPiB UM mocjyr. Bin
Moske (DOKYCYBATHCS BUKITIOUHO Ha Bi3yaJbHOMY IIpef-
CTaBJIEHHI TPOAYKIli1 460 BUKOPUCTOBYBATUCA AK METOJ
mpocyBaHHSA. [5].

B po6ori CesnresurnoBoi O. 0., Pymincekoi O. B., Ky-
cuk H.JI. [6] moBeneHo, 1110 BidyaTbHUI MepUYaHTAN3UHT
BILJIMBAE HA JIOAJILHICTE KJIIEHTIB Ha cTaqll 301iCHeHHA
KYITiBJIi TIOCEPETHUIITBOM Bi3yaJIbHUX €JIEMEHTIB, TAKUX
SAK OCBITJIEHHS, KOJIbOPH, IIPUQTH, BUBICKY, BITPUHA,
TIOJTHITI Ta I1adw, ITOJIOYKEHHSA TOBAPIB Y TOUIII ITPOIAKY,
MicIte MarasmHy TOIIIO0, III0 Y CBOIi KoMOiHAaIii dopmy-
OTb BpayKEHHS Bif] IIPOIlecy KyIMiBJI Ta 3aJ0BOJIEHHA
CIIO}KMBAYA.

Opmaxk 6iJIbIIa YacTUHA 3 IMX aBTOPIB 30CEePeKye
CBOI JOCJTI/PKeHHSA Ha 3arajlbHUX TEOPETUYHUX 1 IIPH-
KJIQAHUX acleKTaX MepuYaHJaN3uHTy B PO3APiOHIi
TOPTIBJIi, TOM1 AK OKpeMi mpobsieMHi 00J1acTi (30Kpema,
CTUMYJTIOBAHHA IMIYJILCUBHUX MOKYTIOK) 200 TUTAHHA
(opMyBaHHA PISHUX CTpaTeriii BIUIMBY HAa IIiACBIIO0-
MIiCTh CIIOKMBaua Maike He Oy BUBUEHI.

MeTor0 cTaTTi € JOCTIPKEeHHS CTpaTeriil Bidyainb-
HOTO MepYaHAAU3WHTIY Ta IX BIUIMBY Ha IIiICBiIOMI
pimrensA mokyiis. OcobuBa yBara mpUmiIAeTbCA Me-
XaHi3MaM BILJIUBY Bi3yaJIbHUX €JIEMEHTIB Ha ITOBEJIHKY
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CIIO’KWBAYiB Y TOPTOBOMY IIPOCTOPi, & TAKOXK METOgaM
CTUMYJTIOBAHHSA 1MITyJIbCUBHUX MOKYTIOK Uepes BidyasibHi
3aco0u 0(pOpMIIEHHA TOBAPIB.

Marepiaau i MmeTogu. TeopeTHUHO0 1 METOI0J10-
TIYHO0 0a3010 JOCIIIIKEeHHS € POOOTH BITUMSHAHUX Ta
3apyOlKHUX yUeHUX y c(hepi MAapKeTHUHTY, MepUaH/Iai-
3UHTY, TIOBEIIHKU CIIO}KUBAYiB Ta CTPATEriYHOTO MapKe-
tunry. IHDopMarriiiHow 623050 A9 BUKOHAHHA POOOTH
BUCTYIIJIN JaHi, OTPUMAaHi 3 BiIKPUTUX PKePeJt, JaHi
MapKeTUHTOBUX JIOCJI/IKeHb, oTpuMaHi i3 [HTepHeTy
Ta ogimitiHnux [HTEepHeT-caiiTiB KOMITaHi, AKi PO3TJId-
IAThCA B IOCTIPKeHH], CTATUCTUYHI JaHi 110 TaIysi.

Y mporieci JOCITiKeHHA BUKOPUCTOBYBAIUCA TaKL
METO/IU JIOCJTi/IPKeHHA: HAYKOBOTO TIOPIBHAHHA Ta JIeTep-
MiHaIii AJ19 BUSHAYEHHA 3MICTy IIOHATTA Bi3yaJIbHUI
MepUaHIaW3WHT, CCTEMHOT0 Ta JIOTIYHOT0 aHATIZY JIJIA
PO3YMIiHHSA BIUIMBY Bi3yaJIbHOTO MePUYAHIANBUHTY HA
eMOLIHUH CTaH Ta MiACBIIOMICTL CIIOKKUBAUIB, rpa-
(hiuHMiT — i1 HAOUHOTO BiToOpPAKEeHHA Pe3yJIbTATIB
IOCJIIIKeHHA PeaKIfii CII0XKMBAYIB HA Pi3HI eJIeMeHTH
BiZyaJIbHOTO MePUYaHIaAN3NHTY.

Buxknag ocHoBHOro Mmarepiasy. Bisyansauii mep-
YaHIAW3WHT — I[e MUCTEI[TBO Ta HAyKa CTBOPEHHSA
MIPUBAOJIMBOIO CEPEIOBHIIA, SIKE ITJICBIIOMO BILIUBAE Ha
IPOIIeC IPUMHATTA PillleHb MOKYIIAMHU Ta JIOIIOMAarae
MOTHBYBATH iX 3milicHUTH ITOKYIKyY. lle cTrpareriunmii
IPOIIEeC, AKUI BUKOPUCTOBYE Pi3HI eJIEeMEeHTHU IU3alHY,
TaKi AK KOJIip, OCBITJIEHHA, PO3TALLyBAHHA TOBAPiB, My-
3UKA Ta apoOMAaTH, 3 METO0 (POPMYBaHHSA ITO3SUTHUBHOTO
CIIPUMHATTA MIPOAYKTIB 1 OPEeH/IiB.

BisyanbHUuil MepuaHmaisuHTr 6araTorpaHHa KOH-
LEMNIlid, AKa MOeAHYE eJIEeMEeHTHU JU3aNHYy, ICUX0JIOTIT
Ta MAPKETUHTY [JIA CTBOPEHHA MPUBAGIUBOTO TA eek-
TUBHOT'O TOProBOro mpoctopy. Bin 6asdyerbcA Ha psji
TEOPEeTUYHUX IIPUHIIUIIB, AKI BU3HAUAIOTh, AK 30POBi Ta
CEHCOPHI CTUMYJIH BILJIMBAIOTH HA MOBEIIHKY IOKYIIIIiB

[7]. TIcuxoJiorisi CIPUUHATTA Biirpae KJIOUOBY POJIb
y Bi3yaJIbHOMY MepuaHmaisuHry. JIroau pearyoTts HA
BidyaJIbHI CTUMYJIH, TaKi AK KOJip, hopMa, CBITIIO Ta
TeKCTypa, uepes IiJICBiA0MI IIPoIiecH, AKi MOKYTh CIIO-
HYKaTH iX /10 TIeBHUX it [8].

BizyaspHuii MepuaHaisuHT CIIPAMOBAHUI HA Te,
1100 3aIliKaBUTH ITOKYIIIIiB, yTPUMATH IX yBary Ha TOBa-
pax i MiIBUIIATH PiBEeHb TPOIAXKIB. SaBAAKA BUKOPUC-
TAaHHIO ACKPABUX KOJIBOPIB, HECIIOAIBAHUX Bi3yaJIbHUX
edekTiB armocepa 3auapoBye, T CIIOHYKAE KJIIEHTIB
BYNIUHATUCA Ta PO3MIAAATU TPOAYKIlifo. [IpaBuiibHO
OigibpaHi eJleMeHTH Bi3yaJIbHOTO MepPUYaHIAU3UHTY
JOTIOMArarTh (opMyBaTH eMOIIHHUMN 3B A30K MiK II0-
KyrmieM i ToBapoM. Lle Takok IoKparye CIiosKUBUMI
IocBif, 3abesrneuyrun KOMPOPTHY armMocdepy, IIo
CIIpHse 3aI0BOJIEHHIO Bifl ITportecy momiury. Edexrusre
PO3TAIIyBaHHSA TOBAPIB i 3arajibHe 0(hOpPMIIEHHS Mara-
3UHY ITOJIETTIIYIOTH HABIraIlif0 Ta HiJBUINIYIOTh 3arajIbHe
BpayKeHHA Bif| mepe0yBaHHA B MarasuHi. SperToro, Bi-
3yaJIbHUI MepUYaHAai3WHT CTUMYJTIOE TIPOIAXK, BUKJIU-
Kaloul iHTepec 10 KOHKPETHUX TOBAPIB 34 JOIIOMOI'00
CITeI[iaJIbHUX BITPUH, IPABUJILHOI ITIICBITKY Ta THIIUX
€JIEMEHTIB, 110 CIPUAE IMIYJIbCUBHUM IIOKYIIKAM Ta
MIJIBUIIEHHIO CEPEIHBOI0 UeKa.

Tenep posriisHEMO OCHOBHI €JIEMEHTH Bi3yaJIbHOTO
MepUYaHIal3uHTY, 30KpeMa: KoJIip, CBITJIO, My3UKY Ta
apomar. Hanpuksagm, Teopisa BUKOPUCTAHHA KOJIbOPY
BKaaye, 110 Pi3HI KOJIBOPU BUKIUKAIOTH Pi3HI eMOIIii:
YEPBOHUI MOKE CTBOPIOBATH BIiIUYTTA TEPMiHOBOCTI
Ta eHeprii, 3eJIEHUM KOJIip CITPUsAE BITUYTTAM CIIOKOIO,
3[0POB’A, IIPOLIBITAHHSA, HAIIl Ta CBiMKOCTI, CUHIii aco-
III0ETHCA 31 CIIOKOeM Ta HoBipor. Came CUHIN KoJIip €
HAUTOMYIAPHINIAM y CBiTi. 3a MaHUMH TOCIIiIKeH-
Ha :xo Xammoykom [9], 43% pecnioHmeHTIB Ha3BaIu
CUHIU CBOIM YJII00JIEHUM KOJIBOPOM, III0 POOUTH HA0T0
O0esnepeuHuM JigepoMm cepepn inmux. Ha npyromy
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MicI[i OTIMHUBCA 3eJIeHUI KoJIip, Akuii oopanu 14%
onuranux. Ha puc. 1 Hu:K4Ye mpepcraBjaeHa Iid iH-
(opmarria y BuryiAmi miarpamu 3po6JieHol aBTopaMu
3a DJAHUMU JOCJILIKEeHHS.

Haiimenme npuxuibHOCTI OTPUMAB ITOMapaHye-
BUA KoJ1ip, o Bigsuaunan 30% pecrougenTis. Cepep
IHITUX HETOIMYJIAPHUX KOJILOPIB TAKOMK BUIJIAIOTHCA
ropuuHeBuit (23%), AKUI 4aCTO ACOIIIOETHCA 3 HY/Ib-
roio, i diomerouii (13%), AKKUil BAKKO iIHTErpyBaTH
y TpocTip Ta AusaiiH. Y BUMVIAMIL giarpaMu Iid iHdop-
Mallis HaBegeHa Ha puc. 2.

11i 3HaHHA T03BOJIAIOTH AU3aliHEpPaM i MapKeToJI0-
raM BUKOPUCTOBYBATU KOJILOPOBI CXeMU [JiA Tepena-
Yyl IIeBHUX II0BIIOMJIEHb 200 CTBOPEHHA HEOOXITHOro
HACTPOIO B TOPTOBOMY MPOCTOpPi. Bubip mpaBUILHOTO
KOJIBOPY MOXKE CTATH BUPIIIAJIBHUM (PAKTOPOM y Ha-
OyTTi JIOSUTBHOCTI MOKYTIITiB. B sikoCTI IpUKITamy MokHA
"asectu Komrmanito Tiffany & Co, saka crasa Bimomoro
He JIWIIIe CBOIMY YHIKAQJILHUMU I0BEJIIDHUMU BUPOOaMH,
ajie i 3aBOAKU (PiIPMOBOMY KOJIBODPY, IO ACOITFOETHCA
3 OpermoMm y Bcbomy cBiTi. Tiddani BrakuTaumit kosip
[10], sxuit BUKOPUCTOBYETHCA B 0()OPMJIIEHH]I MarasuHiB
Tiffany & Co, BUKIHKae BiqUyTTs CIIOKOI0, PO3KOIII,
0e3TypOOTHOCTI Ta €KCKJTIOBUBHOCTI, IIT0 ITi[ICUJTIOE €MO-
MIHU 3B’SI30K ITOKYIII[iB i3 OPEH/IOM 1 CIIPHUAE CTBOPEH-
HIO TIO3UTUBHUX ACOITiaIlii 3 MPOIYKIi€I0 KOMITaHiI.

PosriiaremMo iHImIui esleMeHT Bi3yaJIbHOTO MepYaH-
maisuHry — ocBiTiieHHA. OCBIT/IEHHA Bilirpae KIIFOU0BY
posib y (hopMyBaHHI TPUBAGIUBOTO TA €(DEeKTUBHOIO
TOPrOBOT'0 IIPOCTOPY, OYBIIY OTY:KHUM 1HCTPYMEHTOM,
1110 BILJIMBAE He TiJIPKU HA BUAWMICTh TOBAPIB, ajie 1 Ha
eMoIIii MOKYTIIiB, ITiJICBI0MO CIIPAMOBYIOUM X pillleH-
HA. [IpaBuspHo mmigidpaHe OCBITIIEHHSA 3MATHE AK ITOJIIM-
MINTUA BUUMICTB TOBAPiB, a U CTBOPUTH OasKaHy aTMOC-
(hepy, MIKPECTIOIYN YHIKAIBHI 0COGIMBOCTI MTPOILYKITIi.
Hanpugnap, remse, M'sike oCBITJIEHHsA, XapaKTepHe

JUTA JIAMII PO3KapPIOBAHHSA, CTBOPIOE BITUYTTA 3aTUIIIKY
Ta KOMQOPTY, 110 iTeaJIbHO MiAX0IUTD IJIS MAarasuHiB
omAry, mapdymepii a6o oBeripHuxX BUp0oO6iB. BogHouac
XOJIO[HE, ACKpaBe OCBITJIEHHS, XapaKTepHe JJIA CBiT-
JIOMIOOHUX JIAMII, aCOINIOETHCA 3 TEXHOJIOTIUHICTIO Ta
CYyYacHICTIO, 0 1/1eaJIbHO ITAXOAUTh IJIA Mara3uHiB
€JIEKTPOHIKY, CHOPTUBHUX TOBAPiB YU MeOJIiB.

BasknimBo BpaxoByBaTH, 1110 OCBITJIEHHS MOKE TIPU-
BEPTATH yBary, a il BUKJIVMKATY IIeBHI eMOIIHI peakiiii.
Hampuksan, Tenie cBiTJIO MOKe BUKJIMKATU MMOYYTTA
CIIOKOIO Ta BATUIIKY, TOM1 AK XOJIOQHE CBITJIIO MOXKE aco-
IIIIOBATHUCSA 3 €HEePrielo Ta aKTUBHICTIO.

Bubip kosripHOT TEMIIepaTypu TaKoXK Bifirpae Ba-
JnuBy poJib. Terte 6iste cBitiro (2700-3200K) crBoproe
BaTUIIHY, TOMAIITHIO aTMocdepy, TOIl AK HelTpasibHe
6iste cBitiio (3200-4500K) imeasbHO MiAXOOAUTh AJISA TOP-
roBUX MaMOaHUYUKIB, e IMOTPiIOHE UiTKe Ta ACKpaBe
ocBiTyIeHHA. XosiogHe 6iyte cBitiio (4500—-6500K) ua-
CTO BUKOPUCTOBYETHCSA B IPOMUCJIOBUX ITPUMIIIEHHAX
1 MOJKe CTBOPIOBATH BiTUYTTA CTEPUIIBHOCTI Ta HE KOM-
doprHOCTI Yy ToproBomy mpoctopi [11]. KommerenTHo
migiOpaHe OCBITJIEHHA MO€e 1CTOTHO IIIIBUIIUTU edeK-
THUBHICTb TOPrOBOTO IIPOCTOPY, CTUMYJIIOIOUY ITOKYIIIIiB
IO 3IIMICHEeHHS MOKYTIOK i (DOPMYIOUM TTO3UTHUBHE Bpa-
JKEeHHA IIPo OpeHs.

Hacrynuuii enement 1ie — mysuka. Mysuka moxke
CTBOPUTH 0COOJIMBY arMocdepy, AKa BIUIMBAE HA €MOITil
BizBigyBauiB. Hampukiian, jrarigHi MeJiofii 31 CHOKIHHUM
PUTMOM CIIOHYKAOTH JT0 PEJIAKCAITii, III0 MOYKe 3a0XOTUTH
KJTI€HTIB TPOBECTHU OLIBIIE YaCy, HEPETVIAIA0dN TOBAPU
[12]. ITe migBuIiye MIaHCHU HA TIOKYIIKY, a/yKe MTOKYTII
MAalTh OlJIbIIIe Yacy 03HAWOMUTHUCA 3 aCOPTUMEHTOM
1 BUABUTH WIOCh TpPUBA6IUBe. Y BUIIYKAHUX KPaMHU-
IAX YaCTO JIyHAE KJIACUYHA YU JPKa30Ba MYy3WKa, AKa
HaJae BiIYYTTA PO3KOIII TA €JIETaHTHOCTI, III0 HECBIZIOMO
CIIOHYKae TIOKYIIIIiB JT0 KyiBJIi MpeMiaJbHUX TOBApPiB.

HalimeHL nonynsapHui Konip
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3 iHII0T0 GOKY, IIBUKA PUTMIUHA My3UKa MOXKE
CTUMYJIIOBATHU O1JIBII €eHepriiiHy moBemiHky [12], mo
MOsKe OyTH KOPUCHUM y MarasuHax i3 BUCOKOIO BiJIBiTy-
BaHicTIO a00 TIi1 uac posnpogakis. Taka Mysuka CTBO-
PIO€ BiAUYTTA HEBIIKJIATHOCTI Ta IUHAMIKHU, 1[0 MOXKE
MAIITOBXHYTH KJTIEHTIB JI0 MIBUIIIOTO TPUNHATTA Pi-
IIeHb 1, BIATIOBITHO, /10 3/IiliICHEHHA MOKYIIOK y KOPOT-
UK TepMiH. ¥ cylepMapKeTax UM MarasuHax OfATY
YaCcTO BUKOPUCTOBYIOTH MOMYJIAPHI XiTH, IKI CTBOPIOIOTH
IIPY?KHIO 1 TIOSUTUBHY arMocdepy, CTUMYJTIOI0UN aKTHB-
HICTB 1 TTO3UTHUBHI eMoI1ii y BigBigyBauiB. Jocimimkenasa
[13] mokasyroTh, M0 My3UKa TAKOK MOKe BILIUBATU
Ha CIpUAHATTA dacy. [loBiJilbHA My3UKa 3[1aTHA CTBO-
proBaTH 11103110, 1[0 YaC MPOXOAUTH IIOBLIbHIIIE, III0
CIIpUsAE JOBIIOMY Hepe0yBaHHIO IIOKYIIIIiB ¥ TOPIOBOMY
mpoctopi. Ile Mocke GyTH cTpaTeriayHo BUKOPHUCTAHO
[IJIA TOT0, 1100 3aTPUMAaTH KJIIEHTIB 1 JaTHU iM OljIbIie
MOKJIMBOCTEI [JIsi BUBUEHHA ToBapiB. Boanmwuii BuGip
MY3WYHOT'0 CTWJIIO, AKUI BiAIOBiae iMi/iKy GpeHmy,
MOJKe 3aKPIMUTH Y CBITOMOCTI HOKYIII[iB TIeBHI acoriarii
Ta BIUTUBATU HA 1XHE CTABJIEHHSA [0 TPOIYKIIiI.

OcranHiii, ajie He MEHIIT BAKJIUBUH €JIEMEHT Bidy-
aJIbHOT0 MepUYaHAAN3UHTY — apoMar. Salaxu 3aaTHi
CTBOPIOBATHU TEBHY aTrMocqepy, BUKJTUKATH CITOTAIHN Ta
acorriaiiii, 1o 0e3rocepeHb0 BILIMBAIOTL HA HACTPIH
1 TIOBEIIHKY KJIIEHTIB y TOPTOBOMY IIPOCTOPI.

ApomaTu MOKyTb BIUIMBATH HA Te, CKLIBKK dacy
IIOKYMITi ITIPOBOAATH y MarasuHi. IIpremHi 3anmaxu cTBo-
PIOIOTH KOM(OPTHY arMocdepy, 10 CIIOHYKAE KJTi€H-
TiB 3aJIMMIATUCA JOBIIIE, JOCTIIKYyBATA aCOPTUMEHT
1 pobuTu 6Gisibiie okynok. Hampukian, y posapiOHii
TOPTiBJII MOYKHA BUKOPUCTOBYBaTH apoMaTuuHi qudy-
30pu a00 PO3MUJIIOBAYIL [JIA MIATPUMEHN CTA0LJILHOTO
3araxy B TOPTOBOMY IIPOCTOPIi, IO MOCTIHO BILTUBAE
Ha BiJIBiyBayiB.

He Men1nn Ba:xIMBUM € BIJTUB apOMAaTiB Ha CTBOPEH-
HA 6peHnoBoi iteHTHYHOCTI. {0 IpHKIany y MarasuHax
Starbucks BuKOpHCTOByETHCA apoOMAaT CBIzKO IIPUTOTOBA-
HOI KaBU. 3alax KaBu, AKUH HATIOBHIOE MATA3UH, CTBO-
proe arMocepy Teria i 3aTUIIIKY, 0 CTUMYJIIOE BiABiI-
yBayiB 3ayIMIaTHCsA B Kade I0BIIE i CrIoKUBATHU OLIbITe
MIPOIYKITiil. STiiHo 3 mocimxenaamu [14] mokyri, axi

BXOAATH N0 Kade Starbucks, uacTo He yCBiOMITIOIOTE,
110 3aITax KaBU HACIIPAB/l CTUMYJIIOE iXHe OarKaHHA Ky-
OUTH OUIBIIE, ajie IIell apoMaT CTBOPIOE aCOIIaITii 3 AKic-
TIO 1 CBLIKICTIO, 1[0 ITiJIITOBXYE iX JI0 MOKYIKU. Takum
YIHOM, apOMAaTH € IIOTY:KHUM i1HCTPYMEHTOM Y Bi3yaJIb-
HOMY MepUYaHIAU3HUHTY, 3MATHUM CYTTEBO BILUIMHYTH HA
€MOILIITHUY CTaH TOKYIIIB 1 IXHI MMACBIAOMI PillIeHHSA.

Ha ocHoBi mpoawmasizoBamoi imgopmariii Ta moci-
JPKEeHb, AKI PO3VIAAAIOTH KOYKEH eJIEMEHT Bi3yaJIbHOTO
MepuaHAa3uHTy OKpeMo, OyJia cTBopeHa tabst. 1. Bawx-
JIUBO POBIJIAHYTH, AK I[i €JIEMEHTH B3aEMOIIIOTH MIijK
c000f0 Ta AKI KOMOiIHAIll MOKYTh JaTu HAUO1IBIITUI
pesyabTaT i JOCATHEHHS ONTUMAJIBHUX MapKeTHH-
TOBUX ITJIEH.

Tab6u1. 1 mo3BoJisie cucTeMaTU3yBaTH 3HAHHA IIPO TeE,
SK KOJTIP, OCBITJIEHHS, My3UKa I apOMaTHh MOXKYTh IIpa-
II0BATH PasoM, 1100 CTBOPUTH e(DeKTUBHUI TOPTOBUIA
OPOCTip, AKWHA HE TiJIBKY IIPUBEPTa€ yBary IOKYIIIiB,
ajie ¥ MOBUTHUBHO BILUIMBAE HA IXHIO IIOBEIIHKY Ta Pi-
MIEeHHSA PO MOKYTIKY.

3BiCHO, HANOLIbII e(PeKTUBHUMHU € KOMOIHAIII, 1110
BKJTIOUAIOTH JIBA 1 01JIbIlIe eJIEMEHTH Bi3yaJIbHOTO Mep-
yaHAa3uHTy. BUKOpUCTaAHHA MOBHOTO MaKeTa IIUX
€JIEMEHTIB JI03BOJISE TIOCATTU HAWKPAIIUX Pe3yJIBTaTIB.

BuxkopucranHa oTpuMaHUX pe3yJIbTaTiB 3 IPOBeEIe-
HOT'0 aHAJTIZY € JOIUILHUM [IJI BIPOBAIKEeHHA e(ek-
TUBHUX CTPATETIN BidyaJIbHOTO MepuaHaaisunry. lle
JI03BOJIUTH PO3YMITH AK CTBOPUTU TapPMOHIITHE TI0€I-
HaHHA KOJILOPY, OCBITJIEHHS, My3UKU Ta apoOMaTiB, 110
3a0e31eynTh MAaKCUMAaJIbHUN MTO3UTUBHUN BILJIUB Ha
CIIO’KMBAYIB, MiIBUIIUTH 1X JIOAJIBHICTE 1 Oy/Ie miacBi-
JIOMO ITiIIITOBXYBATH iX /10 TIOKYTIKH.

Buxopauu 3 Bulliecka3zaHoro MoKHA KOHCTATyBaTH,
0 0 BidyaJIbHUX CTpPATeriii BIUIMBY Ha MiACBiA0oMi
PIIlIEHHSA MOYKHA BITHECTH:

1. OdopmitenHa KomepIiiiiHoro mpocropy. Komep-
IIMHUMA ITPOCTIP € KITIOYOBUM €JIeMEHTOM Bi3yaJIbHOTO
Mepuanpaiisunry. Moro crpykrypa, jorika oprasisarii
TOBapiB 1 BidyaJibHI €JI€MEHTU JOTIOMATaTh CIPAMO-
ByBaTH IIOKYIIIA 10 MarasuHy, 301JIbIIyI0YN Yac Horo
nepeOyBaHHA Ta KiJIbKiCTh OKYIIOK. Hampukiiam, go-
CJTIPKEeHHSA TTOKA3yI0Th, 110 BIIKPUTIi, TPOCTOP1 30HU BU-

Tabnuys 1
Amnajriz B3aeMo[ii eJleMeHTIiB BizyaJIbHOTO MepUYaHIAMIUHTY
Ilorenminui . .
Enemenr Onuc BrUIUBY . OuikyBaHuil pe3ybTaT
KOMOiHaImii
Koumip Busnauae cripuitaarta 6pesay i roea- | Komip + Oceitnenss | IligBuiieHHs BidyasibHOI IPUBAOJIUBOCTI,
Py; BILTUBaE HA eMOITil TOKpAIeHHA CIPUIHATTA TOBAPY
Ocsitiennsa | Creoproe armocdepy, miakpeciiwoe kao- | Ocsitienus + My- | IligsuineHsa KoM(pOPTHOCTI, IIPOJOBKEHHSA
YOBi TOBapH, BIUIMBAE HA HACTPIN 3UKa Jacy repe0yBaHHA ITOKYIII[iB y MarasuHi
Mysuka BunuBae Ha Temn nokymok i Hactpiit; | Mysuka + Apomaru | IlominmeHHA eMoOLifiHOTO OOCBiAY, 36171b-
MOYKE CIIPUSATH JIOBrOTPUBAJIOMY II€pe- IIeHHA YaCTOTH MOKYIIOK
OyBaHHIO
Apomaru Buknukaru acorriariii Ta eMoIrii; mo- Apomaru + Kosip ITosutuBHi acoriarii 3 6peHIOM, ITiBU-
Kparye arMmocepy i mpuBepTae yBary IIEeHHA JIOAJIBHOCTI

orcepeno: po3pobieHO aBTOpaMu
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KJIMKAOTh BIIUyTTA KOMQOPTY 1 JOBIpH, IO ITiIBUIILYE
MMOBIPHICTB IMITYJIbCUBHUX OKYTIOK.

2. Brutus posmimieHHA ToBapiB. PosMilieHHs ToBa-
PiB Ha piBHI OUeli € OQHIEI0 3 HAWBAKJIUBIIINX CTpaTe-
riil BizyasbHOTO MepuaHmainsunry. ToBapu, sKi 3HAXO-
IATHCA Ha PiBHI MOIVIALY, IPUBEPTAIOTH O1JIbIIIE yBAru
i yacriire KymyoTbeAa. KpiM Toro, BUKOpUCTaHHA Me-
TOMIB TAK 3BAHOTO «30HYBAaHHM» TOBAPiB — BUJIIJIEHHA
CITEeI[iaJIbHUX 30H JIJIA TEeBHUX KaTeToPiil MPOIYKTiB —
TAKOK JIOTIOMArae CTPYKTypPyBaTu yBary MOKYIIITiB.

3. KonpopoBa masiTpa Ta ocBiTiieHHA. Konbopu
1 OCBITVIEHHA MAIOTh IOTYKHUU IICUXOJIOTIYHUH BILIUB
HAa TiICBIIOMiCTh MOKYMIIiB. SIcKkpaBe OCBITJIEHHA CTBO-
proe aTMocepy eHepriiiHOCTi, TOi AK TPUTIIYIIeHE
CBITJIO CTHMYJIIOE PO3CIIA0JIEHHA 1 3aTPUMKY ITOKYTIIIIiB
y TOpProsiii 30Hi. BukopucTanHA KOHTPACTIB KOJILOPiB
TAKOK JI0IIOMATrae BHUOIJIUTH II€BHI TOBAPH, 10 MiIBHU-
IIy€ IXHI0 TOMITHICTb.

ITigcBimomi pillleHHA CIOYKUBAUYIB UACTO € PEe3yJIb-
TaTOM BILJINBY 30BHIIIHIX BidyaJbHUX CTUMYJIIB. [lo-
CJTIPKEeHHA T0KAa3YITh, 110 10 95% pitieHs mpo mo-
KYTIKy TPUIMAIOThCA Ha IACBIA0MOMY piBHI. BigyasbHi
crparerii MepYaHIAN3UHTY CTUMYJIIOIOTH HE TiJIBKU
palioHaJIBHY OI[IHKY TOBapiB, ajie i1 eMOIIiliHI peakKIlii,
AKI MOYKYTH ITIIIITOBXHYTH 0 HEraiHOI NOKYIIKU 0e3
JIeTaJIbHOTO aHaJIi3y.

3okpeMa, iIMITYJIbCUBHI TIOKYITKH, 1110 BiI0yBalOThCA
i BIUIMBOM MOMEHTAJIBHUX €MOIIii, € OQHUM 13 I0-
JIOBHUX Pe3YJIbTaTIiB e(PeKTUBHOI POOOTH Bi3yaJIbHOTO
MepuaHIaiismHry. BUKOpUCTAHHA ACKPABUX KOJIbO-
piB, IMHAMIYHUX BITPUH 1 IHTEPAKTUBHUX €JIEMEHTIB
3HAYHO ITiIBUIIYE IITAHCU HA MPUNHATTA CIOHTAHHOTO
PillIeHHA PO MOKYTIKY.

BHCHOBKH i I€epCIIEKTHBU MOJAIBIIAX JOCJIi-
IKeHb. Y MiJICYMKY, Bi3yaJIbHUII MepUYaHJANU3UHT €
TMOTY?KHUM 1HCTPYMEHTOM, 3TaTHUM CYTTEBO BILIMHYTHU
HAa TI/ICBIA0MI PillleHHA MOKYIIIB Ta 3araJbHUN yCITiX
posmpibHOro 6isHecy. ABTOpM IIpOBeJTH aHAJIi3 B3aeMOJIil

TaKWX eJIEMEHTIB, AK KOJIiP, OCBITJIEHHA, My3UKa Ta apo-
MaTH, 1 QAN BUCHOBKY, 110 1X e(DeKTUBHA iHTerparis
MOK€ CTBOPUTHU HEIIOBTOPHY aTrMocdepy B TOPrOBOMY
IIPOCTOPi, AKA CIIprsie (POPMYBAHHIO ITOBUTUBHIX €MOIIii,
301y1bIIIye Yac nepeOyBaHHA IOKYIIIIIB y MarasuHi ta
CTUMYJTIOE X JI0 3MiMICHEHHSA ITOKYIIOK. PeKOMEHIyeThCsA
3aCTOCOBYBATH OTPUMAHI BUCHOBKU Ha MPAKTUII JJIA
BIOPOBA)KEHHA CTPATETIH Bi3yaJIbHOT0 MepUaH/Iai3uHTY,
1110 JO3BOJIUTH MiABUIIUTH PiBEHD IIPOAAKIB, IOKPAIIIUTH
CIIOXKVBYMI JOCBIJT 1 SMIITHUTH TT03ULIi1 OpeHy Ha PUHKY,
3a0e3Meuyun HOro IOBrOCTPOKOBUI YCITiX.

IlepcriekTuBY mOANBIINX HAYKOBUX AOCIITKEHB
MOKYTh BKJIIOUATHU HACTYITHI HATTPAMMU:

1. HocirimxeHHsA, CIPAMOBAHI HA BUBYEHHSA 1HUBI-
IyaJIbHUX 0COOJIMBOCTEN MOKYILIB (BiK, CTaTh, KYJIBETYP-
Hi BiIMiHHOCTI) 1 iX BIUTUBY Ha CIIPUIHATTA Bi3yaJIbHUX
esiemeHTIB. Lle m03BOSIUTE PO3POOJIATH EPCOHAITIZ0BAHL
cTpaTerii AJisA PiBHUX ayTUTOPI.

2. BuBueHHA MOMKIIMBOCTEH BUKOPUCTAHHA JOIIOBHE-
HOI Ta BipTYaJIbHOI PEaJIbHOCTI Y BidyaJIbHOMY MepUaH-
JIafiBUHTY, a TAKOK BILJIMBY IHTEPAKTUBHUX €JIEMEHTIB
Ha mijcBigoMi pimeHHA nokymiliB. [loganbire mocori-
[GKeHHS HeMpodisioIoriuHnX peakiliii Ha Bi3yasbHI
eeMeHTH (BIACTEKEHHSA MOTJIALY, BUMIPIOBAHHA €MO-
IIHOT peakilii) Aj1A GLILIN IVTHO0KOTO PO3YMIHHSA TOTO,
AK IIOKYIII pearyioTh Ha PisHi cTparertii.

3. [lerajibHe BUBUYEHHSA €MOI[ITHUX TPUTEPIB, AKI
aKTUBYIOTHCA Uepes BidyaJIbHUI MepUYaHAAN3UHT, 1 AK
BOHU BIUTMBAIOTH HA TIPUMHATTA PillIeHb.

4. NocitipxeHHA BIJIUBY CTPATETiH Bi3yaJIbHOTO Mep-
YaHIAWSUHTY Ha (DOPMYBAHHSA TOBIOTPUBAJIUX 3BUUOK
TOKYIII[iB, TAKUX SAK IOBTOPHI IOKYIIKA YU PO3BUTOK
JIOBipu q0 OpeHIy.

I1i HanpAMKYM HATAIOTH MOMKJIUBICTH ITOTVINOJIEHO-
T0 aHaJTidy 1 PO3MIUPEHHA PO3YMIHHSA TOTO, AK MOMKHA
BUKOPUCTOBYBATU BidyaJIbHUUN MepPUYaHOANU3WHT [IJIA
BILJIUBY Ha IIiACBiAOMIi pillleHHA IOKYIMIIIB i PO3BUTOK
epeKTUBHUX MAPKETUHTOBUX CTPATETIH.
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